All Its Subscribers: “Office Appliances” extends its best wishes for a happy and prosperous New Year. 
To the Others: Our sincere sympathy is offered. 
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Outlasts all Office Mechanical 


Devices 


QA friend of the Burroughs said the other day: 


q “I have used a Burroughs for 12 

years, in which time I have worn 
out four (in succession) high priced 
typewriters and have had to renew 
several other mechanical devices about 
the office. In that time the Burroughs 
has been in use 312 days a year, and 
is still doing accurate work. It 1s a 
wonderful mechanical conception, and 
a wonderfully well built machine.” 


42428 Burroughs in use December Ist 


Burroughs Adding Machine Company 


67 Amsterdam Street 


Detroit, Michigan, U.S. A. 
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will surely appreciate the e we put int ry piece we turn out. The name ‘‘VETTER”’ 
has r r years can” ntified with quality. 
Vetter sections are 40 inches long—con iene not only of more proportionate appearance—but 


THEY HAVE A MUCH 
for the overcoming of suc 


Materials— If we paid twice what we pay now—we couldn't get better materials than we put 
into our goods. We | nly the best of everything 

Workmanship We have the best and most experienced cabinet makers to be found in this country,— 
we won't employ second rate help at any price. 

Finish— You can hardly appreciate what we mean by this word till you've placed our goods 
side by side with others for close inspection. Then you WILL know. 

Deliveries- We are credited by the trade generally with having the pe st delivery record 
f any manufacturer in this line. Quite important to YOU 


Ve 





THE maken cai WHO WANTS TO SELL QUALITY FURNITURE 


ow Our Private Secrenaay 


is the handiest piece of business furniture put on the market in recent years— 
Cut shows same partly closed Cle ses with roll top curtain like a desk—and 
may be locked—Will care for 1 or 3500 pieces of paper. ~—ibenan PRIVATE— 
HANDY—CLEAN priate Thousands are in use File papers by name, 
date, subject, number, alphabet, state, tow any way lways at your elbow, 


THIS DEVICE “SELLS ON peers Let us Quote You Dealers’ Terms 


We refer all lo 







GREATER CAPACITY—while the increased base area makes 


h objections as warping, bending, sticking, etc. 
g g g 


ISITION t 
> get a lot of ther 


SPECIAL DEALERS’ PROF 


cal inquiries to you, and we 


1ake to those who mean business and appreciate the best. 
1 from every city in the U. S. 


VETTER DESK WOR “b 


KS 
MFRS OF “fE TTER ROC HI R 


FILING CABINETS Street 
This name placed on filing cabinets is a. guarantee that they are the best 
money can buy. 


nave a 





FREE BOOKS 


FILING SYSTEMS 


WRITE FOR THEM 
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Holder 





Invoice File 








Automatic 


The 


Catalog Binder 


CHICAGO 
1419 Ravenswood Pk. 











Transfer File 


Tengwall Ledger 





TENGWALL 
MAKES 


THEM ALL 














Price Book Tengwall File 


Style B Imperial 


NEW YORK | 
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The goods of the F. S. Webster Company are not an ex- 
periment. In buying of us, you take no chances; you are 
buying an established staple article. Our Star Brand rib- 
bons and Multi-Kopy Carbon Papers have won the envi- 
able position that they hold to-day by quality, reliability 
and true merit. Our world-wide reputation speaks for us; 
our goods speak for themselves. We carefully maintain 
our high standard of excellence and strictly adhere to our 


strong guarantees. 





F.S. WEBSTER COMPANY 


352-342 Congress Street, Boston, Mass. 


CHICAGO PHILADELPHIA 
PARIS BERLIN LONDON 


NEW YORK 
PITTSBURG 


NON- FILLING 
TYPEWRITER 
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= The er Line — 


ind Back Le ~ Flat Back Ledger Improved Tengwell File Order Binder Catalog Binder 


Stock Ladin Outfits on Hand for January Ist 
Cris son ease, ioe Slots: eee 


We have a reputation for Prompt SEND TODAY FOR OUR Complete Catalogue and Handsome 
Service and High Grade Goods PROPOSITION 3-color Window Card sent on request 
TO STATIONERS 


The C. E. Sheppard Company 


Main Office and Factory, 87 Maiden Lane NEW YORK Manufacturers of Loose-Leaf Devices 


BRANCH OFFICES AND STOCK ROOMS: 
164 East Randolph St., CHICAGO 716 Chestnut St., PHILADEPHIA 234 Milk Street, BOSTON 












































BERKSHIRE 
TYPEWRITER 
PAPERS 


The best and most complete line manufactured. Cover every need for extra light, 
light, medium and heavy papers, including the best and cheapest fabric surfaced 
papers in the market. @, A New Line of seven fabric finished papers, all white, 
just out. @, Berkshire typewriter papers are the best for every dealer to handle, 
because they are strictly reliable, give pe »rfect satisfaction and therefore sell rapidly. 











Write us for samples, select the various papers best suited to your trade and send us your orders. 
We will furnish sample books of the papers selected, with your card on cover. @ Please consider— 
youre ntire line from one source, in one shipment and put up in boxes of uniform style. This should 


interest every enterprising dealer. 


EATON-HURLBUT PAPER COMPANY 


TYPEWRITER PAPER DEPARTMENT 
P. O. Box 732. PITTSFIELD, MASS. 
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Common Sense 


Typewriter 
Construction. 


HE elimination of all unnecessary 
and complicated parts, the incor- 
poration of tensile (pulling) strain 

in the type bar action in place of cam 

movements or pushing levers, and a 

strict adherence to the most accepted 

principles of mechanical production 


ee Medle fee us to buld and sell the 


Royal Standard 


$65 2° 


3 Better in points of operation. construction and adaptbibty than the more 


expensively priced machines o! other makes. 
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ROYAL TYPEWRITER COMPANY 


240 BROADWAY NEW YORK 


We 
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DON’T GET LEFT, MR. MANUFACTURER — 


by waiting too long before securing space for an exhibit of 
YOUR LINES at the SIXTH 


ATIONAL Business SHow 


which takes place at the 


Coliseum, Chicago 


March 16 to 23, 1907. 


and which will in every way be the largest and most successful show ever organized. 


Since our first announcement appeared in the 
November issue of “Office Appliances”’ over one-half 
of the space has been sold. 


There is nothing very remarkable about that fact 
when you consider the tremendous success of the 
recent New York show —ask any exhibitor in that 
event how he feels about the results. 


You will quickly learn that our exhibitors are 
the best advertising medium our shows possess. 


The National Business Shows have successfully 
demonstrated their worth as business-builders and 
profit producers. 





Each succeeding Show is better in every way and 
the Chicago Show will be the best investment yet offered as a sales proposition to any manufacturer. 


Don’t conflict the National Business Shows (New York and Chicago) with small local shows now 
being held in smaller cities. The two big shows attract buyers and users of office appliances fron all 
parts of the world — National in name and National in scope. Ask any of the exhibitors in ‘Our 


former shows. 
lf you want a share of the profits that will follow an exhibit of your goods in the Chicago Show, IT 1S 
UP TO YOU TO ACT AT ONCE. * 


An early selection means a good location. 


For floor plans and full particulars, write NOW to 


COCHRANE & PAYNE, Managers 


1611 Great Northern Building 
Telephone Harrison 966 Chicago, Ill. 





ASK FOR SPEED CHAME TONSHIE 


g Cicum KS ; 


UNDERWOOD 


TYPEWRITER CO. 
NEW YORK AND ANYWHERE 
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Is your Adding Machine 


a Man P Does it pay to keep a man doing the work 
of a machineP Think of the progress 
of all labor saving machinery and then 
ask yourself whether you are not likely to. 


be left in the race. 


Is your Adding Machine 
one of the Bestr 


If not, ask yourself the same question over 


again—“The Best” 


Write for a free test of the Universal in 
your office and judge for yourself. Would 
we urge such a severe trial of our machine 
if we feared your final judgment P 

[t prints those red totals. 


Universa 


ADDING MACHINE CO. 


General Offices and Factory 
3823 Laclede Avenue, St. Louis, Mo. 


Offices in all principal cities 





We make Universal Adding Machines 
to operate by hand or electricity 
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no chain is stronger than its weakest 
link—that the strength of any piece 
of machinery is the strength of its 


weakest part. 

The strength of a typewriter is the 

strength of its typebars. On the typebar 
and its bearings the chief wear comes—the 
chief strain comes—and the wearing out first 
comes. The strength of the typebar sets the 
limit to everything. 
. The picture shown herewith tells its own story. It shows a 
Remington Typewriter suspended in mid-air froma heavy four 
strand copper wire attached to the type on one of the typebars. 
The entire weight of the machine (28 pounds) is supported on 
this one bar—all without displacement either of the bar or its 
bearings. Think of it! 

The Remington bar represents skill and care in manufacture 
carried to the absolute limit. There are THIRTY-THREE dis- 
tinct processes in the manufacture of this single Remington part. 

The result—a typebar which is incomparably stronger and 
more durable than the typebar of any other writing machine. No 


wonder the 


REMINGTON TYPEWRITER 


outworks, outwears and outlives all others. 


REMINGTON TYPEWRITER COMPANY 


New York and Everywhere 
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Ever Fall Down on the Sale of a Typewriter? 


What excuse? Usually “one point’—just one—loses or makes a sale for you. 
If your machine has that point you win; if not, the other machine wins. 


YOU SHOULD THEREFORE SELL THE 


Visible acim. Typewriler 


y HERE, for instance. is one point,—the SINGLE DECIMAL TABULATOR KEY—for billing. and accounting work. Depress key and 











carriage gently glides to point desired without jar or jolt, or use of space bar. May be used anywhere on machine between points 1 and 80 





OTHERS CHARGE $20.00 EXTRA FOR THIS, 
but it’s a regular part of the Stearns VISIBLE, and 


WE INCLUDE IT IN THE $100.00 PRICE 


Our regular standard machine has 84 VS. 76 keys on other makes. If you get their 84 character keyboard 
it’s $5.00 extra. In other words—you can sell our machine with all this extra equipment—$25.00 worth— 
for the regular $100.00 price which your competitors get for machines not so equipped—except for $25.00 
extra. These are only a few points in its and your favor. 


WE WANT DEALERS NOW 


GOOD, LIVE MEN—HERE IS THE BIGGEST VALUE YET offered to the typewriter fraternity. It's 
a $125.00 value for $100.00. WRITE NOW for further data and GET YOUR FIELD. 
Handsome printed matter, lots of it, FREE. 


E. C. Stearns & Co., Syracuse, N.Y... U.S.A.  seswarnines mont wemwe.- 
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TO FiL.L—Unscrew rod-head “3,” withdraw full length and turn rod “3” around until engaged with piston or suction-head 
i | place the gold pen in ink full depth to nozzle; force in the suction-head as far as it will go and withdrawing you 
will fill the reservoir. Invert fountain, release suction-head by one-half turn of rod-head “3” and push same in full 
length and screw tight to place. 
A SUGGESSFUL SELF-FILLER 
SEGURE POSITIVE SIMPLE 


SECURE-—Because you have no rubber sack to break or wear out. 
POSITIVE—Because by one withdrawing of the piston fills the entire reservoir space. Double the amount of ink possible 


to put in any fountain carrying a rubber sack. 
SIMPLE--In every detail the inexperienced must get positive results. 


WE ASK THE PRIVILEGE TO PROVE THE ABOVE 


Our regular standard fountain pen is manufactured in one hundred styles and illustrated in our catalogue. 
Complete equipment furnished with assortments from one to fifty dozen. 


PAUL E. WIRT FOUNTAIN PEN, Bloomsburg, Penna. 


eceece See ee ee 


4X 





The Paul E. Wirt Self Filling Fountain Bis | 


MODEL NO. 100 
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| Acme Wire Staple Binders—Used Everywhere 











Size of Base 
2x9 inches 














ACME No. 1 SURE SHOT 


THE MIDGET 
and Light ¢ For Heavy Work The old reliable — still the 





: , rorite of many owing to its 
Carpet, Hosiery, Underwear, favorite of man} g to 


For fastening Papers 
Fabrics together. 
Used extensively by Insurance, Tele- 


shone, end Express Companies, Law- Silk, and other sample work. Very Low Cost 
yers, Business Offices, etc., for all Won't clog or buckle. Seals caretn, wes -cleg, extoeasiic. 
Paper Fastening Work Fastened to table. Holds 100 staples and is in 
{leo for: Clothing, Cloak, Suit, Straw Will bind ¥{ inch fabric. every possible manner the 


Superior of all fasteners, 
save others of the Acme line. 


Braid, Lace, Embroidering, and other 
manufacturers for prepairing samples. 
Holds 100 steel wire staples, — 


automatic action. 
WE MAKE MANY STYLES FOR EITHER HAND OR FOOT POWER 
ALL STATIONERS AND OFFICE OUTFITTERS SELL THE ACME LINE OF STAPLE FASTENERS WRITE TODAY 


Japanned or Nickled. 
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The Columbia Typewriter 





TS characteristic is that it 
contains the good points of all 
other visible writers combined. 
It requires the least effort 
to produce first-class work 
speedily, and its repair cost 
is the lowest. Catalogue on request. 








. 


The Columbia Typewriter Mfg. Co. 
116th Street, Fifth and Lenox Avenues New York City, N. Y., U.S.A. 
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Live Agents 


Wanted Seals Envelopes 


at the rate of 






Patent 
Number 


826,169 





The Twin City oO Fs — 





Sealer 


The modern business office has lacked a proper device for quickly and neatly sealing the thousands 
of letters, circulars, price lists, etc., sent out daily by all first-class firms throughout the country. 
Something simple and cheap was needed, yet efficient and free from complicated mechanism 
though positive in its werk, handling the various standard size envelopes without adjustment. 


The Twin City Envelope Sealer meets all these requirements. 
This company will assign territories to a limited number of agents and representatives throughout the world. Send for Terms. 


Twin City Specialty Company, 433 Security Bank Bldg., Minneapolis, Minn. 































=O 
Mr. Dealer: 
Put the right cart- 

ridge in your gun. 


If you would hold and increase your 
Typewriter Ribbon and Carbon Paper 
business, it is to your interest to give 





sun ; 
SunArry | pe Ceresiie quality, which means value. It is the 
RE LT=— ; 
Cee RI OSATISPACTION year around business that nets sub- 
INDELIBILITY BUSINESS stantial profits, As manufacturers of 
OF COLORS . : 
long experience, we can offer you a line 
of permanent business-winning carbon paper and typewriter ribbons, 
We will sample your trade for you and let your customers’ ver- 
dict guide you as to whether or not ours is the line to carry, 


Write for Samples, Prices, etc. 


MILLER-BRYANT-PIERCE CO. 


Department 7, Aurora, Illinois 
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SAY-SHOLE? 


MODEL 7 


S % 
~ Line Space Lever 








Bulge Guide— Makes Paper Peed Smoothly 
| 








1907 





<a > 


Platen Lifter 












| Left Paper Pinger or Guide 


: Pointer That Always 
t} Tells “Where’’ 
Left Margin Stop - 


Line Space Gauge for 
—_———— 1, 2 or 3 Spacing 








Tab Stop Re. Pr, J a Rught Paper Pinger 
re , > « r Guide 
ey, CS 


Scale Pointer 


Detent Brake for Writing 
on Ruled Lines 


Right Margin Stop 


Rig ht Release Lever and 
Tabulator Key 


Shift Lock 


Left Shift Key 





\\ Ribbon, Either Regular, 


1, 2 or 3 Color 


Line Lock Release 


From January Ist to November 30th, our Sales Department sold and delivered more Fay-Sholes 
typewriters than our factory was able to manufacture, our stock room surplus of machines being ex- 
hausted. This is an unusual condition, but when the Sales Department gets the orders, the factory 
generally furnishes the product. Sometimes, as in our present case, the Sales Department gets ahead 
temporarily, but in the long run, the factory will always supply the demand, and while we are now 
some days behind with orders, provision has been made at our factory for a much larger output, and 
from December 15th we will have plenty of machines to fill all orders promptly. 


Right shift Key 





The Sales Department is now ready to make more agency arrangements and appoint dealers where 
the Fay-Sholes is not now represented in the United States, Mexico and Canada. 


The new model Fay-Sholes typewriters first placed on the market in September last, have shown 
their worth in competition tests and on actual work. ‘Typewriter agents and dealers who desire to sell 
their customers a machine that will ‘“‘make good” and save their repairmen the usual worry taking care 
of complaints, breakdowns, and repair calls, and who desire a machine that will satisfy its users and 
bring repeat orders, should ask now about open territory. 


Write today for an illustrated catalog describing these new models 


THE ARITHMOGRAPH COMPANY 


NEW YORK OFFICE, 287 BROADWAY GENERAL OFFICE, MAJESTIC BLDG. 
NEW YORK CHICAGO 


ADJUSTERS STEADY WORK at the 
ALIGNERS A } D FAY-SHOLES FACTORY 
REPAIRMEN 127 REES ST., CHICAGO 
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LAWRENCE WILLIAMS 


PRESIDENT AND GENERAL MANAGER 


OLIVER TYPEWRITER CO. 
CHICAGO, ILLS. 
SEE PAGE 49 
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The Value of System to the Stationer 


VOL. 

Within el recent ears more attention has 
been paid to ‘‘System’’ t n at any other time 
in the histor of business, and every day the 
value f proper syste being impressed more 
ind more on the mi s f business men. Un 
onscious et naturally the minds of busi 
ness v toward their stationer for ideas 
ind sehemes for systematizing, and in this 
branch of siness handsome profits are 
be secured 

One of the first things to be considered, how 
ever, by stationer wl yntemplates making 
‘Systems’’ part of his business or who hopes 
to build up business prestige by reason of his 
knowledg« f business systems, is the matter 
of systen is own establishment. How many 
stationery stores ther in the country which 
ire real f class, et which entirely lack 
this most important feature of modern retail 
ing. 

There is no business ler the sun that needs 
system inas ery store, and ther 
is no bus s where re noney ean be lost 
in a short time bv the lack of it than in a 
stationery store The nature of the business is 
suc} t ~ ! s I part of it. The 
bulk f l iverage stationer 
store « sis fas f small purchases 
\ creat i ransi¢ is accommodated 
eve l At the s there are peopl 
buving around at various stores all of the time 
who are ses nga ] e 1 buv all the time 
ind whe vy cal i upon what the 
get. 

Ever n tha s systems or labor sav 
ing offic s tos ends almost who 
upon th stationers for its business. The 
usually Tt g ret S handling the goods, 
and = the stat ner wil " ws these profits 
re wa hin s not playing fair with 
himself, but hat more iicrous situation Car 
be imagir than that f a Stationer running 
i store. se g systems, where he has little 
no svs 1) & £9 

The s } resses a prospective 
rt has il et that the man sé 
ing him a tain lit f goods has faith enoug! 
in them t se them |} self, and the fact that 
a stationer ndles ar pushes systems and does 
n en self will lose him mor 
mone stome! in good advertising 
ind ‘ s g sw win in a long, long 
time 

System Eliminates Trouble. 
tat should be a mo 


A modern statione store 


f svysten ’ +) door clear throug! 
and t of hack the alley. Ever 
hing s ld s syst bespeak the v: 
f it thr g eT rt System sho 
be employ , ‘ ! g ts and selling of 
goods Svs S| nploved in handlit \’ 
employees / ng Sst System should 
apparent everywhere a n proper system the 
i? great r ras fe the tationer. 
Lack svs ! ~ f many W 
| +} fire noting a lack 
syste < ‘ s pre liced aga 
t. and we ither ti somewhere else, Be 
sides ek ‘ eveten s sre to cause delays 
Swers these wavs annoving. P 
white the minute 
aa y 1s S00T 
} witl is 
; s 
‘ it? 


a Stationery store of fair size, svstem 
ld hye paid attention to as strict is 
rt the store were several imes as ue 

ervthing should be in its place and there 
he some system about placing goods 

yg thing to have every employee know 

everything is placed in the store, | it 
bad thing to have goods so arrange it 
ne employee is sick or off for a day ne 
an find the goods desire 
svery piece of goods shoul Suggest by ts 
ion and lIoeation in the store some ther 
of goods that go with it or instar f 
rl drops in and asks for ew rite ‘ 
»} ] pe Ss in the stor SI i be il 
ged that any person co nost 1 
1 on the te books because if the goods 
t are near it ind so tha when s is 
g her book and suddenly remembers it 
wants a ‘‘Cireular Ink Eraser’’ or a ‘‘ Type- 
ter Ribbon’’ it will not be necessary i 
over the place to find 1 Systen would 
te 1 somewnere near the irt pape f 
books and other typewr essor 
n arranging a stock of stationery it is not 

s easy to work out the system first i is 

st he a matter of more or less evolutior ind 

im ¢ ‘ Tt statione! should he to improve 
systen some particular every day It 
it ne ssary to waste a t of valual ‘ 
reduce the earning capacity of the store r 
Salespeople insisting I ittention tf SVs 

I . a great deal of ittentior sho he 

t indg Some ever i I the 
System in Arrangement 
SUpPpPose we nave i store | pl s 
et i \ desire ' g 
ke t! pt k I store first 
yw ! S ' arte Ww y the s ~ 
rr g j Suppose Wie i 1 ith yy s 
writing papers 4a expr sh ti! 
extent We w nt Ss] I I W {’ 
rs and . | arrange s \ is I I 
N ! r miss t int! t 
| i I hands | pr 

S veatior On the top s f { s 
Ww Di ‘ ’ hig ’ ] ‘ 

= ~ ee Dt = 1 aft 
rigt I a f We 

race t t higt at ' e } g 

bi ’ 4 rt A | if 

ther g ne ol s 

ree +} | eT ' he @ ae f 
ses pri pa i box : 
» «} 1 be rrat 3 
S ' ! attr ' { 
ahve = 7 , 2 ‘ a} \ 
“ gs s k « 
w ins 
fy » % 
) 
r . 
T R 
4 S sita ’ 


Showing How Many Dollars May Be Made and 


Saved That Would Otherwise Be Lost and 
Detailing What Constitutes a Thoroughly 
Systematized Store. 


BY WESLEY A STANGER 


he or she needs an ‘‘Automatic Ink Bottle,’’ 
but if there is one of them pretty close to the 
writing paper, it will attract attention. Near 
it will be found pens and pen holders, with all 
of the other aceessories and luxuries needed 
about a writing desk. A nice display of foun- 
tain pens completes the cycle of thought and 
in the event that a customer desired to pur- 
chase of each of the accessories, it would re- 
quire little or no moving about to find them all. 
This is system. One thing suggests another 
anc all in the same cyele of desire so that the 
mind moves easily from onegto the other with- 
out fatiguing the body, and the sales person is 
within arm’s. length of every possible thing 
that writing paper would suggest. 

Opposite our writing paper, we wil] probally 
have our leather goods, although this is another 
department and has nothing to do with writing 
paper. As it has nothing to do with it it should 
be away from it so that there will be no lack 
of harmony. In displaying our leather goods 
we will use the same doctrine and system that 
we have used with the writing paper. 

Next to the leather goods we have our type- 
writer supplies, and here we use the same sys- 
tem. In plain sight is to be found whatever is 
most called for and will make the best display. 
Near it are the other accessories that stenogra- 
phers require, and everything systematically ar- 
ranged, so that a person may drop in and buy 
everything from a note book and ribbon to 
pencils and legal paper without moving any fur- 
ther up and down the store than the actual 
space required to take care of the goods, Thus 
we will follow the same system throughout the 
store in all manner of goods. 


System Suggests Sales. 

This does not mean that we will place goods 
hit or miss in bunches, but we must follow 
trend of thought and have each piece of goods 
suggest some other piece and then each depart- 
ment suggest some other department, so that 
when we have a customer come in whose mind 
is in a receptive condition that mind may take 
in the entire stationery store at one glance and 
see the general arrangement and the various 
lines with little trouble, and then by closer in- 
spection pick out each individual article in each 
department, 

\fter we have worked out this scheme we 
will find ourselves somewhere near the 
cashier’s department. It is a good scheme to 
the cashier and bookkeeper away from 
the noise of the street and from the bustle of 
the buyers, although system may suggest that 
the nearer the door the cashier is the better. 
This depends upon conditions ‘and circumstances 
to a very large extent. 

Every stationery store should have a good 
cash carrier system. Not a cheap one, but one 


soon 


have 


that will give service and work properly. A 
good cash carrier system will save much time 


and many dollars in any stationery store, but 

poor system than none at all. The 
cash carrier system, no matter what it is, is 
important, and it makes an impression on the 


is worse 


minds of the customers. They will notice it, 
for there never was a man or woman in the 
orld who failed to watch a cash. carrier as it 
sped away with his or her money, It is in- 


herent in people that they know where their 
money is going and they will always watch the 
ash earrier to Consequently the kind of 

cash earrier you have has an additional value 
besides that of merely transporting money and 
saving sales pe ople time in running back and 


see. 
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forth and obviating the congestion and con 
fusion that results from the lack of one. 
Between the cashier’s department and the 
sales people the greatest care and the most per 
fect system should be in vogue to guard against 
leaks and errors. It is a good plan to mark 
goods in plain figures so that the customer knows 
the amount. If this is not done a small cash 
register in each department is a great saver. 
When a customer buys an article, the sales 
person may ring up the amount and forward 
the cash and the sales slip to the cashier by 
means of the eash carrier, where the amount is 
rung up again. With the eash register staring 
the customer in the face, the sales person will 
be very careful about the amount, and this, 
backed up by the certainty that the cashier will 
again ring up the sale and keep the duplicate 








| German Writing 


It may be of interest and profit to American 
readers of your magazine to learn and know 
something or more about the typewriters which 
are ‘‘Made in Germany.’’ Owing to the Ameri 


ean high-protective duty of 45 per cent ad 
; valorem, these typ@writers have never entered 
the American market, and if any have ever 


reached the United States they were, no doubt, 
) regarded as curiosities. Another to 
th@ir introduction may be the large expense re 
quired for the marketing of any new machine, 
which the German manufacturers do not feel in 
clined to risk, and, last but not least, there may 
be the obstacle of patent claims, the American 
government being somewhat more liberal in 
granting them, in numbers as well as in strength, 
than the German patent office, which is extreme 
ly particular, and almost requires a separate 
patent for each claim. With regard to the sub 
ject of German patents there seems to be consid- 
erable confusion in the minds of American in- 
ventors and manufacturers and I may take oe 
casion to revert to this point in a future article. 
On the European side of the Atlantic, where 
I um typing these lines, the conditions are very 
much different than in America, and the German 
typewriter, which means at least seven different 
kinds, plays a very important role, and gives 
American typewriter manufacturers considerable 
to do and to think about. I will deseribe the 
most important ones briefly, but first present 
some explanatory remarks. 


r The ‘‘Visibles’’ Predominate. 


One might say that the real introduction of 
typewriters in European markets, that is, their 
more general diffusion, falls into the ‘‘visible’’ 
period, that is, into the time when visible type 


obstacle 





writers—or, more correctly speaking, typewrit 
ers with visible writing, and some of very high 
quality and perfection—had made their appear 
ance. And so the call for visibility is here 
much louder and stronger than in America, 
where the first important and successful ma 
chines were all lacking this important feature. 
With the exception of the ‘‘Frister & Ross 
mann’’ typewriter, which is the counterpart of 
the ‘‘Caligraph’’ of bygone days, there are prac- 
tically no ‘‘invisible’’ machines made on the 
European continent. Of the visible machines, 
one or two have taken the American ‘‘ Bar 
Lock’’ as prototype; most of them are built 
according to the general pattern of the ‘‘ Under 
wood,’’ naturally with many important changes, 
improvements, additions and omissions. Of the 
American ‘‘invisible’’ machines the Remington, 
with its splendid organizations everywhere, and 
particularly in Germany and Austria, has the 
lead. But also the Smith-Premier, Yost, Dens 
more and Fay-Sholes have good organizations 
and do a considerable business, Of the ‘‘ vis 
ible’’ writers imported from America the ‘‘Un 
derwood’’ is practically leading, while the 
**Monarch’’ is also getting a sound footing in 
different countries. It only remains to name the 
**semi-visible’’ machines, or the ‘‘half-blind,’’ 
as they are maliciously called here—the Oliver, 
Bar-Loek, Williams, Hammond (old model), Chi 
eago and Blickensderfer—and the number of 
American machines which, up to the present 
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slip to check up by at night will save many dol 
lars in mistakes, lost or stolen change. 

Each department should have a spindle of its 
own in the ecashier’s department, where the 
slips should be placed as soon as they come in 
At night the cash registers should be checked 
up with these slips, and then the total amount 
in the eashier’s hands checked up with what 
the slips. and the small registers show. This 
will tell every day how much business each dé 
partment has done and how much profit each 
sales person has made weil telling the 
total profits for the day. 

Every day the sales should be entered up and 
each department charged out with the cash re 
ceived and the profit, so that at the end of the 
month or at any given time, it will be possibl 
to find out just where the business stands. 

By extending this a little further, inventory 


nas as 





may be obviated, for the goods as well as th 
amounts may be kept track of all on the sam 
eard or record sheet, so that it will be possibl 
at all times to loeate the exact conditio f 
stock, and given article or department as 
as to find out how the business stands fr 
financial standpoint. 

Every stationer sells systems of some 
inother, and by applying these same syst: 
can save himself hundreds or thousands of 
lars every year and impress upon his cust 
the value of system, by the manner the 
out in his own establishment. 

System in the stationery store is an 
ant factor in business success, Phere is t f 
tle system in t average stationery stor 
day, and a closer study of this question | 
stationers wi prove very valuable to 
them. 


Machines and American Competition 


BY HENRY GOLDMAN, 
Of Berlin, Germany. 


for “Office Appliances 
reserved.) 


Correspondent All 


f Spe« jal 
rights 


time, play any noticeable role in European mar 


kets is practically completed. If there is any 
omission, it is not intended. 
Foreign Introduction. 
The difficulties of introducing American ma 


chines in competition with the German product 
In the first place German 
are offered from 
$25 to $40 less than the American product 
About $85 is the average price of the German 
machines, while American machines cost Ger 
many from $112 to $125. The theory that 
can products sell in European markets for less 
than they can be bought by the American con 
sumer is entirely exploded in the case of type 
writers, and the same is true of adding machines, 
office furniture and fixtures in general. As a 
matter of fact, they are dearer. It seems that 
to the American retail prices are added the cost 
of freight and duty and other incidentals, 
through which additions the German price is es 
tablished, sometimes even with a little rounding 
towards the higher zero. This difference in price 
gives the German manufacturers a great advan 
tage in European markets. To this comes in 
Germany, which may be termed the backbone of 
Evropean industrial development, the patriotic 
pride in home industry, which, even under equal 
conditions of price and quality, would give the 
German product the preference in many in 
stances. And third advantage or facility 
for the introduction of the German product in 
European markets may be named the greater 
adaptability of German manufacturers to foreign 
trade conditions, a point almost universally ig 


and great. 
of good quality 


are many 
typewriters 


in 
Ameri 


as a 


nored by Ameri¢an manufacturers, and to their 
own great loss. The German manufacturer who 
goes for the foreign market meets the condi 
tions, while the American manufacturer, from 


his high pedestal in America, dictates the condi 
tions or wants the conditions to meet him. And 
as the conditions are fixed quantities, the Ameri 
frequently remains in America in 
stead of being exported. When I read ot 
the American offers made to large and respon 
sible European dealers IT often cannot help but 
smile with them, painful as it may be to myself 

The offers read about as follows: ‘‘ We hav: 
a typewriter, the best the world has ever seen 
The enclosed 


can prodvet 
some 


} 
eireutiar 


Nane as vet unknown, 

and illustration gives a splendid idea of it. It 
costs as much as other typewriters, but it is 
worth much more, as it has many advantages.’’ 
liere follows a list of advantages.) ‘‘We will 
allow you a discount of 334, per cent We de 
mand a contract for 500 machines the first vear 
1000 the second, 1,500 the third, ete.. ad in 
finitum. This will give vou the exelusive sak 
of Germany The German patent is not vet al 
lowed, but there is no doubt about it, as we hav: 
$67 elaims in America and the French, Spanis! 
and Italian patents’’ (these countries do not ir 
vestigate) ‘‘have been granted As to terms 
we, of course, open no accounts with foreigr 


countries, and the money must be here in N 
York, or Kalamazoo, before we can ship 
goods. We are thoroughly responsible. If 
desire a sample machine, we will ship 4 

as a favor on receipt of the price.’’ 

Now this may be a little exaggerated, 
phasize the points, but it is much nearer 
truth than some may imagine. Now think f 
moment, if in a line of business that has 
keen competition of the typewriter market 
where great sums of money have to be spent 
even get a foothold, such an offer were made 
a German manufacturer to an American business 
man, what would he do? I am sure he we 
not langh; he would almost be tempted to swea 


\ European typewriter business cannot be 


up on this basis It may have been poss 
twenty vears ag it is positively out of dat« 
now. 

American Quality. 

If | should speak of the advantages or ¢ 
tious which favor the introduction of Amer n 
typewriters in European markets, and there n t 
he such, else these machines could not be s I 
at all, I may mention the high regard in which 
American mechanical skill is held everywhere; 
the high quality of the American machines and 
their introduet before the German product 
had reached the degree of development it pos 
sesses now; the good selling organizations which 
some of the American machines in substantia 
German hands have secured, and, perhaps, a pref 
erence for imported products, somewhat resen 
bling the fay wealthy American lady wil 
give to an imported fabrie at a higher price, eve) 


if American goods of equal quality can be bought 
it a lower price The world is round and simi 
ar fancies prevail everywhere. 

German-Made Machines. 

I will now proceed to a brief descriptior f 
the seven most in portant German-made typewrit 
ers, in alphabetical order, not to exhibit 
partiality—the Adler, Continental, Frister & 
Rossman, Ideal, Kanzler, Polygraph and St 
machines 

The Adler typewriter is a typebar n 
built on the general pattern of the We g 
ton or Empire, nate which name it is know: 

ee | 
»Adler 


Sichtbare , 
{tL-vom Lbis zum letzken 





Kngland It is an exceptionally eas 
the typebars being lifted but thr 
printing point. It writes in full sight, has 











manifolding power and very satisfactory align 
ment. The Adler has only thirty keys and two 
shift-keys, which permit the writing of ninety 
characters. It has also a special key for extend 
ing the writing by six characters. The typ 
section can be removed and other types substi 
tuted. It weighs 21 pounds, costs $86 and is bi 
ing manufactured by the 
of Frankfort o/M. 


The Continental is a typebar machine, em 
ploying the segmentary arrangement of type 
bars. It has forty-five keys and a shift key, 


yroducing ninety characters. Its writing is in 
I g : £ 


full view of the operator. It possesses great 
manifolding power, a light touch and is very 
durably constructed. It is also furnished with 


a tabulator. After the hearing of the bell-signal 
six more characters can be written, and three ad 





The price is $97.50 
tabulator. It 


ones if 


required. 
440 with the 
by the Wanderer Fahrradwerke, 
in Saxony, a factory 
a very high reputation for the qual 


ity of its products. 
* * * 


ditional 
without and M 
is being made 
of Schonau, near Chemnitz 
which has 


Rossmann is the earliest Ger 
product, first brought out in 
1892, after the model of the original Caligraph 
typewriter. It is a typebar-basket machine, 
with a double keyboard, and has found con 
siderable favor in publie offices, the 
postoffice department alone employing upwards 
of 200 machines. The rability of the old Cali 


iz ° sc, 


The Frister & 
man typewriter 


German 





graph was unquestioned; in fact, it was always 
discontinued because 
Probably similar qual 


claimed that it had to be 
it would never wear out. 


ities adhere to this machine. The price is $106 
and it is manufactured by the Frister & Ross 
mann Actien Gesellschaft, of Berlin, which has 


extensive plants, producing also sewing machines 
and bicycles 
** * 

The Ideal has the egmentary arrangement 
of typebars, with this distinction, that it is 
slightly tilted upward, through which the line 
of writing is also moved upward and in the 





most favorable position for reauing. Another 
special feature is the spacing lever, which, 


through its downward movement, returns the car 
riage to the beginning of the next line. It has 
one shift key, through which from eighty-four to 


Adler Fahrrad Werke, 


and it is made by the Polyphon 


eharacters The 
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ninety characters may be produced The Ideal 
is also supplied with a very complete tabulator. 
Its price is $107 without and M. 480 with tabu- 
ator. The manufacturers are the Seidel & Nau 
mann Actien Gesellschaft, of Dresden, who pos 
sess a very extensive manufacturing plant 

= * 


* 


The Kanzler typewriter is a typébar ma- 


ehine of very original design, not less than eight 
being arranged on 


each ty pe lever, 


characters 





ir rather type-lever system, which, through an 
ingenious arrangement of carried to 
the printing point. Through this construction 
the Kanzler really contains only 
evers, which, by means of four 
ever and a shift-key, actually produce 
eight characters The constructors of this ma 
chine were actuated by a desire to shorten the 
passage of the type to the printing point, which 
object has been successfully accomplished. It is 
a visible writer capable of great speed and pos 
sessing good manifolding power. Its weight is 21 
lbs., and it is manufactured by the Actien Gesell 
schaft fiir Schreibmaschinen Industrie, of Berlin 


The price is $87.50 


ley ers, are 


eleven type 
keys on each 


elgnty 


The Polygraph is a typebar machine, which, 
features, resembles the Bar 


view, and 


general 


mn its 


writes in full 


Lock typewritc! It 


EDA 





has a number of advanced features, particular 

that writing with spaced letters can be ae 
complished without the space ke\ 
an arrangement for drawing ho 
vertical lines, a key for 
backward and a tabulator. The price is $87.50, 
Musikwerke, of 


It has also 
rizontal and 
moving the 


carriage 


Wahren, near Leipsiec. 


The Stower is a typebar machine, utilizing 


the segmentary vpebars, simi 


‘Underwood.’’ It has forty-five keys 


arrangement of tf 


ir to the 





and, the refore. 
typebars are | 
front-plate, so that their upward movement can 


nd a Shitt-Key produces ninet 
if) 
} 


rotected | a 


irritate the eyes. The carriage is remoy 
ible. The price is $94 and manufacturers 
ire the Stower Actien Gesellschaft, of Stettiz 
es 8 
The above bv no means completes the st of 
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German typewriters, but includes the principal 
ones. There remains to be mentioned the Hassia, 
made by the Hassia Schreibmaschinen Gesell- 
sehaft, of Neu-Isenburg, near Frankfort; the 
Regina, made by Schilling & Kramer, of Suhl, 
Thuringia, and the Mignon, sold by the Union 
Schreibmaschinen Gesellschaft, of Berlin, at the 
low price of $25. Of course, at this price no 
full-fledged typewriter can be expected. It is a 
machine combining some of the features of the 
Hall typewriter, now little heard of, requiring 
the pointing of a hand towards a certain letter 
and the depression of a type cylinder to the 
printing point. It has a considerable sale among 
people who have little writing to do, but desire 
their writing to be legible. 


Manufacturing Fields. 

While in America typewriter manufacturing is 
carried on as an independent industry, it is in 
Germany, with very few notable exceptions, at- 
tached to its sister, the sewing machine, and its 
brother, the bieyele. It seems that manufac: 
turers had either not sufficient confidence in the 
utility of this invention or the intelligence of 
the public to place all their hop on one 
product, and so divided the risk by producing, 
outside of the most important office improve- 
ment, another intended for the home and a third 
for the street. And so having properly and 
progressively occupied home, street and office, 
they could feel free from fear of ever being 
without business. Indeed, through the combina- 
tion of these three industries, large manufae- 
turing establishments came into being, which are 
the pride of Germany and of the cities in which 
they are located. 

Nearly all the above mentioned typewriters 
are in strong hands, manufactured in extensive 
and substantial factories, some of which have 
a very excellent reputation for the high quality 
of their products. They support good selling 
organizations, and through the very fact of their 
German origin have the call and preference in 
public offiees and many private establishments, 
And as these machines are being extensively 
sold in addition to the established American 
makes, it will be seen that the introduction of a 
new typewriter in German markets is even more 
difficult than in the United States, where at 
least foreign competition, through the high duty, 
is entirely excluded. 

But, generally speaking, compared with the 
wide diffusion of typewriters in the United 
States, the German field is yet undeveloped, 
many classes of business and professional men, 
who in America employ one or more machines, 
still use for their correspondence, documents, 
billing, ete., the pen in preference, and even the 
goose-quill may yet be found in high esteem in 
some of the remoter sections of the empire. For 
progress is not a matter of legislation, but of 
evolution, and it requires much time and effort 
to convince people of advantages which to hun- 
dreds and thousands of others are self-evident. 


In many instanees arguments in favor or 
against the adoption of typewriters are still 
heard which would appear obsolete and ridicu- 
jous in America. I recall a sign on the building 
of the Remington typewriter office in London, 
which aims to impress the public with the fact 
that the typewriter is really a necessity. And 
similar statements and suggestions still fill the 
catalogues of German typewriters, clearly ex- 
hibiting the necessity for their presence as a 
means of publie education. While in America 
manufacturers can confine themselves to a de- 
scription of the superiority of their products, 
advantages of construction, durability, etc., the 
German manufacturer, in addition to this, is com- 
pelled to edueate many otherwise intelligent 
looking people that the typewriter is more than 
a mere toy or luxury, but an absolute business 
necessity. But this, on the other hand, demon- 
strates that the field is still large and to a great 
extent unoccupied; that a growing business can 
and will be done, and that there remain openings 
for high-grade machines offered in competition 
with the German products, provided American 
manufacturers are willing and able to meet the 
conditions, particularly with regard to prices 
and terms. 
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Not for to hide it in a hedge 
Nor for a train attendant, 
But for the glorious privilege 

Of being independent. 


So wrote Robert Burns, and I suppose we are 
all like poor ‘‘Auld Robbie’’—longing for the 
‘* glorious privilege of being independent.’’ But 
there are two kinds of independence. The inde- 
pendence to which Burns alludes is money inde- 
pendence—the accumulation of riches of suffi- 
cient quantity to enable the individual to be 
independent of his surroundings. To have that 
careless feeling when one does not care a con- 
tinental whether ‘‘school keeps or not’’—the in- 
dependence or feeling of superiority that comes 
when one has lots of dollars in both pockets— 
when one is indifferent to the ‘‘wiles’’ and 
‘*eallings’’ of business, and is looking only for 
pleasure and an opportunity to do something to 

away the time. Many of us would like to 
ood a good long, long taste of that glorious 
privilege, but—but— 

Then there is that other independence that 
the great German philosopher Schopenhauer 
writes about when he says, ‘‘The only way to 
attain superiority in dealing with men is to let 
it be seen that you are independent of them.’’ 

That is the kind of independence you, Mr. 
Office Appliance Salesman, want if you desire 
success. ou must be no cringer, no servitor— 
but in dealing with men you must let it be seen 
that you are independent of them. Your liveli- 
hood does not absolutely depend on the order 
that you may or may not get from Tompkins & 
Co. You would like it, of course—we all like 
writing up orders, but there is no need to cringe 
for it—no need to abase yourself. You must re- 
member you are giving a Roland for an Oliver— 
a valuable article in exchange for a valuable 
consideration. The favors are not all on one 
side—they are mutual—honors are divided. Be 
courteous, then—and obliging—but above all, be 
independent. 

An old Italian proverb runs, ‘‘Chi non istima 
vien stimato.’’ ‘‘To disregard, is to win re- 
gard.’’ This is as true today as it was 500 years 
ago. If you would win any man’s regard you 
must not show that you would esteem it as the 
most vital and important thing on earth. You 
must never appear over anxious about his order 
or you will lose it. Chase it—go after it—per- 
sistently follow it, but show your man that if 
you receive it, he in turn will be getting the best 
that the market affords. Be independent 

Human nature is much alike the world over. 
No manager or purchasing agent likes to see a 
salesman open the door sufficiently wide to admit 
his body and then watch him drop into the near- 
est chair as if he wished to hide from sight. Be 
independent—be a man, To disregard is to win 
regard. Open the door to the fullest extent—fill 
the orifice as much as you can with your body 
and advance boldly te the attack. 


The Approach. 


Much depends on your approach. Your man, 
even if he is not watching you—sees you out of 
the corner of his eye. Disregard your surround- 
ings—be superior to them—‘‘let it be seen that 
you are independent of them.’’ And then when 
you are face to face, state your case boldly and 
fearlessly. Don’t worry before you begin to ad- 
dress your man as to what you are going to say. 
Be natural—feel at home—be independent, and 
the words will flow from your lips in a flood and 
without effort. 

Schopenhauer (he had an awful name, but he 
wrote seme mighty good stuff) writes on this 

oint: ‘‘A man is best off if he be thrown upon 

is own resources and can be all in all to him- 
self.’’ If Schop. (excuse the abbreviation) had 
been an office appliance salesman he would have 
made a good one, but he wasn ’t—he was a philoso 
pher and, being a philosopher, he knew man and 
the business man at that. Self-reliance is an- 


other name for independence, and the salesman 
who is self-reliant—resoureceful—in fact, who is 
all in all to himself when thrown on his own 
resources, is bound to be a winner. 
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TIPS BY A TYPE TAPPER. 





Talk Independent. 

I heard a man talking over the phone the other 
day, and though I could only hear one side of 
the conversation, it was enough to show me the 
man at my end of the wire was independent 
enough to win regard and—the order. The one 
sided conversation ran something like this: 

** Yes, miss—I took your order for a ribbon— 
and—what’s that? It didn’t turn out good? 
Well, well, that’s too bad; and one of our best 
ribbons, too—what? Going to give an order for 
a dozen ribbons to someone else because that 
particular ribbon I sold you didn’t turn out 
well? Why, that wouldn’t be treating me fairly 
—you want to be fair, don’t you, Miss? Ah! I 
thought so—now let me tell you, it is just like 
this—in making typewriter ribbons sometimes 
we come across a piece of ribbon that is de- 
fective—a bad piece in the cloth, like you might 
have in a dress material—you understand—it is 
not noticed then—is made up and sold—probably 
the ribbon you got last was just like that—it 
wasn’t fairly representative of our regular 
brand of ribbons—it couldn’t have been—why, 
Miss, 1 supply dozens and dozens of ribbons to 
people right in your own building, and I never 
have the ghost of a complaint—lI’il give you 
their names and you can telephone them if you 
like—what? You don’t want to phone ‘em? 
Well, you can if you wish, just to show you that 
my ribbons are what I represent them to be— 
first class in every respect—eh? Think I ought 
to give you a new ribbon in place of the old? 
Why no—I couldn’t do that—that would be 
owning up that I supplied you with a bad rib 
bon last time—I don’t admit that—defective? 
Yes, it may have been that—it was exceptional 

most exceptional—not: likely to oceur again, if 
you bought a gross from me—no—wait just one 
Miss——-don’t eut me off yet—one more 
word. Now look here, Miss, I’ll tell you what— 
you let me send you down another ribbon. Nof 
don’t say no—wait and hear me out—I’ll send 
you another ribbon and a coupon book for the 
balance of a dozen ribbons, and you’ll say, like 
every one of my other satisfied customers say, 
that they are the best ribbons you ever used 
what? Don’t say no—say yes—listen—I’ve got 
a new lot in today, and they are just splendid 
ribbons—nice and fresh—true? Yes, really first 


minute, 


class—don’t think it over—decide now—you 
want what’s right, don’t you? Oh!—yes, of 
course—right away—I’ve got a boy right here— 


he shall bring it down immediately—-purple 
copy? All right, Miss—thank you—yes — the 
coupon book will come along at the same time— 
you will be pleased, I know—sorry you had any 
trouble last time—it won’t occur again—thank 
you—good bye.’’ 
Here was a man thrown on his own resources 
with everything dead against him—bad goods 
prejudice—and his customer at the end of the 
wire, and yet he was so ‘‘all in all in himself’’ 
that he won out. When you are up against 
a ease like this—don’t give in—hold up your 
end of the stick—be independent—persistent and 
thorough, and you—as this man did—will most 
assuredly win out. 


The Secret of Success. 


To be all in all to yourself means to concen 
trate, and concentration, we are told by many 





Success. 
look 
around every proposition so thoroughly that he 


successful men, is the great secret of 
The habit of concentration makes a man 


seldom, if ever, makes an error. If you are sell 
ing office appliances concentrate all your ener 
gies—all your mind upon the proposition. Virgil 
wrote, ‘‘ We cannot all of us do everything,’’ and 
that is true today as it was several thousand 
years ago, but we all can do something, and do 
that something well. It may be selling office ap 
pliances, typewriters, adding machines, devices 
or what not—whatever it is do it with all your 
might—all your power—all your -will — concen 
trate everything upon the effort and suecess with 
independence will be yours. 

I heard of a case the other day where a sales 
man had been trying for months to sell a cer 
tain firm some typewriters. He knew he had 
just the machine that would suit their require- 
ments, but every time he called his card was 
returned with ‘‘Nothing in your line today, 
thank you.’’ But the man was determined—he 
concentrated all his efforts on getting to see 
his man. He ealled frequently—tried to find out 
when his prospective customer was most at lib 
erty, and followed up his visits day after day. 
One morning as he handed the boy his card he 
saw another typewriter salesman come out of 
the private office. ‘‘There is something in the 
wind,’’ thought he; ‘‘it is now or never.’’ He 


waited — back came his card with the usual 
story, ‘‘ Nothing in your line today.’’ 
**Go back again,’’ he said to the boy; ‘‘go 


right back and tell him I want to speak to him 
for just two minutes.’’ 

‘*He’s very busy, sir, and I—’’ 

‘Never mind—you do as I tell you 

Back went the boy—only to return with the 
same story. ‘‘Sorry, sir, but he’s too busy to see 
you today.’’ : 

‘*T’ve got to see him—vyou go right back 
again, my boy, and ask him to be kind enough 
to step to the door—just step to the door—that’s 
all—just step to the door and give me one look.’’ 

**T don’t like—’’ 

‘*Don’t waste time, now—I 
understand—all I want is for him to step to the 
door:’’ . 

The boy vanished—closing the door after him. 
Suddenly it opened—a face appeared around the 
edge—a face with an angry frown upon it. 

**T can’t possibly see you—I’m—’’ 


’” 


must see him 


The salesman made a sign—it might have 
been the mystic symbolism of the Elk the 
Mason—the Heptosoph—the Forester—or it may 
have been the happy smile that greeted the 
angry manager. I wot not—all I know is—the 
voice lost the tone of anger—the frowning face 
changed to a surprised and smiling one. 

**Come right in,’’ was now the cheering invi 


tation, and our salesman vanished behind the 
closed door, the other side of which he had so 
long tried to reach. When he came out he 


had an order for a trial machine in his pocket, 
and he left behind him not only a good impres 
sion, but a good friend. Five machines were the 
subsequent fruits of that little effort of concen 
tration and persistency. 


Be Cheerful. 


Closely allied to these feelings of independence 
and self-reliance, combined with the spirit of 
concentration, is that indispensable commodity 
for all salesmen—cheerfulness. It pays to be 
cheerful. 

**T always like that man to come in,’’ I heard 


someone say the other day: ‘‘he’s so 
to talk with. His cheerfulness 
good and his smile is a perfect bracer.’’ 


pleasant 


does a Té ow 


**Tis the little things that help, 
The cheery word that’s spoken 
May brighten up a sombre day, 
Or soothe a heart that’s broken.’’ 


a man’s energies and 
It will not en 


Cheerfulness reinforces 
trebles his powers of persuasion. 


tirely prevent misfortune or obviate discourage 
ment, but it will lighten the burden and belit 
tle seemingly insuperable obstacles. ‘‘Re of 
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good cheer.’’ Cheerfulness is better than medi- 
cine. We all remember the old family physi- 
cian—he is the same in all countries—%in all 
climes—no long face—gloomy frown, or melan- 
choly tale of woe. .His smiling face, hearty 
laugh, cheerful rubbing of the hands, and kindly 
presence seems to change the whole atmosphere 
of the house he enters. He inspires confidence, 
dispels despair, drives away discouragement, 
and the sick one, as well as others in the house, 
feel the better and the stronger for his breezy 
visit. 

It should be the same with the salesman. Be 
cheerful. No matter what happens—be cheerful. 
We all get winter days, but springtime comes 
in due time. Don’t forget—life is good. It is 
brimming over with happiness and opportunity 

if we do not find it so, the fault is ours. Cul 
tivate cheerfulness, enthusiasm and the buoy 
aney of youth. 

Never Be Discouraged. 

I admit it is horribly annoying to be on the 
verge of securing a large order for machines 
to have everything ready—to be, like the dairy 
maid, counting your chickens before they are 
hatched (and we all do it), and then suddenly 
to get it—metaphorically speaking—in the neck! 
The other fellow gets the order! 

Burton was raving round the office one day 


At the present time much interest is centered 
here in the work of creating the Alaska-Yukon 
Pacific Exposition, which will be held in 1909, 
opening June 1 and closing October 15, at Seat 
tle, Wash. 

Although three 
will be opened to the publi 
hard at work perfecting and carrying out plans 


years remain before the fair 
c, the management is 


to make the enterprise worthy of the purposes 


it will aim to accomplish. 

Beginning with the idea of making the new 
western world’s fair original in every possible 
way the management has succeeded admirably 
up to the present time, and if the financing of 
it, which broke all exposition records, can be 
taken as a criterion of the manner in whiclr the 
plans already outlined will be carried out, there 
is no room for doubt as to the originality that 
will characterize the 1909 fair. 

On October 2, last, five months after the in 
corporation of the exposition company, which 


was effected May 7, the people of Seattle were 


ealled upon to finance the enterprise by sub 
scribing in one day to its capital stock of 


$500,000, In a generous and public spirited 


manner they oversubscribed to the extent of 
$150,000, available 
No other 


city for any purpose ever equaled such a feat. 


making the total amount 


with which to begin work $650,000. 


‘*Seattle spirit,’’ for which the people of the 
was responsible for this 
remarkable achievement. More than a half 
million dollars in one day is a large amount 
of money to be raised in a city of 200,000 in 
habitants. The slogan adopted by Will H. 
Parry, chairman of the ways and means com 
mittee, was, ‘‘Everybody helps,’’ and every 
body did help, with the result that an averag« 
of more than $3 was subscribed for every man, 


Queen City are noted, 


woman and child in the eity. 

capital stock had been sul 
scribed, John C. Olmsted, the noted landscape 
artist of Brookline, Mass., who laid out the 
Chicago and Portland expositions, was called to 
sily engaged in de 
signing the arranging the build 
ings. He has pronounced the site as, scenically, 
the finest ever utilized for such a purpose. 
Reed, dirs 


engaged 


As soon as the 


Seattle and he is now bh 


grounds ar! 


tor of exploitation, is 
making arrangements 


Henry E. 
now busily 





World’s Fair in 
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with a look of mingled woe and anger on his 
face. He was stamping up and down, saying 
soft nothings to himself. 

‘*What’s the matter?’’ I ventured. 

‘*Matter enough,’’ he glowered, 

‘*Lost something?’’ 

‘*Lost? I should think I had 
twenty-five machines, and all through that con 
founded fellow Blazer sending out a trial ma 
chine that was on the ‘‘blink.’’ 

‘*Why didn’t you kick?’’ 


a good deal for 


‘*Kiek? I’m always kicking, but it does no 
good. I’m through with the confounded place! 


It’s hard enough to dig up trials and find cus- 
tomers without having to be thrown down every 
time a big deal is on. I’m all in!’’ 




















Alaska-Yukon-Pacific Exposition at Seattle Will 
Exploit Norland and Oriental Trade—To 
Cost $10,000,000—Queen City Raises 
$650,000 for Enterprise in 

One Day. 
for the states to participate. He has Major 
T. 8. Clarkson, special commissioner, in the field 
visiting the governors of all the commonwealths, 
So far Major Clarkson has met with unprece- 
dented suecess. Every governor he has talked 
with has signified his intention of recommend 
ing a liberal appropriation for a building and 
an exhibit. Mr. Reed is also carrying on an 
extensive campaign to secure the 1909 meetings 
of national conventions. 

The executive committee of the exposition 
has appropriated $100,000 for the live stock 
show, which will be on an extensive scale, and 
from present indications promises to be the most 
successful ever held. 

The management is receiving letters from all 
over the country endorsing the object of the 
exposition, and pledging support from different 
localities. 

The primary purpose of the fair is to exploit 
the resources and potentialities of Alaska- 
Yukon and the Pacific northwest, and to make 
known and foster the vast importance of the 
trade of the Pacific ocean and of the countries 
bordering upon it. Different from other fairs, 
the Alaska-Yukon-Pacifie Exposition will not 
celebrate any particular event. The awaken- 
ing of the Pacific, the wonderful achievement 
in all lines of effort of the countries in and 
bordering thereon, and the important role the 
commerce of the great ocean plays in that of 
the world, are the most noteworthy things the 
fair will celebrate. It will be a great interna 
tional exposition. Historical sentiment will not 
be depended upon to arouse interest and induce 
participation. 

It is estimated that the fair will cost $10, 
amount the exposition company 
will spend and the United States government 
ind state of Washington appropriations will 
make a fourth of this amount, and the sums 
the states, foreign nations, exhibitors and con 
essionaires will expend will aggregate the re 
maining three-fourths. 

The exposition site comprises 255 acres of the 


000,000. The 


campus of the Washington University. In its 
virgin state it presents everything to please the 
eye. There are tall, stately giants of the forest, 
forming beautiful vistas, gentle slopes, com 
manding terraces and unsurpassed stretches of 


watertront. 
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‘‘Rubbish; yon can’t miss-what you don’t 
get. I suppose that was the only trial 
you had out.’’ 

‘‘Stop your kidding!’’ 

‘From that I presume you have others? Then 
what are you worrying about? Bill, did you 
ever go fishing?’’ 

‘*Lots of times.’’ 

‘*And you never came home without fish? 
They always bit—were always eager to come for 
your bait, and you filled your basket every 
time?’ 

‘*Not by a long sight—’’ 

‘Of course not—but you fished again? You 
didn’t throw your basket into the river and 
break your rod across your knee when you 
didn’t get a bite—no! You simply packed up 
your kit—whistled and came back n an- 
other day with more vim and enthusiasm than 
ever. Bill, getting orders is like fishing—you 
don’t always meet good luck, but you know the 
fish are there and will bite if you keep cfter 
them long enough. There are just as good fish 
in the brook as those you’ve to cateh— 
so cheer up! Forget your disappointment—come 
on out in the open air and let’s dig some more.’’ 

And he came—and is cheerfully digging yet 
for the same firm. 

Be cheerful! 


1909 


The grounds border for more than a mile and 
a half on Lake Union and Lake Washington. 
The Olympic and Cascade mountains are in plain 
sight, and an unobstructed view of the perpetual 
snow peaks of Mt. Rainier and Mt. Baker may 
be obtained. In constructing the buildings and 
laying out the grounds every care will be taken 
to preserve nature’s own handiwork, 

Different from former fairs, the Alaska- 
Yukon-Paecifie Exposition includes in its plan 
the erection of permanent buildings, Many of 
the large exhibit palaces will be substantially 
erected and they will remain as the property of 
the university after the fair closes, to be used 
for educational purposes. Thus the Wasbing- 
ton state appropriation will be used for a per- 
manent good aside from the benefits that will 
accrue to the commonwealth from the fair. The 
states and nations will be invited to erect build- 
ings of a permanent character, which will give 
them an opportunity to install lasting memo- 
rials of their progressiveness. 


FRANK L. MERRICK. 


PHILADELPHIA BUSINESS SHOW, HORTI- 
CULTURAL HALL, FEBRUARY 16 
TO 23, INCLUSIVE. 


One of the special features of the Philadel- 
phia Business Show will be the co-operation of 
the Merchants’ and Travelers’ Association, which 
is one of the strongest organizations of business 
men in the eity, being composed of some three 
hundred of the leading jobbers, wholesalers and 
manufacturers in Philadelphia. 

This association intends to run buyers’ ex- 
cursions into Philadelphia from a radius of a 
hundred miles, and this alone will bring to the 
show a class of merchants which could not other- 
wise be brought to the city. 

The following have so far engaged space for 
the show: 


Burroughs Adding Machine Co. 
Blickensderfer Typewriter Co. 
Dey Time Register Co. 
Standard Adding Machine Co. 
Syracuse Time Recorder. 
Columbia Phonograph Co. 
Sieber & Trussell Mfg. Co. 
The Roneo Co. 

Kee-Lox Manufacturing Co. 
Addressograph Co. 

Philip Hano Co, 

Wm. H. Hoskins Co. 

Ring Paper Clip Co. 

Pike Adding Machine Co, 
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A BIRD S-EYE VIEW 
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ABOUT 1,600 MEN ARE EMPLOYED, AND A COMPLETE EQUIPMENT OF THE MOST INGENIOUS 
DEVISE") ESPECIALLY FOR 


PART OF THE MACHINE 
STEADILY 
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Producing a Wonderful Writing Machine 


Introduction by Wesley A. Stanger 





In the executive offices of a great factory the 
Western Union clock strikes the hour—that un 
mistakable single stroke on an electric bell that 
indicates that one hour has passed away and 
another is given birth. The visitor looks up 
ward at its face and takes mental note of the 
time, and for a few fleeting seconds fixedly 

JOUN CALDER, MANAGER 
watches the second-hand as it travels on its end 


less journey around the small dial—the circle of 
its existence. 

A minute passes and then another. The visitor 
takes but little of the fleeting 
and patiently awaits a great opportunity that is 
about to be opened up to him to witness one of 
the most marvelous achievements of the present 
day. Another minute passes, Great things hav: 
heen accomplished since that bell the 


notice seconds 


sounded 


Being a Short Sketch of the Manner in Which 
the Remington Typewriter Is Made and How 
a Vast Aggregation of Brain and Brawn 
Combine in Mechanical Perfection. 


clarion of the birth of the new hour and tolled 
the knell of the death of the parting one [wo 
minutes have passed, but these two minutes 


have witnessed wonders—wonders almost bevond 
the ken of man 

Since the birth of the new hour human skill! 
has produced two examples of mechanical pet 
fection that are destined to play an important 





the affairs of As each minut 


passes throughout the day the same human 


part in men, 


Li} 
SKI 


will produce for each fleeting minute another 
example of mechanical perfection, and each tim: 
the old clock on the wall strikes the hour sixty 
of these wonders of usefulness and beauty wil 
have found their way to completion. Thus 
goes, year in and year out. 

In the olden days it would have been deemed 
witcheraft. To have suggested that such as 
accomplishment were possible or to have give: 


words to a thought of the future possibility of 
such wonderful work would have ineurred the 
wrath of the staid old Puritans, and he wil 
would be so indisereet as to express the t] 


would have 
struck’’ and 
ind pitied hi 
would have 
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OF THE EXTENSIVE WORKS DEVOTED TO THE MANUFACTURE OF THE REMINGTON STANDARD TYPEWRITER IS GIVEN ON THIS 
RECENT ENLARGEMENTS, MADE 


MACHINES 
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MANAGER'S OFFIC! FIRST AID TO THE INJURED. 

historv until evolution g birth to America, its product. It is said in some of the memoirs o! minute in the day, and at this the factory is 
wonderfu nportunities, its wonderful achiev: the great general that he killed more secretaries rushed all of the time to keep up with the 
ments and its wonderf race vy overwork in proportion to the number he had steadily inereasing demand. The typewriters 

The place I speak s located in the easter! than he did of soldiers in the battle’s forefront put out by this organization go to every country 
part of r wondertfu ntry ‘‘New York From the days of Napoleon to the present time in the world and they write every language 
State.’’ as we like t 4 t. The name of the s not a far ery, yet today with the aid of on known to man. Their production exceeds witch- 
plac where these muiracies ar daily perform: Remington typewriter a frail girl of sixteen can eraft, for every time that the second-hand .on 
is llion. The wonderf xample of mechanica eomplish more in eight hours than the tel the clock completes its cycle a new machine is 
skill and perfectio e Remington typ secretaries accomplished in twenty-four ready for the market. 
areites The Remington typewriter holds undisputed This is a wonderful institution, wonderfully 

Ilion has rms that iture gave her. She aim to being the first writing machine When managed and wonderfully handled. The ma- 
ilso has charms that in gave her. Her prit the first model was perfected the inventors ad chines are made by a great family, for every 
eipal mai o charm is the whirr and buzz of ertised for a lady who was an expert on the employe feels a personal interest in every phase 
the millions of wheels belts that are col ano, thinking that this accomplishment W 1 of the work. They all work together in har- 
tained with the works of the Remington typ ( n using the writing machine Priorit ol mony and with perfect assurance that their 
writer facto! where ft sands of men Work nanufacture is proyed by the Remuingto1 a labors will be properly rewarded. One feature 
inceasing to give t world of business number of ways, and with the first typewrite! above all others points out this plant as one 
perfect writing machin me the first lady stenographer, so it is see! where improvement never ceases and where the 

Typewriters ar¢ tions brought about | it the Remington standard typewriter, whi best that is in the workers is sure to come out. 
necessity True enoug essity 1s the mother the pioneer in the field, also established the cus This company makes every effort to care for 
of invent id it 3 a pressing necessit tom of requiring women operators From this those who combine to produce this wonderful 
that brought about t ention of the moder rough model with its lad perat has machine, and by a ‘‘bonus’’ system faithful 
writing \ ipoleon was pursuing evolved a wonderful business, a wondert pro employes and those showing adaptability to im- 
the fortunes of war he much correspondence fession and a wonderful manufacturing plant prove or better the product are well repaid bv 
ind to a mplish what he desired he had ft lhe home of the Remington standard type a series of awards for their interest and efforts. 
have ten secretaries, ¢ taking down a differ vriter covers eighteen acres and 18 stear I The second-hand on the clock has made many 
ent port f his diet n and then all of then reasing. Hundreds of people are employed 10 cycles since the visitor’s attention was arrested 
combinn the mposition of the finishe ts manufacture 4 machine is produced every by the stroke of the gong, and now comes that 























MACHINE ASSEMBLY-—-NUMBERING AUTOMATIC DRILLING 0 0 HOLES REDUCING PANTOGRAPH—TYPE MAKING. 
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much-looked-for opportunity for him to see what 
is behind the great doors that open into a fairy- 
land of buzzing drills, whirring wheels and sing- 
ing belts, so now we will pass through the 
portals of the wondrous place and see what the 
vast beyond holds in store for us. 


A Walk Through the Factory. 

The buildings and equipment of this three and 
a half million dollar investment, that means so 
much to Hlion, are so adapted to the minute 
division of labor by which the typewriter is 
manufactured that the processes can be intelli- 
gently studied from their beginnings in pig iron 
and steel bars to the handsome finished product 
in a few hours’ tour of the plant. The latter, 
from a small and doubtfully regarded venture in 
1873, occupying an inconsiderable corner in the 
old Remington Gun Works, has grown, up till 
the last few years, largely under the fostering 
eare of W. K. Jenne, the honored dean of type- 
writer makers, to a vast manufacturing enter- 
prise, in our beautifal Mohawk valley, which 
ean employ over 2,000 people and covers 6% 
acres with its buildings alone. The erections 
are equivalent to a building 60 feet wide, one 
story in height and a mile and a quarter long. 

Probably three times as many more people 
are employed in the 460 sales rooms of the com- 
pany, under the able generalship of Vice-Presi- 


dent and General Manager John F. McClain, not- 


to speak of a vast army, yearly increasing, 
which gains a livelihood by operating the Rem- 
ington typewriter. The latter embraces a variety 
of machines, sizes and models, which with the 
various ingenious attachments for special pur- 
poses, such as tabulating, billing, ete., are capa- 
ble of writing lines from seven to twenty-five 
inches in length in all the characters and styles 
of type required by many languages and the 
various technical branches of the same. Among 







A CORNER OF THE POWER HOUSE. 

















the latter additions are the Burmese, Armenian, 
Laos, Arabic, Yiddish, Hebrew, Hindi, Persian 
and Japanese Remington models. 


The Factories. 


The main buildings of the plant, whose well 
known outline is a familiar sight to travelers 
on the four-traék road and to the patrons of 
the company’s sales rooms all over the world, 
front to the north and occupy a length of 800 
feet on East Clark street. The western portion, 
built in 1896, being seven stories in height and 
the remainder four stories. Between these and 
the Erie canal, which forms the southern 
boundary of the property, are embraced separate 
buildings devoted to brass foundry, iron 
foundry, inspection, cleaning and grinding of 
castings, coal storage, power house, japanning, 
tin shop, packing box and wood working, rubber 
work, forging, annealing and hardening. 

On the north side of East Clark street are 
located the company’s store houses and stables 
and their unoccupied land, which extends as far 
north as the West Shore railroad, is at present 
laid out as a handsome recreation park for their 
employes, 

Electrical power is used throughout, 600-horse 
power being available for lighting and motive 
power, the latter being distributed from the 
main generators to at least two motors in every 
department. Compressed air is also distributed 
in pipes for general application, and oil fuel is 
similarly supplied. 

The coal storage house can accommodate 4,000 
tons at once and needs replenishment only once 
a year. 

The various typewriter parts from which the 
product is constructed are produced in the parts 
factory—oecupying seven-tenths of the whole 
plant—on a vast wholesale scale and systematic 
ally stored on perpetual inventory in special 


AUTOMATIC SCREW DEPARTMENT—800-FOOT VIEW 


cabinets in the finished stock room. The typ 
writing machines are assembled in the separat« 
machine factory from these parts in all the 
styles and varieties that are daily called for 

The equipment throughout both of fixtures 
and machine tools is of the most modern descrip 
tion. Obsolete methods have no place and a 
large designing model and tool making staff is 
accommodated entirely apart from manufactur 
ing operations and wholly engaged in improving 
the product and thé factory methods. 


The Parts Factory. 

Beginning at the raw material stores in our 
tour of the factory, we find that 2,000 varieties 
of these have to be procured with regularity and 
systematically stocked, besides a vast quantity 
of consumable factory supplies. 

All the castings required are made in th 
company’s foundries. The brass foundry, with 
fourteen melting furnaces, furnishes the various 
bronzes and alloys of copper, zine, aluminum and 
nickel, which are necessary for the lighter but 
severely handled typewriter parts. The castings, 
whether of bronze or east iron, are produced en 
tirely by the use of tyenty-six Tabor pneumatic 
molding machines, hand molding having been 
completely superseded by the cheaper, cleaner 
and more accurate machinery of the shortest 
possible length and with minimum handling 
along with stamping, screws and automatic ma 
chine products. 

In the case of the removal of material without 
regard to exact gauging, belt grinding supplies 
a cheap and satisfactory method of getting into 
and around the corners of pieces; while the 
drilling of 100 holes at once in the top plates by 
special automatic drilling machines in 3% 
minutes—one man only being required to attend 
to each three machines—is perhaps the acme of 
labor saving in this direction. 











MACHINE ASSEMBLY ROOM—800-FOOT VIEW. MACHINE ASSEMBLY—THE FINISHED 
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MACHINE ASSEMBLY—FINAL INSPECTION CORPS 














FINISHED PARTS STOCK ROOM. 


We have now reached the end of the manu- 
facturing process in a plant capable of turning 
out 100,000 typewriters a year—a machine a 
minute passing out’ of the machine assembly 
hall into the packer’s hands, from which it 
emerges to go into the packing box for shipment 
every portion being firmly and delicately tied 
and padded against the risks of concussion and 
A half a million of the present 
models are in cireulation besides thousands of 

‘*Where do they all gof’’ the 
The answer is, ‘‘Everywhere on 
Again he asks, ‘‘Is not the world 
well supplied and orders becoming stationary?’’ 
and the reply is, ‘‘Still they come and in in- 


General Impressions, 
A noticeable feature which impresses a vis- 
itor to the plant is the brightness and cleanli- 


Metal working is generally associated in the 
popular mind with grimy and dirty surround- 
ings, but the management of the Remington 
evidently act upon the 
famous definition of ‘‘dirt’’ as ‘‘matter in the 
wrong place,’’ for the walls and floors of the 
shops, not even excepting the foundries and 
grinding rooms, attract attention by their clean- 
liness and freedom from dust. Special exhaust 
systems carry off all dust and metallic particles 
upon generation. The rooms in 
which the fine typewriter mechanisms are as- 


sembled are scrupulously clean and neat. Sani- 


tary conveniences for male and female employes 
are numerous, of modern style and maintained in 
The employes are a picked 
body of workers earning the highest wages in 
the industry and presenting in physique and gen- 
eral appearance a great contrast to the ‘‘hands’’ 
Many of the 


of large industries in our cities. 








rh res of speciall planned routine fo passing through a routine of mechanical treat 
each of the many distinct parts is that after ent in thousands and tens of th sands | ts. 
being drop forged, machined accurately to gaug* In the great machine hall (60 feet by 340 
in costly fixtures, g id, polished, anneal< feet) which we now visit we find 3,000 type 
plated, buffed, japanns assembled, compounds writers of all varieties fron I nited States 
and finall nspected, they are stored in a well omestic and Russian to Arabic, w hich writes 
oiled condition on perpetual inventory in the backward, in all stages of assembly. There we 
cabinets of the finishe parts stock room. see the machine, after receiving a registered 
At all the stages enun erated, departmental in number, rapidly grow under ir eyes in the disturbance. 
spection insures that single piece with the hands of sevé ral hundreds Of Skilled assé Ding 
slightest efeet is promptly thrown out and experts to a frame consisting of a base, four the naga Bening 
nothing but first-class work passes forward for posts, anc a tached top plate BD haers type bars in visitor — 
further treatment. position. he rodding, first alig: ng and wiring the globe. 
‘ : follow quickly. Then the ‘‘ pu t to synchro 
So mu for the metallic components. The aten She waslen: teu Rattan bx moankaned tr 
parts composed of glass, rubber, wood, leather, ussembling and fitting of the ribbon movement creasing volume.’? 
felt. ete.., are similarly passed through an and escapement. All this time the machine is 
effective and econon routine, being shaped, promréeasing to the east slong the south sid 
gauged I inspected after the same manne! ’ the ee ee ipying after each operatio1 nen 
the governing consideration being the mail 7 pati. af~ die for it te gtr iin 
taining and increasing Remington suprem: ing the Geer Ad 'dhide tome ‘i niet Oli ness of all the shops, 
in the matters of qm ty and durability tage. which has been in the atin it atlinin. 
product | from the individual parts and with e fit 
Wire cutting and spring making are interest ng of the carriage the machine can for the 
ing and s} processes, while the manufacturs first time be made to write and there! show typewriter factory 
of the type supplies some surprises for thi beyond a doubt to experts what rapid adjust 
ininitiate ents are needed. 
From n engrave plate twenty times full A very particular ‘‘touching up’’ of align 
size, the ré eing pantograph engraving machine nt follows and then the or f fin spec 
produces a hollow di f the true size, whi n and adjustment is reached and seldom 
when set with other s in the type wheel ar nassed without eriticism, as the standa ry 
rolled under pressuré yver a ‘‘form’’ of spe high. The machine, at first ar nert mass lik« immediately 
cially prepared soft steel blanks, furnishes a any other mechanical product, has now the very 
complete set of double-lettered type. These when real but haz lly definable qual s of I bd 
trimmed and hardens ire stored ready for us responsiveness, resilience and synchronic action 
in machines when called for. ‘ which show themselves after t ng p’ 
rocess is complete and which it is the object first-class condition. 
The Machine Factory. f the shipping department to maintain intact 
Up to this stage in our tour we have seen hile the machine is on a long and risky 1ey 
nothing like 1 typewriter, buet instead a be New Zealand, the Philippines, India : ‘*the 
wildering series of familiar looking pieces end of the earth.’’ 
=. 
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THE TYPEWRITER HOSE 


employes own their homes and some of them 
summer camps as well. A more self-respecting 


| 


and intelligent group of workers it would be 
hard to find anywhere. 
" 
i The Industrial Betterments. 
hi In many manufacturing establishments the 
t description of the plant and statistics of the em 


yloyes and product would conelude all that could 
be said, but no notice of the magnificently or 
ganized Remington typewriter factory would be 
adequate which failed to mention the unique 

group of schemes classified as ‘‘industrial bet 
“ terments’’ on the chart of organization. 

Among these the handsome and valuable Rem 
ington service badges for continuous service 
during more than ten years are coveted distinc 
tions possessed by nearly 300 employes whose 
unbroken periods of employment with the com 
pany extend in several cases to thirty-three 
years. To the most efficient badge wearers $100 
per annum in gold is presented in half yearly 
instalments, and no less than $13,100 was divided 
among 262. selected employes on June 30. A 
similar distribution is made every Christmas. 

The bonus is in sense wages. It is a 
voluntary recognition of loyalty and efficiency 
by the company. 

The prizes of $20 in gold open to all ordinary 
employes for good suggestions adopted are 
eagerly sought, and the accompanying handsome 
framed certificate, signed by President > 2. 
Benedict, is proudly displayed in the homes of 
the recipients. 

A fine suite of free hot and cold water baths 
in the factory is patronized by hundreds of em 
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weekly and greatly appreciated; while 
the Seamans Free Library, handsomely equipped 
and presented to the village of Llion, is only one 
of many tokens of interest from the founders of 


business. 


ploy es 


this 

The beautifully situated recreation park, with 
its grand stands and conveniences, is greatly re 
sorted to in summer months by the employes. 
The athletic organizations are numerous and 
vigorous, embracing the Young Women’s Tennis 
Club, the Foremen’s Cricket Club, six 
departmental baseball nines forming the Type 
writer League and competing annually for the 
Clarence W. Seaman challenge trophy. 


besides 


Twice a year the factory committee, consist 
ing Of the foremen of departments, carry out all 
the arrangements for a mass meeting of the em 
ployes and their families. 

The meeting is the occasion of a 
eral holiday in the district and takes the 
of a great field day of sports, the attendances 
reaching 5,000. A special feature of this meet 
ing 18s the annual competition in a 220-yard 
straightaway race in the 800-foot main factory 
for the McClain gold metal. This is a unique 
indoor event, the record being 24 seconds, held 
by Paul J. Risedorf. The Bennett medal! 
goes to the all--around champion of the field day. 


ao 
gen 


form 


June 


gold 


The January meeting is a social one at which 
abundant amateur talent in the factory fur 
nishes an excellent program, which for lack of a 


the 


large enough building has to be repeated on a 


second evening. 
At all these events and a number of minor 
ones the Remington Typewriter Band, a strong 


REMINGTON 


rYPEWRITER BAND 


and exeellent musical organization, a1 
Typewriter Hose Company appear in the 
forms and ‘render invaluable assistanc: is 
musicians and guards. 

We must not omit to mention th 
First Aid Department, fully equipped, 


plays the part of the Good Samaritan | 


unfortunate employe, and no accidently in 


person suffers unnecessarily from pain bef 
medical aid is available. 
In many cases first aid alone meets 


quirements and avoids compulsory absen 


work. 


Relations of Employers and Employes 


We cannot close this account of a grea 
model American industry only with a referenc: 
to what the e mpany does for its en ploy: S 
side their contracted relations in whi 
‘*‘square deal’’ is always given and requ 
We must not fail to recognize the reeipr I 
feeling on the part of the workers, forming 4 
large portion of lIlion’s population, and x 
tending from the management to the most u 
skilled labore: 

The ‘‘Reming spirit’’ which pert s 
sales and factory forces alike is an ‘‘espr 
corps,’’ which is the envy and despair of 
petitors. It is a thing of no forced growt 
is the rare distinction of the corporatio1 
Wyckoff, Seamans & Benedict, to which ] 
owes a largs asure of. its prosperity 
nowhere reeeives more honor than in its 
ountry and an g its own peopl 

Photos and descriptive 
f fron Ilion Citizen 
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The Coming of a World’s Championship 


During the past month the publie has been led 
to believe during the National Business 
Show in New York City, there took place a 
‘*World’s Championship’’ in the typewriter 
speed contests, in addition to the ‘‘ American 
Championship’’ event. 

Some of the best stenographic journals in this 
country and Europe have taken up the report 
ind are advertising the fact to their readers, 
idditional contest held 


when in reality tl other 





H. OTIS BLAISDELL 


in New York during the show was a local affai: 


in which no international operators or any of 


the older American operators who have in th 
. . 
past been covered with the world’s champion 


shi; honors took part. 


The only prize, aside from the eash prizes, 


was the American championship trophy, offered 


by this publication for the second event. 


As indicated in our November issue, we have 


put under way a plan to hold an international 


affair next fall in New York, at which time we 


shall try ‘1 have compete several foreigners, 
and the prizes are to be of sufficient size as 
attract the best of them 

Between now and the coming show in New 
York, there will be another contest at Chicago 
during the Chicago Business Show, and th 
American hampionship wil he again contested, 
and if Miss Fritz wins the ‘‘trophy’’ for th 
third time she retains the silver cup as her 


own. 
At this same show there will be held loca 
no wise will the world’s chan 


eontests, and in 

pionship be contested f New York ( ity wi 

be the point in which an international 
championship can be s esstully and properly 


contested. 
the 


of the manner in which 


In recognition 
events in New York, 


judges handled the two 
we desire publish their names, and to a 
quaint those who are simply sightseers, that i 
handling an event of this kind, it means man 
application to the results, ar 


hours of careful 
an honest handling of the work turned out |! 
each individual operator lo do this with hast: 


means that the judges were necessarily detaine 


in the Madison Square Garden until long after 


the crowd had been dismissed from the building, 
and the task is one that requires the experienc: 
of those who understar the art of typewriting 
and are used to handling copy from stenogra 
phers. 

In the recent contest in New York, the fo 
lowing gentlemen a¢ s judges, and handl 
the final results, a them being connecte: 
with local schools and lleges: 

Messrs. R. A. Kells, J. N. Kimball, E. E. M 
G. J. Raynor at M. M. Lemond, who were 


sisted by Dudley W. Walton, David H. O’Keeffe, 
Ches. H. Gorsline and Mrs. Gorsline, Franklin 
P. Pratt, Miss Frances Bostick, Miss Elsie V. 
Jones, Mrs. Cruse, James Campbell, Miss F. Chil 
mark, Chas. McKay, P. J. White and Fred A 
Hoffman, 

The National Business Show Company, in pro 
moting the typewriter speed contests, discovered 
that these affairs were being seriously taken by 
both the manufacturers of writing machines and 

e using public, and in a desire to handle them 
properly, placed the responsibility upon one who 
was well acquainted with the typewrite! busi 
ness, had friends among the teachers and school 
proprietors and whose reputation for truthful 
ness was unquestioned by all and every one W ho 
knows him or who has ever had any business 
dealings with him. 

Cochrane & Payne were fortunate in finding 
one who could take this matter entirely off thei 





G. D. GREELEY 


| Typewriter 


hands, and who could handle the details prop- 
erly, and in selecting G, D. Greeley as their 
general representative they have one who de- 
serves much credit for the splendid showing 
made with this part of the exposition, 

Mr. Greeley was for many years connected 
with the Remington Typewriter Company, and 





MISS ROSE L. FRITZ. 


is well known in various parts of the United 
States. 

With the coming of an international affair, as 
suggested in the ‘‘World’s Championship Con- 
test,’’ we feel sure that the event will have the 
attention and honest handling it deserves. 

We show on this page the three winners of 
the American championship, who won first, 
second and third place: Miss Rose L. Fritz, H. 
Otis Blaisdell and Miss L. V. Bruorton, all three 
operating the Underwood typewriter. 





Speed Contests 


HELD AT NATIONAL BUSINESS SHOW, NEW YORK 
First Prize, $35.00. Second Prize, $20.00. 


ONE-HALF HOUR FROM DICTATION.) 


Name. Machine us 
1. Miss Rose L. Fritz Underwood 
2. Paul Munter Remington 
3. Benj. Gotthelf Remington 
t+. Miss L. B. Patterson Fav-Sholes 
5. Rose Fuerlicht Remington 
6. Charles W. Nelson L. C. Smitl 
7. Edwin Stodola Underwood 
8. Miss Blanche Sacks 
9. Miss Gertrude Adle1 
10. Otis Blaisdell Underwood 


| naerwood 
Remington 


Net 


Words speed per 

written. Errors. Penalties. Net. minute, 
2,467 29 145 2,322 77 
2,466 126 630 1,836 61 
2,150 100 500 1,650 55 
2,211 186 930 1,281 42 
2,200 201 1,005 1,195 39 
1,879 159 795 1,084 36 
1,655 120 600 1,055 35 
1,355 85 425 930 31 
2,141 260 1,300 841 28 
2,338 321 1,605 733 24 


AMERICAN CHAMPIONSHIP EVENT 


First Prize, $50.00. Second Prize, $35. 


11 


Machine Se; 


Name. 

1. Miss Rose L. Fritz Underwood 
» H. Otis Blaisdell Underwood 
| Miss L. V. Bruorton Underwood 

t. John H. Hotson Remington 

Paul Munter Remington 
6. Carl W. Schwenk Remington 

Charles W. Nelson L. C. Smit! 
8. J. C. Hoit Remingtor 
9. Miss M. E. Usher Underwoo 


10. Peter A. MeKear 


00. 'First Prize included “American Trophy Cup.” 


{ FROM COPY.) 


Net 


Words speed per 
written. Errors. Penalties. Net. minute. 
5,110 41 205 4,905 82 
4,853 201 1,005 3,848 64 
4,585 169 845 3,740 62 
4,157 116 580 3,579 59 
5,122 413 2,065 3,057 51 
4,587 286 1,439 2,957 50 
4,261 266 1,330 2,931 49 
3,207 97 485 2,722 45 
3,343 268 1,340 2,003 22 
4,309 567 2,835 1,474 25 
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At a meeting of the Boost Club, an organiza 
tion composed of stationery men, which was 
held in the Madison Square Garden Concert Hall 
during the Business Show, a very interesting 
lecture on the manufacture of fountain pens was 
given by W. E. Smith, of the L. E. Waterman 
Company. 

Mr. Smith began by tracing the history of 
fountain pens, and stated that from the earliest 
ages something which would combine both pen 
and ink had been earnestly sought for. By the 
aid of the stereopticon he showed the split reed 
or quill pen, which came into use when the pos- 
sibility of writing with colored liquid was dis 
eovered, and followed this with a pen of Arab- 
ian origin, having the appearance of a dagger 
sheath, in which reeds or quills were carried, 
~ ink being contained in a cup at the side. 

A Japanese instrument of iyoéry having a hollow 
stem with a bowl containing) A&A sponge saturated | 
with ink was also shown. 

ly Fountain: Pens. 

From this . Smith came dowg to a fountain , 
pen patented in 1832. This pom,had a piston, 
which was used to force out the*ink as it was 


' 
: 





FUSING GOLD AROUND IRIDIUM 


required, after the barrel had been filled by 
placing the end of the holder in the ink and 
raising the piston by turning the outer case. 
Another pen shown, patented in 1838, was 
formed of two tubes, each having an airhole, 
the upper tube sliding into the lower and fore 
ing the ink into the pen-point after the reser 
voir had been filled. 

Other illustrations showed pens of a later 
date and of a highly complicated character. 

Self-filling pens, having the ink reservoir con- 
structed of soft rubber, and filled by turning a 
screw-cap a few times so as to force out the air 
and then reversing the screw so that the ink 
flowed. into the vacuum were also shown. One 
of these pens was patented in 1859. 

Early Form of Fountain Feed. 

Mr. Smith then showed the first attempt at 
the present day Waterman Ideal fountain pen 
the same being very simple in comparison with 
the others previously illustrated. This slide also 


e| 0 a’) 
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Expert Shows Why Excessive Skill and Costly 
Materials Are Essential to Their Pro- 
duction. 


showed a sectional view of the feed illustrating 
the split reed principle. **The fissures sawed 
into this,’’ said Mr. Smith, ‘‘ which extend the 
full length of the feed underneath the pen, help 
to carry the ink to the point by the law of 
capillary attraction.’’ 


173 Broadway, NewYork 
Home Office 
1905 - > 








The different parts of the Waterman Ideal 
including the 


fountain pen were also shown, 
spoon feed, which is a feature of the present 
day Waterman Ideal pen. 

The Most Vital Point. 

Speaking of the feed. Mr. Smith said that 
this was the most vital part of every fountain 
pen, because it must eOnduct the ink to th 
point of the pen satisfactorily—a more difficult 
matter than it would seem to the uninitiated, 
since the ink does not come down by gravita 
tion, the holder being absolutely airtight at the 
top, but must be brought down by capillary at 
traction. 

‘*There are slits on the inner side, underneath 
the pen,’’ continued Mr. Smith, ‘‘and these slits 
take the ink by capillary attraction down to. the 
pen point, but after this fundamental principle 
had been discovered it was found that it Was weak 
in one feature; for instance, in a large holder, 
when the pen was almost empty, the pressur¢ 
of the air which had entered the airhole in the 
pen—because the heart-shaped orifice that is 
pierced in the gold pen is there for the purpose 
of letting in air—became heavier than the ink 
had previously been and therefore forced out 
the last few drops retained in the holder more 
quickly than they could be used, causing a flood 
ing when the pen was almost empty. After 
this effect had received considerable thought, 
the spoon feed was invented by W. I. Ferris. 

‘*This spoon feed has cups in the side and 
when the ink flows down more quickly than it 
can be taken off by the pen in the ordinary 
action of writing, it overflows into these semi 
circular spoon-shaped cups or pockets, and any 
overflow is thereby retained until the last fra 
tion of a drop is used.’ 

How Gold Pens Are Made. 


The process of manufacturing gold pens was 
next described by the lecturer, who said that in 








The History of Fountain Pens 


order to obtain the resiliency found in a steel 
pen the 24 carat gold is alloyed with silver and 
copper until it is brought down to 14 carat and 
then hammered and tempered during the process 
of manufacture. 

An interesting feature of the lecture was the 
of the way in which the iridium 


description 
Said Mr 


points are placed on the gold pens. 
Smith: 

‘*The reason why iridium is used on the points 
its exceptional hardness rid 
It is three 


is because of 
is the hardest of all known metals. 
times as hard as the ruby and second 
hardness to the diamond. Diamond dust and 
diamond particles have been tested for use as 
pen points, but not with any degree of satisfa 
tion. Rubies have also been tried for the 


pose, but have proved unsatisfactory. Iridiun 
today is acknowledged to be the most satisfa 

tory thing for this purpose, but iridium is 
scarce, as will be inferred from the fact that it 
has sold for more than $100 an ounce. It need 
hardly be said that with the-use of so costly a 
metal as iridium it is not possible to make cheay 
gold pens and make them as they should b 


made, ’’ 








ADJUSTING FEED TO PEN 


After the gold pen has been fused ar 
iridium so as to hold it in place until the pen is 
subjected to the many further operations 
necessary, the blank of gold is placed in a press 
in which the point is very carefully protected 


and is thus rolled out and lengthened. At this 
point the pen is tempered by the actior fa 
steam hammer, which solidifies the g nd 


; 


improves its elasticity. 
A Delicate Operation. 


Mr. Smith then described various other pr 
esses, among the most important of these being 


the cutting of the slit in the pen from the 
point to the apex of the heart-shaped hole which 
has previously been cut into the pen. This is 
done by means of a copper disk, making 2,70 
revolutions a minute, and which is kept moist 
by emery and water. 

‘Some little time,’’ said the lecturer, ‘‘is re 
quired for ting through the hard part e of 
iridium which has been fused to the point, and 
great skill is required to get the slit exactly in 





PEN RLANKS FROM THE PERIOD OF STAMPING OUT TO THE FINISHED PRODUCT 
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the center and to prevent it from going beyond 
the heart or hole in the pen. Some little pres 
sure is required in holding the iridium against 
the copper disk, and the same length of time 
is required for the disk to get through the 





WEIGHING THE GOLD AND ALLOY. 


iridium, but, once through the iridium, it goes 
through the gold as if it was so much cheese.’’ 

‘*Tt would seem,’’ continued Mr. Smith, ‘‘as 
though in its present form the pen was almost 





GRINDING INSIDE SPLITS AND PEN POINTS 


TYPEWRITERS’ MISTAKES. 


Some Blunders That Make the Employer’s Life 
a Burden. 


ystems an arbitrary 


tand for ne, two or even three 


W ls 7 mes stranslation of ons f 
these s ijeads t I y results. 
I s} nation to the heart 
ore’’ was what was said, and the typewriter 
yIlved The dead ked the notion to the 
hard ear.’’ ‘The rumor was but transient, 
though,’’ is hardly gnizable as ‘‘The ram- 
mer was trains er rough.’’ A rear end 
collision was evidently in that girl’s mind. 
‘*As manna fed the Jews,’’ was ingeniously 
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the finished article, but it is again subjected to 
a similar treatment. The inner sides or sawn 
edges of the slit are carefully ground and pol 
ished by a still finer and smaller disk of steel, 
which revolves in oil and emery. 

‘*It requires all the skill of an experienced 
workman to make these edges true and right. 
The same workman grinds the points, the nibs 
are set in their familiar position and again they 
ire carefully ground, it being absolutely essen 
tial that both sides be « xactly alike.’’ 


Refuse Carefully Preserved. 


After describing the process of polishing and 
cleaning, Mr. Smith said that in the Waterman 
factory every four months the gold and iridium 
recovered from the rags used in the polishing 


process reaches a value of about $1,000. The 
regular polishing lathes produce about $1,200 
worth of gold particles in the same time. The 
crucibles in which the gold is melted, the sweep 


s of the day and the washing of the em 
ployes’ hands at the termination of a day’s work 
produce at the end of the same four months’ 
period another $500 or so. 

The clothing worn by the gold-pen operators 
s the property of the Waterman company. New 
suits are furnished them every four months, at 
which time $150 is recoyered from burning the 


y 
~ 
) 


d clothes, 


Especial Care Required. 

‘*The insertion of the pen in the holder,’’ 
said Mr. Smith, ‘‘is done in an exceptionally 
painstaking way, it having been the contention 
f L. E. Waterman in the old days that the 
most important thing about fountain pen con 
struction is the careful insertion of the feed 
ind its adjustment to the gold nib. Therefore, 
all feeds of hard rubber are carefully molded 

s jet flame until they touch and fit the 
the pen perfectly.’’ 


over ag 
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GOLD-PEN MAKING 


rtured by another young woman into ‘‘As 
mamma fed the jays.’’ Yet she was a Sunday 
school teacher. 
‘*Plays, creeps and laughs the innocent,’’ 
‘rooned the man one day, mouthing the opening 
When the 
] 


typewriter tapped out ‘‘ Plays craps and leaves 


lines of some projected baby verses. 


he innocent’’ he seanned her visage closely. 
He said, ‘‘The voice of Dr. Joselyn was heard 
illing for assistance,’’ and it came out ‘‘ The 
vice of Dr. Josh Lane was hard killing four as- 


SISTANEtS dd 


When ‘‘But she held Jake but too ds arly for 
that and so passed on’’ was dictated and it 
ame out ‘‘But she held Jacks, two, drawing 


for that, and so passed one,’’ would it have 


been unjust to credit the girl at the machine 
with an elementary knowledge of gambling? 


Occasionally a new beast or bird is discovered 


Speaking of the early struggles of the in- 
ventor of the Ideal fountain pen, Mr. Smith 
said that in 1881, after perfecting his pen, Mr. 
Waterman began at a small desk in the back of 
a cigar store in Fulton street. His efforts to 





POLISHING AND FINISHING. 


induee the publie to acknowledge the perfection 
of his pen’ were at first very arduous. He had 
confidence in its coming usefulness, however, and 
although he very often went hungry his perse- 
verance was finally rewarded and before his 
death in 1901 the business had grown to enor- 
mous proportions.—Dry Goods Economist. 





SECTION OF FACTORY. 


by the typewriter, thus, ‘‘The sea quail was,’’ 
ete., the intention being ‘‘The sequel was,’’ etc. 
This was in line with a blunder made by the 
same girl, who had avowed that ‘‘a gull sunk 
the schooner’’ instead of ‘‘a gale.’’ On another 
occasion she declared that a pair of lovers 
‘‘hatehed up a pretty squirrel’’ instead of 
their having ‘‘patched up a petty quarrel.’’ 

Having confessed that once upon a time she 
had been a waitress ih a popular restaurant, 
the reason is clear why ‘‘ Foist the males of the 
dynasty’’ was clicked out, ‘‘ First, the meals of 
the dinnersty.’’ This sounds like a ‘‘made up,’’ 
but it is fearful fact. 

‘‘The president was heard with acelaim,’’ dic- 
tated the man. ‘‘The present was hard with a 
clam’’ was what the typewriter insisted that 
he had said as she tearfully hunted for her 
notes.—Success Magazine, 
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Multiple 


The following very interesting description of 
an invention now leing suceessfully applied to 
the Hammond and 
throughout Europe, and particularly in Russia, 
comes from the pen of W. Hope Campbell, of 


Kieff, Russia. 


Illustrating Campbell’s Duplex Polygraph, 
Applied to the Hammond Typewriter. 
sold 


typewriter being 


to be between 
brackets 


polygraph 


they have written 


This 


(duplex or 


quot 


marks or means extra wo 


The rights for the manufacture 


Campbell ’s quadruple 


does away with all this trouble by 


operator to write the explanatory letters in 


different type italies, for instances and at 


fixed 
to the 


same time place the indices at a heigh 


clear, differ 


the 


The work is very owing 


ence in type between text and 


planatory letters. 


\ special arrangement allows of the 


complicated mathematical formulew being writ 


ten perfectly symmetrically, and in a 


type from the text, which is of considerable im 


portance when appearance is concerned. 





by writing in capitals or by underlining. This 
FIGURE 1 
latter requires the raising of the paper, whicl 
and sale of the invention described here are for is extra work again. 
sale, as indicated in the advertising columns. With Campbell’s polygraph the required 
Campbell's Polygraph. phrase is instantly written in italics, as it 
So far inventors of typewriting machines’ ghoyld be. 


have only considered the needs of commercial Again, the foreign correspondent 
men and almost ignored the needs of engineers, 


chemists, patent agents and others requiring to such 


the 


and characters, 


pat He 


even foreign as 


write mathematical and chemical formule, ‘ 


brew. Armenian, ete Again polygraph 


Kiest,OxTrs6pa 17-ro ana 1905 roza. 


[Tocnozems H,ESEPCKIX a Ko. 
PatSHBUAOBhe 

MunoctuBne [Tocyzapz, 

HacrOaAmumMS YeCTb AMBw MSBRCTUTE Bact, 4TO ab CKODOMS 
Bpewmexu Be nonyuure OTnpaBrAeCHHHe Messrs. Watson, Laidlaw & Co., 
Glasgow, yepest mocpexzcrBo Supt Gerhard & Hey, Hamburg,u Gold- 
lust & Co.,8rody,2Ba amuka MamuHS, KOTOPHE MPOWY NepeoTNpaeuTs 

“ny Axoxt Murcs,ss Oneccé (Mr.John Pitts,Odessa). 


Ch COBEDPMEHHHMS NOoyTeniemt 


SPECIMEN MIXED RUSSIAN AND ENGLISII 





ent specifications and other deseriptions of 
drawings. 

It is true that a few machines are arranged =F RO JI DIDELC 
so that mathematical signs may be written, el KIEBO 2 
but the work looks very clumsy. 7) —__ mags » T-8 ‘. 

Anyone who has had to write the descrip ee) “ 
tion of a drawing on a typewriter knows how = [pAk ' 
difficult it is to write the indices to the ex re - 
planatory letters. The paper must be lowered - Foon 


rk 


enabling the 


the 


‘ 
t 


the ex 


most 


different 


The convenience of the correspondent has 
also not been lost sight of. It often happens 
that a word or phrase has to be accentuated, 
and with most machines this is accomplished 


has often to 
introduee foreign words or phrases with accents 


Russian, 
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as 


A<THCKAA ANTEKA_ 


each time, and only very seldom do the indices 
come out at the proper level. Then the ex 
planatory letters are in the same style of type 
as the text and do not easily catch the eve, 


bi 


Type Faces for Typewriters 


nly to 


minute, 


move 


lon, 


eTtore 


gives flr 


In man 


in 


comes to his aid and he has o 
has ma proper combuinat 
from half nute to one 
ing. After that no time is lost: a 
eupying less than one second 
sired alphabet 

The polychrome attachment, 
colors, is also an advantage 

It is also sometimes necessary 
radial lines—as, for instance, 
perhaps in other countries, 


caries’ sh 


written in 





yps tl 


radial 


lines 


to suit 


where 


the 


e doctor "s pre se ripti T 


FIGURE 2 
old-fashions ibe Here the radiog: 
the poly grapl work together, 

The radiograph writes the Russia: 
tions on the ne side of the label and t 
prescription the other, the radiograp! 
ing the lines radia The radial feed is 
matie and is wn out of gear instant 

Fig. 1 shows the polygraph attachment 
the anvil ts working position. 

Fig. ”~ shows he same, but with 
raised on rntabl for rotating 
reserve shutti« I action, 

A the worki shuttle and B the ress 
tle; C the driving arm; D, horn holding 
shuttle in position; E and F, horns 
working and reserve shuttles in positior 
rotation of an\ while changing fron 
f writing to another; M, semi-cireu 
table for supporting the anvil at a fixe 
during rotati K, catch to prevent 
from jumping ng rapid work 

Manipulati While the forefing 
the middle if the anvil at M 
operator an pwards, the eateh K s 
with the iil slightly so as t 
invil, The is then raised ti 
the turntabl rotated till it has 
it revolutior yps off the turntal 
new working s OT in< presents } 
tle to the ham: 

The wl ikes less 


Je 4s 





K 





[P. A 


YBOBCKA 


ro. 


Vag 9 104 c 







- a) : 





SPECIMEN—RUSSIAN 


PRESCRIPTION 


FORM 














[It will be seen from the illustration that th 
shuttles cannot possibly shift their positions 1 
the anvil, because as soon as they become free 
from the driving arm and the horn,D they are 
engaged by the horns E and F, which cause 
them to rotate with the anvil. To make any 
new combination of shuttles it is only necessary 
to lift off the anvil and put in a new pair of 
shuttles. This takes at most half a minute. 

The variable shift-key regulator is a small at 
tachment placed at the left hand side of th 
keyboard and controlled by the left thumb. Its 
duty is to regulate the mount of the depression 
of the shift-key lever so that signs may lb 
written above or below line, as in formula 

The vertical spacer is a finely divided cireulat 
scale placed on the finger wheel of the paper 
feed roller and fitted with a pointer. With the 
help of this attachment the vertical spacing 
as, for in 


may be most accurately regulated 


stance, when writing comp icated formule. 
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The vse of italics in Typewritten satter to occentuate 
nords hes,up till now, been almost impossible, ouing to there 


having no Typewriter capable of writing in more than one 


style of type without changing. 


Italics ere elso useful in typing descriptions of drawings 


and in WMathematicel and Chenical Formulae, thus; - 


2 Anvil Shaft, «% Regulating Scren,o? Hanser, <¢* Anvil ,éc. 


and when Formulee are required in the text, thusj- 


a*® #¢ b2 + ¢8 


SPECIMEN Ol 


MIXED FACES 


Another Typewriter Need 


\ dem: pon tl tvpewriter, which calls 
special attention to r two lacks that the 
world still waits to have done away, is that 
which is put upon it by the writer or copyist of 
stage. Author, agent or produ 


plays for 
undertakes to put a play be 


ing manager who 
fore the public must, at some time in the 
progress of the work, arrange for what is tech 
nically known as having the parts ‘‘ taken out 

This involves a kind of work with which few 
stenographers are familiar and which has proba 
bly not frequently been called to the notice o 
manufacturers of machines, yet it emphasizes 


‘ 


some of the shortcomings oft even our best and 
most complete typewriters 
‘*Taking out the parts’’ of 
paring a manuscript for ea h actor in the cas 
the lines and 
individua 


] g we 
piay means pl 


which shall contain ** busi 


ness’’ (suggested actior for that 
member of the compan) It necessitates a man 
ner of handling of the pewriter quite different 
from any of the ordinat ises to which the ma 


chine is put. Parts are written on sheets usually 


about half the size of rdinary letter paper, 
sometimes narrower, for the convenience of the 
actor in studving and irrving his book about 
‘with him in rehearsal he inadequacy of pro 
vision on most typewriting machines for holding 
The 
Che first nventiol the \merican mat 
iwers of t [Underw iypew riter Co. was 
held at Hartford, Con November 20, 21 and 
22, 1906 From data furnished by General Man 
ager E. S. Eylar the following was the pro 
grammeé 
The western managers arrived in New York 
on the afternoon of November 19. They al 
took dinner at the H Astor, after whi 
there was ’ theater pi yt 
On the morning of the ith, at 9 o’elock, the. 


took a speci ar at the Grand Central statio1 


for Hartfor 
freshments were taker 


Cigars and other necessary re 


board. They arrive: 


at Hartfor t 12 where the easter: 
managers mec the ’ and thes all tool 
iunch together at the Allvn House. In t 

afternoon they inspects the new factory, ar 

in the evening a banquet took place at tl 
Allvn House \ heartv weleome was given the 
assembled guests by the president, Mr. J. 1 
Underwood, | this was responded to by Mr 
W. J. Rigg, manager of the St. Louis office \ 
very instructive address is given by Mr. Rice 
the mecha superintendent of the factor 

m ‘*The Making of the .Underwood Typ: 
write! This was followed by an interesting 
talk by M Manning, the general factory mar 


Underwood 


Hist ‘ the 


vidressed tl 


irrow sheets and the utter lack of any evice 
for indicating to the operator the approach of 
the end of the sheet, so that proper margin may 
be allowed at bottom, seriously handicaps the 
stenographer employed in this kind of work, 

{nother thing for which the copyist of plays 
ind parts has frequent occasion to wish is somé 


means of making upon the manuscript, by some: 


quick and sure movement, a long dash The 
ommon practice of striking hyphens in a long 
row is crude and slow, and for that reason is 
particularly vexatious to the operator in this 
work, for the long dash is essential in part 
writing. Each actor in memorizing his lines 
earns a ‘‘cue’’-for each speech of his own. 
This consists of the closing two or three words 


the speec h which immediately preced s his 
the play, and in the part-book this cue must 
I differentiated from the lines and business by 


neans of the long dash. Following is an illus 
tration of the method now followed, which will 


currence or this 


and the ae 


show the frequency of the 
dash in an ordinary manuscript 
sirability for the operator of handling it as 
ickly and conveniently as possible 

From the part of Mrs. Candour in ‘‘Sehos 


{ 


for Seandal 


Now, [’ll die, but you are all so scandalous, 

|’ll forswear your society. 
—matter, Mrs. Candour? 

They ’ll not allow our friend, Miss Vermillion, 

to be handsome, 
—think so, ma’am?f 
She has a charming, fresh color. 
——fresh put on. 

Oh, fie! I’ll swear her color is natural, ete. 

This sort of thing j{jrough a long manuscript 
makes hard work, and@’it would seem that some 
means of using a key in connection with the 
tabulator could be arranged to obviate it. 

Now, these things are merely spoken of in 
this connection to call attention to these needs 
of the typewriter and not because the class of 
play-copyists is so large that a special provision 
for them should be made. The ery of the 
stenographer is every day heard in the land, 
‘*Oh, why doesn’t someone devise a means of 
telling when the end of the sheet reaches the 
type-line?’’ And echo responds, ‘‘What’s the 
answer?’’ As to the other things mentioned, 
the postal-card, the envelope and the narrow 
sheet cause endless sighs for better gripping 
fingers, while there is many a place where the 
long dash is used outside the play-shop. 

H. G. H. 


Underwood Convention 


esent in such a happy vel I i gene! 
feeling of enthusiasm and y ‘ pre 
‘| meeting closed with expressions of g f 


wwship all around, 


On the morning of the ce yn 
it into executive session at the factory, In 
the afternoon another session was held at the 
same piace when subjects or n tual interes to 
the managers were discussed w i great dea 
f animation and profit to all present his 
was followed by another sessior n the evening 
the Allvn House 
\nother meeting was held at the facet 
morning of the 22nd, followed by |! heor 
he hotel The ‘managers ther kas i 
for New York, arriving there at 5:30 p. n 
Dinner was served at the Hotel Belmont 
theater party at the Hipy ome Trolowed 
Late that night the western managers ft for 
their homes filled to overflowing with the g 
ys and invaluable advice a unsel 
} i] reeeived 
e Underwoo nag and i 
igers 1 emselves the was 
‘ revelation It prod inded 
1 and ¢ t i the st I | is 
‘ means f enablin | managers o ~ 
nme Ss] Tf i ! vA Ta t 
rsona 1cquaintan ( I rs 
} In ry f y } 


officials to come in close touch with their man- 
agers and it did more to create that much to 
be desired ‘‘esprit de corps’’ than any other 
meeting that has ever taken place in the history 
of. the Underwood Typewriter Co, All are to be 
congratulated dn the success that attended the 
efforts of those who had the meetings and enter- 
tainments in hand. 


The following toasts were responded to at the 
banquet: ‘‘Weleome,’’ President J. T. Under- 
wood; ‘‘Making the Underwood,’’ C. D. Rice; 
‘* History of the Underwood,’’ E. J. Manning; 
‘*Esprit de Corps,’’ Charles Strauss. 

In addition to President Underwood the fol- 
lowing members of the board of directors were 
present: Vice-President C. W. Hand, Secretary- 
Treasurer DeWitt Bergen, J. Henry Haggarty, 
Henry. Morgenthau, George H. Day, Daniel W. 
Mc Williams, Charles Strauss and Osear L. Gubel- 
mann. 


YETMAN COMPANY INCORPORATES. 


llion, Nov. 9.—It is reported that C. E. Yet- 
man, the telegraph typewriter transmitter in- 
ventor, has succeeded in organizing a company 
to manufacture his machine in Ilion. The capi- 
tal is to be $600,000, with a $400,000 bond issue. 
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EXTERIOR—MACEY STORE—CHICAGO 
. 
Possibly the most attractively fitted office 


furniture and office-system store in the country 
is to be found in the new quarters just opened 
by the Macey Company at 80 and 82 Wabash 
avenue, as indicated a month or two ago. 

We take pleasure this month in showing our 
the indi- 


eating only in a small way the beautiful effect 


readers several views of new oflice, 


presented in the fittings. 


This store is modern and up-to-date in ar 
rangement and decoration and is by far the 
handsomest store of the kind in Chicago. It has 


45 feet front into which are set two deep show 
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windows and an imposing entrance. As you pass 
the front 


room extending back 


through door you enter a reception 


50 feet and across the en 


tire front of the store. The Colonial effect has 


been carried out here—green walls, white 


enameled woodwork and mahogany posts and 


pilasters. 
Back 
& passageway between, are built four rooms 15 


of this on either side of the store with 


feet square, each furnished in a different wood, 


with the draperies, rugs and wall decorations 


carried out to harmonize—demonstrating just 





GENERAL VIEW 


FURNITURE DEPARTMENT. 


SPECIMEN 








SPECIMEN LIBRARY SHOW ROOM 


New Macey Store in Chicago 


how ‘‘Macey’’ bookcases lend themselves th 
scheme of decoration in a room. The light effects 
in these rooms were carefully studied I 
special chandeliers are important features | 
decorations 

Back of these rooms is a space 120 feet ng 
which is devoted to the display of ‘‘Ma 
filing appliances, with the exception of the 1] 
space in the extreme rear occupied by the of 

The weathered oak room is fitted up as a den 
and lounging room, where visitors are always 


welcome, 








LIBRARY SHOW ROOM 
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Educational Campaign for Attaining Greater Sales 


Not only is this a commercial age, but it is 
also a competitive age. Without commerce this 
twentieth century would be an uninteresting age, 
an age devoid of inter-communication, without 
exchange, localized into divisions—a dark age. 
Grown products, and manufactured goods, must 
be marketed— interchanged locally and between 
places in the same country, as also between na- 
tions and hemispheres, and money is the happy 
medium. It pays for real value and produces a 
profit for the exchanger. 

Concentration and specializing is the order of 
the day—has become a necessity through forced 
circumstances and growing conditions. Manu- 
facturing, the general commerce, general busi 
ness, has become so voluminous, that one brain, 
many brains, one industry, one state, one nation, 
one so-called country, cannot support itself in all 
its forced and necessary phases, Brain devoted 
to one effort can produce better results in the 
arts, literature and professions than if time and 
effort is subdivided among various or numerous 
things. So, too, in manufacturing —in general 
business. What is the result? Specializing 
concentrating brain, time, and effort, on one par 
ticular thing. 


Imagination Produces Fact. 


Man is constantly thinking, devising plans and 
schemes, originating ideas and methods how best 
to produce an article, how to make it perfect, 
yet as cheaply as possible, and how to market it. 
All this suggests ideas and their consummation, 
to produce labor-saving devices that will 
minimize time, which is money; effort, which 
takes time and is money; devices that will in 
general lessen the cost of its production. This 
begins with the office boy up to and including 
the highest official—it means reducing every 
thing to system. It begins with the first pur 
chase of the raw material to the time it is deliv 
ered on the cars for shipment. These devices 
combined with system are essential—are abso 
lutely necessary. System without management 
would be chaos. All combined is the key to a 
successful business. 

Let us, then, in this article consider one means 

one end—how to create greater sales of such 
an office device, although what will follow is also 
applicable to other manufactured goods. Let us 
assume it is manufactured, and that the manu 
facturer sells it through agents or dealers. Heé 
depends upon them in the largest measure for 
sales to the consumer—his success. Above all, 
that the article has merit, that it is a modern 
necessity, hence a demand existing. It still re 
mains that the consumer in reality does to a 
great extent not know of this device, and if he 
does he is in a majority of instances not familiar 
with its real merit, its true worth—he does not 
always know that he has use, or could create 
profitable use through its adoption. It is neces 
sary for the dealer to educate the probable users 
to its adoption. This can be accomplished in 
various ways—the general method is through a 
corps of intelligent salesmen. 

This introduces advertising—a broad and 
another subject. Let it suffice here that the 
manufacturer finds it necessary to issue a cata 
logue descriptive of his article for the man who 
wants to know all about such article in detail 
He must for economy’s sake issue some lesser, 
briefer, less expensive information—a folder, 
perhaps, or an insert slip, for general and broad 
distribution that will create inquiries. This can 
be supplemented by newspaper and magazine, 
poster or bill-board advertising. He must do 
this either to create a demand, or to advise th« 
created or already existing demand not in 
reality known by the probable consumer, that 
such a device exists and is purchasable. This 
is a necessity and a duty on the part of the 
manufacturer to his agents. They must codéper 
ate to attain success. 

Once the inquiry is created it remains for 
the dealer to sell to the inquirer. This brings 
in salesmanship in general—another broad sub 

I But let us suppose 


ject we cannot dwell on here. 


BY U. G. CASE, 
Of the A. B. Dick Company, Chicago. 


— 





he has a salesman, or a corps of salesmen, local 
and traveling. The salesman first must possess 
intelligence—broadly speaking—brains, or if he 
does not possess them, he must cultivate them 
in order to attain marked success. He must be 
blessed with interest in selling, with enthusiasm, 
earnestness, persistence, perseverance, frankness 
and the other kindred essentials to make sales 
‘*worth while,’’ to be a successful and profita- 
ble salesman. He must understand his goods 
from ‘‘alpha’’ to ‘‘omega.’’ He must be com- 
petent to convey its usefulness, its labor-saving 
capabilities, its profitableness, for its adoption 


to his prospective buyer. Lastly, he must know, 


human nature. 
Keeping the Ball Rolling. 

Returning to the manufacturer, he must make 
it profitable for his agents who handle it. He 
must devise ‘‘ways and means’’ to interest the 
agent to sell the article. It is more or less an 
easy proposition to influence the agent to stock 
the article. If the manufacturer only depended 
on stocking his article, his demand would soon 
be filled—he would in a short while be obliged 
to put up a sign ‘‘For rent’’ on his factory. 
Consequently he must not only assist to create 
a demand, or advise somehow the probable 
buyer who has a necessity, of its existence, but 
he must adopt further means that will instill 
interest, enthusiasm, and a great desire to push 
its sale. _He must keep the stock moving, and 
consequently replenish his shelves—he must 
make sales an endless chain to keep his factory 
going, progressing, making profit. 

How to do this is the problem. Sales man 
igers and advertising managers have evolved 


their dire necessities. They are here to stay, 
and are doing good work. They fill their r 
quired part. Many methods exist for inducing 
agents or dealers to push their wares. But, we 
must constantly think-out and carry-out new 
ideas and methods—we must specialize further. 
Time and necessity change many tkings. New 
principles come through evolution. A new idea 


suggested itself to the writer and has been 
carried to a very successful end. It is to ‘‘lend 
a-helping-hand’’ to the dealer and his corps of 
salesmen. Such work will very soon progress 
so rapidly that it resolves itself into a special 
department for this special work. Many names 
suggest themselves for such a. department, Let 
it be one that is immediately understood, recog 
nized as true worth—one that appeals to the 
lealer, one whose aid he voluntarily seeks. 
This idea is based on an ‘‘educational cam- 
paign,’’ educating the dealer to the merits of 
he article, and educating his salesmen to know 
the article only second to the manufacturer’s 
knowledge, arousing in them the essentials that 
go to make a successful salesman—in short, 
making better salesmen out of them. It means 
educating them how to find business and close 
sales, as also how to retain customers and sell 
additional orders. For this work then, it re 
quires a high class man to take charge of such 
a broad educating department. He must be in 
telligent in a broad sense, and the more general 
business experience he has had, the better for 


himself, his employer, and the dealer. He 
must thoroughly know his goods. He must be 
saturated with interest and enthusiasm. He 
must have the utmost confidence in himself, 
his house and their goods. He must be able to 
instill this into others. 

Therefore he should be a widely experienced 
salesman—a composite of business manager, 
sales manager, advertising manager, and a sales 
man. All being conducted through correspond 
ence, he must necessarily be a forceful, tact 
ful and convincing - letter-writer. He is an 

ecator, a force that must be reckoned with. 
He ean build up a business or he can destroy it. 
It is, therefore, quite apparent how essential 
ire these requirements. It is in his power, if 

lomatically carried on, to make his depart 
an absolute necessity to his house, a de 


partment the services of which the dealer con- 
stantly seeks, hence a most profitable ‘depart- 
ment. He can depend to a very small extent 
on any one else, yet working in unison with 
other departments. He must, therefore, have 
ideas, be original and able to meet any ques- 
tion that may arise, and make su, ons that 
will increase the sales for the dealer. It is all 
fascinatingly interesting, and his true reward 
is his results. ; 

The first step for this department manager to 
take, is to advise the Pe ie of the inaugura- 
tion of a department that is in its strictest 
sense ‘‘Jending a helping hand’’ gratis towards 
anything that will move the from his 
shelves; creating a demand, ma. sales, giving 
him every known information about the article 
itself, as one must know his in every 
detail before he can successfully sell them. 
Above all, that he desires to into close 
touch, into friendly relation, with his salesmen, 
which will make more successful salesmen for 
all the goods he has to sell. 


Good Catalogues. 

A stationery salesman, for instance, has many 
hundreds of articles in his ca e to bring 
before the consumer, The dealer immediately 
recognizes the value of such assistance, and is 
only too willing to co-operate. He is in busi- 
ness for profit. Such a department assists, with- 
out expense to him, to increase his profits— 
hence hits a vital spot. The department man- 
ager who has been fortunate enough to have 
been a traveling salesman, visiting such dealers 
and their salesmen, already has that general 
knowledge of dealers’ places, methods, general 
business, the city, and added to this an acquaint- 
ance with men, that goes a great way towards 
success, because when he writes he sees all be- 
fore him as he saw it when he visited there— 
he even hears the voice of the man. 

The next step is to write up all about the 
article that the dealer and salesmen should 
know to sell it understandingly. Catalogues 
and booklets, unfortunately, too often, are in- 
complete, or in that form that they are not 
read and studied as thoroughly as they should 
be. If this information comes in a series of 
letters, mailed at about equal periods, written 
more in a conversational way, and interestingly, 
it is appealing, consequently convincing, and 
the recipient gives it his careful attention, and 
studies it in a way he will derive a great deal 
of benefit from it. 

Aside from the usual experience, this is his 
best way to get to know his goods. He awaits 
patiently these letters. Ask him to write about 
anything that may not appear plain to him, 
about any additional information he may desire, 
about anything that suggests itself to him. 
Once you get him interested he will seek your 
aid frequently. Many questions that will arise 
you have in mind to cover in future letters. 
Advise him of this but at the same time write 
him a special personal letter on the subject. fe 
appreciates it,—will make more sales. 

A good plan is to request his salesmen to 
make notes of anything in their real-sales expe- 
rienee that they do not thoroughly understand 
about the article, anything they should be fur- 
ther enlightened on, and have them through 
their employer write to you. Some dealers will 
allow their salesmen to write directly. We 
can not dwell here on general advertising, 
merits and methods. Advertising, we all know, 
is a necessity. The advertising department 
has issued, say, various kinds of literature bear- 
ing on the goods. Each kind is prepared with 
a distinet object in view—the final view the 
creating of a greater demand. This advertis- 
ing literature must be distributed. There is a 
right and a wrong way. The advertising de- 
partment should know, from experience, which 
is the best way or method. 

Too much advertising matter is distributed 
indiscriminately, without system, left in irre- 
sponsible hands, or those whose first object 
seems to be to dispose of it in the easiest and 
quickest way. Thie is all wrong—seriously 
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so. Advertising matter costs money to produce. 
The dealer secures it gratis. It should be looked 
upon as money. Each kind should be looked 
upon as ‘‘a little salesman’’ sent out to create 
sales—hence should be treated seeiinaly. 

This ment should explain minutely and 
understan ly the reason for its preparation— 
im upon the dealer its true value. Fol- 
low this with several, or more as is necessary, 
letters ing how it should be distributed, 
and how records can be kept, how followed-up, 
in short, how made most productive. There is 
a t deal to this, and it should not be lost 

t of. Millions are wasted yearly in injudi- 
cious distribution of advertising literature. 

This department can in conjunction with the 
advertising department get dealers to issue cir- 
cular matter of their own, at their own expense. 
When this is accomplished, offer your aid in 
the way of suggestions based on ideas and ex- 
perience. The dealer will appreciate it. Gen- 
erally two heads are better than one. It’s all 
® matter of creating interest in your goods— 
after that is attained what follows comes easily. 
All combined it means more sales—more profits, 
mutually. 

System is the foundation stone of a success- 
ful business. If your article is such that it is 
one of the leading sellers the dealer has, and 
one that he can sell through a special depart- 
ment, then he must have system. System in 
keepin records and system in advertising, sys- 
tem with his salesmen, and then system in se- 
curing orders. Find out their system. Make it 
a business to look into it systematically, as 
though you were working for him. If you will 
find flaws in it, see where it can be improved 
for your special article, take it up with him 
diplomatically. He will not be insulted, he will 
appreciate it. If you ean convince him he will 
adopt your idea or plan. He is always willing 
to simplify work, at the same time make more 
sales and more profit. You must appeal to his 
senses—his business sense. These suggestions 
ean embody many things. Being a general state- 
ment here for any article, the writer is not in 
a position to state what these suggestions and 
methods should be. Experience soon teaches 
one such necessities to be applied in each in 
dividual case. 

‘*Getting Together.’’ 

Then comes the salesman, ‘‘It’s sales that 
move the wheels of business,’’ and the sales- 
man makes the sales. All -honor to him that 
he so well deserves. It is to him, particularly, 
this department should cater to—lend-a-hand. 
His success is your success—a mutual success 
all ’round. Get close to him, gain his friend- 
ship, get his confidence—shake hands. What 
ean be accomplished with him in connection 
with such a department would make a lengthy 
article in itself. However, briefly, he is the 
power behind the sales-throne—guided by his 
employer and this department. He has already 
learned all he should know about his article 
through the letters to the dealer previously 
mentioned; through direet correspondence on 
various matters he brought up with the depart 
ment, and through the printed advertising mat 
ter supplied by the manufacturer. It is now 
left for the department to thoroughly interest 
and enthuse him. This can be done through a 
series of letters on general salesmanship such as 
one finds in business journals. However, the 
omen should be original in this respect 
and write its own articles. The subjects are 
numerous. They can be made interesting, in- 
structive and appreciative—very convincing. 

The writer knows from personal experience 
the d purpose they serve, and how they pa 
tiently await them, same as they do their 
favorite magazine. They can be sandwiched in 
with other general letters to dealers. Doing it 
in this way the letters do not become monoto 
nous. It is very possible to get the better class 
of salesmen to correspond with you on these 
subjects. They are anxious to express their 
own opinion, their own feeling, and they are 
desirous to seek additional information. The 
poorer class gradually begin to recognize the 
value of these letters, begin to see the necessity 
to follow such advice in order to become more 
successful, they too, then as their interest and 
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thirst for knowledge increases, study them more 
carefully, endeavor to put them into practice, 
and also enter into correspondence for further 
points. Frequently they are the men who 
become the best salesmen. It is then in par- 
ticular, the department sees its reward for 
time, labor and effort devoted to the cause. The 
student of psychology is the one who can write 
the more interesting and convincing letters. 

How to find business, prospective buyers, and 
how to close sales, constantly confronts the 
salesman. Here is where he is tested as to his 
general knowledge, his personal self in general, 
what he knows about his goods, how to convince 
his prospective buyer, and how to close—to 
make him a salesman, not simply an order-taker. 
Here is where he needs this department, when 
he is glad to consult it. It is here, too, where 
the department is tested—its resources are heav- 
ily taxed. There must be no evading of ques- 
tions. They must be answered intelligently and 
convinecingly—the salesman must be entirely 
satisfied, and the information must prove itself 
through results the salesman obtains. 

This department, if it understands fully, in 
detail, its business,-knows how to secure re- 
sults. Therefore, another series of general let- 
ters should be written on the above lines. When 
to mail them, must be left to the judgment of 
the manager. He must state that these letters 
are general to cover a wide area of country, 
many dealers, so that not applying in detail for 
every city and every dealer, as business methods 
vary with different dealers, yet they can always 
extract good meat from such letters. It is then 
for the salesman to ask questions and make sug- 
gestions to suit the local conditions. The de- 
partment then takes them up personally, writ- 
ing special letters for such individual cases and 
salesmen. This leads into voluminous corre- 
spondence. Here is where the department can 
show its true value measured in sales results. 
That is the purpose of the department. 

A final subject for letters is ‘‘general human 
nature’’ as applied to business. This is a very 
broad subject, a deep subject, a serious one. 
The salesman who makes a study of ‘‘ human 
nature’’ is many leagues ahead of the salesman 
who does not do so. The department should be 
fortified to write some general letters on these 
lines. Once the salesman becomes interested 
he will secure books that will further enlighten 
him. Salesmanship by too many individuals is 
not properly respected as a means of livelihood 

he is ‘‘only a salesman.’’ Too many salesmen 
feel the same way, and do not endeavor to ele- 
vate themselves as a man, nor elevate their 
business. Salesmanship is a science, a profes- 
sion, and one of the greatest. Without sales- 
manship commerce would be different, and with- 
out commerce other professions would be af- 
fected more than salesmanship would without 
many other professions. 

Such a department, as outlined, can do more 
towards getting good active men, willing to 
work, willing to progress, willing to make a 
good income, willing to serve themselves and 
commerce generally, enter the salesmanship 
ranks, than any other method. No department 
ean make better salesmen, constantly increasing 
their general worth, than such a department. 
And, no department has in its power to more 
elevate the profession; manufacturer, dealer, 
and salesmen, are brought into the friendliest 
relationship, one learns more and more that one 
depends on the other. It solidifies working hand 
in hand; it creates a marked co-operation that 
produces the greatest amount of business, 
greatest amount of profits, and that is what we 
are striving for, whether in business profits, or 
as salary—it’s income. 


**Lending a Hand.’’ 


As the builder has his architect’s plans be 
fore he commences to even lay the foundation 
of his building, so likewise must the manufac- 
turer have mapped out and planned his general 
idea of such a ‘‘lending a hand department.’’ 
He must be very careful, use good and wise 
judgment in the selection of his manager. The 
details of the real work, of course, are left in 
his hands. To successfully carry such a plan 
into effect, to continue it and improve it, he 


must have system. He must to begin with have 
a first-class stenographer, a high-grade type 
writing machine, a high-grade duplicating de 
vice, necessary office stationery, and have a 
eard system. 

Being literary work of a varied nature, it 
is quite different from the usual business rou 
tine letters, hence good help is essential, and 
it should be turned out as perfectly as possible 
as to its appearance. The general stock letters 
ean be produced quickly, economically, and 
considerable time saved with a standard dupli 
eating device. Those for salesmen can be headed 
‘*To Salesmen,’’ and those to dealers should 
have the names and addresses filled in in per 
fect match with the body of the letter. This 
makes them more personal. Those that in the 
same connection also are of interest and value 
to the salesmen can be stamped with a rubber 
stamp, for instance, ‘‘Please let your salesmen 
read and absorb this.”’ 

All stock letters should be numbered for your 
information. A card system can be introduced, 
one card for each dealer, showing name and ad- 
dress, when became a dealer, special informa- 
tion, such as whether is under contract or not, 
and then ruled up for entries showing what 
number the letter and when it was sent. Also, a 
column for entries of dates when replied to. This 
way you can keep track of what you send and 
when, and a-glance at it shows who have been 
sufficiently interested or not to reply. If any 
do not reply you can write them personally, and 
show your good intentions to assist them to 
make more sales, by giving information and 
direct help to them and their salesmen. This 
must be left to the good judgment of the man 
ager. It gives you an opportunity to follow-up 
closer the weak spots. The distribution of the 
advertising matter is left to this department. 
The opposite side of the card can be ruled up 
showing when and what was sent. This enables 
you to keep tab of your mattér, the cost per 
dealer, whether he distributes sufficiently or not 
for his real requirements, and in writing on this 
you can do so intelligently. 

To keep tab on the business a dealer does, 
you must have some record which gives you the 
information. The writer’s plan is to enter all 
the sales that are accepted, as they come in, on 
a ecard 5x8, specially ruled for the purpose, the 
footings are made quarterly, also semi-annually 
and annually. In this way you can readily 
and quickly see what business the dealer 
is doing, whether sales are increasing or de 
creasing, how one quarter compares with the 
previous one, or corresponding one of the pre 
vious year, also compare six months with 
previous six, and one whole year with another. 
This is most valuable information, and it is at 
once apparent of what valuable assistance such 
a record is to the officials and directors of the 
company. When each footing is made, the 
writer’s plan is to write each dealer a special 
letter about these quarterly, semi-annual and 
annual totals, advising them what they have 
accomplished, and making comparisons of in 
creases and decreases with other periods. 

A dealer who has many kinds of goods to 
sell, and he usually has, does not keep such a 
complete record, hence he is glad to have the 
information. Here is where you can write your 
strong letters that will tend to create all essen 
tials to spur on greater sales through greater 
efforts, increasing good showings and strengthen 
ing the weak spots. If there are any decreases 
there must, of course, be a reason for it. It is 
for you to sift it to the bottom and then mu 
tuaily co-operate to correct it. The possibilities 
of the letters that can be based on these reeords 
are great, and so are the results that follow. 

This line of work in its entirety is expensive, 
but the profits that can be made to accrue from 
it makes the expense a mere bagatelle compared 
with the profits, and, therefore, it is a paying 
proposition. If so to the manufacturer, then it 
certainly also must be to the dealer, as he makes 
the final sales—to the consumer, and all this 
assistance he secures gratis. It is like taking 
money out of your pocket and handing it to 
the dealer. In conelusion, it is an ‘‘ educational 
campaign’’ worthy of consideration and adop 
tion by many business institutions. 
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The office boy fairly flew out of the office, 
rushed down Broadway to the corner and, grab 
bing the brass handrail of a moving ear, swung 
himself nimbly te the platform. 

Entering the car, H€’placed the typewriter he 
was carrying with much dignity into a vacant 
seat and took another himself by an open 
window. 

**Gosh,’’ he Sald, a pulled an October 
copy of Office Appliances from his pocket and 
turned for the fiftieth to a fine reproduce 
tion of his own photogray; ‘ain’t it a beaut; 
and everyone says it looks just like me, too!’’ 

His face was a stud He had suddenly_ be 
eome an important factor in a most important 
industry. Yesterday he was an ordinary office 
boy, mechanically delivering and bringing in 
typewriters, simply because he was told to do 
so and for which ser he was paid the 
munificent sum of $3.50 weekly. But today 
ah, today! Look at him! Proud as a prince 
and with the responsibi of a great business 
plainly writ on his 

Long and ea stly |} d at the picture 
so earnestly fact, that he did not notice the 
city salesman had entere the car and taken a 
seat beside him until it individual rapped 
him soundly on the ba with some advertising 
matter he was carrying said, ‘‘Come out of 
it, Kid—come t of 

lynoring ym pletely é city salesman’s 
salutation, the fice boy turned on him with 
‘‘Have you got another deal on with the Jones 


Manufacturing Company 

‘*No,’’ replied the ¢ 
new on now. I’m out 
time, and the worse f 
that I s ! last n 
close nother wit! 

The offi ! voke 
opportunit tt 
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is morning?’’ 
‘‘nothing 
eall’ 


machine, 


salesman; 
i ‘trouble this 
it’s a too 
th and I expected t 


week,’’ 
ithetic, but 


em this 
had n 
1k into words, as just 
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very few trains stop 


iged to take a street 
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rains during the day 
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g and stumbling over 
gs soaked to the 
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rneatl the farther 
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n the most amiable 
a lucky happening 
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THE OFFICE BOY. 


By A. Frank Mann 





He Declares to the City Salesman That Any 


Company That Does Not Include Covers 


With Its Typewriters Is ‘‘A Penny 


Wise and Pound Foolish.’’ 

t he night operator had not yet arriv 
en they reached there. 

We enter thus into detail, thinking that p 
ly the somewhat radical nversation tl 
wed might have been due rt to the 
ped feelings 
ea Kid, ’s a shame, i ' umed sh I 

we not allowed to give rs with 
riters Just look at the i n of 

il machine I left here last week—it’s 
tely covered with dust and cinders and 
hough it had been used ten ars.’’ 

r} city salesman walked over to the 
yh operator ’s table, or bench, and beg: 
| the dust off the trial machine he } 
en up there a few days befor He was 

ne could see that. 

The machine certainly was in bad condit! 
was near a partially open window and t 
t from the tracks and the cn rs from t 
ching engines had blown t un 
kee as the city salesman put it 
g it had been used ten years.’ 

Ww didn’t you leave m a cover f 
’? said the office boy, as he folds 
s of the typewriter stand had bi yg 
id proceeded Tas I th I 
a¢ red ? TY) iors i The Ther 
» do? 
Yes, rey ed ti City saies i al 
sol im the mill for an eve1 I ly 
ks, I’ve either got to den d an 
50 nts for an old eloth « r or pay f 
self, and say nothing about the 
st think of it, Kid think ft the I 
sking a man $100 for a typewriter and 
irging him 50 cents extra for a easi 
p aishrag ra cover, cost gy it f f 
ike! No, sir: Ll won’t do it so | 
taking t all n trial aA es wit! 
t I ear SOE said ti off boy 
lon ’t . a good P er the 
n n ti buver ¥ pa 
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‘‘And so it was,’’ said the city salesman; 
‘‘and the purehasing agent told me it was a 
pleasure to look into its frank, open counte- 
nance, which did not appear to have anything 
to conceal. But, great Scott! Bebold how the 
mighty fell! The janitor had an annual clean- 
ing spell on and our machine was uncovered, 
of course. The dust got in all the hangers and 
clogged the carriage track and—oh, well, what’s 
the use of talking about it! The purchasing 
agent told me that even the most epen of 
countenances sometimes covered a multitude of 
sins and he guessed he’d better stick to the 
old reliables, even if they were somewhat 
antiguated. And,’’ continued the city salesman, 
‘no amount of persuasion or explanation on my 
part could change him, and we lost out on the 
deal—lost out, too, through the policy of our 
company not to include a cover of some descrip- 
tion with every typewriter.’’ 

The office boy was silent for a full minute, 
during which time his face assumed a gravity 
scarcely to be expected in a boy of his years. 
Then jumping to his feet with a Shakespearean 
gesture and looking the city salesman square in 
the face, he exclaimed, ‘‘Say, that’s what I call 
a mighty ‘penny wise and a pound foolish’ 
policy.’’ 

- * * 


Author’s Note. 


Neither the office boy nor the city salesman 
are fictitious characters. Both are real. Before 
the close of this series of articles I will take 
pleasure in presenting to my readers the real 
picture of the real office boy. The scene de- 
scribed above is an actual seene, and as I write 
| can see the little depot nestling under the end 
of a long viaduct that spanned a score or more 
of railway tracks, I can see the agent’s office 
just off the dingy waiting-room—the unfinished 
pine table strewn with the paraphernalia of a 
telegraph operator, the typewriter by the open 
window. 1 sympathize with the city salesman, 
and I believe that the office boy was right. 

The railroad to which I gave the name ‘‘P. 
D. Q.’’ is known throughout the entire country. 
They purchased a typewriter—purchased it from 
the person 1 am deseribing as the ‘‘city sales- 
man.’’ The machine was well liked—yes, much 
liked—but it was delivered with no cover of any 
deseription to protect it from the dust and dirt 
that naturally collects during the cleaning-up 
time after office hours. The result was inevita- 
ble—it will happen to any typewriter, and more 
especially to the front-strike machines. The 
hangers clogged and the bars stuck, the oil on 
the carriage rails collected and retained the 
dust, and the carriage moved unevenly and by 
jerks. The sale of the second and of future 
machines was lost simply through the unwise 
policy of that company of sending out its ma- 
chines without covers, 

[ wish that the head of every typewriter cor- 
poration could read this article. Half of the 
repair calls today are due to either the ignor- 
ance or the inability of the operators to properly 
care for and proteet their machines. I do not 
wish to go on record as saying that a cover is 
a necessary adjunct to a typewriter equipment, 
but I do most emphatically state that for every 
machine sent out, either on trial, loan, rental or 
sale, without ample means of protecting it from 
dust and dirt, the manufacturers will have to 
spend five times as much for repair service in 
the course of one year as a substantial cover 
would have cost. 

There should be ineluded free of charge with 
every typewriter sold or rented a substantia! 
rubber eover bearing an attractive trade-mark 
of the company. This would proteet the machine 
from both dust and dampness, 

Try it and stop being ‘‘a penny wise and a 


pound foolish.’’ 
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Credit to the Poet 


We have had general comment on the pathetic 
appeal shown in the verses and the loyalty dis 
played by the writer to his native city, and in 
order to give the author credit, we republish the 
lines, as below: 


34 
INCREASED WAGES. 


The following bit of correspondence and in- 
terviews appeared in a recent issue of the New In a 
we displayed in small type four verses entitled 
‘*In Friseo’s Pile of Brick’’ without giving the 


former issue, at the head of a column, 


York Press, and bearing directly on the type 


writer trade, will be interesting to that body 


of men: 


To the Editor of The 
; Sir: I hope you will pardon me if [ answer your 
challenge to Mr. Dorson to “name a single industry 

where wages have decreased.” I can name _ the By 
Union Typewriter Company, of which Republican 
State Chairman Woodruff is, or was, vice president 
That company has not increased wages since 18990, 


author eredit for his work. 


Press: 


IN FRISCO’S PILE OF BRICK. 
Richard EF. Revalk, of San 


Put me somewhere west of East street where there’s nothing left but dust, 
And the boys are still a hustling and everything’s gone abust, 


Fra nceisco, 





: 
and hes gradually decreased them since. As they And where the buildings that are standing sort of blink and blindly 

7¢ not increased wages duri r “prosperity,” 4 g lly stare ; 
i boos ie the conphaeee 0 Gon Ag am hee they At the damndest finest ruins, ever gazed on anywhere. ; 

: exist is a story the small merchant in the respective 
sypewsiter towns can best answer by showing the Bully ruins, brick and wall, through the night I have heard you call, 


accounts owed to them by the poor wretches who 
are employed in the typewriter factories. The em- 
loyes are to blame, as they have placed themselves 
n the hands of the “best people,’ instead of show 
and manliness by forming a . . 


Sort of sorry for each other cause you had to burn and fall. 
From the Ferry to Van Ness you're a God forsaken mess, 
But you’re the damndest finest ruins, nothing more or nothing less. 


ing independence 
union, ja 4? « 

Mr. Editor, I have been a reader of your edito And the Rubes who come a rubbering i hunting souvenirs, 
rials for years, and you have explained how trusts And the fools who try to tell us its going to take a hundred years 


oppress the people. You have told us the remedy, 
and now, when the time comes to strike, when we 
have a candidate who is a fighter for the people 
rou suddenly turn to the trusts and leave us in the - 
urch. You challenged Mr. Dorson to name _ the 
industry. I challenge you to print my statement. 


A. B 
New York, Oct. 31. 


The above letter was brought out by a 
lenge issued to Louis 8. Dorson, of Coney Island, 


Before we can get started, and why don’t we come and live 

And build our homes in OAKLAND on the land they’ve got to give. 
age e  Qaeege #4 88 | et) 

Got to give—-why, on my soul I would rather bore a hole 

And live right in the ashes than to go to Oakland mole. 

lf they’d give me my pick of their buildings fine and slick 

In this damndest finest ruins I would rather be a brick. 
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Dick’s Soliloquy. 
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who had written complaining of the increased 
had as 
little, 


of living, and in his complaint 
serted that 
and in a good many cases had deereased.’’ Mr. 


Dorson failed to accept the challenge, but this 


cost 


wages had ‘‘increased very 


other correspondent did it in his stead. To be 
that Mr. 


director 


gin with, the official records show 
Woodruff is not 
of the 


his company, the 


either an official or a 


Union Typewriter Company, although 


Smith-Premier, is one of its 
subsidiary The 
acceptances of the challenge contained in the 


following prompt 


compa nies. 


letter printed above speak for themselves. 
| Ed. 

‘*The letter is all rot,’’ said Mr. Woodruff. 
‘*In the first place, I am not vice president 
of the Union Typewriter Company, or con 
nected with it in any way. I am president of 
the Smith-Premier Typewriter Company, of 


Syracuse. It employs 1,200 men, and in the 
haif dozen years I have been connected with it 
the wages of not a single man have been re 
duced. On the contrary, the wages of the men 
have been increased steadily.’’ 

Clarence W. Seamans, president of the Union 
Typewriter Company, was so confident of the 
position of his company in relation to the wage 
situation and the condition of the employes of 
his company that he authorized The Press to 
wire to John Calder, manager of the Reming 
ton Typewriter Company, in Ilion, N. Y., and to 
use his name in a request for definite informa 
tion, The Press did so, and this reply was 
ceedived from Mr, Calder by wire last night: 

**Assertions taseless. Data only available 
since 1895, since when the average earnings of 
all employes have increased 25144 per cent. This 
gain is further inereased in case of 300 em 
ployes, from ten to thirty-three years with us, 
who have $30,000 divided yearly among them 
as a bonus, 

**T quote Walter C. Rix, village president, as 
to the alleged conditions in town: 

‘* «Ilion never was so 
to the high wages of the Remington typewriter 
industry. No other Mohawk valley town has 
such high average earnings. Ninety per cent 
of heads of families own their homes, and many 
are building at present. Employes in village 
of 6,000 population gave over $3,000 to San 
Franciseo relief fund. The savings bank de 
posits are $25,000 monthly. The building and 
loan association has not foreclosed a mortgage 
in eighteen years of its existence and has $305, 
000 of employes’ money invested in securi 
thea,” ”? 


prosperous. It is due 


GEORGE T. NEWTON. 
(See our November Frontispiece.) 
Owing to lack of space we were compelled to 
reserve the good words concerning the acting 
sales director of the American Multigraph Com 
pany, of Cleveland, until this issue. -However, 
the complete history of the Gammeter multi 
graph includes the name of Mr. Newton almost 
from its very beginning, and his name is several 
mentioned in such historical description 
company given in our last month’s 


times 
of the 
number. 

Mr. Newton is well known to 
readers, and particularly among those who have 
connected with the typewriter interests. 
He entered the service of the Remington Type- 
writr Company in Boston in April, 1894, acting 
as salesman, and in 1899 was appointed manager 
of the company’s New Haven office, where he 
remained until 1901, when the Remington com 
pany favored him with the management of their 
Cleveland branch. 

It was during this Cleveland engagement that 
Mr. Newton became acquainted with the inven 
tion, known as ‘‘The American Multi 
graph,’’ but which at that time had very little 
semblanee of its present models. 


many of our 


now 


In January, 1905, Mr. Newton resigned from 
the Remington company to become the secre 


tary and sales director of the Multigraph com 
pany, having been a stockholder and member of 
the advisory board for the preceding two years. 
Mr. Newton's latest elective move was as sec 
retary and treasurer of the International Multi 
graph Company, formed in June of this vear for 
the purpose of handling the company’s product 


throughout the world. 

Although but 34 years of age, Mr. Newton 
has shown considerable executive ability and 
has made many friends in the past and many 


of them have been attracted to his company 
through his connection therewith. 

The American Multigraph Company's 
organ, speaking of the gentleman in 
‘*If Mr. Gammeter and Mr. Osborn are 
the parents of the multigraph, Mr. Newton may 
be properly considered a sort of doting unele. 
Entering the business practically at its incep- 
tion, he is the one who is responsible for most 
of the good things connected with our sales de 
partment, among others being the ‘Chronicle’ 
(their house organ), junior salesmen, codperative 
job agents, elimination of examination period, 
suggestion boxes, ete. He is the fellow who gets 
your kicks, listens to all your troubles and helps 
vou out of them—in short, he is in this proposi 
tion, heart and soul. He has great ideals for 
and faith in the future of our business and is 


house 
quest 1on, 


Sa YS: 


a very fountain of energy and enthusiasm, and 


an inspiration to member of the sales 
department.’’ 

Mr. Newton is a great believer in coéperation 
and sales department can help the 
management helping 
the sales department. 


every 


believes the 
as well as the management 


CONSOLIDATION IN PHILADELPHIA. 

At last Philadelphia has a 
any measuring up to its size as the third city 
of the United States. Leaving out the manu 
facturers’ agents handling only their own ma 
chines, there is nothing in the city to compare 
with the Liberty Typewriter Company, No. 911 
Walnut street, now that, by mutual agreement, 
the highly suecessful Ward Typewriter 
pany has consolidated with it. This 
a young firm, but had made a remarkable sue 
through the fine business ability of its 
Messrs. A. P. Ward and W. L. Prickitt, 
both men having a great many years’ experi 
ence in the handling of typewriters. The trans 
actions of the two companies had increased to 


typewriter com 


(om 
been was 
cess 


owners, 


such an extent that with true business instinet 
both of them saw that by combining the two 
they could not only form the largest house in 
the city but could handle vastly more business 


with the increased capital resulting, and could 
inaugurate economies that would be greatly to 
the advantage of their customers. The 
nation of their repair forces would also 
them to answer calls immediately, 
that is not always possible with the 
eonce»nrn, 


ls to 


combi 
enable 
something 
ordinary 
often 
and 


promptness in such 

large transactions. Their 
is now the largest in Philadelphia and 
the largest stock of all makes of 


cases 


and 
lease store 
showroom 
contains also 


typewriters, while its location at No. 911 Wal 
nut street is right in the heart of both the 
tvpewriter and business district. A photographic 
illustration of this store appeared in our Sep 


tember issue A. P. Ward takes the 
management and purchasing end, where his un 


general 


usual ability in this line will find full vent 
W. L. Prickitt takes charge of the selling end, 
to which he brings a record equal to the best 
typewriter salesmanship in Philadelphia The 
present office manager, George B. Seott, will 
remain in the same capacity with the incor 
porated Liberty Typewriter Company, and will 


in the future, as in the past, receive everybody, 
whether purchasing or not, with thé 
courtesy which characterizes him. 
This firm has the sole agency for the new U1 
derwood Revolving Duplicator. It speaks well for 
insight of these two firms that 
thev were able to recognize the power, influence 
union 


unfailing 


the business 


and increased material advantages such a 


is bound to bring to them. 
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$56.00 ADVERTISEMENT YIELDS $82,000.00 





WE Anorews. President and Treasurer LEADING FeaTuRES 


C. A. KirKktanpb Assistant Treasurer Visiece Wartinc STRONGEST MANIFOLOING. 


J NewTon WILLIAMS. Secretary PeamanentTAuGnment Direct InKinG 
NEQUALEO SPEED DurRasiity 
ADDRESS ALL “OMPACTNESS PORTABILITY 


COMMUNICATIONS TO THE COMPANY 





CABLE vv FOR NEW YORK A 8 C CODE 


je Wem , Iyfu WIMET O, 0G UM. 


Generar Orrices ano Factory 
Derey. Conn 


EUROPEAN OFFice 
57 Hov.BoRN Viaouct Lonoon E C 


(A 
“Lerly, Orsi December 7, 1906. 


The Office Appliance Co., 
Republic Building, 
Chicago, Ill. 

Gentlemen:-— 


We inserted a page advertisement of the 
SECOR STANDARD VISIBLE WRITING AND BILLING MACHINE 
in the October number of "Office Appliances," and as 
a result have already closed one contract for more 
than eighty-two thousand (82,000) dollars worth of ma- 
chines and have numerous other contracts under negoti- 
ation. 


This is probably the largest contract ever 
secured from a single insertion of an advertisement in 
any publication. We have had applications for agen- 
cies from practically every civilized country on the 
Globe, in answer to this advertisement. We will appre- 
ciate it if you will send us copies of the October and 
November issues in order that we may keep our files of 
this publication intact. 


Very truly yours, 
The 1p OOS Typewriter Co. 


ovduwartadt— 


Advertising Manager. 


Dictated W. T. 
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PUBLISHED MONTHLY BY 


THE OFFICE APPLIANCE CO. 


GEO, H. PATTERSON, President 
EDWARD C. THURNAU, Treasurer 


HOME OFFICE .. .. Republic Building, CHICAGO 
Eastern Office, 1007 Park Row Buildmg, New York 





Succeeding and Embodying 
THE OFFICE APPLIANCE JOURNAL 
TYPEWRITER JOURNAL and OFFICE SYSTEMS 
TYPEWRITER TRADE JOURNAL 


YEARLY SUBSCRIPTION PRICE 
DR. ocd cecdeve guna cada shen cove 
oy Sa eeetememmpendiana 21 1 
EE Senna Anne 2400 neea cent cabo wnns 7 Shillings 
I EE, LOG, wn ccnc cued coccccsesens 8 Francs 
8 al ES yo 
ee ae, wos simon 4 Gilders 


English Colonies, Australia, Etc., 7 Shillings, in advance 
with order, All other foreign countries the equivalent of 


the above, or $1.50 American money. 


Remittances must be made by Draft, Express or Postal Money Order 
or Registered Letter mado payable to The Office Appiiance Co. Foreign 

ions by International Money Urder, payable to The ce Ap- 
plience Co. Sand all remittances to the Home Office, Chicago, U.S.A. 


——— 








ADVERTISING RATES ON APPLICATION 





DECEMBER, 1906. 





VOL. 5—NO. 1. 


Copyright, 1905, by 
George H. Patterson and Edward C. Thurnau. 


Entered at Chicago as Second-Class Mail Matter. 
All Rights Reserved. 





OFFICE APPLIANCES is absolutely independent and 
and ownership is vested in no other 
person, firm, corporation or association except the under- 
signed. We court a fair discussion of all trade matters and 
topics of interest to this industry. We will gladly print 


opinions and answer questions to the extent of our ability. 
to offer a medium for the ox- 


which will constantly improve conditions, 
those interested in touch with each other. 
If you know the publishers, write them and offer your sug- 
gestions, If you don’t know them, write anyway. Adver- 


FFICE APPLIANCE COMPANY, 
GEO. H. PATTERSON, President, 
EDWARD ©. THURNAU, Treasurer, 
Sole Owners and Proprietors. 
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NOTICE TO READERS. 


OFFICE APPLIANCES may be purchased at the News 
Stands at the following representative hotels in the cities 


named: 
Atlanta—Piedmont Nashville—Maxwell. 
Baltimore—Eutaw New Orleans—St. Charles. 
Boston—Parker House New York—‘Boost Club,” 
Buffalo—Iroguois. Hotel Astor, Herald 
rand Pacific Square, Imperial. 
Great Northern, Omaha—Paxton. 
Auditorium. Philadelphia—Bingham. 
Cincinnat!—Gibson. Pittsburg—Henry. 
Hollenden. Portland (Ore.)—Portland. 
Columbus—Chittenden. Richmond—Jefferson. 
Dall ental. Rochester—Powers. 
Dayton—Algonquin. St. Louls—Planters, South- 
Denver—Brown Palace. ern. 
Detroit—Cadillac. St. Paul—R > 
Grand Rapids—Pantlind, Sait Lake City—Wlison. 
Morton. San Antonlio—M . 
Indianapolis—Claypole. San Francisco—Palace. 
Kansas City—Midland. Seattle—Rainier Brand. 
Louisville— Louisville. Spokan kane. 
Los Angeles—Hollenbeck. Syracuse— Yates. 
Memphis—Peabody. Toledo—Boody. 
Milwaukee— Toronto—Ki Edward. 
Minnea polls— West. Washington—National. 
Montreal— Windsor. 


APPLIANCES 


TO ALL ITS SUBSCRIBERS 


OFFICE 


‘“‘OFFICE APPLIANCES’’ EXTENDS ITS 
BEST WISHES FOR A HAPPY AND PROS- 
PEROUS NEW YEAR. 

TO THE OTHERS OUR SINCERE SYMPA- 
THY IS OFFERED. 


HOW THANKFUL WE ARE. 

With the closing of the year 1906 we, as pub- 
lishers of this paper, Orrick APPLIANCES, desire to 
express our thanks to our many friends dis- 
tributed throughout the world for their hearty 
support of our efforts in producing our paper. 
We are thankful for the success we have gained 
through their support, and it will be our sole 
aim and desire to retain the esteem of each and 
every one of our subscribers, all our advertisers 
and those who find interest in our pages. 

In looking over our subscription list we have 
watched it grow from a modest number to one 
of the largest known among trade papers, and 
this has been done practically without offering 
inducements of any kind, such as premiums and 
the like. What we have done was to try and 
make our paper so interesting that each reader, 
each advertiser would recognize the value in 
that one issue, and we think in our modest way 
that we have been successful. 

We have not tried to imitate other publica- 
tions, or follow the usual course taken by pro- 
fessional publishers, and we do not claim that 
what we have done is what we shall do for the 
future. 

May each of us realize our fondest hopes in 
our business desires for the year 1907; may all 
of us prosper and the country become more pro 
ductive for the good of everyone, is our desire. 

With a Merry Christmas and a Happy New 
Year to everybody, forgetting even those who 
malign us, we are, Faithfully yours, 

THE OFFICE APPLIANCE COMPANY. 

Geo. H, Patterson, President. 
Ed. C. Thurnau, Treasurer. 
NOTICE TO SUBSCRIBERS! 

To those who failed to receive either the 
October or November issue of this paper, we 
encourage them to advise us by postal to such 
effect. Owing to the growth of our magazine, 
the usual wrapping paper used for former issues 
has been discovered to be too light in weight, 
and many copies have gone astray, owing to the 
wrappers having been torn off. 

As October and November were the two most 
important issues ever published, we will be only 
too glad to see that all those who missed them 
shall receive copies. Advise us at once, as our 


supply is limited. 
OFFICE APPLIANCES, Chicago. 


THE JAMESTOWN EXPOSITION. 

This great fair, commemorating the event of 
the first permanent English settlement in Amer 
ica, will open on the shores of the waters of 
Hampton Roads, Virginia, April 26, and close 
November 30, 1907. 

Virginia, as a state, has witnessed some great 
changes during the past few years, and hardly 
any portion of the United States shows a 
greater increase in business activity than within 
a close radius of the site of the Jamestown ex 
position, which is adjacent to Norfolk, Ports 
mouth, Newport News and other thriving 
points, 

Many office appliance manufacturers are in 
terested in this exposition, and have already ar 
ranged for exhibiting their wares. 


BAN ON ADVERTISING COUPONS. 
The usual custom of many advertisers in using 
a portion of the corner of their advertisement 
bearing a place for name and address of those 
clipping the coupon from the page, has been 
killed by the action of the postoffice department 
ruling against the use of such coupons. All pub 


lishers have been notified that such coupons will 
not be admitted to the second-class mails in pub 
lications of any kind after March 4, 1907. 

In plain words the department holds that it is 
contrary to their code of law to have publishers 
furnish writing paper to those who read adver 
tisements that they may write to the advertisers. 


ONE ORDER AMOUNTING TO $82,000. 

It is seldom that publishers are told of the 
real value their papers do for their advertisers, 
but as publishers of this paper, Orrice APPLI- 
ANCES, we want to call our readers’ special at 
tention, and particularly the attention of pros 
pective advertisers, and even those who are now 
with us, to the letter reproduced in this number, 
coming as it does from an advertiser who sends 
us the letter without even being solicited. 


dollars is no 


Eighty-two thousand small 
typewriter 


amount to be invested in stock, 
and this coming to the advertiser after one 
insertion of a page space in one issue of this 
paper, as indicated, is possibly the largest sin- 
gle order ever secured from one insertion of an 
advertisement in ANY paper. 

We have always been modest in our claims 
for the good this paper can do for advertisers, 
and these letters, being continually received by 
us from time to time, indicate that we are do- 
ing some good for those who believe in our 
medium. ‘‘Where there is smoke there is 
fire,’’ and where we can secure an order of this 
kind for the firm in question we can duplicate 
it again for somebody else; if not in the same 
line of goods, for something else, some other 
office appliance. Who ean tell but what the 
firm who closed the $82,000 typewriter deal has 
not, or is not, considering the purchase of other 
office specialties or appliances? 

It only requires one order of this kind, from 
one issue of OrFricCeE APPLIANCES, to wipe out the 
entire advertising bill we render for years to 
come, and if those of our advertisers who are 
using space would only realize that a good dis 
play and a clear description of their goods in 
this paper, handled with due regard for the 
circulation and class of our readers, will bring 
them business sooner or later, just as sure as 
they are going to get it from personal solicita 
tion, if they have something that is wanted. 

Our advertisers must also remember that the 
subsequent orders received from the customers 
secured from previous advertising should be 
credited to our medium, for a man may only 
order a sample today but a carload tomorrow. 


THE NATIONAL BUSINESS SHOW. 


Chicago, March, 1907. 

Cochrane & Payne have never been so pleased 
over the outlook for their business show as they 
are at this time, three months prior to the open 
ing of their Chicago exposition in March next 
at the Coliseum. 

At this writing more than half the exhibit 
floor space has been signed for and partially 


paid for, while a good portion of the balance 
is under option, and practically sold. 
The National Business Shows, as held in New 


York and Chicago, are the two great expositions 
of their kind, and although many other business 


shows are being held throughout the country, 
they are local in effect and in no wise compare 
with the national shows in size, scope or attend 


ante, 

In making the National Business Shows a sue 
cess, there are two trades that must be well 
represented to please the general public, and 
which the business man is particularly inter- 
ested in at all times, and those two lines are 
adding and writing machines. 

The last show in New York proved very in 
teresting from the fact that these machines 
were well represented, the typew riters, however. 
outnumbering the adding machines. 


At the next Chicago show an equal number of 
both instruments are to be seen, among them, 
already signed up, are: The Underwood, Ham 
mond, Monarch, Fox and Elliott-Fisher type 
writers; the Burroughs, Universal, Compto 
graph, Comptometer and Mallmann adding ma 
chines. 

As usual, a great display of loose-leaf devices 


is promised, and many new 
novelties for office use are to be shown. some 
of them for the first time. 


specialties and 





bt ee 


OUR INTENTIONS WERE GOOD. 

Prior to the National Business Show, in New 
York City, just elosed, the proprietors of this 
paper suggested that a convention be called to 
gether during the exposition week for the bene 
fit of the typewriter trade in good fellowship 
ind for cooperation. 

Many of the leaders in the trade were inter 
viewed on the subject and expressed a desire 
to assist such a movement Had the writer the 
time at his disposal to arrange the details, there 
would certain] have been a very interesting 
meeting during the show However, the show 
itself was a grand success, and it was made so 
from the attendance secured from the type 
writer industry, and many new friendships were 
noted and exchanged, and the show proved the 
reunion, in a way, that we desired to have. 
Still, had we the support of other so-called trade 
papers in the upbuilding of good fellowship 
among the trade, instead of sarcastic allusions, 
which in no wise hurt us or our efforts towards 
the eventual end, the actual convention, as ar 
ranged, would have been reported in these col 
umns. 

As it is, the time is only a little further off 
when these things will happen, and those who 
believe in honest methods, honest dealings and 
honest manifestations will support us. 

In lieu of the convention the writer had the 
pleasure of addressing many of the typewriter 
trade on a subject that is interesting them con 
siderably and which will be linked with their 
industry within a very short period of time. 
The address was reproduced in our November 
issue, and we have had the pleasure of receiv 
ing many letters on the subjeet from those who 
are seriously interested. 

In producing our paper—‘‘ Office Appliances’’ 

as the official organ of the typewriter trade, 
and the only paper so recognized, we have the 
hearty support of those who have watched our 
motives and intent, which is not at all selfish, 
but for the general good of the typewriter trade 
and those other lines which we cover, and which 
are part of the general system interesting the 
greatest number of office appliance dealers 
those who produce ‘‘results’’ for the advertiser. 

Such letters as shown on another page of this 
issue. are ample proof that we have the right 
kind of ecireulation. Letters of this kind are 
received continually by us, for which we are 
thankful. 

We shall go on publishing, in the even tenor 


of our way, and will continue to uplift, not 
destroy; upbuild, and not pull down. Our two 
vears and a half of success has proved that this 
policy is the best in the end. 


THE SPEED CONTEST SCHEDULES. 

In the November issue the figures for the 
half hour contest were transposed with those of 
the hour event, so that we again show the 
schedule with corrected position. 

The first event, or the half hour contest, was 
nothing more than a local New York contest, 
while the second or hour event, was the ‘‘ Ameri 
can Championship.’’ 

The rules and regulations pertaining to these 
events were printed on page 50 of our October 


issue. 


5,000 TYPEWRITERS A MONTH. 

{ recent interview by one of the local Syra 
euse reporters indicates that this city is turn- 
ing out typewriters at the rate of 5,000 a month, 
and that about 5,000 employes are engaged in 
the manufacture of these machines, making an 
average of one machine a month for every man 


engaged. 
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Have You Ever Considered the Claim as 
to Being “Best” According to its Source 


DOUBTLESS NOT 


Every Manufacturer Claims His Goods are 
“The Best” 


There Can Only be One THE BEST 


TheWorld has Recognized 
Our Our | 


Typewriter Typewriter 




















Ribbons Carbons 

















This is no perfunctory claim, but there is Reason 
for it. And besides our methods are also the best 


WHY ? 
One uniform discount to All the Trade. No favor, 
no discrimination, no rebates. Also we are 
manufacturers for the Trade Only 


MITTAG & VOLGER 


SOLE MANUFACTURERS FOR THE TRADE 








PRINCIPAL OFFICE AND FACTORIES 
PARK RIDGE, N. J., U.S. A. 





- BRANCHES 
NEW YORK CITY CHICAGO, ILLINOIS 
Stewart Bidg., 280 B’ way 108 La Salle Street 
LONDON, 4 St. Paul’s Churchyard ZURICH, J. G. Muggli 


PARIS, 3 and 5 1M Passe Reille AMSTERDAM, Benier & Co. 
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GENERAL OFFICES 


A. B. DICK COMPANY 


(INCORPORATED IN 1884) 


SOLE MAKERS OF 


Edison Mimeographs 


And All Supplies 


161-163 WEST JACKSON BOULEVARD 


CHICAGO 


Largest Manufacturers in the world of Duplicating 


Machines and Supplies 





To the Trade and users of Mimeographs: 


About a yearago we calied attention, through the trade journals, 
to certain existing Letters Patent owned and controlled by us and 
relating particularly to typewriter stencil paper, and to the litigation 
under way to enjoin infringement. To preclude misapprehension, as 
well as for the purpose of giving public notice of our rights with regard 


to Letters 


Patent concerning both stencil paper and stencil-dupli- 


cating apparatus, we here schedule certain of these as follows: Nos. 
496,557; 525.675; 559.687; 563,355; 584,787; 657,920; 679,140; 709,385; 
732,542; 732,564; 746,930; 746,931; 749,983; 749,984; 750,863; 809;287. 

Suits are now under way against all known in- 


fringing 


makers of Stencil Duplicators and Stencil 


Duplicating Supplies in the United States. 


Such 


further suits will be brought as may be necessary for the 


protection of our rights. 


Beware of Duplicator Stencil Paper, Ink and 
other Supplies that do not bear our name and ad- 
dress, or the name and address of our sole licensee, 
the Neostyle Company of New York. 

Apart from direct (as distinguished from contributory) infringe- 
ment, the sole legal right is vested in us to furnish the ink, stencil 
paper and other supplies used on the Mimeograph. This right also, 


in addition 


to our right to immunity from direct infringement upon 


our many patents, we propose to enforce in the future as we have 


in the past. 


A. B. Dick Company 




















THE JAMESTOWN EXPOSITION 


Will Be the One Celebrating the First English 
Settlement of America. 


Historical Celebration to Be Marked by Con- 
gress of World’s Navies—All Nations Are 
Invited and Have Accepted. 


‘*Something new in expositions will be that 
on Hampton Roads in 1907. Almost all other 
expositions have been held in inland towns and 
all have been industrial in character This 
Jamestown Exposition will be held at a point 
almost equi-distant from Cape Henry where 
the English first landed their ships in the spring 
of 1607, and Jamestown, where they finally 
established their settlement, on one of the most 
historic bodies of water on the face of the 


globe, a harbor which ‘is large enoug! float 
all the navies of civilization.’ 

‘Overlooking this splendid bay, the James 
town Exposition will, in 1907, commemorate 
the beginning of the American Republic, the 
genesis of the white man in what is now the 
United States, the Ter-Centennial of the first 
English settlement in the new world 

‘*Situated in a territory which has been the 


battleground in all of the great wars in Amer 


ica; burnt by savages in its early days; during 
the English wars ravaged by foreign foes, it 


was the theater of the chief struggle of 1861 
1865, and on the roads naval engagements have 


been fought as memorable as any of the mili 
tary conflicts on Virginia soil. 
‘*The site chosen is a peculiarly happy one 


because few Americans born in this country are 
without ancestors who have a personal interest 
in this section. 


**On this same body of water in 1892 a fair 
sized naval fleet was assembled in honor of the 
four hundredth anniversary of the discovery 
of America; in 1907 no nation will be unrepre 
sented at the tremendous naval rendezvous 
which will be held there. 

‘President Roosevelt has by authorit of 


Congress invited all countries to send to the 
Ter-Centennial Celebration their ships 
and regiments of their soldiery. Our own na 
tion will take a conspicuous part, and the great 
est display of sea power that the world has ever 
witnessed will be in evidence to honor the cele 
bration which has meant so much to the world. 


or wat 


‘*From the inception of the movement to cele 
brate the event every energy of the managers 
has been directed toward the end that the cele 
bration should be historic, as well as commercial 
in character, and that it should teach to all 


visitors the salient fact in our country’s story; 
that it should impress upon all who viewed it, 
the humble beginning of the nation, the various 


stages of development through which it passed, 
its evolution and its present grandeur he 
exhibit of manufactures will show the high de 
velopme« nt attained by the United States ina 
there will be displaved onlv the best n each 
line of industry. 

‘*The Jamestown celebration is to a large ex 
tent an official government affair. The presi 
dent of the United States has shown an i: terest 
in it and the act of Congress which authori 
the exposition, nominated the secretary of war, 
the secretary of the treasury and the secretary 
of the navy as Jamestown Ter-Centennial con 
missioners, and «directed them to take charge of 
the government celebration, 

‘*Hampton Roads is the largest deep land 
locked harbor on the Atlantic seaboard, it has a 
superficial area of nearly one hundred and sixty 
square miles, the greatest part of which affords 
safe anchorag: 

‘**On Hampton Roads during the civ wal 
the Merrimac and Monitor fought Here in 
1907 reproductions of these famous vessels 
will meet again, and fight over that famous bat 
tle. Visitors can upon excursion steamers pass 
over the exact scene of that engagement.’ 

Up to July 1, 1906, seventeen states ive 
appropriated over $1,500,000. Some of 
will inerease the amount, other states w iT 
propriate next session, still others are t ex 
hibit by private subs ription. Nearly 40 states 


will be represented, 
United States government appropriations, $1, 


575,000, 


eerie ne 
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oe THE BOSTON SHOW. : 

Business men, buyers and business bringers 

thronged the aisles of the New England Office 

on- Ay phanes and Edueational Show that just 

closed a most successful exhibition week at 

: Horticultural Hall, Boston, under the manage 
iat ; ment of Chester I, Campbell. f 
er A large volume of business was transacted by ASK WEEKS FOR IT. } 
nd : the exhibitors, as great efforts had been made to j 
11s secure an attendance of strictly business peo } 
nt : ple. Nothing was done to attract the ordinary * f 
re ‘*food fair’’ attendance, and the consequence ' 
ng : was that the exhibitors with one voice praised , 
ly the quality and class of the visitors. The man i 
st agement were as well pleased as the exhibitors, j 
he as they had pledged themselves to secure the i 
} 
ij 
i 


at attendance of buvers and not lookers., : 
The tremendous amount of business secured 

'S was exceedingly gratifying. 

te The exhibitors are urging Mr. Campbell to a 


1e€ engage larger quarters for next year and they 
1e will immediately sign for space, some even 





st agreeing to triple their 1906 contract. 
Usually at a show of this kind, the exhibitor 


: ‘prospects ut at this Boston show. aot my || Reminder and Diary, Combined 


a ae 








r of prospects, but 
g } was an exceedingly large number of prospects 
it obtained, but good sales were made through the 
: week. 
e : The Addressograph Company, Latham Ma en 
chinery Company, Columbia Commercial Phono Monday 
' graph Company, Dey Time Register Company, : 
, the Elliott Addressing Company, Wales Adding 
e Machine Company, and Fidelity Carbon Com | 
t an Sige report sales amounting into the thou im 
The exhibitors included the following: $1 00 ama crete Pads Only, 
P C. Howard Hunt Pen Co., Camden, N, J. . ; " 
y : Hooper Lewis ( o., Boston, Mass. : : for those 
H The Elliott Co., Boston, Mass. P d 
3 : The Addressograph Co., Boston, Mass. ostpal having 


Frames, 
50 cents 


Morden Manufacturing Co., Waterbury, Conn. 
rN. Y. Anywhere 


Kee-Lox Manufacturing Co., Rochester, 


Nobseot Mountain Spring Perfection Co., Bos 7 
in the U. S. 


ton, Mass. 
Columbia Phonograph Co., Boston, Mass. 
Stearns & Henderson, Boston, Mass. 
Dey Time Register Co., Boston, Mass. 
A. E. Martell Co., Boston, Mass. 
Paralok Binder Co., Boston, Mass. 
Pratt Fastener Co., Providence, R. I. 
centper-Cabet Ce., Broskiue, 2tnas, LIBERAL DISCOUNTS 1) DEALERS 
Model [Typewriter Inspection Co., Boston. 
Fidelity Carbon Paper Co., Boston, Mass. 
American Multigraph Co., Boston, Mass. 


| Duren & Kendall, Boston, Mass. 
| Ideal Ventilator Co., Boston, Mase HE HANDY MEMO. DESK CALENDAR is the 

















American Diagraph Co., St. Louis, Mo. , : 
Dumas & Co., Lowell, Mass. most complete and practical calendar pad made, and 
Sparrell Print, Joston, Mass $s . 4. : A . 
Specs Print, Binion, Bae a. is a tickler to help you remember things. Date is 
) Thorp Martin Co., Boston, Mass. always in sight (see cut)—memorandum sheets 3 x 4 inches, 
GT WU. uckKer, soston, ass. . . os e.e ° 
Yawman & Erbe Manufacturing Co., Boston, of good quality; are always in position for writing and quick 
a as, ar cag rene - Y. reference. It is simple of operation—leaves are turned over 
rs. : ase, svoweti, iAasSS 
Wellington Typewriter Co., Boston, Maes. each day and act as a record of past engagements and 
pracarr sag eelir ia seg a thesia: Mass transactions, a diary almost without the bother of keeping 
H. (. Greenwood Co., Boston, Mass. it up. Mounted on a strong nickel-plated stand and frame, 
Edwin H. Foote. Somerville. Mass. = > bl ; ‘ if i k | 
Gem Adding Machine Co, New York: Olt 1aving rubber covered feet to protect desk. Calendars can 
| Lewis 8. Dunean Co.. New York City. be supplied in special Jeather and metal finishes for gift 
Aatham Machinery ©o., Boston, Mass, > 
H. R. Hale, Hartford, Conn. purposes. Circular on request. 


Vidal Typewriter Co., New York City. 
W. H. MeFarland, Boston, Mass. 
' Wales Adding Machine Co., Boston, Mass. 
: Hooper, Lewis & Co., Boston, Mass. 
Secor Typewriter Co., Derby, Conn. 
Knight & Lowenburg, Boston, Mass. 


Pneumati: Hand Stamp Co., Bostan, Mass 
Ideal Ventilator Co., Boston, Mass. 
Perry Time Stamp Co., Boston, Mass. . e ee os g. O. 


























Smith & Campbell, Chicago, Il. 
: Davis G. Storey, Worcester, Mass j 
‘ Bamforth & Co., New York City 
| era Shy Sve iL ee 11 Gold Street, NEW YORK 
\. J. Bradlev, New York City. 
G. W. Cole Co., New York Citv. 
Dupligraph Cheek Protector ¢ o., Boston, Mass 


Isador Nathan, Jamaica Plain, Mass. 
National Counting Seale Co., Providence, R. | 
. 
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Philadelphia Business Show 


February 16 to 23, 1907 


























HORTICULTURAL HALL, BROAD ST., BELOW LOCUST 


The building adjoins the Academy of Music; is opposite to the Hotel Walton and Broad St. Theatre: one 
block from Union League and the Bellevue-Stratford; two blocks from City Hall, Wanamaker's, the 
subway and all connecting car lines; five minutes from all railroad terminals—is in the heart of the 
financial, professional, business and amusement center 


“We did a very fine business at the New York Show, and have, 
so far, found all these Shows a very profitable investment.” 


These words were used by the general manager of a well known Chicago firm when instructing his local 
manager to engage space at the Philadelphia Show This same concern has had an exhibit in every 
business show ever held Shows must pay them Over 0 per cent of our space was sold in one week 
If you want the business of the largest manufacturing district in the country, engage your space early 
Learn more of some of our plans to interest just the class of prospectives you are after 


Philadelphia Business Show Co., 265 Drexel Building, Philadelphia. 


WM. H. BARTLEMAN, Pres. E. A. BATEMAN, Treas. HARRY D. SNYDER. Sec. 























INTERIOR VIEW OF A PORTION OF HORTICULTURAL HALL 




















The Dennison Manufacturing ‘ 


Framingham, Mass., it is planned, ar pe 

offices in other Massachusetts towns f fur 
nishing of home work to those who wish to work 
in this company’s line of goods. Thi ve 


offices ir Ashland. Westboro, H 
Woodville 
Charles M. Hill, formerly connect 
Perry Time Stamp Company, of Chicag now 
with the sales department of ‘‘ Hapg 
their Chicago office. 


. * . 


The American Addressing & Mailing ‘ 
has been organized in New York, wit! 
of $15,000 Louis Wertheimer, San 


and J. P. Wilson are the incorporators 


Possibly the most unique business t rise 
in existence is to be found in a sma ‘ 
Wisconsin called Prairie Farm. 

Twenty-three years ago Georg S 
roved to Prairie Farm and prosper 
has a general store business of $50,0 ul 
Prairie Farm is a little village of 4 
people, surrounded by a farming country six and 


one-half miles from the nearest railroad 


The novel feature is the elegance o! 


building Mr. Seott has erected from his earnings 
believing that his loeal neighborhood 

benefited from the success made possible fror 
it. The building looks more lik 1 Carnegis 


library or a publie building in Calif 
grounds surrounding it in keeping 
structure 


LOOSE LEAF LEDGER COMPANY OPENS 
PLANT. 
According to the Telegraph, of K 


of November 21, the following 


opening of the new loose leaf | t 1 is 
given: 

The new plant of the Loose Leaf Ledger Con 
pany, which has recently been i 
Park street and West Kalamazoo avenue, was 
the seen f merriment November t 
building was formally opened witl 
employes and their wives. A bout g 
seated at one long table, placed o1 
floor. During the evening music was 
by Saloman’s Orchestra. 

The |} g, which was const! 

George Rickman Sons, is 55 by 100 
mensicn It is of btick and is four stories 
above the isement. Eventual tl 
expects f build an addition whic} e! 


the lot, 1 by 122 feet. 

The new structure gives the 
feet of floor space. The new mac 
this addition of room makes possible w 
the company to manufacture severa 


pate nts whi could not be turned ‘ af 
old quarters at Rose and Water streets 
The new st ture is modern and wi 
in every respect. One feature is t ste 


paper vault. so arranged that all sw 
be dumped into the room in the basem: 
to await further disposal A large st 
affords fire protection. 


The Loose Leaf Ledger Com 


ized in Kalamazoo somewhat ‘on r tw rs 
ago. Last spring it was reorgal 
capital of $100,000, The following ar rs 
President a a Ky ight: vice-preside 
eral manager, H. F. Bushong: s« treas 


urer, W. F. Rahlmever. 
Operat ns in the new building w 
this week 
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Chicago, Ill. 

It fell to the lot of J. H. Wilson, of the J. H. 
Wilson Company, to close a deal recently for 
what is without doubt one of the largest time 
recorder orders ever taken, not only in the num 
ber of machines, but in the amount involved, 
which included an equipment of fifty-seven 
Syracuse automatic reeorders for the Allis 
Chalmers Company, of Milwaukee. 


Elsewhere in this issue we display the pictures 
of two of Chicago’s hustlers in the time recorder 
line, a winning pair for the International com 
pany, Messrs. Hogue and Evans. 

Peoria, Ill. 

The Beckwith Employes’ Time Register Clock 
Company has been incorporated here for $16,000 
and will establish a plant in East Peoria for the 


purpose of manufacturing and _ selling its 
product. 
The offi ers of the company are qi E. Beck 


with, president; John W. Kinross, vice-presi 
dent; J. A. Engle, treasurer; W. G. Felton, sec 
retary, and Fred Feldt, superintendent. 

The company claims to have the best and most 
reliable employes’ time-register clock made, and 
at a price within reach of small concerns. One 
of the clocks has been in use for the past two 
years in one of the largest dry-goods stores in 
this city and is giving good satisfaction. The 
enterprise will be conducted in the Engle fac 
tory and will constitute one of its most valua 
ble adjuncts 


Syracuse, N. Y. 


Charles E. Crouse, a member of the Crouse 
Hinds Company, as an investment bought the 
building in which his company operates at 225 
229 Walton street. The property was sold for 
Rhoda Felter for $60,000 and consists of a four 
story structure and basement. 

If we are not mistaken this is the same prop 
erty once owned by Silas W. Crandall, president 
of the Monarch Typewriter Company, of Syra 
euse, and only disposed of by him about a year 
ago. 

The Syracuse Time Register Company has 
quarters in the same building. 


USE OF TIME CLOCKS. 


Weekly Pay System Under Advisement at Gov- 
ernment Printing Office. 


The matter of installing time clocks in the 
government printing office and its branches, in 
connection with the proposed paying of the sala 
ries of the employes once each week, instead of 
every two weeks, as at present, has been under 
consideration by Public Printer Stillings. For 
the purpose of bringing the matter to a culmina 
tion, it is said, Mr. Stillings summoned to his 
office all the foremen of divisions and branches 
and the chiefs of sections, and the time clock 
and once-a-week payday were discussed. 

It was the opinion of many of those present 
that the svstem of paying one half of the em 
ployes one Monday and the other half the fol 
lowing Monday, aceording to the present system 
of paying semi-monthly, resulted in inereased 
clerical work, and sometimes complications. It 


was pointed out that with the time clocks in 
stalled the complete record of each employe 
could be mechanically kept, doing away with 


much of the present clerical labor and making 
the weekly payday for the entire force of the 
big printery an easy proposition. 

The statement was made that time clocks, 
which register the time an employe reaches his 
working place and the time he departs there 
from, have been in successful operation in the 
electrical division of the government printing 
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DEALER=DO YOU SELL  cstor ever Made 
THE DUPLIGRAPH 








@ The Dupligraph is a simple 
and inexpensive duplicating ma- 
chine for reproducing typewrit- 
ten or pen-written copies. It 
will print 100 copies in 10 min- 
utes, at a cost of 2c per 100, and 
will reproduce 75 first class 
copies from a typewritten orig- 
inal and 125 copies from a pen- 
written —not once but every 
time. 


@ The process consists of a 
secret composition which draws the ink off the original and gives 
it back in equal quantities to the copies. It differs from the com- 
position duplicator in that it cleans itself automatically on account 
of an acid in the composition which breaks up the ink and makes 





it disappear of its own accord. 
@_ It leaves the copies dry the instant they are printed and leaves 
no sticky substance on the paper. It has no tendency to make 
the paper curl. 

No Washing No Dirt 


No InK Roller No Trouble 
No Stencils No Printing Ink .- 


No Wetting No Odor 
No Dotted Lines No Expensive Supplies 
No Cleaning No waiting for copies to dry 


a number of colors at once, on ordinary paper with the typewriter 
or pen‘and ink, and the machine does the rest. 


q@ If you are a dealer and a hustler we have considerable good 
territory left and will be glad to quote you our best terms for 
handling our machines. We guarantee every machine to do all 


that we claim for it. 


@ If you are interested write for circular and samples of work to 


THE DUPLIGRAPH COMPANY 


SOLE MANUFACTURERS 
Head Office, 105, 45 State St., Detroit, Mich. 














@. You simply write whatever you desire, in any color of ink, or. 
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The Wales Visible 
Adding Machine 


Embodies all that is Essential and 
Desirable in an Adding Machine 





Its simplicity, ease of operation, flexible 
key -board, visible printing, visible 
totals, speed and accuracy make it a 
prime favorite with the operator. 


Its superior mechanical features which 
add life to the machine and reduce its 
cost of maintainance to the minimum, 
make it a favorite with the purchaser, 


It is Neither Some- 
thing New Nor An 
Experiment 











Its two years’ use in the leading busi- 
ness houses of the United States has 
demonstrated beyond question its su- 
perior worth. 


If you have never used a Wales, you 
cannot appreciate these statements. Once 
use one, and you will never be satisfied 
to use any other. If you have any 
doubts about the matter, try one and 
be convinced. 


—— 





CATALOGUE ON APPLICATION 














The Adder Machine 
Company 


WILKES-BARRE, PENNA. 
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office for several years, and that recently others 
installed at the stables. 
There were more than a hundred 
chiefs of divisions, floor and 
authority present at the conference recently, and 


have been 
foreme n, 


ladies others in 


it 1s said that as a result the time elocks and 
once-a-week payday may be established in a 
short time. 

\ report that the conference was called for 


the purpose of considering a reorganization of 


the office force was denied, 


SUCCESSFUL TEAM WORKERS. 


In the 
office appliance or a 
shown in actual orders from any territory is 
what is looked for and is the onk that 
will satisfy ‘‘the sales manager.’’ 

Many sehemes have been planned to 
the salesman in his efforts to secure 
the best of them all is ‘‘team work.” 

In Chieago working in the interests of the 
International Time Recorder Company? are two 
well-known and specialty salesmen, 
comprising the team of ‘‘ Hogue & Evans,’’ who 
are just closing their sixth year together in the 
sale of Automatic Time Recorders. The team is 
composed of J. Warner Hogue and Walter J. 
Evans, who handle the city field for the Inter 
national company, of Binghamton, N. Y., and 
are ending the year of 1906 with the phenomenal 


great selling game of today, be it an 
factory tool, the results 
thing 


assist 


results, but 


successful 





J. WARNER HOGUE. WALTER J. EVANS. 


record of an average closed business of $1,000 


for every week of the year in Chicago alone 
Messrs. Hogue and Evans both realize that 


the success of a first-class selling organization 
and diligent 


eonfidence in 


depends principally on cooperation 


application, as well as absolute 


their company and its product, and they never 
consider any prospect too small and none too 
great for their careful and prompt personal 


attention 

These gentlemen are thorough believers in the 
quotation of the general of their com 
Mr. Harlow E, Bundy, who says, ‘‘ You 
have done best yvet,’’ and they are 
looking forward to the new year with 
‘for breaking all 
friendly rivalry of the 


manager 
pany, 


not your 


increased 


enthusiasm and = prospects 


previous records in the 


> " . 
ca pany ~ selling force. 


In the western sales department of the Inter 
national company there exists that perfect 
harmony and cooperation, under the manage 


Frank B. Eells, that must be conducive 
to a continuation of their wonderfully 


increased 


ment of 
success 


ful and largely business. 


A REVIEW OF THE TIME RECORDER 
INDUSTRY IN SYRACUSE. 


As in the t 
all cities 


pewriter industry Syracuse leads 


world in the manufacture of 


in the 


mechanical time-recording machines. With four 
factories the output is 9,000 time registers a 
year, and employment is given to 300 skilled 
mechanics 

It is estimated that Syracuse produces one 
half of all the recorders in the world, ar the 
business is only fifteen years old. 

The Dey Time Register Company, in South 
West street, takes the lead with a big new fa 
tory, giving employment to 175 men and rning 
out between 3,000 and 4,000 machines a vear 
John and Alexander Dey formed this company 
fifteen vears ago and operated the faectory intil 
last December, when it passed into the i s of 
New York and Syracuse capitalists, with C. M 
Warfi ld, of New York, as pre sident and treas 
urer,. 


The company owns a piece of vacant land ad 
joining its property upon which a 
ted, Eighty-five per cent of th 
given over to the drum-dia! time 


second 
ing can be cre 


business is now 


register and the remainder to cost-keeping ma 
chines. This company manufactures th nly 
ecard machine designed exelusively for cost-keep 
ing. Of the drum-dial registers eighty-eight 


sizes and styles are produced. 


Big Trade Secured. 


The Syracuse Time Recorder Company has for 


its president former Mayor Jacob Amos The 
factory is located in Walton street and the work 
ing foree is being gradually increased in ordet 
to handle the business offered. This company’s 


machine has been on the market about eighteen 
months and a big trade has been secured during 
that time. 

This company and the W. H. Bundy Record 
ing Co. give employment to about seventy-five 
men each. 

The Syracuse time recorder is an automatic 
machine. It is claimed that nothing short of 
battering it to pieces will stop it from telling 
the exact truth upon a clear and plain-printed 
record. The machine is 231, inches hig! by 
20% inches wide, and is inclosed in a metal 


case, finished in oxidized copper. 


The W. H. Bundy Recording Co. was organ 
ized two years ago and purehased a plant in 
South West street. In addition to its time re 
corder the company has put a new calculating 
machine on the market. The latter machine is 
the invention of W. L. Bundy. His son, W. H 
Bundy, invented the time recorder. 

The caleulating machine produced by this 
company works automatically. The Columbia 
calculating machine is ¢laimed by the B ly 
company to be the first and only “machine pr 


dueed which can in a practical way 


operations of subtraction and multiplication 


Sold the Country Over. 


perform the 


The time register department of the Crouse 
Hinds Company is rapidly developing, and it 
means employment for many skilled mechanics 
at substantial salaries. This company 
factures the Hawley time register, which was 
invented by William D. Hawley and purchased 
from the Hawl Time Register Compar in 
1904, 

The sale of the machine has increased til 
now it can be found in all parts of ‘the country 


another link in the long chain that is 


ts industrial reputation 


and it is 
giving Svracus« 


The Crouse-Hinds Company manufactures ele: 
trical specialties, and this part of the fact 
is operated to its fullest capacity 

W. D. Hawley, in discussing the time regis 
ter situation, said 

‘A pronounced evolution is taking place in 
offices, stores and factories, not only ter g 
to, but actualls accomplishing the results 
sired. A visitor to the recent Office Apphar 
Shows held in New York and Chicago must have 
been amazed at the new devices and inve1 
tions exhibited that have for their object 
shortening of clerical work, and at the same 
time creating system and accuracy heretofor 
unknown. In the last speech ex-President M 
Kinley delivered in Buffalo, a few davs befor 
his assassination, he said: ‘Expositions are 








Do you figure Time in your Costs ? 


There's only one accurate way to know the exact amount of time that 
you get from each employee and that’s from the "time record" of the 


a, SYRACUSE 


Automatic 


TIME RECORDER 


Unless you have a Syracuse installed you are guessing at the cost of your working time. 
You know exactly how much you pay for time —your pay roll shows you that —buf to 
stop a really expensive leak, you want to know accurately the exact amount of time that you 
are receiving. See that you're 


Getting ALL the Time you pay for 


and who is giving you all his time—who is delivering what you have bought from him. The 
punctual employee whose "in" and "out" record shows that he is putting in a full day's 
work, giving you what you pay for, is pointed out by 


























fe “a this Syracuse Time Record. 


You can see by this record exactly how many hours are put in by each employee 
every day, so that at the end of the week you can figure accurately the amount 
of time you have received against the amount that you have paid for. 


How can you compare your pay roll with the amount of time that you have 
received now? You don’t know accurately how much you are getting — but 
after you put in the Syracuse Recorder you have an exact basis to work on — 
you can see who is wasting your time. 


Stop The Most Expensive Leak of Every Business — 


"The Time Leak’ 


The Syracuse Time Recorder is absolutely accurate. It’s in a metal case, so that it 
can't possibly be tampered with. It cannot be affected by variations of temperature. 
It's absolutely truthful and impartial. This recorder’s automatic parts are made of the 
highest grade materials, assembled by the most expert workmen, and operated by the 
best and most accurately constructed clock works that can possibly be found. 








It will pay you to get more facts on this time recorder question. White us today for our 
"time record" booklet which contains facts and figures that are of special interest to 
every employer of labor. 


SYRACUSE TIME RECORDER CO. 


223 Walton Street. Syracuse, N. Y. 


Represented by 





J. H. WILSON CO., 31 Dearborn St., Chicago 


R. D. STACKPOLE CoO., 310 Broadway, New York 
FULTON SUPPLY CO., 109 Goiden Gate Ave., San Francisco 


ED. FOY CO., Dallas, Texas 
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| Take the Step 


that means increased business—get our line of Price Books and 
Catalog Covers. Because we make a specialty of price books 
y and catalog covers, we have, in manufacturing these goods, ad- 


= vanced one step higher towards the goal of perfection than 


any other manufacturer. 


Loxit-Loose Leaf 


There’s money for you 
in price books and catalog covers-— 
more than in any other loose leaf devices, 
because these are ordered by consumers 
in large quantities. You can’t afford to 
delay. You have the opportunity to se- 
cure the agency for our 


ACT! Ask for Sample at once 

















LOOSE LEAF COMPANY 
513-527 Main St., CINCINNATI, OHIO 











“THE 





PROUDFIT” 


Loose Leaf Spring Back Blank Book 


We are ready with Stock Outfits 
and METAL PARTS 


It will pay you to GET IN ON THE “GROUND FLOOR” 
UNLIMITED EXPANSION. 
ABSOLUTELY FLAT OPENING, (only !%" binding space.) 


Catalogue and details for the asking. 
SUME Co. 


57 PEARL STREET 


Grand Rapids, Mich., U. S. A. 
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the time-keepers of progress.’ Mr. McKinley 
hit the nail squarely on the head; he appre 
ciated the need of expositions and also the im- 


ee caaagen an || JUSt Say “Addressograph”= 


and automatic, and the former are fast giving 
way to the latter. It may be the wonder of 
many what the advantages are of the automatic and you have summed up in one single word all there is to say about machines 
time-keeper over the human time-keeper. The} that are used for addressing work of all kinds—in every line of business—the 


} 


echt baagpesrecttceed Miata ne ged ie en yo whole world over. That is why over 25,000 of the 












eomes economy. The machine cannot make mis 

takes, while a time-keeper not only can, but fre 

quently does, and withal, the machine makes no  & da i d Add 

distinction between friends or enemies. With ar n ex resso raph 
the human time-keeper they have been known 

o snow parti ty either ivor of, 0 ‘ . ° 

; Bo, main e the odin aed pi pg Soda Dir are in daily use all over the world. It will 

whose time they act as custodian. Furthermore, 

in ope rating nad mat fact ring de partments ADDRESS 3 (0) Envelopes, Tags, PER HOUR 
where work is waiting to be done, the fact that 

an emf lov f irrives and registers on a clock at 9 Statements, Wrappers, etc. 

those departments at a given time, instead of 

at the street entrance (which would be the case 

st ths sizeot, cateanen: (ni ee te aecas At a Cost of ONLY 3c per 1,000 

The time lost between the two places is a largé AND THAT IS ONLY ONE REASON WHY 

item, a much larger item in fact than the cost quasaaes 

of the system which will prevent it. As short 

quit Ore the tye e8 new 28 Its Impressions Look Like the Work of a 
economy are paramount s it to be wondered -- 


Typewriter 






at the passing of the human time-keeper?’’ 























The machine is operated by means of the push _ — 
button method When an employe goes to work 
. . “x ~iAT » 
he pushes a button bearing his number. He: ANDERSON & CRAW! ORDs Su 
leaves the butto1 this positic il he stops + : Sais a ; 
leay he | tton in this position until he sto} 2409 W-OCHIO sT 
work Then he pulls the button out and it re ~ 
mains out until the next morning, when the em 


ploye resumes work.—Post Standard. 
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THE TYPEWRITER TREE. 





In the Cl igo office of the Typewriter Ex 
change, on Dearborn st eet, there 1s to be seen 
standing in ft window a Missouri oak wit! 
seven branches, each representing an office of 
the company, and each ling a different make 
i | ; i g 
of writing in | hen nega 
: : rin 
The idea is clever o1 ! was commented Plate de 
I il g lomns, but hav Typewriter 
“@ai Face 








Cut shows exact size of Combination Reference Card and Metal Printing Plate. 
Cost of Change in Address—-1 Cent 
Made of Metal 






Hence Indestructible 


THIS 
SYSTEM 
is atoncea 

CARD INDEX and an 


ADDRESSING 
MACHINE 


combined. The plate shown above 
is fled in metal drawers, equipped 
—_ Guides hn Tabs od instantaneous 
reference. ames ays at top— 
easily seen and read. 


YOU OUGHT TO 


know more about it and what it can 
do for the man in business, and 


WE WANT TO 


tell you at our expense. 


Addressograph 
Company 





ing s§ ~ ed a ] e of the tree inde 
w it herewith. 
Al 1 trees,’’ the history of each 


| branch would be 











iteresting 1 x, mut intermingling ¢ 

' sec to show that in the sale 
of thes . ents it s resulted in one grat 234 Van Buren St., Chicago 
fami f vorkers all str ing for one thing 
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I Want to Get in Touch with Some CASH Ru S15 TER 


Man or Men of Means 


I have practically perfected a device for use in business offices and 
banks which has a field as large as the typewriter or the adding machine. 


It is not a novelty, but as standard as either of the above. 


. I am taking out patents in all the countries in the world where pat- 
ents can be secured, and to that end am investing only my own money. 
I am also paying all expenses of perfecting this device, and do not ask a 
cent of anyone’s money till I can show a perfect product which will stand 


all investigation. 


What I will need when I am ready to “go ahead”’ is about $100,000.00, 
and I don’t want that alone, but in combination with good executive and 


business ability. 


I prefer a man who is an organizer of selling forces, and who will put 
his time and ability into this proposition with his money rather than double 


this amount without that ability. 


I know of concerns in the office appliance field which are paying 100% 
dividends, and I know, too, that my proposition has not only the same, 


but even greater possibilities. 


It doesn’t cost a cent to look into this matter, and if I can’t ‘““make 


good,”’ why, you can drop it there. 


Remember, I don’t want the money alone, but money with service 
‘and business ability. 


All answers will be treated confidentially. 


Here is a genuine opportunity to make tremendous returns on your 


investment. 
Address, 


“INVENTOR, 


* Care Orrice APPLIANCES, 


1322 Republic Building, 
Chicago. 











Sold Rented 


¥$000°"REBUILT 
TYPEWRITERS 


ALL MAKES. ALL PRICES TRADE 


Repaired 





RETAIL STORES: 


NEW YORK 
1% Barclay St. 343 Broadway 


ST. LOVIS 
208 N. 9th St. 


SAN FRANCISCO 
1011 Golden Gate Ave. 








BOSTON 
38 Bromfield St. 319 Dearborn St. 
PHILADELPHIA RICHMOND 


605 E. Main St. 


KANSAS CITY 
817 Wyandotte St. 


715 Sansom St. 
LOS ANGELES 
138 S. Broadway 
Mammoth New Catalogue Now Ready 
Price List No. 40, FOR TRADE ONLY 








ware American Writing Machine Co. 


Warehouse, 90 Leonard St. 
Executive Offices, 343 Broadway 


NEW YORK CITY, U.S.A, 




































Possibly the most interesting topic among 
those in the cash register business is the threat 
ened movement on the part of the National 
Cash Register Company to remove from Dayton, 
or establish branch factories for portions of 
its manufacture in other cities. 

It is not clearly stated just what the move 
ment might include, but it would indicate from 
the inquiries put out by the Cash Register Com 
pany that they intended to establish branch 
manufacturing points in addition to their pres 
ent mammoth plant. 

As is well known, the National Company has 
had some trouble with the city fathers of Day 
ton concerning the matter of a railroad switch 
to the company’s property, but this has been 
fixed up to the satisfaction of all. 

The subject of removal, or 
branches in other cities. has stirred up consider 
abie agitation among the commercial bodies or 
boards of trade of many cities, among them 
being the following, who have been running 


establishing 


large ‘‘head liners’’ and laying e¢laim to all 
sorts of prospects for their towns. The partial 
list includes the towns of Albany, N. Y.; Alli 


ance, Ohio; Akron, Ohio; Anderson, Ind.; Battl 
Creek, Mich.; Berlin, N. H.; Cinemnati, Ohio; 
Connellsville, Pa.; Detroit, Mich.: Evansville, 
Ind.; Fostoria, Ohio; Fremont, Ohio; Findlay 
Ohio; Greenburg, Pa.; Hartford, Conn.; Hamil 
ton, Ohio; Huntington, Ind.; Indianapolis, Ind.; 
Kalamazoo, Mich.: Kokomo, Ind.: Lafavet 
Ind.; Loraine, Ohio; Logansport, Ind.; Marion, 
Ind.; Massillon, Ohio; Marietta, Ohio; Ports 
mouth, N. H.; Peoria, Ill.; Poughkeepsie, N. Y.; 
Piqua, Ohio; Portsmouth, Ohio; Port Huron, 
Mich.; Pittsburg, Pa.; Rochester, N. Y.; Seran 
ton, Pa.; Sandusky, Ohio; Springfield, Ohio; To 
ledo, Ohio: Winsted, Conn. 
Cincinnati, O. 

Raymond Dowdell, a former National Cash 
Register man, has connected himself with the 
Burroughs Adding Machine Company in thei! 
Cincinnati, O., office, and is now schooling hin 
self after the Burrough’s plan for their work 

Columbus, O. 

Bidding between two agents of the Hallwood 
Cash Register .Company and one ayent of the 
National over the purchase of a eash register 
became so warm that a fist fight looked possi 
ble. It seems that one R. W. Chamberlain 
bought a National register and failed to pay 


‘for it, and Deputy Sheriff William R. Diehl of 


fered it for sale to the highest bidder The 
Hallwood company representatives finally s 
eured it for $57 

Chicago, Ill. 

The Western Cash Register Company has beet 
incorporated in Chicago with a nominal capital 
of $2,500. Mont Tennes, George M. Murray 
aml T, J. Fell are the incorporators. 

Dayton, O. 

Frank Kemper, who has been with the 
tional Company for some twelve years, holding 
the position of auditor, has resigned from that 
company, to the surprise of his friends. Being 
one of the most able accountants in his state, it 


Na 


is certain that some other equally good compat 
will secure his services, although nothing 
given out as to what Mr. Kemper intends 


yr 
ing. 


A special delegation of New Yorkers, most 
from Sehenect; dy, recently visited the plant of 
the National Cash Register with a view of 
fluencing the N. ©. R, to consider the eastern 
city in their future deals 


Mr. Hugh Chalmers, vice-president of the N 
tional Cash Register Company, has just returt 
from an extended trip abroad, and reports a 
flourishing business for the eompany in foreign 
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lands. While in Europe Mr. Chalmers estab 
lished branch factories in Paris and Berlin. 








The National Cash Register Company have re 
fused to aeceept the responsibility to construct a 
railroad switch to its property, which was passed 
upon by the local city council, for the reason 
that property condemnation must necessarily be 
made, and the National Cash Register Com 
pany contends that only a railroad company can 
accomy lish this properly. The council will again 


“wtNo. 9— 12 Sheets, Top Dozen 
“et No. 8 — 12 Sheets 
| “®t No. 7—12 Sheets | Fach Tab Holds One Dozen Sheets 
1) “@aNo. 6— 12 Sheets No Counting 

| “@aNo. 5— 12 Sheets No Dirty Fingers 

| “waNo. 4— 12 Sheets No Inventory Delay 

| “@aNo. 3 — 12 Sheets Ne ene cle cba use & 

| | “@&No. 2 — 12 Sheets 
“wt No. 1 — 12 Sheets, Bottom Dozen 





sit and consider the matter. 
New York City, N. Y. 

The Union Cash Register Company is to have 
some changes take place during the close of the 
old year, and with the beginning of 1907 much 
more activity may be expected from this tmdus 











trial eompany 





Wausau, Wis. 
H. H. Grahn, of Chicago, has succeeded D. .J. 
Dupies as manager of the National Cash Regis 





ter Company in this territory. ae 
Youngstown, O. 
The Bennett Register Company, of Lisbon, 
is about to place on the market a new cash reg 
ister which is the invention of Joseph 4. Ben 


striae mersisttee TQ Asa Dealer vii Beret you | 


his a He teed ds patent = pwn because you do not have to count out “ dozen sheets for 
ago an ms organizes a company or $50,000, : 
g | pan your small buyers, and with every such sale you can 


who have arranged for the manufacture of the 


pote ir te erates: present the purchaser with an entirely new and Unique 


THE NATIONAL COMPANY CAN’T MOVE. Book Marker as a Souvenir. In taking Inventory, you 

The recent talk which has been widely cireu do not have to count the sheets or even packages In 
lated throughout the country that the National eo lai aah “ = ot f h k 
| broken boxes. Besides the convenience of the packa 


Cash Register Company were planning to ré 


move their plant on account of differences with : : > ‘ , 1 ; 
pore eee eet eee ee to you it is equally so with your customer. As shown by 


3 the Dayton News of November 17, as fol the cut, the box opens lengthwise, being hinged through 
; This Removal Talk. the center and again at the side (a design on which we 


cola Salk sheak the wenerene tee iene are taking out letters patent). A person using “V-S” 
f <8 all ) Carbon can lay a sheet back in the box at any time without dam- 











it is being exploited in the press all over the 


ge od oe ne the enterestes aging the paper in the least, thereby increasing the lifetime of 

) ayton o dismiss ji yy Saying that it = pas - T > a) 

is useless a does not seem to answer the the C arbon from 25 to 50% —NO INSIGNIFICANT SAVING. ] 
purpose . t is therefore necessary to get right 


of the word, do as they pleased with it. But 
there are equities in the matter that perhaps 


down to plain facet and to talk straight. bd 9 
The National Cash Register is a private con N 
eern. That is conceded it ms owned and U a 1S a 


operated by individuals who could, in one sense 
| | 1 the “matt Our Carbon Papers are made to use/ Asa Busi- 
might not be so readily handled. ee. 
tu ness Proposition, the purchase that gives the best re- 


There is not the remotest possibility of the 


eee ek et ee ee ee turns for your investment is the one with which you are 


Dayton. Should those owning the major por 


awk that ssouity etaciatines cael carte most pleased. This holds just as true with YOUR 
es it. The « ; CUSTOMERS. You sell a box of Carbon Paper, each 


urt and prevent it ourts of this coun 
SG soendediend Waabty Nemes cena ier aia sheet of which will give from 25 to 40 copies, packed 
ns i a pes rete peel ote Pk 1n a box In which a sheet cannot be replaced an must, 


need not give any one concern, But there is therefore, be laid around or thrown in a drawer with 
another side to it. \ . . 
loose papers. Soon it is damaged beyond use. Then 


The talk of removal is hurting Dayton. It 


botag: published aR ever the spain 00 20 you sell the same customer a box of “V-S”’ Vacufloss 
be somoved becsass Dayton "$0 aud packed in the ONLY SENSIBLE BOX there is, one 


removed because 1 refuses to grant 


SenieE on teat Eocene tues a that keeps the sheet straight and flat and in a condition 


remark as ever sprung from the selfish brains 


Pos : | that enables the user to secure the full life of the sheet 
ie truth of the matter is that a sentiment ‘ ; ~ : 
: and a Carbon that will give from two to three times the 


against grade crossings grew up in Dayton. It 


Tesh Begieter Weeslt. ‘Tas uvanniane Game on wear, and that will give clean, clear work, and YOU 
on record as opposing grade crossings, and th have a PLEASED CUSTOMER. “The Proof of the 


people were absolutely agains hem. . . . . . 9 ° 
: "3 Pudding is in the Eating.” We have the Pudding and 


When this giant plant asked the city couneil 


for a grade crossing it was pocheatly setae absolutely Guarantee the Proof. We shall be pleased to 


not the plant itself inculeated the ideas of th send you free samples and Special Dealers’ proposition. 


ree! it came to a foal reckoning, wren (H” Wacuo-Static Carbon Co. kecaaan 


people saw thut it was imperative that th 


L 


























| 
plant have a grade crossing, opposition was re 


moved and the coneern granted all that it asked 
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Carriage 9 in. wide. Writes a 7% in. line. 


PERFECT VISIBLE 
WRITING 


Every Other Feature — 
that is Desirable 





Carriage 12 in. wide. 
Writes a 9% in. line. 


Carriages of Different Lengths 


When you buy a Fox Visible Typewriter of the regular size and find 
later that the carriage is not wide enough for some special work, it is not 
necessary to purchase a larger typewriter to do the work, but simply a 
longer carriage, which is instantly inter- 


changeable with the one already on 
the machine. Notice the saving you 
make. Your work at any time may 
be such that a *. carriage is a 


necessity—with a ox it Is easy Carriage 14% in. wide. Writes 12 in. line. 


aa TABULATOR 


Every Fox Visible Type — is supplied with a tabulator, no extra 





charge; its operation is iy y simple. 





Two Color Ribbon 
Self-Reversing Ribbon 
Oscillating Ribbon 


Carriage 16% in. wide. Writes a 14 in. line. 


These are only a few of the features you secure when you buy a Fox. When you buy any other 
typewriter, no matter what kind, you do not find them, though they are recognized as essential to any high 


grade machine. 
When you buy a Fox you KNOW you have the best. 


We want to prove this in YOUR office. It costs you nothing to find out. Give us he privi- 


lege today. 


WRITE OUR EXECUTIVE OFFICE 


FOX TYPEWRITER COMPANY 


Executive Office and 
Factory: 
860-900 Front Street, 
Grand Rapids, Mich. 
Branches in Principal Cities. 


Carriage 19 in. wide. Writes a 16% in. line. 
















for. There is not another plant in Dayt« 

day that could have secured that crossing. 
While the city of Dayton owes much to the 

genius of the man who has built up the Na 

tional Cash Register, and to the company itself, 





is there not a little something owing to Dayton : 
by the company? It was built up in this « i 
and every man in the city aided it by lending it ; 
his moral support, at least. There have been 
times when the company did not have as much 
money as it now has, and when it has to : 
borrow money from the Dayton banks ul 
money deposited in the Dayton banks | the 
Dayton people. There are a hundred other ways 
in which Dayton ought to have acquired 
equity in the institution, and it is not f t 
Dayton at this time to send broadeast over the 
world the statement that the city will not g 
to the company that which it is customary f 
cities to grant to companies. 
If it were necessary to appeal to the persons 
owning the company, on the ground of 
ment, Dayton would have firm foundation on 
that score. The plant stands on what s 
be to the principal owner of the concern hal 
lowed ground. It oceupies the path blaze t 
by his ancestors as they made their way 
through the wilderness It is a monument 
the struggles of his progenitors toward 
civilization which we hope to reach. Its ever 
brick should be surrounded by a cement 
cannot be crumbled by the sordid desires 
business world. 
PLAINT OF THE UNDERWOOD SALESMAN 
By T. Vietor, New York. 
Ir Underwood News 
Listen Friends, I prithee listen 
Let your eyes with tears glisten 
While Job's plaints my stricken mus« 
to exc 
This our most unique position 
Twould require a fine optician 
To discry at present, any Underwoods t 
Homes devoid of happiness 
Bank accounts o’erdrawn, I guess 
Cheerfulness and any sort of comfort just 
All because of no commission, 
We're fast bound for straight perditior 
Nless we're quickly furnished with 
woods to sell 
Once we raised our heads so proudly 
Talked machine, with pride, and loud 
Now we dodge in terror at that too familiar 
‘Where's that imber 3 you sold us 
Great machins I think you told us 
‘Dont’ believe ou're making any Underwo 
sell 
And the junior ill are kicking 
While cruel hunger is a pricking 
And their fate’s the very worst t 
befe 
For the fact tak« no denial 
Few will buy without a trial 
They can’t get them, there're not « 
Poor Old G ‘ thinner getting 
Cause is—wort nstant fretting 
As he sits depressed before the ‘phon: 
bell 
Soothing folk who act like fighters 
And demand i typewriters 
Crying, ““But w thought your firm n 
wood 
Every morn we gather round him 
Beg machine 1 cuss and hound him 
Till the air ind his desk takes o1 : 
sme 
John, Bill, Marx | wax loquacious 
George, though quiet, gets his, by gra 
Though Grose « there are not ar 
to ss 
When we kick to one M. Eylar, 
That par-excellence beguiler 
Smiles upon |! izged crew, and raightw 
to te 
Tales of wonder Rovs remember 
That throug! it the month of Septen 
This great ffice had a hundred Underw 
More than ist ear Which content 
Though none d ibt his good intentions 
We must doubt, for getting half we had t 
as we 
So we ask a q t pertinent 
Though pet its deemed impert 
Where are these too elusive Underw : 
A 
So we've but t tisfaction 
Some one rt ul the benefactior 
And althe we iffer sore and constant 
Know that: somewhere Suns are shining ' 
And the oud e silver lining ' 
For somebod these extra Underwo 














FR RONTISPIECE 


Our Nove issue splayed for ~ first 
ne an excellent half-tone reproduction of the 





Oliver ['ypewriter Company’s new Chicago 
home, now being erecte Dearborn street by 
the Geo. A. ] er Compal! ind which will be 

eupied | the Oliver company some time after 
M: iv i 

In our review of th ess of this company 
in being fortunate e1! gy to secure its own 
quarters, we id not forget to bring out the 
fact that the s ess ime from a most ener 
getic, enthusiast and yal sales organization, 
back of whi stood tw men in particular, one 
of whom we take pleasure in showing this 
month as our TrontisprLece 

To our large army f readers the name of 
Lawrence W ms is we known. His conne 

mn with the Oliver Typewriter Company began 
with the orig i neorporation of that company 
n 1896. whet e was elected treasurer, and i! 
IS9S was mace ice-president nd the following 
year was elected to the chair of president and 
general m: 

M1 Williams was | I 1 Cineinnati, is a 
graduate of Yale, is a member of the Yale Club 
in New York City and the prominent clubs 
of Cnhiecage 

Aside fro t affairs of the Oliver Type 
writer Com] Mr. W ms devotes no por 
tion of his ti to a t g else but the man 
agement of his wn real estate, of which he is 
a large own He is a mstant attendant to 
the dailv vw required the active manage 
ment of this great pewrite! enterprise, and 1s 
probably one f the most interested presidents 
engaged in the typewrit: business, being as 
familiar wit t various special tools employe 
in the manufac re of the chine at the com 
pany ’s fact is he is with the details in the 
accounting syster t the executive offices. The 
ibility to ler mseif to these varied details 
places him in position to thoroughly grasp the 
ictual dema s and requirements of his com 
pany’ wants nal uncderst i well the diffi 

ities en tered in the selling game, and it 
is part lue to this talent that has made it 

wsible f Mr. Williams t head and manage 
} compat! “ S¢ wr I as never heen 
qualed 


CONVINCING ARGUMENT. 


In all lines f trade there ire certain sehed 


les compl t f use proper] by the aver 
age salesma d bring them far greater re 
turns than ft sual argument of service 
special feat that ! ece of mechanism 
might I 
Below is rey eed seale of daily savings 
showing Vv reentage given amount wll 
earn on an investment of $375 for 300 working 
ivs This be rear nged to suit any other 
nvestment t, ar f properly put befor 
purenaser : Ss Col yg an argument that 
he shoul ’ Ss . t ng we know of 
Credit f vising tl nterest scale show! 
here is given to the ¢ nptograph Company, of 
Chicago, wh is being sent out through the 
mail as advertising matt nd is printed o1 
raboar rh to go in 
he text 
A Paying Investment 
iver f $375 6 tograp Adding al 
Listing Ma é ! ’ ear 100 working 
ivs) save to 1 if only 
10 cents a a ri S per cent 
15 eents t w r? 12 per cent 
”) ents if ‘ 16 per cent 
nts a \ 24 per cent 
50 eents t w ! 1) per cent 
ri ! 60 pel eT 
St) per et 
nN) per en 
S nt suc 
I sti gy, at least 
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An Important Notice 


WILL OCCUPY THIS SPACE 
IN OUR NEXT ISSUE FOR 







PEN CARBON MANIFOLD CO. 


55 WARREN STREET NEW YORK 




















[OMMERCIAL 


Oi o's 0) a6) 8) eee 


Give yourself a Christmas Present because no member of your family 
will be likely to give it to you unless they read this. 

A Commercial Graphophone Saves your time—Saves your money—and 
Saves your office labor. 

It’s like having a perfect stenographer constantly at your elbow, silent, invisible, always 
ready, writing as fast as you can talk—Recording just what you say in your own 
language. Was ever a stenographer like this? + Well hardly! 

Think of it! The Commercial Graphophone never keeps you waiting. It cannot make a 
nistake. You can never talk too fast for it. You can never tire it. It has no hours 
to keep, and is your servant bound by your will to ceaseless service. 
use the phone, not the mai/ when you want quick service. 

yu use the Commercial Graphophone not renographer for the same reason. 
commercial Graphopl one is a twin brother to the telephone. Can you afford to do 
it 7 


uurself a Christmas Present, 


“Tell it to 0 the Graphophone™ 
COLUMBIA PHONOGRAPH CO..Gen' 
353 West Broadway, New York 


London, E. C., England, 64-66 Oxford Street, West. Sydney, N. S. W., 255 Clarence Street. P 
Grand Prix, Paris, 1900 Double Grand Prize, Si. Louis, 1904 Grand Prize, Milan, 1906 














Permanent! 


Powerful 


Pigments 
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are used 


in the 











a We are the 
original man- 
| ufacturers of 
Non-Smutting, 
: Hard Surface 

Carbon Papers 


; American Ribbon & Carbon Co. 
234 Mill St., 


ROCHESTER, N. Y., 
U.S. A. 
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Poplar Bluff, Mo. 
Late reports from the manufacturers of the 


Adding Typewriter Co. at this place indicate 
that they will soon put on the market their com 
bined adding-typewriter, or rather a typewriter 
adding machine. For the present the company 
are rushing to market their independent adding 
machine. 


WILL MAKE TYPEWRITERS. 

At the recent meeting of the Adder Machine 
Company directors it was decided to erect an 
addition to the mill to manufacture a_ type- 
writer, which also can be used as an adding 
machine, to install more machinery and increase 
the force of employes. 

While this company has said but very little 
about its plans, all who followed the modest 
start, realize that the development of the mill 
will be continual, because it is manufacturing 
the best adding machine that is placed on the 
market and the improved typewriter will be a 
financial winner. 

It is not the intention of this company to 
erect the new addition until early in the spring, 


| but the new machinery will be installed and 


just as soon as it is ready for use the number 
of employes will be increased. 


A TYPEWRITER-ADDING MACHINE. 


The National Addograph Co., of 42 Broad- 
way, are now putting on the market the Elec- 
trie Addograph. We hope in our next issue to 
publish. an article giving full particulars, with 
illustrations of this new claimant for adding 


machine favors. It is a combination of the 


type-writer with the adding machine. An ordi- 
nary typewriter, of any standard make, is 
placed upon the adding machine. One can 


operate the typewriter in the usual way sepa- 
rately, or in combination with the adding ma- 
ehine. Any kind of listing can be written in 
full, and when the figure keys are operated, they 
are at once registered on the’ adding machine, 
and the total shown on a plate below. The 
Addograph will add vertical columns of figures 
or horizontal ones, a& wide as the typewriter 
carriage will permit; in fact, will do anything 
that other adding machines will do, and write 
anything that can be written on a typewriter. 
There is a large field for a. machine of this class, 
and Mr. Holmes Marshall, the inventor, is to be 
congratulated on producing such a marvel. His 
ten years’ work has resulted in a machine that 
he may well be proud of. John D. Hayes, the 
sales agent for the Addograph, will have charge 
of the new invention, and his energy and activ- 
ity will, without a doubt, secure for it a host 
of orders. 





SUES FOR BIG SUM. 





G. F. Brown Claims Commercial Adding Machine 
Co. Broke Contract With Him. 

G. F. Brown brought suit for $100,000 dam- 
ages in common pleas court against the Com 
mercial Adding Machine Co., of 74 Frankfort 
street, because of the alleged refusal of the 
company to carry out a contract with the plain 
tiff to deliver to him the output of its factory 
at a price double the cost of the machine. 

It is alleged that the contract entered into 
Dec. 11, 1905, provided that the plaintiff should 
receive the entire product of the plant up to 
20,000 machines annually for five years and that 
he was to have access to the books. 

Brown declares that there has been a great 
demand for the adding machines during the 
time since the contract was made and that be- 
cause of the refusal of the company to furnish 
them he has been damaged to the amount of 
$100,000, 
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Baltimore, Md. 

W. E. Klinefelter is now representing the 
Standard Adding Machine Company in the Bal- 
timore territory, and being an experienced spe- 
cialty man, should make a success of his new 
field. 


Cincinnnati, O. 
(By our special correspondent.) 

The Burroughs Adding Machine Co. have been 
holding an exhibition of their various models 
in the parlors of the Gibson House, with con 
siderable success. D. E. Perkins, the local man 
ager, can be seen in the rotunda talking with 
prospects with the smile that sticks, and the 
indications are that business is prosperous. 

The Universal Adding Machine Company 
have secured very spacious and inviting quar 
ters at 323 West Fourth street. H. A. Brown, 
the local manager, reports prosperous business 
since taking the new offices. Later reports in 
dicate that Mr. Brown has been compelled to 
resign his position here on account of his health. 


He is to visit the Bahamas. 
Cleveland, Ohio. 
(By our special correspondent.) 
A. Velebome, formerly of the Halwood Cash 
Register Co., has been appointed sales agent for 


the Wales Adding Machine for central Ohio. He 
will make headquarters at Columbus. 


Campbell B. Shaw, for the past year general 
sales agent for Ohio for the ‘‘Pike’’ Adding 
Machine Co., has resigned to accept a like posi 
tion with the Wales Adder. He will have the 
states of Kentucky and Tennessee and has al 
ready taken up his new work. 


Herman Poesche, the district sales agent for 
the Universal Adding Machine Co. here, reports 
many good sales for his machine in the terri 
tory, and if his acquaintance is as broad in his 
home town as it spreads itself while only tem 
porarily visiting other points, we see no reason 
why there should not be an abundance of orders 
coming his way at all times. 

> > * 

G. F. Brown has brought suit against the 
Commercial Adding Machine Co. of this city for 
$100,000, ciaiming damages for breach of con 
tract. Details are given elsewhere. 

Chicago, Ill. 
(By our staff representative.) 

Felt & Tarrant, manufacturers of the Compto 
meter, have now gone into their new factory in 
Chicago. It is one of the most up to date fac 
tories in the world, built especially for the 
manufacture of this machins This will enable 
them to double their capacity. They have ample 
room for still larger developments if desired. 

Fremont, Ohio. 

The Caleus Company, through their secretary, 
Mr. Newman, has been exhibiting a specimen 
of the company’s machine in this city. The ma 
chine is capable of multiplying, dividing, caleu- 
lating interest, discounts and fractions, 


Local capital is interested in the machine, 
and preparations are being made to put the ma 


chine on the market. 
Milwaukee, Wis. 

The council committee in this city had a 
demonstration of adding machines made before 
them for the purpose of ascertaining the value 
of two different models of machines. There 
was a difference of $50 between the two instru 
ments, and after a test the cheaper machine 
seemed to satisfy the prospective users better 
than the hig! r priced on 

New York City, N. Y. 
By our staff representative.) 
Ludwig, Spitz & Co., of Ridgefield Park, hav: 


been incorporated in New York for the purpose 
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UNDERWOOD 





REVOLVING 
DUPLICATOR 


The advent of the Underwood Typewriter marked a new 
e7 a in the Typewriter W orld. 
ing Duplicator with its Flexible Stencil Paper, non- 
corroding Inks, and scientifically constructed Equilibrator 
Pressure Bar represents a step forward in the art of 








The Underwood Revolv- 


Good — fast — clean 
and durable 


Underwood Typewriter Co. 
Manufacturers 
241 Broadway, New York. 
Branches the world over. 
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Just Out—New Model 


Hammond Typewriter 




















NO. 12 VISIBLE 





Every Character in Sight All the Time 


This instrument is full of labor-saving devices, 
right up to the minute, including the 


Polychrome Ribbon Attachment 


writing in colors. 








Perfect and Permanent Aligment Guaranteed 








THE HAMMOND TYPEWRITER COMPANY 
69th to 70th Streets and East River 


NEW YORK, N. Y. 

















of manufacturing caleulating machines, with a 
capital of $2,000. L. Spitz, of Berlin, Germany; 
O. Mueller, Tidgefield Park; L. von Halem, ot 
New York City, are the incorporators. 

Canfield Brothers, the New York agents for 
the Standard, or rather the remaining brother, 
C. B. Canfield, who operates the agency since 
his brother’s death, is securing many orders for 
this machine in the New York territory, and 
has attached to his staff some most proficient 
salesmen, one being Carl H. Pierce, a teacher 
and instructor of practical salesmanship in the 
Y. M. C. A. in New York ¢ ity. 

H. C. Peters, the manager of the Burroughs 
Adding Machine Co., has recently paid a_ visit 
to the factory at Detroit. The. main object of 
his visit was to secure a larger delivery of ma 
chines. Although machines have been coming 
forward at the rate of 16 per day, these have 
been insufficient to meet the growing demands 
for this popular machine in the New York terri 
tory. 

One of the adding machine experts at the 
business show stated to an enquirer that it was 
useless to place an order with the Burroughs, 
as no one could get a Burroughs Adding Machine 


delivered inside of a year; in fact, th were 
all sold out, and twelve months behind in orders. 
The questioner, like the Scotchman, had ‘‘ some 
doubts’’ and called on the Burroughs ‘ to in 
vestigate. He found the information was not 


quite aceurate, and was so filled with good ad 
vice by the Burroughs fraternity that he bought 
a machine there and then and had it delivered 
to him within two days. It is generally a good 
thing to mind your own business and leave yout 
competitor strictly alone. 


* « 


The Burroughs Adding Machine Co. have just 


published a 70-page pamphlet of New York 


users of their machines. It gives the « plete 
names and addresses of all who have purchased 


the Burroughs. A publication of this character 
would seem at first sight a very dangerous styl 
of advertising, but the company clain 
already brought them lots of business and is a 
fine drawing card. 

The Eaton Hough Co. report that the sales 
of the Wales Adding Machine during the past 
month have been very geod, and the prospects 
most encouraging. The results from the busi 
ness show were excellent. This firm are pre 
paring to open up business in the western part 
of New York state. They will probably estab 
lish headquarters in Buffalo. 


The Burroughs Adding Machine Co. have pre 
pared for local distribution a folder giving a 
bnef list of the recent new features and im 
provements on their machines. This informa 
tion is for the use of those who have the older 
makes of machines and would naturally be ir 
terested in knowing what progress has been 
made since they purehased. The company will 
be happy to send a folder to any person in 
terested. 

Mr. De Berard, the New York manager 
the Comptometer, says that business is advan 
ing by leaps and bounds, and that the results 
from the business show have been excellent 


The National Park Bank of New York has 
recently purchased over 20 Burroughs Adding 
Machines. 


Osear Muller & Co. have opened up Offices at 
32 Broadway. New York, for the sale of the 
Saxonia Calculating Machines. They have s 


cured the sole ageney for this wonderful cal 

lator and as Mr. Muller has had much expe 
rienee in this special line, he is likely t lo a 
large trade. There is quite an extensive deman 
for caleulating machines, and the ‘‘Saxonia’’ 


has many features of interest and va 


F. F. Schaefer, of 212 Broadway, agent f 
the Triumphator Caleulating Machine, has been 
exceedingly busy during the past month. Much 
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of this he considers is due to his exhibit at 


the business show. 


Portiand, Ore. 

This city takes the honors for October, in 
holding the first position in the Burroughs Add 
ing Machine Co.’s sales contest, for the largest 
percentage of sales. G. R. Andrews, sales man 
ager of the Portland office, showed a business 
of 225 per cent of quota allowed the office. 
That’s going some. His nearest competitor, Mr. 
Eagan, of San Francisco, showed the excellent 


percentage of 195. 


Paducah, Ky. 
(By our special representative.) 

Mr. Fleming, representing the Burroughs Add 
ing Machine Co., makes Paducah headquarters 
at present, and from all indications he is send 
ing in a few orders, and a few trials here and 
there. 

Mr. Fred Managet, formerly salesman in this 
territory, has assumed management of the 
branch office for the Burroughs at Louisville, 
placing salesmen through territory to take care 
of the increasing business. 


St. Louis, Mo. 

George N. Hinehman, connected with the St. 
Louis plant of the Standard Adding Machine, 
spent some time in New York during the Na 
tional Business Show, and although the show, 
from an adding machine standpoint, was not a 
big attraction, still there was enough there to 
attract practical men and practical thinkers. 
However, we understand that Mr. Hinechman 
‘ran up against’’ some who thought he knew 
nothing about adding machines. 


Birney Dysart, well known among St. Louis 
financiers, and who is secretary of the Adding 


Typewriter Co. of Poplar Bluff, exhibited sev 
eral of his company’s machines at the Southern 
Hotel during the recent bankers’ convention. 


T. F. Ryan, who isa director in the Universal 
Adding Machine Co., and many other financial! 
and railroad interests, has recently resigned 
from many railroad and industrial companies; 
however, it is not given out whether he retains 
his chair as director for the Universal company. 


Wilkesbarre, Pa. 

G. W. Grover, who has been with the real 
estate department of the L. & W. B. Coal Co., 
has resigned to take up the agency of the Wales 
Adding Machine in Pennnsylvania. 


Winnipeg, Canada. 

Fk. D,. MelInnis, sales manager for Winnipeg 
for the Burroughs Adding Machine Co., came 
out first in October business competition with 
the balance of the company’s agents in what is 
known as ‘‘elass B.’’ Mr. MelInnis did a 346 
per cent business. 

Mr. MeInnis was an old time typewriter man, 
and has been very successful in the handling 
of the Burroughs Adding Machine. 


TO ENLARGE PLANT OF ADDER COMPANY. 

The Wales Adding Machine Company have de 
cided to enlarge their plant and a $200,000 mort 
gage has been filed in court in favor of E. W. 
Mulligan, of Wilkesbarre, Pa., as trustee. The 
Adder Machine ‘ ompany recently decided to in- 
crease its indebtedness to $200,000 and for that 
purpose issued 400 bonds, valued at $500 each, 
payable November 3, 1916, in gold coin of the 
United States, at 5 per cent interest, the latter 
The money will be used 


payable semi-annually. 
to enlarge the plant. 


LARGEST ADDING MACHINE SALE. 


As we go to press we learn that the great 
Chicago mail order house of Sears, Roebuck & 
Co. have purchased thirty-six ‘adding machines 
of the Universal Company’s make, and two Bur 
roughs machines, making it the largest single 
purchase of adding machines ever made. 
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RIBBONS and 
CARBON PAPERS 


OILS, ERASERS AND PENCILS 
ESTABLISHED 1899 


We claim our ribbons to excel those of all other manufacture in the following details 
1. Most intensely jet black records. 2. Most brilliant colors throughout. 3. Most durable. 
4. Non-drying. Absolutely unaffected by cold, heat or atmospheric conditions 5 Greatest 
copying strength. 6. Strongest and best for Duplicator and Hektograph work. 7. Ink 
automatically distributes itself by capillary attraction, always presenting an evenly inked 
surface and ensuring uniform results. This feature also admits of goods being inked clean 
and yet giving good clear, strong copies to the extreme endurance limit of fabric. - 8. Tested 


and in constant use by United States and British Governments. 


Bi-Chrome Ribbons a Special Feature 


Large contract work and manufacturing imprint goods for the trade a_ specialty. 
Inked Ribbons for Adding Machines, Time Recorders, ete. 








AGENTS WANTED EVERYWHERE— Our prices will interest you. Write now 


a 
U. §. Typewriter Ribbon Mfg. Co. 


817-819 Walnut St., Philadelphia, Pa., U. S. A. 
Cable Address Mustr 





































Rebuilt Machines at Wholesale —iilustrated Catalogue on Application 


Special Wholesale Prices on Machines not Rebuilt 


J. E. THOMAS, President. A. K. GOODRICH, Secretary. 


RENT 
SELL’. TYPEWRITERS 
INSPECT Oa 








Cylinders Recovered, All Makes, 60 cents 
TYPEWRITER PARTS-WRITE FOR PRICE LIST 


TYPEWRITER INSPECTION § CO. 


Established 1892 
317 Broadway, New York City, N, Y. 























THE BURROUGHS BOOKKEEPING MA- 
CHINE—A NEW INVENTION. 
The Burrougbs Adding Machine Co. are bring 


ing out the Burroughs Bookkeeping machine. 
This machine is especially designed for doing 
the work of commercial houses. The machine 


is arranged to handle trial balances, monthly 
statements, pay rolls, printing pay envelopes, 
the number of the employee and the amount of 
his wages The two latter are printed simul 
taneously on the envelope and on the pay roll 
The purposes of this machine are entirely dif 
ferent from those of the ordinary bank machine, 
and it is used by bookkeepers and commercial 
houses to make all their records, except their 
ledger work. For mail order houses, or firms 
receiving a large number of daily remittances, 
this machine should prove absolutely indispen 
sable. It will handle this work without the 
necessity of entering it up in detail in the cash 
book, the .work being done directly from th 
remittance letter. It takes care not only of th 
remittance received, but any discount the a 
count should be credited with. In fact, the 
Burroughs Bookkeeping machine dispenses with 
the cash book in the ordinary sense of the term, 
but it gives one the original entry to refer to. 
The records are printed on wide sheets of paper 
suitable for binding in loose leaf form With 
this machine one can prove his daily postings 
and receipts. The remittance lists are filed, and 
can be separated from the credits, so that they 
are easy of access. On this machine one can 
figure the demonstrations of the bills and coins 
required with the number of pieces of each, for 


making up pay rolls, so that the bank can give 
the smallest number of pieces of money that 
may be required to make up the amount With 


this amount before him the paymaster in filling 
his envelopes makes change with the smallest 
number of pieces, and when he comes to the last 
envelope the amount before him is just sufficient 
to fill it, and is also the exact change in the 
fixed number of pieces. 

There is no doubt an immense field for this 
new invention. We hope to publish in an early 
number a picture of the machine with further 
details. 


A $2 ADDING MACHINE. 


Prof. Swart Has Invented a Unique Contrivance 
Which Ought to Have a Ready Sale. 

Prof. J. Swart, of Fort Scott, Kan., has just 
perfected an adding machine which is as uniqui 
and simple a little contrivance as man ever put 
up. It adds with mechanical precision quite as 
rapidly as do the larger and more « xpensive ma 
chines, and it will sell on the market for about 
$2. The professor has applied for a patent and 
is hoW arranging with a manufacturing concern 
for the manufacture of the machine in large 
quantities. : 

The professor’s adding contrivance consists 
of two circular disks, made of nickel: one some 
what smaller than the other and revolving on 
top of it The top disk is perforated with ten 
small holes, and the machine is so arranged that 
by simply inserting a small metal pick in one 
of the holes at the number desired and turning 
the dise quickly to an automatie stop, the addi 
tion is made. One accustomed to the machine 
may add several figures at a time and it is im 
possible that an error can be made if the ma 
chine is properly operated. It is simple to 
operate 


THE EARLY BIRD. 


The ecard ‘‘Boy Wanted’’ had been swinging 
from the window of a publishing house only a 
few minutes when a_ red-headed little lad 
climbed to the publisher’s office with the sign 
under his arm. 

**Say, mister,’’ he demanded of the publisher, 
‘*did youse hang out this here ‘Boy Wanted’ 
sign?’’ 

“*T did,’’ said the publisher stern ‘Why 
did you tear it down?’’ 

Back of his freckles the youngster was gaz 
ing in wonder at the man’s stupidity 

**Hully gee!’’ he blurted. ‘‘Why, I’m the 
boy!’’—Oregon Tradesman. 
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the The Secor Standard Visible Writing and Billing Machine is the first and only type- 








. ae writer to solve the problem of securing uniform work from a ribbon. It is the only machine on 
with which the ribbon never moves except when the type-bar prints. It does not move when the 
> Se. carriage is returned, nor when the space bar is used, nor when the decimal Tabulator is operated, 
with nor when the back space key is brought into action—it moves only when the type-bar pnnts. 
ings | 

they If the ribbon moved with the space bar, or the carriage, there would be some part of the nbbon 
aes unused each time a line was written. Then when the ribbon reversed itself (as it does automatic- 
Ps ally on the Secor) and started to wind the other 

a way, the type would strike, from time to time, parts 

a of the nbbon theretofore unused resulting in heavier 

ae inking for some of the words or letters, thus preventing 

ved uniform work. Every typewriter user has noticed 

= | this on typewriters without knowing the cause. It has 

me 6 been one of the unsolved problems of typewriter 

construction. 

nce | The Secor is a nbbon saver too, for the ribbon always 

just moves at the same speed whether winding on an empty 

pat spool or a full one—a result accomplished for the first 

i time in typewnter building. It moves a distance equal 

tod to the width of the type face each time—and it always 

ioe moves—-so that the ribbon can never be worn full of 


rge 





ists 


holes. 
me 


on The Secor keeps the ink evenly distributed in the ribbon and prevents its drying out, as the ribbon 


ten 
hat is constantly under pressure between two rolls. The pressure is just heavy enough to keep the nib- 


ne 
ing bon fresh and moist. This is another feature of the many mechanical triumphs embodied in the Secor. 
di- 

“a You, as a dealer, will find it profitable to sell the Secor since not one of your competitors can 


.m 


t measure up the the standard you can set, for this rebolutionizing ribbon result is but one 
| of the extraordinary features of "the fastest typewriter ever built." 
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17 Housatonic Ave. \ 
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] Derby, Conn., U.S. A. 
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It has been said, ‘‘ Blessed is he who ean make 
two ears of corn grow where only one grew be 
fore.’’ To bring this proverb rather more uj] 
to date, we would paraphrase it 
this way, ‘‘Blessed is he who can make tw 
thought there was only on 


yrofits where he 
I 
typewriter men, adding ma 


Nowadays, be we 
chine fellows or a combination of both, we are 
all on the lookout for some new idea to turn the 
‘*filthy luere’’ yawning pockets 
We recently heard of a man who was reaping a 
rich harvest by means of ‘‘ double selling,’’ and 
ind praiseworthy and 


towards our 


the idea seemed £0 good 
so readily applicable to many of our friends that 
we thought we would hasten to ,tell them the 
good news 

By ‘‘double selling’’ we do not mean selling 
the same machine twice Nor. do we advocate 
the advisability of 
man who has only use for one. One of the lat 
back after the commission had 


selling two machines t 

| 
ter might come 
been drawn and spent, and then there would be 
the dickens to pay to find the necessary coinage 
to repay our overdraft. The ‘‘double selling 
we refer to is no fake, get-rich-quick suggestion, 
but a ‘‘really truly good thing.’’ Here is the 
idea: 

Secure the agency or representation of a good 
duplicator, no matter whether it is the Mimeo 
graph, the Nedstyle, 
Daus’ Tip-top, the Dupligraph, the Lawton, the 
Multi-copier or a haif a dozen others that ar 
advertised in the columns of Orrice APPLIANCES 
The best is, of course, the best, but we cannot 


the Underwood duplicator, 


Burroughs Business 


The Burroughs Have a New Plan of Concentration on Backward Territories 


somewhat in 
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Double Selling 


BY FRANK RUTHERFORD 


ill secure the agen of the one ve want most 
The next proceeding Is to get the iweney Tor i 
good typewriter. Here we won't 1 through 
the list, but if you cannot get st what vou 
want you can at least come prett near yur 
ideal by getting some rattling good second-hand 
machines from Mr. Garfield, of the American 
Writing Machine Company; Mr. Ramer, of the 
Wholesale Typewriting Company, or Mr. Kel 
logg, of the General Typewriter Exchang: Any 
if these gentlemen can fit vou up at a few days’ 
notice with all you want in the ine of first 
«lass rebuilt machines. 

With your plans complete, you start it to 
interest your business friends in a brand new, 
p-to-date duplieating apparatus You offer to 


run off a set of circulars for the first man vou 


interview at his own ofhee on any 
he may appoint, without charge. For illustra 
tion, we say he has a ‘‘blind write 
lay you appear on the scene with your duplicat 


ng apparatus and a visible writer 


front of your man you ¢ut your stenell or pre 


pare vour copy. In talking luplic itor vou 
would be a duffer of a salesman if y yuld 
not talk visible writing and the many ad 


x 


vantages of the machine which vou brou 
you The demonstrations of both-the duplicato 
ind the typewriter could be full and complet: 
and rammed home with an energy which would 


a Sa In places 


be almost bound to result in 


Systems Convention 


and Detroit Bring Great Successes. 


The Burroughs Adding Machine Company al 


ways has the more advanced ways of doing 
things, or a different way of doing old things, 
than the vast majority of office appliance man 
ufacturers. This is due to the progressive spirit 
animating their advertising methods and sales 
force yenerally 

Reecentiy the Burroughs people adopted a Con 
centration Campaign, the idea of which was orig 
inally outlined and planned by their advertising 
manager, Mr. Ek. S. Lewis. The idea of the Con 
centration Campaign was the education of pos 
The re 


sible buyers of the Burroughs machines 


is hardly any business man who has never used 


an adding machine who thinks he needs one 
Getting him to buy one is a process of educa 
tion. As the abilitv of the salesman to teac 
the business men the advantages of the Bur 
roughs varies a great deal, the Burroughs con 
pany looked around for some method that would 
¢oncentrate their best selling ability on terri 


torres where the business public had apparently 


failed to thoroughly appreciate what the Bur 
roughs machine could do for him. Mr. Lewis 
concentration idea was the result The idea of 


the pian is to concentrate the best selling argu 


ments and the best selling ability on the pos 
sibie buyer, and thereby put him in a frame of 
mind where he is receptive to new suggestions 
and thoughts 

The Burroughs Company first select a certair 
city; they then take the names and addresses of 
all the concerns in that district whom they know 
should have a Burroughs They then send out 
letters to these people, laying before them the 


business svstems convention 


program of the 


Cincinnati 
This program generally consists of an int Lue 
tory talk by some prominent public accountant, 
bank official or office manager who is oroughly 
familiar with the many time, work and worry 
Saving advantages of the Burroughs Bookkeep 
ng Machine This is then followed by ectur 


ilfustrated with stereopticon pictures 
( N Baker-Vawter 


Company, and now 


Smith, formerly of the 
at the head of the Business 


Svyvstems Department or the 


Machine Company, delivered this leeture 

The stereopticon pictures represent s s il 
the factory, showing the process of manufa 
ture of the machine, what the eompanv does for 
its emplovees in gymnasium, rest rooms t 
but the principal illustrations are the repr 
tions of the different forms constituting t 
short-cuts and parts of systems that are n ae 
>’ Some of the most up-to-date business houses 
f the country It can readily be imagined that 
fron the mers of the 12.000 machines 1 "\ I 
s¢, a great many verv clever USsiness sveteme 
have been obtained 

Three letters are sent to the possible buvers 
n this territory and regular eards of admissior 
ire issued To those wishing te tt. th eas 
meetings 

During the convention held in letroit. fi 
December 10th to the 12th. inelusive ver 90 
if Detroit’s most prominent business mer wit} 
Their managers, chief accountants, ‘ 
the leetures The enthusiasm wit whiel 
iectures were received showed the ippreciation 


f the public in the endeavor of the Burroughs 


fompany to educate, from a broad standpoint 
the many great advantages to be obtained 
through t Burroughs Bookkeeping Machings 
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salesme! representatives ar S|} yy 
returning trom their season's wot the fe 
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SMITH PREMIER 


SMITH PREMIER BANQUET IN NEW YORE 


On Frid evening, October 19, at the St 
Denis Hote New York City, the members of 
the Smith Premier Typewriter Co. in New York 
City held one of the most enthusiastic and suc 
essful banquets in the history of the company. 
The entire New York sales force, as well as the 
representatives ot the various sub-offices at 
Brooklyn, Newark, Paterson and Jersey City 
were present, and if the old saying, ‘* Enthusiasn 
wins half the battles’’ is correct, then this ag 
vregath men has many others left consider 
ably in the background 

The guests of honor were L. E. Wilson, man 
iger of the supply department of the company 
from Syr se, and A. E. Russell, for many years 
general sales manager of the Herring-Hall-Mar 
vin Safe ¢ an authority on salesmanship and 
publisher of reference books on the subject. 

At the beginning the evening’s events, and 
while tl inen was clean,’’ a flash-light pi 
ture was taken, showing the boys groupe 
iround banquet table, as illustrated on th 
page, al then after a brief word of good cheet 
! Mat King, er was served, accon 
pit nie } si f both the instrumental a 
rag-tin furnis by the musicians 
gage if iS) 

Dinner r, all | s joined in a general go 
time a 8 tel g, and Mr. Russell gave a 
very sting ta n ‘‘praetical salesman 
ship, vl vas listened to with deep interest 
} i t se pres Mr. Wilson also spoke 
very entertalningly f the supply business and 
typewriter matters general, after which a 
gene! scussion s indulged in by all, wit! 
frequer wil stories and songs rendered by 
some f e more talented members. 

A ltoge r it was a grand success and o1 
which vw ng remembered by all thos 
presel 

The f ving reforms menu was served 

ripw ronik Jim Somers Cocktai 

Adams Ail 
IK Kod Oisters—Not Even Hatchd 
Redish Prospects—Green Tips—Salted Dow 
King Fish a la Manageriel 
Siz f | W oodruffles 
Junior | s(m 10 & 5 
Spark Enthoos em 
ist Ph Squab— Billing 
Salad ¢ r Ribbon. 
| ne P ‘Cinch.’’ 
s of assing—Lemons 
Car hert or Roquefort—Binding Contra 
Com] Crackers. 
Ink ispensashun Cigars 
Sy T) | Oct. 19t} Looe 
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TYPEWRITER COMPANY FAILS. 


Momence 


Concern 
Forced Into Bankruptcy. 


With 


Assets 


of 


$250,000 


Walter ©. Libby, of Danville, has been ap 
pointed receiver of the America Company of 
Momence, which manufactures typewriters and 
scwing machines. Lack of working capital 
fo i voluntary bankrupt The assets are 

t SPHD0 000 


eIN MEMORIAM ¢ 


Thomas A. Hurley 


[Thomas Albert Hurley, who died at his resi 
ence, 188 McDonough St., Brooklyn, after a briet 
liness of pneumonia, was widely known thro gh 

out the world in the ypewrlt business rie 
had made six trips around f giobe as a repre 
sentative of the Remington npany and intro 
u i the machines into Indl j rkey I ther 
ntrics remote fro ie | I heir manu- 
ta re He was as well "WV imong siness 
en of London and | : | was s city, 
ind aurin the past | s ti done con 
siderable Lusincess s i | té I American 
rfl appliances on s VI ount During 
one of his trips around the world M Hurley 
vas wedded at Honolulu Miss Carrie L. Vogt, 
f Brooklyn, who journeys to Pa sland 
for the romantic purpose g the ried, 
Before her marriage Mrs. H was f some 
ars the organist of the 1 1 f the 
Reconciliation, and she is ed wit the 
facultv of the New York Ce ge Musi rhe 
narriage took place 1 years ag Mr. Hurley 
was a member of the Amer Societ f Lon 
on and of the Travelers’ ¢ f Mani He 
was a director in the Ha Savings Bank and 
was a member of Zeredet lore f kree 
Masons He was born in Kingston, Canada, July 
4, 1862, and had lived in B for many 
vears. He was bright and ce} ! il sposition 
and made friends right a eft whe he 
nt He returned from a six months’ European 
rip in the latter part of Se mbe Al ta 
eek ag e ( gl i which ped 
euumonia and caused his t rie s sur 
ived by his widow and two sisters. 1 eral 
services were luet Rey. D Robert 
Rogers, of the C] f S} i 
FIRST TYPEWRITER IN BOSTON 
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tells of the ridicule and disdain with which the 
new invention was received by the business men 
of this city thirty years ago. Today the machine 
is absolutely indispensable and a business office 
without it is, to say the least, far behind the 
times, 

‘*What, that gimerack!’’ people said when 
they were shown the typewriter; ‘‘it needs an 
operator just the same as a locomotive does. No, 
I guess we will write our own letters. It would 
he too expensive to handle our correspondence 
with that contrivance.’’ 

‘‘It was a most diffieult proposition to dis 
of the machines,’’ said Frost; ‘‘but in 1879 I 
induced Samuel Wilder, who kept a store on 
Summer street, to look at the machine and 
watch the young lady operate it at the rate of 
ninety words a minute, which was considered 
extraordinary in those days. 

‘* Wilder was impressed when he saw the speed 
with which the machine was operated, and I 
finally sold it to him for $125, although he bar- 
gained for a reduction. Mr, Wilder bought the 





machine because he ecouldn’t see very well and | 


because he couldn’t handle his pen with much 
speed. The machine appeared to Wilder some- 
what as a new toy would appeal to a child and 
he thought he would enjoy working it himself.’’ 

Frost was the sole Boston agent for the ma- 
chine in 1879 and in the next year the New 
York agents tried to induce him to go into a 
partnership with them. Frost declined the 
offer at the time because of the discouragement 
which he met in trying to put it on the market. 
‘*And in doing so I lost one of the opportunities 
of my life,’’ he said, ‘‘for the three other gen- 
tlemen aftrewards became millionaires from the 
sale of the typewriter.’’ 
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Memphis, Pa. 


(By our special correspondent.) 

A. K. Taylor takes charge of the typewriter de- 
partment of the A. R. Taylor Stationery Company, 
agents for the Smith Premier. Mr. Taylor was re- 
cently looking after the Oliver interests here. 


Minneapolis, Minn. 
H. R. Roberts, for some time past a salesman for 


the Elliott Fisher Company at this point, has been 
given charge of the 8t. Paul office, succeeding 
W. R. Rockhold, who goes to the Chicago office of 
the same company. 


Detroit, Mich. 


The Kalamazoo Typewriter Exchange Company, 
of Kalamazoo, Mich., are about to open a branch 
exchange in Detroit, in which R. M. Humphrey will 
take charge. Mr. Humphrey comes from Kalama- 
zoo, and being a good hustler and popular should 
do well. 

* . * 

Manager Abrahams, local manager for the L. C. 
Smith & Bros. Typewriting Company, spent a few 
days in Kalamazoo recently. 


Syracuse, N. Y. 


Vice-President George W. Dickerman, of the 
Monarch Typewriter Company, has returned to 
Europe to again take up his work of establishing 
dealers for the Monarch machine. 

. - * 


H. A. Aument, of the Monarch, has been making 


short trips in the interest of the Monarch. Re- 

cently he closed a deal for the agency in Colum- 
bus, O., with E. H. Sell & Co. 
> . ° 

The Russian business of the Monarch company 

for 1906 will close with a record double that of 1905. 
om * * 


The Monarch company has taken space 84 at the 
National Business Show in Chicago, for next March. 


Providence, R. |}. 


(By our special correspondent.) 
Changes are in order at this time. Francis H. 
Neilan, recently one of the city salesmen for the 
Remington Typewriter, has opened a typewriter ex- 


change in the Banigan Building, known as the 
Neilan Typewriter Exchange. 
+ = 

W. H. Larcher, Jr., formerly in charge of the 


employment bureau of the Remington, is now with 
Frank R. Jelleff, advertising agent, as assistant ad. 
writer and stenographer, with rooms in the Lapham 
Building. 
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J. A. Welch, formerly outside salesman for the 
Remington, is not in their employ any more, his 
time was so well taken up with his store in Attle- 
boro he had not time to attend to so large a field 
as Fall River, Newport and New Bedford. 


J. M. Smith, who has been representing the 
Monarch until recently, is now with the Smith 
Premier as city salesman. 


Brown, city salesman for the Smith Premier until 
November 1, is now with the Burroughs Adding 
Machine, under the direction of Mr. Woodward. 

> > > 


The Oliver agency has moved to the fifth floor, 
29 Weybosset street They were recently with 
E. lL. orris, office appliance man on Exchange 


place. ep 


The Remington interests have been looked after 
by Mr. D. P. Whytock the past month. Beginning 
December 1 Mr. Butler, a new man in the type- 
writer line. will share his work. We wish r. 
Butler success. 

. . > 

There is talk of an Office Aprtiance Show to be 
held in Infantry Hall some week in December. The 
Underwood has promised to exhibit, also the L. C. 
Smith. Although Providence is small, it is difficult 
to say how much benefit can be derived from such 


an exhibit. 
Atlanta, Ga. 
(By our special correspondent.) 

Edward A. Harden Company ve sold out their 
stock here, and Mr. Harden is giving his time to 
real estate and other investments. The agency 
of the Williams Typewriter, formerly controlled 
by Mr. Harden. is now in the hands of the South- 
ern States Writing Machine Company. 


Cc. A. Peck, branch manager of the Smith-Pre- 
mier Typewriter Company, who came from Boston 
here, resigned his position and has returned to the 
Bay City. Mr. Peck has been succeeded by Mr. 


Gurmuth, of Toledo. 
*-e* 


Some little time ago the Remington Company 
opened a branch office here, under the manage- 
ment of Mr. Marshall. The office is doing ex- 
ceedingly well under his able management. 


H. M. Ashe Company. former representatives of 
the Smith-Premier. and now looking after the 
Smith Brothers’ interests, are doing an exceed- 
ingly large business. with a recent gain of 78 per 
cent for October over any previous month. 


Augusta, Ga. 

L. J. Henry, the local agent for the Remington 
Typewriter, spent a few days in Atlanta recently 
and left reports that business was never better 
in his town. 

Americus, Ga. 

E. L. Kiker, representing the L. C. Smith 
Brothers Company here, is placing quite a few 
machines throughout his territory. 


Atlantic, lowa. 

It is claimed that this town has more writing 
machines in use per capita than any other in this 
country. A recent canvass by a representative of 
the Smith-Premier Company reveals this fact, so 


they say. 
Albany, N. Y. 

George R. Bradley, for some time manager of 
the Albany office of the Remington Company, 
stopped off long enough in Chicago to say hello, 
while on his way to Winnipeg, Canada. 


Baltimore, Md. 

J. A. H. Andes, formerly a salesman with the 
Oliver in this city, has been promoted to be as- 
sistant manager in the Boston office of the same 
company. 
. - . 

W. H. Taylor & Co.. 118 North Green street, 
have recently secured the sale of the Fox Type- 
writer for this territory. They also report a fine 
business. 

Birmingham, Ala. 

The Dearborn & Warfield Company, agents for 
the Smith Premier Typewriter Company in this 
territory. have moved to their new quarters at 
2023 Third avenue, taking the entire ground floor 
space, some 25 by 140 feet. 


J. A. Bate. who looks after the repair end of 
this company’s business, has been kept especially 
busy lately, with a corps of assistants, owing to 
the large increase therein. 


Bangor, Me. 

The Bangor Typewriter Exchange. agents for 
the Fox Typewriter. have been getting in some 
very effective advertising in the locat papers, some 
of which has come to our notice. 

. >. > 


Charles A. Spratt. for some six years connected 
with a local railroad office. has accepted the man- 
agement of the Bangor office of the L. C. Smith 
Brothers Typewriter Company, opening an office 
at 131 Essex street. Being a vopular young man 
Mr. Spratt should do well in his new field. 


Boston, Mass. 


The Underwood Company is proud of its new 
offices in Boston, and Manager Frank Ramsey is 
looking forward to the “first of the year,.”’ when 
more machines are promised for his sales force 

e . 


O. A. Bushnell. formerly on the sales force of 
the Underwood Company. has been transferred to 
Worcester, operating as a Boston branch. 
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Reports from Boston indicate that the Reming; 
ton usiness is still “away past records,” and 
Manager Kellogg is ably proficient in keeping his 
very efficient staff full of the right kind of enthu- 
siasm that gets results. 

* - . 

We used to have quite a monthly news letter 
from Boston, almost regularly, but lately our cor- 
respondents have been rather slim with their re- 


ports. 
Concord, N. H. 

B. W. Ayres, who has been in charge of the 
local territory for the Remington Typewriter Com- 
many, has been transferred to Worcester, Mass. 
fie is succeeded here by W. J. Smith, formerly of 
Lawrence, Mass. 

Cumberland, Md. 

J. H. Duke, representing the Cumberland Type- 
writer Exchange and the Duke Advertising Com- 
pany, made a trip through their territory recently. 


Charlotte, N. C. 

W. M. Wade, of the Cochrane Show Case Com- 
pany, Wants to correspond with manufacturers of 
typewriters, relative to an agency. 

Carthage, Mo. 

The Ero Office Supply Company, with a capital 
of $5,000, has been incorporated here, with 8S. J. 
Barber, R. E. St. Clair and D. H. Harris. 


Cincinnati, OQ. 
(By our special correspondent.) 

Mr. Lee Kingsley, field manager of the L. C. 
Smith Brothers Company, spent ten days with J. 
B. Hall, manager of the company’s branch here, 
in going over the alterations and plans of their 
permanent location in Cincinnati, which will be 
situated at 414 Main street, next door to the Globe- 
Wernicke Company and the Adams Express Com- 
pany. The store in question is quite large, and 
after alterations, including a new front and other 
improvements that the Smith Brothers intend put- 
ting into the store, they believe it will be one of 
the handsomest stores in the city. 

> >. > 


Cc. F. Barber, of the Remington Typewriter Com- 
pany here, and H. A. Zimmerman. of the Smith- 
Premier Company, are still maintaining a large 
portion of the typewriter business of this city for 
their respective machines. 

. > > 

We understand that Charles Johnson, of the 
Remington Company, is seriously considering the 
taking upon himself of a helpmate Name and 
date are not yet announced However, we offer 
congratulations, as Mr. Johnson is a gentleman of 
high qualities and deserves success. 

. . > 


F. K. Gross, formerly of the Underwood Com 
pany, and for the past three months with the L 
C¢. Smith Brothers, has been promoted to district 
manager of the latter company’s Columbus office 
This is simply another instance of prompt recog- 
nition of ability by this company. 

. 


W. W. Rowland, for the past three years on the 
selling force of the Oliver Typewriter Company, 
of Cincinnati, has transferred his interests to the 
Smith Brothers, and A. E. Marcum, formerly of 
the Smith-Premier Company, joins the same com- 
pany. 
. > . 

The large and genial Cincinnati manager of the 
Underwood Company, C. A. Horton, is seen daily 
assisting his salesmen in their various territories, 
and in this wav keeps in close touch with the 
trade. Brother Horton is another example of meri- 
torious salesmanship recognized, which placed him 
at the head of the Cincinnati organization, having 
served in the ranks prior to his promotion. 

> > > 

W. W. Killen, of the Oliver Typewriter Com- 
pany, is still maintaining a large force of sales- 
men in the Cincinnati office, and we believe 
Rrother Killen is getting his share of the business, 
if reports are true. 

* . 

Chas. A. Cavagna, who only recently joined the 
Smith Brothers force in this city, according to 
press reports, has been compelled to sever his con- 
nections with the company. 


Cleveland, O. 

Manager Claflin. of the Underwood Company, 
has made a reputation for his office in recently 
taking several orders for twenty-five machines or 
more 

Columbus, O. 

A deal was closed about the first of November 
whereby the Loomis-Woodward Company. of Cin- 
cinnati, takes charge of the sale of $300.000 worth 
of the stock of the new Bennington Typewriter. 
The sale of this stock will include the real estate 
as described in ovr last and previous issues. 

> . > 


Bruce Ramsev. who is in charge of the Under- 
wood Company's branch here, is securing some 
good business for that machine 


Chicago, Ill. 
(By our staff revorter.) 

F. A. Robinson. formerly of the Underwood and 
Fox Typewriter Companies. is now western rev- 
resentative for the Elliott-Fisher Company. look 
ing snecially after their railroad department, under 
the Chicago office 

Business is excellent at Typewriter Headquarters 
A good typewriter repair man could find work 
there if he wants it. 

> o . 

The Typewriter Emporium has been forced to add 

a night shift to its force on account of increased 


wo. The Emporium, had outgrown the quarters 
in hit is doing business on. Lasalle street and 
in order to take care of the business and give the 
men room to work it was necessary to take the 
step mentioned. 
* - > 

A. R. Nelson has severed his connection with the 
Remington Typewriter Company in this city and 
I. Mowers has taken his place His territory 
extends from Lasalle street to Wabash avenue in 
the loop district. Mr. Mowers is an old Remington 
man and thoroughly understands his business 

> * > 

Manager Newport, of L. C. Smith & Bros., was 
too busy to talk at the time the Orrice APPLIANCE 
representative called. The typewriter which he 
represents has taken just as firm a hold on the 
typewriter public as the habit of eating and it keeps 
Mr. Newport and his force busy supplying the de- 
mand for their machine. 

> * . 

E. C. Underwood, of the Fox Typewriter Com- 
pany, who is superintendent of agencies with head- 
quarters at Grand Rapids was in Chicago last 
week. He was on his way to the West where he 
will establish several new agencies for the com- 
pany. 

. . . 


L. E. Matthews has left the repair department 
of the Fox Typewriter Company and has taken a 
position with Sears, Roebuck & Co. as manager of 
the repair department of their typewriters 

. . . 

Cc. E. L. Clark, formerly manager of the Fox 
Typewriter Company of this city, now has charge 
of the correspondence department of Sears, Roe- 
buck & Co. This is a very responsible position, but 
Mr. Clark is well fitted for the work 

> 


The Monarch Typewriter Company has added two 
new men to its sales force this week. 
7 > > 


Manager Soles, of the Monarch, is sad in his 
happiness, for he cannot begin to supply the de 
mand for their popular visible writer. The repair 
deparment, the employment. department and the 
rental department are too busy to sleep. 

> . > 

Edw. J. Goldblatt, operating the National Type 
writer Exchange, and succeeding Culpeper & Def- 
enbaugh and Walter Chase, is sending out some 
very effective literature soliciting typewriter busi- 
ness in Chicago, including the sale, rent and rs 
pair of machines, the sale of their supplies, besides 
several good office specialties. He is located at 
225 Dearborn street. 

7 . 

Of course, the most interesting topic this month 
in the local trade is the new Oliver building, as 
exclusively told in our November issue and fully 
illustrated. 

Dozens of workmen are already at work on the 
new site and the new walls are being put into 
position with rapid progress 

The Chicago Oliver boys are proud, and they 
have a right to be. It only means more pent-up 
enthusiasm to let out on the buying publi 

. om . 

The editor of “Office Appliances” is glad to re 
port that each month sees a larger number of 
typewriter men visiting him in his quarters in 
the Republic Building, Chicago. 

We are always glad to see members of the fra- 
ternity, and will discuss all matters of interest 
We have no “knockers” out, and none need be 
afraid that we will steal ideas or misuse the confi 
dence bestowed upon us by the dozens who tell 
us their troubles. Many happy suggestions have 
been made to those who were down in the mouth 
and looking for some one to confide in 


Denver, Colo. 

Manager G. E. Hancock, of the Smith-Premier 
Company, has just received from his company a 
very handsome gold watch, presented by Wm. 
Allen Dyer, in recognition of the fact that Mr 
Hancock is the manager of the winning office in 
the silver cup contest among branch offices 

The presentation was made at the banquet at 
the Hotel Savoy, in Denver, in which all members 
of the Denver office took part in christening the 
trophy. 

Dallas, Texas. 


8S. L. Ewing. as agent for the Fox Typewriter 
for the state of Texas, has recently found it neces- 
sary to enlarge his quarters, and has moved to 
a new location at 340 Commerce street In the 
new location Mr. Ewing will have considerable 
more space than in his old store, which cannot 
help but assist in the continual growth of his 
business. 

> > > 

W. H. Gleason, according to press reports, was 
in Dallas recently in the interests of the Smith 
Premier Typewriter Company, with a view of 
establishing headquarters in this city for all of 
Texas. Mr. Gleason represents the company, trav- 
eling out of Syracuse. 

Dayton, O. 

J. Q. Slater, salesman for the Underwood sub- 
branch here, recently took a large order from the 
National Cash Register Company. 


Detroit, Mich. 

L. C. Smith & Brothers Typewriter Company 
has incorporated in Michigan, with headquarters 
at Detroit, with capital of $1,000 

> > > 


F. H. Morse, for some time in charge of the 
Grand Rapids branch office of the Remington Com- 
pany, is now covering a Detroit city territory 
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John C. Elliott, who has been in charge of the 
Remington business, with headquarters at Jack 
son. Mich is now in charge of the Grand Rapids 
branch 

Davenport, lowa. 


8S. S. Pinkney, ‘‘the boy wonder’ in charge of tl 
Davenport office for the Smith Brothers, together 


with A. 8S. Hall, of the same office, visited Chicago 


recently, and indications are that much business 
is being done in that field for the new machine 
Mr. Pinkney formerly sold Underwoods, whil« 
Mr. Hall was for some time connected with the 
Oliver Company The two make a good working 
team,” and should make good in their efforts 


El Paso, Texas. 

J. W. Shelor, representing the Oliver Company 
in Arizona and New Mexico territory, has had 
some unusual fine business recently. Mr. Shelor 
has been general agent in this territory for the 
past two years 

Erie, Pa. 

G. B. Rider and P. M. Duggan, of Erie, repr 
senting the Remington Typewriter, were reported 
visitors in Bradford during the end of November 


Galesburg, Ill. 
The Royal Typewriter will be represented in this 
field by the Galesburg Typewriter Exchange, who 
have recently become local agents. 


Grand Rapids, Mich. 
On November 11 the Fox Typewriter Company 
paid their semi-annual dividend of 3 per cent 


Grand Forks, Minn. 

L. F. Allen, representing the Underwood Com- 
pany, was seen “in the woods” during the middle 
of November 

Hartford, Conn. 

A two days’ visit of inspection was enjoyed by 
the managers of the various branches of the Un 
derwood Company during the end of November 
when forty agency managers were entertained at 
the company’s factory and as guests of its presi- 
dent and the board of directors Complete details 
are given elsewhere 

> > >. 

Many eyes and hearts are centered on this city 
watching the results of increased facilities ar 
equipment of the new plant of the Underwood 
| practically double that company’s out 


which will 
put, 
Houston, Texas. 

J. J. Gorman has retired as member of the Hous 
ton Typewriter Exchange, which will hereafter be 
under the management of L. W. Worsham and 
J. B. Mayberry, who purchase the exchange from 
Mr. Gorman The exchange takes over the agency 
of the Oliver Typewriter for the territory, and is 
located at 1010 Prairie avenue 


Indianapolis, Ind. 
W. M. Bird, for many years representing the 


1 


Densmore Typewriter here, has secured the local 
agency for the Royal Typewriter, both models 
> > > 


The L. C. Smith Brothers Typewriter Company 
have taken out a state charter of incorporation, 
with a nominal capital of $1,000 

> > > 


Cc. E. Hoffmeister, connected with the Indian- 
apolis office of the Underwood Company, took a 
ten machine deal from a large carriage factory 
recently, and therefore feels glad 


Ithaca, N. Y. 

Burrows & O'Daniel, general agents for the Oli 
ver Typewriter in this territory, believe in demon 
strating their machines to the fraternity men of 
this sectior and are making many sales among 
the students There's big opportunity for.sales 
in all college towns among the ‘“frats,”’ and these 
chances are getting better each year, as the type- 
writer assists them in many ways. 


Ilion, N. Y. 

The Remington Typewriter Band gave a concert 
ind dance at the armory, in Mohawk, on Thanks- 
giving ev The band now numbers thirty pieces 

7 > . 


Mrs. H. H. Benedict, of New York, wife of H 
H. Benedict. of the Remington Typewriter Com 
pany, has given the Fort Plain Cemetery Associa- 
tion a gift of $10,000 for the erection of a memo 


rial chapel 
> > . 


John Montgomery onnected with the Reming 
ton Company, spent some few days in Providence 
in the interests of the company 

> > * 

Charles E. Yetman, the inventor of the Yetman 
Transmitting Typewriter, has succeeded in organ- 
izing a company to manufacture his telegraphi 
typewriter. with a ipital of $600,000, and a bond 
issue of $400,000 Papers were filed at Albany 


during the first part of November, and permanent 
officers ar to be elected at the next meeting 
a > * 

Although we hav many subscribers from among 
the heads of departments in the great typewriter 
works hers this paper is the official organ of the 
typewriter trade, should be enjoying many mors 
even from those who have minor positions 


Kenosha, Wis. 


The Visible Typewriter Company in order to 
facilitate their financial matters, have arranged 
to cover all their smaller outstanding account 
with six months’ paper, and as the bonds 
sued, as indicated in our last number, the plant 


will resume operations 
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Yale Lock 


on pe loose 
leaf Ledger— 
Your vital papers 






LEDGERS may be fitted with YALE 
NN TUMBLER LOCKS, insuring absolute 
security. Binders open and close with ONE KEY 


Ik 


a Yale Lock and Key is your choice of Protection to your 
home— and the valuables it contains, WHY NOT let it 


TAKE CARE OF YOUR BUSINESS RECORDS ? 





MANN LOOSE LEAF OUTFIT 


Consists of a 


MANN LEDGER (with or without Yale Lock) MANN TRANSFER BINDER 
SPRING HOLDER and DEPRIMA FLAT OPENING LEAF 


Best workmanship and material only are used in 
the manufacture of our binders and leaves, 
while the actuating mechanisms are simple and 
strong, and the finished devices have the lines 
of perfect books. Send for illustrated booklet. 


TO THE, We Want An A No. 1 EXCLUSIVE 
TRADE ® AGENCY in every city. Write us 


WE ARE OWNERS AND MANUFACTURERS 
OF LESLIE BINDERS AND LEAVES 


WILLIAM MANN COMPANY 


Blank Book Makers, Stationers, Printers and _ Lithographers 
Manufacturers of Copying Books and Papers and Loose Leaf Devices 


59 & 61 MAIDEN LANE 529 MARKET STREET 
NEW YORK PHILADELPHIA 
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Ask us for fu!l information without charge or obligation Little Rock, Ark. 
. The I ‘ Smith Brethers Typewrit t in 
filed article of incorporation in tl t I é 
purpose of conducting a business for t manufac- 
ture, sale and buying of typewriters, adding ma- 
chines, etc Horace 8S. Gould, Art! \ srit 
and San B. Howard are giver 


tors 
Little Falls, Minn 
D. P. David, a well-known representative of the 
Oliver Typewriter Company, died of tyohoid fever 
at Minot, N. D., in November. He leaves a wife 





i F Montgomery, Ala. 
Hh Terry & Davant, agents for the Foy “ 
H Company in central Alabama I ‘ t ] 
a solved partnership Mr. Terry pu 1 Mr 
af} Davant ntinues the business Mr I t w 
rit continue to handle the Fox ma fir 
: had buil very fine business for x 
i 
; Mobile, Ala 
Charles R. Garnett who has 
; years bee epresenting the Remingt 
; ritory. | ist completed arrangen 
Fox T ewriter Compa wherel 
| sale of the machine j Mobile 
counties and embarks in business 
dealer Mr Garnett is i typew! 
large xperience ind with the 
that tl é for the Fox mactl 
j dict an excellent success in his new 
: 
H Menominee, Mich 
: M. G. § l who has been associat ‘ I 
: Poyer a ting a general typewrit 
, has purchased a half interest the 
ness W be known as the Menon 
Exchange nd a full line of typew 
i stationer 1 office specialtic 
i Mr. Seid well known in the ter 
: ing but ss should result 
1 
Milwaukee, Wis. 
} E. 8S. M lenhauer, who was forn 
1 man at Milwaukee for the Underw 
! Company I been promoted ! 
manager f the Milwauke office M 
if Shoemaker, who leaves the Underw 
‘| Mr. Molden! ier, thougl 1 young n 
il resident f Milwaukee ind has bee¢ 
: successful not only as a salesmar re 
tiating hin f into the good wi 


and other residents of Milwaukes« 
said to be ery conservative b 


be seen from his past ureer that M1 Mi 


THE ELLIOTT-FISHER CO., Manufactures f°" * “Nonchester, nN. 


The M h Typewriter Compa 





iq. THE ELLIOTT-FISHER COMBINED BILLING and ADDING MACHINES a salesroom at Str utton’s Book St 
i show 7 ine of machines I 
: , ' , . They ar showing the largest d 
Hh 329-331 Broadway, cor. Worth St., New York City writers north of Reston, ané are f 
raphers t ness men in the tert 
i Branch offices and agencies in principal cities Momence, Ii! 
Walter C. Libby. of Danville ha 
Ay receiver for the America Compa i 
' which manufactures the Odell” typew 
line of sewing machines Lack of w 


, forced vo tary bankruptcy 
it $250.0 


- + : 
t ‘id 





many 


fac- 
ma- 


the 
ever 
vife. 








Minneapolis, Minn. 
rd . ger for the Underwoo 
sited x on his return fré 
‘ essed some of the sig! 
y ts in his own compa 
or most excellent progre 
win City territory 


wi ‘ ony 


You can add $500 to $5000 
to Your Yearly Income 


Just as many other OFFICE APPLIANCE DEALERS are doing 
if you're the right sort of an Office Appliance DEALER—full of vim 
to make more money in a clear, free field. We want you to get in touch with us at 
There isn’t an office appliance 


recently secured 


} Fox ewriter, are making ar 
side ncrease and enlarg¢ 
They carry a large 
es and e prepared to go after 
} ritory in the very best 
Fox n ‘ is met with an ex 
in 1 eld and the sales ars 
It's ird admission, but 
th : ise is known, one wi 
rei ther than prosecute Wwe 
t where we feel, having tl 
| who pleaded guilt 
ompany’s funds real 
thief within him However, t} 
I ¢ and the school f 
New Orleans, La. 
" t New Orleans representat 
S th | ewriter Company, wa 
‘ isiness visit 
Binder & File Company have 
M M igents for the k 
this t This company p 
Morton I ess During the tim 
to handled the Fox machine in tl 
gor thold with the machine 
x ldress from New Orle 


New York City, N. Y. 
Easter ta ff 


wood vt write ( 


epresentative 
‘ompany has 
dividend of 
ind the 
stock of re 


BuUiar se siti 
first | ferred 


ible J ry i to 


k, tron Wallace estate 


Royal ewriter Company, acco 
ports igning from numer 

which w ow him to serve 

dust rporations 


Drak the Sun Typewriter 
Cuba and Mex 
that 
‘ j government The eff 
riter business was so marked 
things mproved very much 


second pre 


d y te Company have leased 
part f the building at 21 Murray 


wit bett 


Secretary Taf 


ned t ve that now the busines 


very prosperous Mr. Drake fo 
usine i Mexico very flourishi: 
it the typewriter men ride aro 
Ir irts of the country 
‘ ire very peculiar 
th sn 1 buys or hires a n 
nd st off on a lonely trip 
ines « t mule, two on eac! 
rse When he makes a sale 
chine nd takes the money M 
ised ir Mexico than in the wl 
that the Mexican is not so 
we fancy Mr. Drake estim 
typewriters per month are sok 
F,ood mber of these are Sur 
KK ti number of interesting pl 
d, we 
num be with omments of his 
Drak« d very 
the storms ind though he 
tl picture of good health 


] 


successful 


have added a 


organization 


l Type ter Company are get 
I ‘ to Business 
Mr. ¢ ) Gardner, the local 
! ] for the past mo 
] rece 1 a large order of 
hine from prominent bus 


He 
far be 


hope to pub 


beer corresponding 


Show wit 


ported to be a heavy 


t 


OFFICE 


APPLIANCES 


61 











once. 


Dealer— 


Stationer — Typewriter or 
Adding Machine Man who, 
if he put in some time on our 
proposition, would find that 
to be his most paying end, 
because all Manufacturers, 
Merchants, Wholesalers, Re- 
tailers—in short every man 
who employs help and pays 
out wages is learning 


THE VALUE OF 
MEASURED TIME 


Time bills paid on any other 
basis than the measured plan 
are a dead loss. Noman will 
pay a $10.00 bill with a 
$11.50 check—and yet this 
is how many men pay their 


pay rolls. You are the 


Logical 
Salesman of 
Hawley Time 
Recorders 


in your locality. You know 
the people, sell them their 
office equipment—they know 
you. It is no trick to prove 
to any man in business that a 
Time Recorder will save him 
money. You know that 
Then it is merely a matter of 
simplicity, durability, system 
and price. 


Can You Beat This!2 


for simplicity and system ? 
The rest we guarantee. 


Good OfficeAppliance Sales 
men will find our proposition 
a fine Opportunity 
because the field is big and 
not overcrowded. 

We back you up; help 
you; work with you. Write 
us today and let us tell you 
more about it. 


CROUSE-HIINDS COMPANY 


Sole Manufacturers 


@ SYRACUSE, NEW YORK 








Poker 


THE HAWLEY TIME 


REGISTER 


most accurate and easiest record to compute of any 
is a week’ 


made. Here 
explanation. 





—=———_  * 


and "go"—anxious 





shes 2 ‘ pall 
. a 


“The Inch an Hour 


9 ' 
9 Clock, makes the simplest, 
ister 
s record for six men—and its 








Total 
Week Pay 


Hour Rate 
Hours _ 
Zz 

4 
His No 

7:00 a. Mm 

7:30“ 

8-00 

v a. mm, 

10 a 

ll 

12 > al 
N or 
Hoi 
H is 

cord 
l to 
a) 
ich 
ic 


educed Recordis an actual picture of the work putin by each 


guess work 





ss" Re shows week’s pay 
rol, 





Here is rate per hour. 
Total hours put in. 


How to read the 
White Lines 


No.1 is R. P. Brown. 
White line record shows 
six full lines from 7 to 12 
and 1 to 6, or 60 hours. 

One line a day. First 
line Monday’s record, 
last line Saturday’s rec- 
ord. 

Now take No. 4, This is 
H. O. Block’s record. 
Shows 5 full white lines, 
but line 6 is broken from 
9 a. m. to 10:30, showin 
1% hours absent, or 58} 
hours total, as shown 
above, instead of 60. 
His pay is pro rata. 

Take No. 6 Wilson. 
Late 15 minutes Monday 
a. m., half hour Tuesday 
a.m., off all Monday after- 
noon and Wednesday from 
3:30 to 6 p. m. 

His case needs attention 
unless it’s for good cause. 











“@a From here on the 
overtime or night work 
is recorded. 








No playing favorities. All based on facts, J 
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AUTOMATIC 


The third quarterly contest of the salesmen of 
the Smith Premier Typewriter Company has just 
closed The first prize in Class A is secured by 
J. D. Reardon, who showed a total percentage of 
519. In Class B M. H. Paddock, Jr., with a per- 











centage of 436, won the prize In both cases the 
j prize was a solid gold fountain pen. The winner of 
Class A had the choice of a trip to Syracuse to see 

the factory, but on account of business being so : 

good, Mr. Reardon decided to take the and : 





pay a visit to the factory when the demands of 
business were less great 


NUMBERING AND DATING MACHINES 








> > > 

OF QUALITY A meeting of the Smith Premier Club was held 

on Friday we 7 There 7 a full atten 

i e. Ww A yer, secretary and treasurer of 

ACCURACY—DURABILITY—SIMPLICITY the Smith Premier Ty somelter Company ime from 
Syracuse to address he c b 
FOR SALE BY ALL FIRST CLASS STATIONERS a oe 

Look for the Model Number, Plainly marked in the Front of Each Machine Pi PN ee Cees een png ee cca 

ager, States that he now has “an “ex ‘ pt nal 
productive organization A new member he 
force is R. N. Newton, who was formerly nnected 





MODEL No. 47 


with the Underwood and Oliver companies For a 
new man Mr. Newton is doing exceedingly we 






AUTOMATIC 







DATING MACHINE * *« «¢@ 
The Elliott-Fisher Typewriter Company eport 

very large business as the result of the Business 

Show ©. J. Halle, manager of the New York 


office, says that the new adding typewriter is hav 
ing a large sale, and it is hardly possible to keep up 
with the demand for this their latest invention 
> . > 

Perhaps the irgest photographs ever made are 
now displayed in the windows of the Elliott Fisher 
Typewriter Company One shows the interior « 
Sears, Roebuck & Co. at Chicago, displaying the 
order department with hundreds of Eliiott-Fishers 





MODEL No. 49 


Low PRICE 


MODEL No. 50 


WITH INDICATOR OEVICE 
EXTRA FiIniGH 















HIGH GRADE 


in use. This huge picture is 10 feet long-by 5 feet 
high—a real achievement in the photograp! art 
Another shows the interior of Butler Bros.’ billing 
and order department in Jersey City The third 


the accounting department of Marshall Field & ¢ 
of Chicago, and the fourth the interior f the 










Register’ s s office in Brooklyn All of these tures 
AUG 2% 1905 show the Elliott-Fisher machine in actua se in 
large numbers 
Fac GIMILE IMPRESSION s . s 
G. A. Baldwin, of the Elliott-Fisher Company, is 
on a western trip in the interests of the compar 






he represents 
> > > 
Manager Durphy, of the Monarch Typewriter 
Company, reports a fine month of business and a 
steady increase of the sales of this machin 


LEVER 


With 
wt $600 
rial 


. > > 
G. W. Dickerman, vice-president of the Monarch 
Typewriter Company, sailed for Europe on Decem 
ber 8. He reports that the foreign business of the 
Monarch is increasing very rapidly, and la or 
ders have been coming in of late from Euro The 
demand for the wide carriage machines beer 





considerable, this form of machine being especiaily 
suitable for lawyers and others. 





122406 












123456 th. 
e e The Columbia Typewriter Company's factor s 
FAC SIMME IMPRESSION FAC GIMME IMPRESSION still overcrowded with work... Mr. Spiro reports 
HERE IS WHERE that he hopes early in the new year to have ths 
new Columbia ready We trust to publish fu 





We make over 50 
different models adaptable 
for all requirements 


particulars of this in an early issue 
> > . 





George W. Hewitt, of the Royal Typewriter Com 
pany, has just returned from a very successful trip 
through the South, which he took in the interests 
of the company he represents 

> * > 





6 6 WHEELS 
Consecutive @ CONSECUTIVE $00 
oar. oioaay 









L. D. Camps, of the Royal Typewriter Comp 
has recently paid a visit to the Canadian pre nces 
to look over the field and the situation on behalf of 
his machine 





Write for Catalogue just issued 


THE BATES MACHINE COMPANY 


General Offices and Factory: 696-710 Jamaica Ave., Brooklyn, N. Y., U.S. A. 


SELLING OFFICES 
New York Chicago Manchester, Eng. London 
346 Broadway 315 Dearborn St. 2 Cooper St. 63 Chancery Lane 


> 7 > 
F. C. Shoemaker, formerly of Milwauke« tak 
ing a trip through Pennsylvania in the nterest 
of the Royal Typewriter Company 
> > > 





The publications of the Royal Typewriter Con 
pany are all distinctly high toned, and of the royal 
purple hue Their latest folder about the machin« 
is very tasty in appearance, and bears on its front 
cover an heraldic emblem On a shield of purpl 

























and gold is a monogram making up the word 
‘“‘Royal."’ Above the crest is a twisted cord of gold 
———— and purple beneath a picture of the machin 
THE FELT MOISTENER PAD , s printed in gold It is intended to use thi rest 
- emblazoned in colors on all the publicatior ind 
ar Ee yers Matchless Moistener | 2223222 0'2s.28 
> > > - 
. “A > , Sie 
RS WATLEY YOST. : ens The Rova r'ypewriter Company have ew : 
NO OE ‘Ser Co S beats Sponges Rags Mouth Licking all hollow superintendent at the factory at Brookly: H. J : 
uN = Or for Moistening Stamps, Envelopes and fingers. White is a man of considerable capacity and at ' 
tainment. He was recently with the Linotype Con 
It’s the money counter’s “ideal” way as well as the a 4 as ( onsulting expert, prev fous to that he - us 
R . : V ’ 1e Ledgerwood Company, o rooklyr To! 
mail clerks. The best device yet invented for some years he was with the Waltham Watch Com 
moistening Stamps, Seals, Gummed Wrappers pany as consulting expert and designer of specia 
d label and automatic machinery. 
and labels. a: i 





Miss Rose I! Fritz, the champion typewrite1 oF 


SOMETHING ENTIRELY NEW erator of puere A, was recently a pg 1 y tl - 


1906 


























: : : . ; . Underwood pewriter Company u zg 
gq IT is made of Aluminum, which never rusts and will Ii 7 HE moistening surface is 1x4% ins ust the right watch and chain The watch is of Tiffany manu 
retain its handsome appearance forever. length for envelope flaps, postage stamps and ship- facture, and contains the following inscriptior 
ping labels, “Rose L. Fritz champion typewriter operator 
’ = ¢ THE pad projects so that it can be easily grasped be Presented by the Underwood Typewriter Compan) 
gq IT isfed by capillary attraction through the felt pad tween the thumb and finger, wetting them only when in token of services and skill. 1906." The se « 
which is thus always saturated but never too wet, needed the watch is beautifully engraved with Miss Fritz 
Price, ONE DOLLAR, postpaid. Ask your Jobber; if he will not supply you, write us. seul of ti a. — Ry A ees aay & nateral 
; . ; Matias . 
5 7 om > 
. ZION OFFICE SUPPLY CO., ZION CITY, ILLINOIS A sth... SI ae 
; ——- ~ Typewriter Company, has just returned from a 
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trip to Milwaukee, Minneapolis, Omaha, Chicago, 
Detroit and Pittsburg Every office was oversold, 
and the cr that greeted him at every place was 

Send us more machines 

* > - 

Lawrence Williams, president and general man 
ager of the Oliver Typewriter Company, is in New 
York on business in connection with the company 
A suite of offices has been provided at the New 
York office for the use of the Chicago officials 

7 > > 





The Oliver Typewriter Company report a won 
derful month of business The New York office is 
getting ready for the annual convention of Oliver 
Typewriter managers, which will be held the last 
week in December, in Chicago. The New York 
delegates will go to Chicago on Christmas Day 
a special <« 
> 7 > 

The L C. Smith & Bros Typewriter Company 
have a novel display in their window to catch the 


eye of the passer-by It onsists of an electri 
fan surrounded with different colored typewriter 
ribbons attached to a circular frame gaily illumi 
nated with electric lights In the center of the 
frame is a revolving balloon bearing the words 
‘Writing in sight.”’ The writing is not visibk 


until the balloon stops at a certain position. 
> > > 


Edwin A Hardin, formerly of Atlanta, Ga 
where he is well known as an old-time typewriter 
man, has accepted a position with the Monarch 


Typewriter Company He will now try his hand 
at a New York territory 
» & = 

T. J. Mahr, of the Blickensderfer ‘Typewriter 
Company, is still in South America. He left this 
country on the 15th of September, and will not 
return until the first of June He went down on 
the east st and will return on the west He 
had made all arrangements to return about Christ- 
mas to enter into connubial bliss, but business 
was so good that the company telegraphed to cross 
over and come back on the other side This was 
rather “‘tougl on Mr. Mahr, but he has met such 
exceptionally good business that it is to be hoped 


he will not mind the delay 
> > 


The local business of the Blickensderfer Type- 
writer is booming the New York office to the top 
of the heap ind it is now away ahead of the 
record The factory is running to the full limit 


and is not able to keep up with the orders 
** * 


E. J. Sheehan, formerly foreman of the Under 
wood repair shop in Chicago, is now holding a 
similar position with the Royal Typewriter Con 
pany in New York 
> > 7 

Mr. Schellinger, of Chicago, who was formerly) 
with the repair department of the Underwood 
Typewriter Company, is now with the Royal Type 
writer Company in a similar capacity in New York 

> 


> > 
Gilbert Shearer, formerly foreman of the repair 
shop of the Underwood Typewriter Company ir 
Denver, is now with the Royal Typewriter Com 


pany in the experimental department in their fa 
tory at Brooklyn 


“a 
P. C. Pattee, formerly of the Underwood Typ« 
writer Company at Richmond, Va., is now with 
the Royal Typewriter Company as special repair 
man His duties will keep him at the factory ir 
Brooklyt 
> e > 
The business of the Royal Typewriter Company 
for the past month has been away beyond the ex- 
pectations of the officers The new managements 
have made a number of alterations and changes, 
th full effects of which will not be seen for some 


little time 
> > * 


G. A. Garfield, manager of the American Writing 
Machine Company, is on a trip through the West 
and the ist He will visit all the branch offices 
with a view of establishing more if he can find th 
individual and locality suitable His trip will cover 


San Francisco and Los Angeles 
> > > 
The American Writing Machine Company report 
that business has been so booming that they have 
been obliged to rent more quarters for storag: 
room They have taker 1 large store on Elm 
street 


Oklahoma City, O. T. 
John B. Yauger, of the firm of Yauger & McFall 


of this cit recently suffered a severe loss in th 





death of his partner, O. I McFall. This firm has 
been handling the Fox Typewriter in the Okla 
territory for upwards of a year, and were 
an excellent ss of the undertaking 
iwiness for the present is belng conducted by 
Mr. Yauger under the old name 
Portiand, Me. 

Ww Fr. Keer 1 local typewriter man, has beer 
laid up for the past five months with rheumati: 
fever, and now just getting about again. 

ss e@ @ 

At Waterville. Me., the Portland Typewriter Ex 
change maintains a branch business, in charge of 
Miss Mar 4. Kenrick, who has had quite some 
experier in the running of a typewriter offi 
She is selling all kinds of supplies, and doing 
general business 

Mi Kenrick formerly did newspaper work, and 
is well a nted in the field, and should maks« 
succes f th ffice 

> 7 . 

Leslie K Jones, tl veteran typewriter sales 
mar for tl state of Maine representing th 
Smith-Premier typewriter, reports good business 


throughout his territory Mr. Jones is probably 
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Many operators never pro- 
gress because they are not 
furnished with good type- 
writers. The fault of poor 
work rests often with the 
employer. If you provide 
your operator with a 








Visible Typewriter 


there will be less cause for complaint. 

A good machine makes a good opera- 

tor. Only a good operator, with a good 

machine, can produce good writing. 
Send for literature. 








The Monarch Typewriter Company 


Factory and General Offices: Syracuse, New York 














Dust Proof. 








No, 1—3 in. 
Price.$1.50 The only inkstand that is Self-Closing, Self- Me o.0in ee 


The Sengbusch 
Self-Closing 
Inkstand 


Absolutely the Most Practical 
Inkstand Ever Invented 





Adjusting, Non-Evaporating, ae ee | and aan ama 
Ww EADY FOR USE. i ¢, $2. 
yp al  Waere, No. 3—S in. Plain Glass, 


uniform dip at all times. Prevents Blots, Trouble and Worry. 4 
TRY IT AND YOU WILL BUY NO OTHER. Price, $1.75 





SEND LIBERAL DISCOUNT TO DEALERS NEW YORK OFFICE 
FOR SAMPLE THE SENGBUSCH SELF-CLOSING INKSTAND Co. 
TODAY 3:0 Bat ope MILWAUKEE, wis. | 369 BROADWAY 
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THE WH WHOLESALE 


TYPEWRITER CO. 


108 \\O0 DUANE R\ 


NEW YORK ONY), 


COPYRIGHTED 1906 BY W W. . RAMER wy | 


We now have the Sargest single floor de- 
voted to typewriters in this city, which 
will be used in furnishing new and second 


hand machines to the trade only. Rebuilt machines our specialty. 
Are you on our mailing list ? 














IF YOU 
SELL DESKS 


and want to 


SELL THE BEST 
TYPEWRITER and 








OFFICE DESKS 


Write for our catalog 
For the Trade Only. 











ROWLETTE DESK MFG. CO., Richmond, Indiana 

















better acquainted with the Maine territor tha 
any other typewriter man making the t 


Providence, R. |. 


A new firm in the typewriter busi 
Smrithfield tompany, of this city, rec« ga 
ized to handle the Fox typewriter i: t 
mhode Isiand and the county of Bri 
State of Massachusetts, which the i 


this firm commences business with ex ent pros 
pects of success, and although the Fox n 
not well known in this territory, the 1 
it has received thus far bespeaks su 
machine and for the company handling 

Philadelphia, Pa. 
(By our special corresponds 

M I Babcock, tormerly manager 
Sholes Company at Philadelphia s now 
sales department at the home office 
pany in Chicago 

i. % 

The Underwood Typewriter Comp 
and delivery wagon is a very hands 
and should prove a fine advertisement f nm 
chine and agency 

Paducah, Ky. 
(By our special corresponds 

W | Helvey local salesman throug! 
ritory for the Smith-Premier Com, 
transferred to Salt Lake City, and, we 


to position as manager of that office \ xt l 
our best wishes for friend Helvey ind Ww hin 
well in his new territory 
> * > 
Mr. Thaw, out of St. Louis wit t Sn 
Premier ‘Typewriter Company, is now ! ting 
the above machine in this territory, su eding W 
Ly Helve 
am 7 > 
A. C. Albright and his better half we 
our city a few days ago, en route throug 
ritory in behalf of the St. Loui rypew ex 
change, of which he is owner 
. > > 
H. C. Hoover, local manager for R gt 
reports good business through this t 
November, and is working for priz z ffer 
by his company He has hopes of w re 
again 
* * * 
Mr. Lero Lightfoot, district 
Oliver Typewriter has been in t t 
working in the interest of the Oli 
Richmond, Va. 
Ernest C. Brown, formerly of Ili N 
recently f New York City has bee 
to the Richmond branch of the Reming 
writer wit! i position as foremar rt t 
department 
> > . 
Charle H. Peebles, well know: 
cepted a position with the Remingto ew! 
Company is manager, and establis! 
quarters in Columbia controlling tl 
North Carolina 
Reading, Pa. 
The Charl F. Courtney Comy] 
typewriters and supplies, at 43 North Sixt reet 
have been doing quite some _ bus 
shipping many machines to out-of-tow points 
This company handles the Willian ind he 
Stearns machines, and rebuild all mak H. ¢ 
Harding, representing the company, w New 
York recently where he purchased i l tit I 
machines for their trad 
Rochester, N. Y 
Charles Lockwood, representing t | net 
Typewriter in this territory, was ( 
cently demonstrating his machine t 
dents 
Staunton, Va 
Price & ‘¢ have just organiz 
the sale of the Fox Typewriter, and w 
the charge of J. H. Price, of the Du 
College who is very enthusiasti 
pects of tl new concern 
Sait Lake City, Utah 
By our special corresponds 
W. H. Person, manager of the Denve fl 
the Smith Brothers Company was in Salt Laké« 
City for several days recently, visiting the 
office whicl s under his directior J Mec 
frey is the local manager 
> > > 
R M Breeder of the Breede Of Sup 
Company s now visiting Califorr S 
trip 
. > > 
Mr. F e, for me time 
Smith-Pren r Compan here 
advertising business 
oo 2 
H. M. Kellogg, looking after t! 
terests for the Breeden Office Supp 
has just returned from Vernal, Uta! v 
miles from railroad. in the Uint I 
vation It was the first visit V 
to this pla ind seve il mi ‘ A ad 
posed of 
St. Louis, Mo 
Willian Alle Dyer, secretary 
the Smith-Premier Typewriter Com, 
tertained at dinner in the Mer 
city. on November 10, as a guest fT 
of the ompany Among thes prese w 
Zellers, manager, and Geo. S "Reid : 
iger, of the St. Louis office Pr. Ss. H 
ager of the Little Rock office H. G. 8S 
vwzer of the Sprinfield office J. M \ ( 
Bickett, J H. Binnings, 8S. W Downing R. W 














idingt H ia 2 ] J. A. Francis, W 
Helve J rl. Hughes, John T Hughes, Johr 
John, | I edw \ McFarland, Albert 
Olsen, J. W Rowland B. Shine, W. J. Steve 
son and I W f t territorial sales 
rganizatior 

After ng li ss 

i t 
Wa with the Underw 
Com] S La is bi-monthly 
to Cl ig g Novemt 
* ¢ 

;. a 2 ri Sr I mie ilesmar 
t r St. I ff iw ! charg é 
Fresn ft t ff ae Fris ha te 
dered | re g effect tl 15th N 
vember Mr I \ his t with ‘ 
Visib Writ 

I ng Merria wit the Sr 
Premier ewrit ( ha juit that 
pan £ Z business for 
self 
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Cc m= I 
Francis Los Ang 
ler Bros he Sn I 
pany, has d 
been for so rm 
rece Oo! Ww 

I ird Re gz th I lerw 
Lge ] = rar m so d perat f 
his lack ing hines to fill his 
lers alr booked t imped on board 
trai ind w t Ni ) } with a bunel 
money P Money 1 but we _on 

the still \ ild be hears ‘d over t 
if many ] lican t 

Mr. Rev t s purchased |} w 
home Ss I is I licts a grea S 
} I ow L WOr full rt tim 

Seattle, Wash. 

E. W. I mar er Underwood off 
tl Col I £ S Was! paid 

: 1 with his wife, 

Va I st 4 irt of N ve mber 
had not I to say mecerning 

om! I be ry s 
ful wit npar 

St. Joseph, Mo 

Ww. I I ! forn with the Smith Pre 
mier in St. Jos \ king after th 
pany’s int ts BE ¢ ! i 1 this 

tly t Zz wit! re ves 

Syracuse, N. Y. 
rhe Smith Premier ewriter Company Ww 
been rushed witl through the 
mel! have kept fo f some 1,000 mer 
ployed, bu t ed some fifty of then 
having beer ble to tch up with the normal 
ma l I I f t 
a; ar 

G. W. Dickermat resident of the Mo 
Ty Ww Company) } been j New oy 

ntly on business i ection with the compar 
> > > 

Cc. W. Earl who nnected with the hom« 
ffi of t M t ew r Company ir 

x New Y 
. 

Ss. W. Cr dall, the } president of the Mor 

h Typewriter Compar was in New York, d 

e t} 7 ? t} 

San Francisco, Cal. 
r ne dent 

Cha A. Park, w been a successful sa 
man with the Smith-Premier Type writer Compan) 
for the past three vear evered his conne 
tion with that om] nd has gone into 
Roval ] fores M I k will have charge 
the Oakland ffice f t rm of Lynch & St 
who ? rket f t Rova or the P 
pa 

J de ified Ww 

Smit Premier ” writer Company in t 
San Frar ffice il representative 

nd who has ser 
igerT has re 
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You can't expect a locomotive of twenty 
years ago to pull the Empire State E:x- 
press through on to-day's fast time. 

Flow about the typewriters — the 
business engines of 1886? 

The L. C. Smith &9 Bros. 
Lypewriler built for to- 
day's business schedule. 









Your work is not done in a modern way unless you 
havea modern Typ ypewriter, made to meet every require- 
alertly, economically conducted, modern 
a Typew ides in which modernness is inbuilt, 

machine patched up with new appliances, 
C. Smirx & Bros, Typewriter is the 1907 
modern — efficient — de- 


ment of the 
office 
not an old 

The L. 
Typewriter — economical 


pendable. Send for illustrated catalogue. 


SMITH & BROS. TYPEWRITER CO.,, Syracuse, N.Y., U.S, A 


L AND EMPLOYMENT DEPARTMENTS IN ALL LARGE CITIES, ‘ 


a 














One hundred copies of any writing or drawing in 20 min. 


The Lawton Simplex Printer 


Has been manufactured for 15 years, and is the most reliable, 
cheapest and simplest duplicating apparatus in 
existence. Requires no washing. 


NO NEW-FANGLED IDEA. OVER 100,000 IN USE. 


1e expense ends; there is no need of purchasing supplies 

he original is written on any ordinary paper, with any pen, and from 
e or more colors; or, with an original written on the typewriter, 50 
without trouble. Agents wanted everywhere. Send for circulars and samples of work. 


30 VESEY STREET 
NEW YORK 


' 
cleanest 





Any boy can work it and after you buy it tl 
encil paper or anything else¢ 
this LOO «¢ opies can be made, in on 


ed quickly and 


LAWTON & CO,, wmvrscronens 


ypies can be produ 


59 DEARBORN STREET 
CHICAGO 
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i fl hie ER RIBBONS 


‘Crown Brand 


Highest possible grade rib- 
bon manufactured. Mate- 
rials olors are the best 
obtainable Record ribbons 
are of remarkable intensity. 
Copy ribbons are strong 
in their copying properties. 


‘Globe Brand 


to "Crown" 
i at a lower price 
hig hest possible 
lat price 


rn ELT 


; meas. Saeed 


rand So! 


Carbon Paper 


“Pioneer” Brand 
Soft. Surface 
‘rown” or “Globe” 
i has br ili ancy of 
tting tendencies, 





Brand 


“Globe” 


Extra Hard Surface 


. ’ 
“Crown” Brand 
Medium Hard Surface 

ea i 1uce Surface a little 


Strictly high grade, | 
Crown” brand. 


harder than the 


ble for use in anyclimate. Sold at prices which, considering 
t Ribbons and Carbons on the market 
ake Special Prices and Discounts for 


I] ¢ wad nt 4 Lo nS j ‘7% ade Write for catalogue and information. 


l|_The Crown Ribbon & Carbon Mfg. Co., Rochester, N. Y., U.S. A. | 
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OUR NEW “FLEX!” MODEL of 


THE 


EQUIPOISE TELEPHONE ARM 


‘ mar 
Thousands upon thousands of the Elite Model have been sold 


The 





Flexi" selle at sight. Write for trade discounts. 


OON FOR THE MAN WITH A CROWDED DESK 


STAND 


The Stand that folds up and out of 
Put up in five seconds 


SWINGING 
TYPEWRITER 


COLLAPSABLE 


Locks In Any Position.. Will Not Swing Away. 
the way beside your desk when you are not using it 


References, 
or private secretary. 


Letter File Rest, Letter Basket Rest 
crowded, it will relieve that trouble 


Order Clerk's 
leaf 14x18, oxidized 
Manufactured by 


Room, Phone Booth, 
Made of solid oak 
paid anywhere in the U.S 


DOUBLES THE VALUE OF YOUR DESK 
It is just as indispensable to the man who uses Card Indexes, 

ks, Charts, etc., as it is to the stenographer 

Should be on every desk 

Does not have to be held in place with the knee. 


YOU CAN USE IT FOR THis: 
Indexes, Telephone, Papers, Magazines, Books, Dun or Bradstreet, 
in short 


Can be attached to any Desk, Wall, Post or Upright in the Office, Shipping 
Department 
finish metal parts. § 


Mirs of Card index, Pocket Index and Stationery 


BROOME MFG. co. Specialties, 908 Washington St., Toledo, 0.,U.S.A. 








OLIVER MEG. CO. 


422 Sansom St. 
PHILADELPHIA, PA. 
Booth 59—New York Business Show 


AGENTS 
WANTED 
EVERYWHERE 


SPACE 


Typewriter, Card 


when your desk is 


or Accounting Room 
-75, pre- 





A Apepios sy 
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| SOMETHING JUST A LITTLE BETTER 


HE progressive business men of the country do not want something “just as good,” but something “just 


a little better,” when it comes to typewriter supplies, which determine the character and appearance 


of their business correspondence. 


“(Quality and Durability’ are the only items thought of in the manufacture of the “Du-Ra-Bul" Ribbons. 


Have you tried them ? 
If not, you have missed one of the “ really good things.” 


AMERICAN AGENCIES: 
Boston Minneapolis Hartford Harrisburg Buffalo Omaha 
Cleveland Grand Rapids Toledo Kansas City Chicago St. Joseph 
St. Louis Los Angeles Cincmnati Detroit Pittsburg Springheld 
Washington Albany Baltunore Columbus Philadelphia Providence 


New York City Renresentative: The Ransom-Parker Co., 4-6 White Street. 


THE DODGE COMPANY, MANUFACTURERS, SYRACUSE, N.Y., U.S.A. 
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Williams, Ariz. 


C. R. Palmer, the Postal Telegraph agent at this 
point, has taken the agency for the L. C. Smith 
Bros. machine for local business. This territory is 
covered by H. R. McKey, traveling representative 


of the company 
Wilmington, N. C. 
The Typewriter Supply Company is the 


bid for local business, and will be located at 205 
Princess street J. T. Runge, well known locally 
has been North and has selected a fu line of 
goods for his new business, including typewriters 
supplies and office specialties The company will 


specialty of repairs, and will handle all 


machines 
Dallas, Tex. 


make a 
makes of 


The Dorsey Printing Company, the largest dealers 
in the line of office appliances in Texas, propose 
holding an office appliance show from January 
to 12, 1907, in their salesroom in this city The 
size of the room is 50x200 feet They will handle 
the Densmore typewriter, being the Texas agents 
for that machine They sent in a large order for 


these machines recently 
Philadelphia, Pa. 
Royal Typewriter Company are opening an 
Philadelphia at 1229 Chestnut street It 
charge of F. G. Shoemaker 
Albany, N. Y. 
formerly manager of the 


The 
office in 
will be in 


T. T. Malleson Reming 


ton Typewriter Company's office at Toledo, Ohio 
has been appointed manager of the Albany office 
of the same company, in place of G. A. Bradley 
who has gone to take charge of the Winnipeg 
office 

Syracuse, N. Y. 

Wm. Allen Dyer, secretary and treasurer of the 
Smith Premier Typewriter Company, was in New 
York recently He went there to attend the meet 
ing of the Smith Premier Club, at whi he was 
slated to give an address. 

Chicago, Ill. 

The Royal Typewriter Company will shortly open 
an office for the sale of their machine n this 
city L. D. Camps has the matter in hand, and is 
not likely to let the grass grow under his feet 

Boston, Mass. 

Frank L. Heimer, manager of the Underwood 
Typewriter Company at New Haven, Conn will 
on January 1, become manager of the Bost office 
of the Royal Typewriter Company Mr Heimer 
has been very successful as a salesman and mat 
ager for the Underwood for a number of vears 


FOREIGN NEWS. 
South Africa. 


Seymour, manager of the Rs 
Agency for South Africa, « 


George C 
Typewriter 


New York office of OrFice APPLIANCES, recently on 
his way to his home in San Francisco He reports 
that business is exceptionally good in the Africa 
colony 


Barcelona, Spain. 
C. Torrella Morera, of Barcelona, Spai 
appointed agent for the Densmore Typewriter Com 
pany for the whole of Spain. 


Naples, Italy. 





Quarantito & Co., of Naples, Italy e Italian 
agents for the Densmore Typewriter Company, are 
doing a large business, and are sending in a nun 
ber of repeat orders They have recently opened 
offices in half a dozen of the larger cities in Italy 
and are making things move with the Densmore 


Winnipeg, Canada. 


The Remington Typewriter Company have opened 
a branch office at 253 Notre Dame avenus Vinni 
peg, Canada G. A. Bradley, formerly manager of 
the branch office at Albany, has been appointed 


Winnipeg office 
Toronto, Canada. 


manager of the 


J. J. Sietz, manager of the Union Typewrit 
Company Ltd., Toronto, attended the Underwood 
Typewriter Convention at Hartford by pecial ir 
vitation He was of great assistance i th dis 
cussions, making some excellent remarks 

Copenhagen, Denmark. 

J. G. Rowan, the London agent of the Elliott 
Fisher Typewriter Company, recently visited Copen 
hagen, Denmark, and installed a larg: mber f 
Elliott Fisher billing and adding machines in t! 
banks of that city 

Siam. 

The Elliott Fisher Company have sold, thr 

their London agent, J. G. Rowan, an Elliott F 





Letter Book Machine to His Royal Highness Prin 





Kitivyakare of Siam. 
Berlin, Germany. 

The Deutsche Maschinen Vertriebs Geselsch 
of Berlin, are doing a fine business wit! Royal 
Typewriter A large number of mac! s hat 
been shipped them, and others are still on order 

. > > 

‘Publicity a magazine for advertiser printed 
in Montreal, is trying to agitate the ld questior 
discussed some years ago, of “‘Which is the best 
typewriter Such discussions, answered by users 


1dvertis 


would make interesting reading and good 

ing meat for the manufacturers However, the 
trouble is, with such discussions, the typewriter 
companies take hold of them with nothing in view 
but advertising, and the value of the discussion is 


killed, from the fact that 
art of advertising write the articles 
such facts as will fit their case 


men who understand thx 
producing only 
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The same paper, commenting on the typewriter 
business in Canada. m shes the following reece 
There are two styles of typewriters manufac ture é 


1 Canada, neither of which is entirely with: 
merits; but these merits are evidently not wat fo I 
ward, since uccording to “The Wall Street Jour 
nal a financial paper of New York, British North 


America, sees its importation of typewriters ir 
creasing every year instead of diminishing. Thus 
in 1904, the importation of typewriters was $185 
247; in 1905, $207,936, and in 1906, $265,611. 

If the machines manufactured in Canada were 
systematically and perseveringly advertised there 
is no doubt that advertising and advertising alons 
would lessen the competition of foreign makers 

The Canadian manufacturers of the “Em; 
and the “Oliver” can, I think, reflect with profit. on 
the figures of the statistics I quote higher up, and 
change their business tactics 

> > > 

The Guelph Typewriter Exchange, Limited, has 
been incorporated in Guelph, Canada, with a capital 
of $40,000 


> * . 


The Canadian Typewriter Company have just 
secured, through their Toronto office, the agency 
for the Fox Typewriter, covering the Province of 
Ontario. J. 8. Linginstone, manager of the Toronto 
office, predicts an excellent success with the ma 
chine. The Fox machine has not, up to this time 
been previously introduced into Canada, and the 
result is to be watched with considerable interest 

. « . 

Pedro Bustamante, of the firm of Bustamante & 
Rivero Noriega, of the City of Mexico, Mex vis 
ited New York and Connecticut for the sole pur 
pose of securing the agency of the new Secor 
Typewriter, and on his way back stopped at Cl 
cago 


TYPEWRITERS LAST LONGER IF CLEANED 
OFTEN THIS WAY. 


By Paul C. Triem, in Chicago Tribune. 


In small towns the matter of keeping a typ: 
writer in working condition is a_ troublesom: 
one. Because of the delay entailed in sending 
the machine to the repair shop in a distant city 
it is kept going until dust and gum make further 
work impossible. A machine used in this way 
cannot give good service, nor will it be as lon 
lived as the one which receives a quarterly o1 
half yearly cleaning. If you own or operate a 
typewriter and can’t get anyone else to clean it 
for you, do it yourself 

It is a good idea to keep in a convenient pla 
a few tools that can be used for cleaning the 
typewriter; a pigeonho.e or small drawer makes 
a good tool box. In it there should be a tooth 
brush with a long handle and with bristles that 
will not drop out, an oil can filled with typ: 
writer oil, a manicure stick—a skewer will do 
and some absorbent cotton. To aid in keeping 
the machine as free as possible from dust ar 
grit a small soft-bristled hat brush should be 
used on the accessible parts, care being taken 
to get the dust out of the machine rather than 
farther into it. The use of a tooth brush for 
cleaning the type faces, and the application of 
a drop of oil, once a month or oftener, to the 
bar over which the rear of the carriage slides, 
are two other preventive measures worth remen 
bering 

But with the best of care every typewriter 
needs an casional thorough cleaning. This is 
accomplished best by re moving the ribbon and 


scrubbing the metal parts with gasoline. The 
long-handled tooth brush, which is used for most 
of this leaning process, enables the opera 

to reach nearly all of the joints and moving 


parts, but for a few of those in the interior 
the basket the manicure stick, tipped with 
ton, must be made to serve the purpos 


brush 

After the machine has been thoroug! 
cleaned it must be allowed to stand until 
gasoline has evaporate Then, with a pledg 
of cotton and the manicure stick, oil is apy 
to the oints of the type bars and to all 
‘ther points where there is friction. Thess 
points differ in different typewriters, but 
rules hold good for a don’t overlook any of 
the moving parts, and don’t use too much 

By the aid of this hod of cleaning a 
chine, and by remembering to keep it cover 


when not in use, the vices of the repair mar 


will seldom be necessary, better and easier worl 
’ 


typewriter will ist 


will be possible, ar 


I 
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_ What Every User has been Looking for 
: What Every Manufacturer has been Trying to Make 


WHAT IS IT? 














THE 


KALAMAZOO 
Lis. 


Mas just as firm a grip on 


1,000 SHEETS 


A Loose Leaf Binder 

















that will hold ONE or ANY 
number of sheets up to 1,000. 
We make it, and we are the only 
ones who DO make it. It is the 


“Kalamazoo” 














Expands from 
NOTHING 
to 8 inches 


WE SHOWED IT IN NEW YORK 


at the NATIONAL BUSINESS SHOW and it 
Proved the most interesting Loose Leaf 
Device display made in Madison 


Square Garden 
The improved models of the KALAMAZOO surpass anything on 
the market in every respect. 


SIMPLICITY. STRENGTH. DURABILITY 


The Kalamazoo Ledger back is never any thicker than the thickness of the leaves 
contained in it, be there I or 50 or 400 or 1,000. 


TWO LEADING FEATURES 

Open or close them as quick as a flash. Expansion is from nothing to 8 inches 
. . 00 at gets the same sort 

Think of it © Sarvs: srs .. 1,000 Sheets of Paper 

SEND FOR BOOKLET E 


KALAMAZOO LOOSE LEAF BINDER COMPANY 


Corner Rose and Water Streets, 


KALAMAZOO, MICH. 














































New York Office: 1803-150 Nassau St. 
W. B. WILSON, Mgr. 








As a Combination Desk 


eal 


For General Use, or as a gone 5 - =e 


emma “ Mihicicin 
Ce re Sa NT ER 


Typewriter Desk 


This MOON DESK Has no Equal 


Our Line is THE Line for You. 


Sold Only Through Trade 





No. 533A. % im: lone: 32 le: 5 high; weight 345 Ibs. me — 
»>YII SI, Bo i: g 2 in. wide; 50 in. high; weight 355 lbs GET FREE CATALOGUE 
A desirable c binati lesk ata I P » pigeon hole boxes with quartered oak fronts, card index drawer, 
with f w block attachment. letter file ; awer with index. Plenty of room for writing bed. Typewriter shelf when 


oF 


ll MOON “DESK Co., {Au yaa Styles and Prices) MUSKEGON, MICH. 
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THE AMERICAN BOOK BRACKET CO., 
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BLACK RECORD FOR DOCUMENTS 


: 


RED//FOR EMPHASIS 


THIS RIBBON 


and a small lever which throws into place the color 
demanded bye work in hand, have completely solved 
the typewriteMproblem, By means of this feature 


THEANEW TRI-CHROME 
Sith D 
ink 


* 
nie 
i= _ 


produces, at the wilfjof the operator, 

Letters in purpMink that will copy. 

Documents in blak ink that will not fade or offset. 

Emphatic words phrases in letters, as well as 
credits in bills and staf™ments, in vivid red. 

One machine and @ ribbon do it all without 
loss of time and withoutjror. Why not have a type- 
writer that will do all yo work and do it better and 
quicker than any other m@iphine can do one part? 


Write for desc ve booklet 





The Smith Premier Typewritef™-ompany, Syracuse, N. Y 


Branches eve here 











jae? ope-sealing machine 


Liberal inducements and exclusive territory to agents. 
126 North 4th St., Philadelphia. 





“The Automatic Tongue” 


) THe AMERICAN ENVELOPE SEALER 1S 
jche simplest and most practical envel 


ready, and cannot get out of order 


It seals all sizes of envelopes, 2,500 or more per hour. 
finest desk, and no screws are needed to hold it in position. 

Our 56-page book, ‘Office Helps,” tells about the American Envelope Sealer, 
the American Telephone Holder, and other time and 
every business man should know about 


Will not 


labor-saving devices which 
We send it FREE, postpaid. 





LOOSE LEAF "29 
—S— 








LITIGATION EXPECTED IN THE LOOSE 
LEAF BUSINESS. 


By our staff represent 


The stationers of Chicago 
upheaval n the loose leaf ledge 
long. Their cause for alarm, if 
with which they await at 
eould be thus termed, has be 
the action of one or two manufact ( 
cago and two or three in the ! 
sent out statements saying that 
paring to wage a legal battle 


selves from the infringements 
loose leaf manufacturers Some 
popular lines on the market 
the imbroglio, and what the res 
ibly the Supreme Court alone 
some f the stationers 
leclaration with at least a 
hension, for litigation of an) 


thev are likely to be drawn is 


ant to contemplate Quit 
tioners in the city have in inus 
ply of ioose leaf ledgers 
warning order from the companies 
fight not to sell certain makes 
of the law would seriously 

The grounds upon which the w 
panies will fight in their endeay 
nate several well-known brands 
‘‘infringement.’’ Not more 
facturers in the United States 
thev have what is termed a ‘*! 
the loose leaf ledger, w) 
patent a prineiple nad 
that ma factures loos i 
ing principle ar thus 
the law 

I nown among 
iT ig of ! ~ 
ness nat 1] I s 
he s pli I . 
make was firs 
vid re ring Ww 
she I i 

n nait ! yy ing 
mo i I i 
or a il | 
marke i 
should backward w 
next g yas so n le 
Simu il Ss kv l I 
impro. nt in the f 

is 1t has I very ther t 
is etl T or ! t x 
ments hav been Ww 

ir gements on s&s 

( 3 soon determit 

r} s adu 

le if igers , , 

wt andiinyg ‘ S 
le eature ns 
then ad it ry g 
line f ’ ertain make 
other ledger appear that abs 
they are ndling in the sha 5 
bra is were terminated if 
worl s n then i 

t n par ir ft 

If g 8 rr 
grounds I is q 
manufacturers will be ] 

cause f the lack of funuas t hy 
Whatever the result, Orrice AP! 
see Nn trust formed, and e' 

of the ¢ making vu 
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FIRST There's the SELLING. a question of DELIVERIES. 
Years of advertising in magazines of general circulation has given us a list of use selling goods if the factory doesn’t back you up with PROMPT DE- 
yers of filing devices equaled by no other concern in t! ine of business LIV ERIES. If you don't get that you make customers angry, 
Al i by method of a ertising and circularizing we are nstantly adding t WE HAVE A LARGE FACTORY AT YOUR COMMAND 
We lo not simply s¢« you a stock of goods ar ety lo all the work We help employ ne a small army of expert workmen, and we are able to ship your orders 
promptly 


LET US TELL YOU OF OUR SELLING PLAN — A NEW DEALERS’ CO-OPERATIVE PLAN 


You sell FILING SYSTEMS for 


two reasons 


To make money for YOURSELF. 
To supply the demand of your trade. 


Consequently you want to handle that line which 
gives the most satisfaction; which has the largest 
call, and which 
MAKES THE LARGEST 
ANNUAL PROFIT FOR YOU 


That is why you should sell the SHAW-WALKER JT lute. Cabiner Line of Filing Systems. 







It will tell you why you can afford better to handle our line than any other, not only from YOUR, but the consumer's standpoint. 


THE HE SHAW-WALKER (COMPANY 


MUSKEGON MICHIGAN 

















A WOMAN INVENTOR AND MANUFAC rings to. The same ring with the addition of had no conception that she was of an inventive 


TURER OF LOOSE-LEAF DEVICES. our patented lock, makes one of the nicest key- turn of mind. During the past five years, how- 


oie | a ee ee rings imaginable—in fact, it is the only locking ever, she has invented many things and taken 

mam inventer and meneiastere keyring in existence, and the only wide-opening out over thirty patents, all of which relate in 

ites aah cue’ & nite. ton ring from which you can remove your keys with some way to loose-leaf lines, as she has strictly 

ore e Ome. { ppliances. Mis ut cracking either fingernails or temper held herself to this line, not thinking it wise 

\I aes nt and manager of { rhe Morde n Manufacturing Corporation not to spread her energies over various subjects nor 

ener v4 Corporation of Water only manufacture their own line of metals, but to market umrelated lines. These inventions 

ers pete ge peg Th oP os were made during the rush and stress of work 

aid es ton te a - and while carrying the responsibility of several 

riage Mee ay ge at departments of the business. She says that if 

agence age Fe she could have her choice and could select the 

work that would give her most pleasure in her 

business it would be what might be termed a 

department of invention with competent work- 
men and plenty of time for experimenting. 

Miss Morden was apparently by stress of cir- 
cumstances forced into manufacture, but once 
having aceepted the inevitable, she has gone 
steadily forward and evolved a business of 
which she should indeed be proud. We heartily 
wish her every possible success, which her in- 
domitable will and perseverance so richly 
deserve, 


I ont) ines, and so elabor 
hat she s now the proprietor of 
of ose-leaf ices which are with 
yg lit: pleteness, utility a 
Miss Morde first evolved her meta 
Port Ore., and came east 
factured. She visite 
f factories with her models, but 
ns we so excessive and as 





take was for 100,0 
sizes, t » business with the 
ques In the course of her LULU M. MORDEN 
she came to Waterbury, Cont 
an entleman, who strong K¢ L sper ialty of manufacturing for others STATIONERY NOTES. 
go in for e manufacture of he inything and everything in loose-leaf metals. When A. T. Baxter originated his scheme of 
' rageous little womat In addition to their metal manufacturing plant, forming an association of stationers throughout 
‘ nade the attempt It they expect by the first of the new year to have the country, the name United Stationers’ Com- 
y dert g, but she stuck to it in operation a fully equipped bindery for manu pany was given to the organization, but when 
gy tenacity and set the ‘‘rings a_ facturing a complete line of bound books cover the articles of incorporation were filed the name 
ng all the specialties for which their metals are was changed to the Associated Stationers’ Com- 
Miss Morden, ‘‘a mar sed, and while continuing to supply their pany. The capital stock is placed at $100,000, 
Le tiv cnowledge, and kept at it metals to the trade as heretofore, they will also and the incorporators given are C. M. Smith, 
ma the parts myself. Of furnish the covers complete We enumerate & Charles Murray, C. A. Lent, New York; J. J. 


’'t do that now, as I have very goo few of the loose-leaf books which they will Moore, _ H. Bigelow, Jr., Brooklyn; H. G. 


re t [ can do to direct and manufacture, namely, 44-inch vest-pocket memo Craig, N. J. The project is not looked on very 
usiness We have today a randa books, %4-inch memoranda books, pric¢ favorably by the jobbers throughout the coun- 
ped from my first ooks, college note books, reporters’ and try, but the Qeaions are said to be entertaining 
supplying our metals stevographers’ note books, catalog binders, news the scheme and are subscribing to the stock in 
lid this the trad paper files, bank check books, music holders, an encouraging manner. The subscriptions call 
or the s complete. We now albums for holding posteards, kodak pictures, for $500 each from 200 retail stationers, which 
metals t the trade make their travelers’ samples, ete., letter files, diaries, scrap will furnish the capital stock of $100,000. It is 
( ring re used for a_ great ooks, transfer binders of all kinds, ledgers, etc. the intention to have all of this stock paid for 
noses ( ire now used in Miss Morden, bv her enterprise, activity and before any business is transacted or the buying 
tted « to replace the tape and business imtuition has developed a fine business agency established in New York City which 
now becon goed connections all over the country. Her is to furnish goods to the subscribers at cost. 
for holding all kinds goods are sold from Boston to San Francisco, That such an organization can become a very 
ets tog er, such as inventories ind some of her customers are located in Eng powerful factor in the stationery trade is most 
voices, memoranda, ind, Australia, Canada and the European con apparent, and that it can be of immense benefit 
| re seful in a hundred tinent. There is no other se-leaf house in the to its subscribers is another self-evident fact, 
on factories and banks ountry that can supply special metals to fit any but it is to be sincerely hoped that all dealers 
for them that never occur t sheet who may purchase their goods in this manner 
o smile over somé It is a curious fact that previous to the in will not cut prices, but use the lower prices 

has to someone to put our vention of her well-known rings, Miss Morden obtained for their own profit. 
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TYPEWRITER 
MANUFACTURERS 





DO YOU WANT TO SELL 
SOME THOUSANDS OF TYPEWRITERS 
ON THE CONTINENT ? 


APPLY TO THE 


MANUFACTURE FRANCAISE d’ARMES & CYCLES 


DE SAINT-ETIENNE (FRANCE) 


References in U. S. 


References in France 


Winchester Repeating Arms Co., New Haven, Conn. 
Harrington & Richardson, Worcester, Mass. 

Brown & Sharpe Mfg. Co., Providence, R. I. 

Pratt & Whitney Co., Hartford, Conn. 


Banque de France. 


Credit Lyonnais. 


Societe Generale. 


Comptoir National d’Escompte. 








Salesmanship 


By 


Edgar A. Russell 


A handy volume of 150 pages, outlining the 
ethics and principles of that art of arts—Salesmanship 












It is a text book written by one who knows, and is 
invaluable to salesmen and managers of salesmen 









“The author has been in close touch with 
modern trades interests and methods, 
on the road and as a manager of large 
interests, for twenty years, and this 
straightforward, interesting and helpful 
contribution to commercial literature 
is the boiled-down outcome of the 
observation and experiences of a man 
who thinks.’’—O/ffice Appliances. 






SALESMANSHIP 


















Handsomely bound in cloth. Sent postpaid, One Dollar 





Published by EDGAR A. RUSSELL and Others 
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THE COLUMBIA PHONOGRAPH 


The Business Show from the Standpoint of 
Human Interest. 


BY J. W. BINDER. 


There was much more to the Business Show in 
Madison Square Garden than machines, systems, 


signs and electric lights. Each of these was ex 


important and extremely interesting, 


but by no means the ‘‘whole show.’’ In an 


event of this kind one must look beyond the ex 


| ternal for the true ‘‘motif.’’ This will be found 

in the individuals constituting the ever chang 

ing throng that filled the aisles of the big show 
place. 

The machines and devices shown were inter 

the arrangement of the displays, the 


esting; 
the methods ised to 
und hold the attention of the spectator 


but to the close observer, the 


electric signs and 


many 


were interesting, 


factor held the greatest element of in 
terest. What the machines did was wonderful. 
Their effect upon the individuals who came to 
see them was much more so. 

I spent the seven days of the show coming 
in contact with hundreds of these individuals, 
and out of the chaos of mental impressions left 
behind a few stand out. 

Our exhibit—commercial graphophones 
a center of attraction. The idea of recording 
dictation upon a cylinder at any moment and as 
rapidly as one loves to talk, is still sufficiently 
novel to arrest the attention of even the most 


blasé. Hence they all came to us. 
>. _ * 


was 


This happened about 10 o’clock of the opening 
night. 

There were just two of them 
things who had some things still to learn 

**Oh! see that handsome man’’—referring to 
Mr. Bedard, of Georgia—‘‘talking into th 
speaking tube,’’ piped one. 

‘*Why, you know, Bess,’’ answered her com 
panion, ‘‘he’s dictating letters. He talks them 
into the machine; they go over and wire to the 
girl over there, and she writes the letters.’’ 

‘*But why don’t he dictate them to the girl 
at once, Bess?’’ queried the fair one. 

I couldn’t resist the temptation. 

‘* Because,’’ I said, as gently as possible, ‘‘ his 
wife won’t let him.’’ 

They passed on. 


sweet young 


* * * 


machines?’’ 


that of a 


to one of the 
and mellow as 


‘*Might I listen 
Her voice was sweet 
full-throated robin. 

‘*With much pleasure, madam.’’ 


‘You know my employer is talking of get 
ting some of your machines, and I’d like to 
know just how they work.’’ 

‘*Glad to show you.’’ This from the genial 
Hopkins, who was demonstrating. A letter was 
dietated, and she was allowed to listen to its 
reproduction 

‘*Why, that’s fine,’’ she said. ‘‘But wher 
does the letter come out?’’ 

It was explained to her that it was. stil 


necessary to use a typewriter machine befor: 
the letter could be written. 

She breathed a sigh of relief as she 
up the aisle Her job was safe 

* * * 

There were four of them, all prosperou 
ness men They came in and sat around 
chine for a demonstration. Each dictated a let 
ter, and when it came time to reproduce the last 
man’s dictation, he listened to it and 
remarked to his companions: 

‘* Boys, not another highball fo 
I’m. drunk now.’’ 


I me t night 


‘*Why, how can you tell?’’ queried t bunch 
‘*You can walk all right, and your talk is 
straight.’’ , 

‘*That’s a’ right,’’ he answered, ‘‘but you 


It ain’t 


right 


in that word ‘ mister.’ 
I’m drunk a’ 


listen to the ‘t’ 
there in the machine. 
And he was, 








COMMERCIAL 





Chicago, Ill. 
By our staff representative.) 
Nelson ¢ Durand, general manager of the 


National Phonograph Company, was in Chicago 


last week on business 
> 
C. L. Hibbard, of the National Phonograph 
(ompany, W ho was lately appointed western 
sales manager, has been making a record for 


himself during the last two weeks. Mr. Hib 
bard understands the mechanism of a phono 
graph as well as Mr. Edison himself, and wher 


it comes to assisting the different agents in the 
field in getting their machines in perfect run 
ning order there is none better in the busi 
ness, 

** @ 


The Chicago office of the National Phono 
graph Company has a picture of Mr. Edison in 
his home library using the business phonograph. 
Beneath the picture Mr. Edison inscribed these 
words, ‘‘To the Chicago Office, Thomas A Edi 


,”> 
son,’** 
> » * 


Thomas A. Edison’s birthday is the 12th of 
February, and New Jersey is planning to take a 
holiday, when all of the schools will be closed, 
work stopped, and the birthdays of Lincoln and 
Edison celebrated in unison. 

* . 7 

The Chicago office has just received a new 
speaking horn attachment to their commercial 
phonograph that allows the business man to 
dictate into the phonograph, at the same time 
keeping both hands free. 


* * * 


Mr. Wilson, who has managed the commercial 
department of the Columbia Phonograph Com 
pany in Chieago, has been transferred to New 
York. Mr. Furi, an old employe of the com 
pany from St. Louis, has taken his place. 


* a s 


C. F. Baer has been promoted from assistant 
Phono 


manager to manager of the Columbia 
graph Company’s office in Chicago. Mr. 
succeeds him as assistant. 

San Francisco, Cal. 

F. W. Downs, formerly with the Oliver Type 
writer Co. in New York City, is now in charge 
of the Pacific coast trade of the Columbia 
Phonograph Co. in San Francisco. 


New York City, N. Y. 
A. E. Keating, formerly salesman of the 
Typewriter Co., is now with the Colum 


Oliver 
bia Phonograph Co. in this city, as salesman 
of the commercial graphophone. 
> . * 
The Columbia Phonograph Co. have had a 
banner month for the sale of their commercial 


graphophones, owing, as they state, in a large 
measure to the business secured at the business 


show. 
NEW STATIONERY WRINKLES. 

Gold and silver embossing are not seen so 
frequently on orrespondence paper as in the 
past, the best stationery houses showing pal 
blue ol darker blue, white on white 
lark blue on white and light gray 
on darker gray as the combinations most 
in favor White writing paper has practically 
lriven out colored papers, although blue and 
gray are still seen. Square envelopes and thi 
exaggeratedly narrow, oblong shape have both 
gone out in calling cards plain Old English 
lettering on a two-ply card is the favorite con 


bination of the present 
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BLICKENSDERFER 


Visible Writing 
Unlimited Speed 





Permanent Alignment 
Back Spacer 

Decimal Tabulator 
Uniform Impression 
Free Carriage 


Automatic Printing 
Automatic Key Release 
Automatic Line Spacing 
Automatic Controj of 
Carriage 
Automatic Tabulating 
Automatic Margin Lock 
Automatic Increase of 
Power for Manifolding 
Strength and Durability 





An Entirely Automatic Typewriter. Catalogue upon request. 


The Blickensderfer Manufacturing Company 


Executive Office and Factory, Stamford, Conn. 


New York, Philadelphia, Pa., Chicago, Ill. 
240 Broadway. 709 Chestnut Street. 277 & 279 Dearborn a 





























Largest Wholesale Dealers in 
Second-Hand Typewriters 
eee 


in the United States 


The Trade Supplied in 
Any Quantity 
at Lowest Prices. 




















General Toned Exchange 
243 Broadway, New York 
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HELP FOR SAN FRANCISCO. 


San Francisco is still in need of hely 













ferent kin« of he ip than they needed mime 


Built as 20th CENTURY diately after the fire but, in its way, it is st 
a Chair as urgent rhe present need of San F: isco 


is for stenographic help. 











° . cidentally how great and except al is the 
Office and Typewriter eae ig NR OY Le 


ist month there we 


who will 3176 li Li ‘ Ver! 
CHAIRS aa aia Gumaieneraiee ok abe Mansion 
at the San Francisco office of the Remington 


Sbould | is 1 
} The Employment Department of the San 
Francisco office of the Remington Typewriter 
Company has recently published some f 
which show how grievous 1s this ne 


company, and during the entire month less than 

THE ADJUSTABLE SPRING BACK en-half of this number of stenographers regis 
tered at the department. With such a ratio 

Can be instantly adjusted forward or back- existing between supply and demand, it is need 
ward by simply touching lever. May be less to say that the enterprising stenographer 
who goes to San l‘rancisco now can have pretty 


raised or lowered at will, placing 


nearly the pick of what he wants in the way 


THE BACK SUPPORT The ie ramen Typewriter Employment Ds 
Just Where you Need it partment can easily place in first class positions 


every competent operator who is now ny tilable 
or likely to be available for many months to 


WE GUARANTEE better results through |] | come. 


their use, for with comfort more and better 














A POCKET TOOL KIT. 





work is done. - 
a ; ; There is a very useful little article now be 
Chairs sent on approval to responsible people, | ing sold to the trade and which is taking well 
and if not found all we claim for them, may be re- with the publie called the Napanoch pocket 
turned at our expense, knife tool kit, manufac tured 4 the U. J. Ulery 
‘ 7 * , Co., of New York City. The ools, as shown 1n 
Send for Free CaraLocue showing 30 styles. the cut, are contained in a neat leather pocket 
Most Dealers Sell Them. If you don’t, you ease, 44% inches long, 3% inches wide and onl) 
ought to know more about our line. oe ee eee ee © Sy Sane 
ient combination tool for the pocket Witl 


NONE GENUINE WITHOUT 
THIS TRADE MARK 


isin see Sano oon The Davis Chair Co. 


ON UPRIGHT UNDER 
S.N. McCLOUD, Manager 


BACK REST : 
Dept. 2 Marysville, Ohio, U.S. A. 









































(Scie niniaTURE PLANE’ PENCIL” SHARPENER 


“Smoothes the Way to Business.” 





Works 

Like 

This 
<- 














ADVERTISER 


Among our specialties are our AUTOMATIC DOOR SIGN, cheapest movable sign on the market, SOAP BOOK 
TABLETS, POWDER BOOKS, etc. Write for catalogue, We have a finely equipped factory for the manufact f 





specialties, Light Machinery, Tool and Die Work. 


DEALERS AND AGENTS—NOTE: 


We are selling these PENCIL SHARPENER PLANES in 1 to 10 thousand 


t 
| 
/ The above cut illustrates one of our many USEFUL and ORIGINAL NOVELTIES for the 
i 
: 
R lots to large concerns——their “AD” printed on both sides. (See above cut. 
h 
i 








THEY SELL LIKE FURY AND AT BIG PROFITS 


Why not YOU handle them? It was “THE HIT” of the 
big Chicago Advertising Show —where we sold thousands 


























Fa This is the cheapest and THE BEST Pencil Sharpener ever put on the market Special Discounts in 

quantities to Trade and Agents. more or less frequency almost ever has 

| A WINNER for the ADV. NOVELTY MAN Jf) sief0" 3 Anite: meaner Ble, saw, hisel or seren 

\ 1 or t e . i 4 4 driver, at the outfit 1s so smal and et se 
d and a perpetual *‘Ad” for the advertiser because it's useful to every man who uses a pencil practical that the owner, by carrying it in his 

Write for quantity prices pocke t, always has it at hand ready for instant 

69 Wells Street., CHICAGO, ILL. use. It is made of the best materials through 

. ADVERTISING RESULTS CO., a ee ae anes oa oe Ne gpa ona Be a pommel 

ay liberal discount is made to the trad 

ay 

} 








ST. LOUIS BUSINESS MAN’S SHOW. 


The Buxton & Skinner Stationery Company 
of St. Louis, Mo., advertised a Business Man’s 
Show in that city and same took place at 
the company’s place business, 306-308 Nort! 
Fourth str asting four days, from Ni 


vember 21 to 24 The show opened at 10 a. n 
and closed at the same hour in the evening. 

rhe wa excess of the con 
pany ’s x} i ns necessarily attracted 
lots of new siness company, 

Among those who n exhibits of a specia 
T if r we 

r} Sie r & Trus Manufacturing Con 
pany, with M War harge. 

Chieago Shipping & Receipt Book Company 
with the Mr. H. B. Wilson showing 
‘the go 3 

Jones Loose-Leaf Ledger, with Mr. Wolf tak 
ing honors 

The Universa Adding Machine Company dis 
played sev: models 

The A. B. Dick ¢ made a display wit 
their duy itors 

The add essogray h mpany showed their a 
dressing svst« , 

The Defi Mac mpany made an it 
teresting splay wit 1 line of check writers 


ind protect s 
Felt & Tarrant showe the 
The L. C. Smith & Bros. Ty 


‘*Comptometer. ’ 
pewriter Company 
had a displa 

rhe An eT in 


sten< 


Diagraph Company showed thet 
il cutters 
The Globe-Wernicke C: 
line of filing cabinets, and 
The Columbia Phor 


their commer il mac nes 


mpany showed thei 


ranh ( exhibited 


ompany 


PROVIDENCE WANTS A BUSINESS SHOW. 


Aceordil to advices received from Frederick 


H. Read, connected with the English Hig! 
School, of Providence, R. I., many of the busi 
ness men of this eit ind the manufacturers 
of office devices, have encouraged him enoug! 
to serious sider matter of putting on a 
business s vy beginning January 21, and he has 
ilrea engag Infa Hall, the largest pub 
li bul uy the s 
Although Providence is but a short distance 
fy Bos . and! from New York, stil 
this city n the midst of a large manufa: 
turing } ! pendent on Boston or 
ther poi ind il show for local } 
ses sl 9 essful 
‘DON’T SMEAR’’ PADS AND INES. 
| re e been s many pads and inks 
piace e market liming to possess somé 
sp i i ealers and public have 
oO the t f any assertion in this 
n nade by a manufactur 
s ot g Possibly there 1s no 
I the 1 ern office that receives 
is the linary rubber stam 
ink pad \ _ it has been abused because 
fé | I market are really wort! 
ta g No matter how carefully tl 
ma be } é the Ww smear, smell and dr 
t 4) to their construs 
ti i w iminate all of thes 
isag ire ght to make a sma 
f pa s character. The 
ventor f 1 os Te t Smear’’ pads and inl 
J. Klausmann,. of Newark, N. J.) claims that 
] it : problem and ean p1 
t his goods are exact 
is represent He ms for his pad that 
wi not &s ' ! even if you rub 
first i " rks perfectly summer 
winte n hot ' | and dry weather; 
ink is non-glycerine, 
stamp and further 
g disagreeable 
stamp pad now 
. S s of these g is will be mailed 
I . s the a special discount 1 
being f ‘ 1 t! e, all live stationer 
ght st g is line a trial, for 
3 1imed for them the 
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THE FIRST TO EMPHASIZE 


APPLIANC 


| Want You To Try 


cs 


The Calcumeter 


The Standard Desk Adding Machine 


Because | belive you will do just what thousands of 


the big machines that cost ten to 


priced machines. The Calcumeter goes to 


work to the machine. 


73 


bookkeepers, ac- 

countants, and business men all over the world have done. They tried the 
Calcumeter, found that it would add with absolute accuracy just as well as 
times as 
much. After selling the Calcumeter for a number 
of years, | know positively that it meets all the re- 


quirements of ninety percent of adding machine users. 


But the price is not the only advantage over the higher 
‘he work —not the 
It can be used on top of the ledger page as 


an index to the hgures being added, carried in the pocket during inventory 


and in a hundred and one other ways. 
desk, convenient but not in the way. 


When not in use, it lies on your 


Don't buy an adding machine until you try this one. Remember, 


if you belong to the ninety per cent, whose needs are entirely 


satished by 


the Calcumeter, it means from one to three hundred dollars in your pocket. 


lam willing to take the "one chance in ten" and let you 


Try the Calcumeter at my risk. 
Write to-day for Catalog D and free trial offer 


Herbert North Morse 


176 Green Bldg., 


RF DOES 
K SPACE 


LIGHT TOUCH AND 


OUR BOOKLET GIVES THE REASONS 


346 BROADWAY, NEW YORK 


Trenton, N. J., U. S. A. 


MORE 








4 








TIMING EVERY ACT, OPERATION OR TRANSACTION, 


S. H. H 


Phones, Orders, etc. 


HOGGSON TIME STAMPS 


Print Year, Month, Day, Hour and Minute 


Receipt or Delivery of Mail, Telegrams, 
Keeping track of 


cessful use for over seven years by some of the largest 


Booklet for Postal. 


OGGSON @ CO., 106-108 Fulton St., N. Y. 
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for years one of the leading manu- 
A. P. LITTLE facturers of Typewriter Ribbons 

and Carbon Papers, still main- 
tains his standard quality of goods, and his unequaled 


CARBON PAPER 


THE COBWEB 
SATIN FINISH axp 
GOLD SEAL 


as well as his many other brands, are 
known and used wherever typewriters 
are used, as well as his Satin Finish and 
Gold Seal Ribbons. He has distributing 
offices at Chicago, London (Eng.), besides his offices at New York, Philadelphia, 
Pittsburg and Cleveland. At New York, he has just taken large spacious offices 
on the ground floor at No. 287 Broadway, corner Reade Street, the largest and 
finest offices in the world devoted to the sale of Typewriter Supplies. Stationers, 
Dealers in Supplies, Typewriter Men, Purchasing Agents, are invited to call at 
any time. 


The Main Offices and Factory are at ROCHESTER, N. Y. 


Have you seen any of his souvenirs? He issues a celluloid indexed 
dictionary, a beautiful French plate mirror with celluloid case with 
lithographed rose bud, and an envelope opener with celluloid handle. 
These are all exclusive designs and cannot be used by other manu- 


eee: Same for any purpose. 






































Ge Cleveland Business Show §°23% 437303 


To Manufacturers of Office Appliances: 


The first annual Cleveland Business Show offers you an opportunity to exhibit your lines in a city 
containing 3,500 manufacturing plants, producing a greater diversity of manufactures than any other 
city on the Western Continent. The value of these products for the year 1005 was $175, 000,000. 
gq Eighty per cent of the vessels in the iron ore and coal carrying trade of the Great Lakes are 
owned in Cleveland.——— @ Asa result she has become the great distributing center of the Central 
West for manufacturers.—— Q Within a circle of 500 miles radius with Cleveland as center, the 
greater part of the population of North America is found —@Q These facts taken together with 
the great mercantile houses and banking institutions, which are known the world over for their 
pe policy and their reliability, places Clevelanc in the front ranks as a city demanding the 
atest and best in office appliances @ From the inquiries that have been received a great 
success is assured.——- Q In order to eliminate objectionable and unpleasant features, where the 
booths are built by the individual exhibitors, we have arranged to have all booths erected and fitted 
with platforms, floor covering, railings, signs, electric lights (ground glass globes), etc. The color 
scheme will be worked out in dark green, white and gold, making the most beautiful and artistic 
business show ever held.——-- 9 A large Business Show edition will be issued by one of the leading 
daily newspapers of Cleveland. ~ @ if you want your share of the immense trade that is bound to 
come to the exhibitors of the Cleveland Business Show, make your reservations for space at once. 











yaaa BUSINESS SHOW, E. E. Merville, Mgr., Spencerian Building, Euclid Avenue and 18th Street, CLEVELAND 

















Using Our Best Grade 60 Cent aiser 
Typewriter Platens Recovered. 


In Not Less Than Dozen Lots 
Fifty Cents Each 


Accuracy Guaranteed. Finish Perfect 


Dealers who may not have received our new No. 10 Part 
Catalog, are requested to write for copy. 


THORP @ MARTIN CoO., 
TRADE MARK, 66 Franklin St., - . - Boston, Mass. 


























DUPLICATING 





The Lawton Duplicator is meeting with sub 


stantial success wherever used and their agents 
are sending in re-orders which is the most con 
vineing proof of its value in the trade. This 
duplicator is licensed by the Hektograph Mfg 
Co. under their patents and is said to be one 
of the most reliable and substantial apparatus 


of its kind ever made. It gives an absolutely 
perfect reproduction of the manuseript fron 
an original written with a common pen, and 
the result shows all the careless freedom of 
ordinary handwriting. An original written in 


this manner can be reproduced 100 times, and 
an original written on the typewriter can be 
reproduced from 60 to 75 times, 

The duplicator is made in slate form, with 
either two or four surfaces; and as the ink 
from one is absorbed in 36 to 48 hours, the four 
surfaces allow one surface for use every day. 
But if only occasional use is required, the two 
surfaces are all that is necessary. The dupli- 
eator is made with heavy, substantial frames, 
which will last a life-time, besides presenting a 
very handsome appearance, 

A liberal discount 1s given to the trade which 
will make it an object to those who desire to 
handle a first-class duplicator at a reasonable 
figure. 


Cleveland, O. 

The November number of the Multigraph 
Inspirer has been examined by us, and we must 
say this husky ‘‘house organ’’ is grinding out 
the best kind of a tune ever heard—and par 
ticularly from those who make up the main 
works; we mean the sales staff, of course. 

The general interest taken in this company’s 
product and the suggestions coming from those 
in the field are worthy of being retained for 
future reference, and we would suggest that any 
of the staff who are afraid of losing their copies 
should hike away to some quiet room and with 
shorthand notes or other means secure a lasting 
copy of all the good things that not alone fit 
their present vocation and the machine being 
sold, but which would make good in selling 
almost any other line, 


Buffalo, N. Y. 


R. W. Phelps, a graduate of the engineering 
department of Syracuse University, has been en 
gaged for the Buffalo branch of the American 
Multigraph Company. He leaves the purchasing 
department of the Monarch Typewriter Com 
pany at Syracuse to take his present position 


Chicago, Ill. 


A. C. Cronkite, formerly of Cleveland and 
coming from the American Steel & Wire Com 
pany, joins the Chicago force of the Multi 
graph Company as a junior, and from indica 
tions ‘‘will make good,’’ as do most of the 
Multigraph men. 


* > > 


Just before leaving for the National Busi 
ness Show last month the writer was asked to 
join ‘‘the happy family’’ of the Multigraph 
Company in Chicago to a little feast, and from 
what was seen and heard there nothing but sue 
cess in large quantities will come to those who 
are now fighting under the Multigraph banner, 
and the requirements to bring it seem to be 
eovering all members of the foree—enthusiasm, 
loyalty and hustle 

* * * 


Dan C. Swander, manager for the. Multigraph 
Company at their Buffalo office, was married on 
October 18 to Miss Alto Fulton. By the way, 
didn’t Fulton call his boat the Swan? Som 
thing like that. At any rate, we all wish them 
a happy journey down life’s stream. 





New York, N. Y. 


The Underwood Revols gy Duplic ator Co. re 
ports that business during the past month has 
been except illy good, h of which they 
can direetly trace to the business show. 

The New York office f the Multigraph r 
port during the past month the largest business 
done in the history of the company. The office 


force will be increased soon after the first of 
December, and some of the present salesmen of 
the company will be riven positions as man 


agers. 


Bertran Paradise, salesman of the Multi 


graph Company in New York City, has been ap 
pointed superintendent of the ribbon depart 
ment of the same compar His duties will be 
to look afte the manufacture of ribbons 
throughout the country, and see that the 
tomers are well supplis 


Frank H. Williams, the New York salesman 
of the Multigraph, has not only broken the 
record he has held for the past year as the 
champion salesman of the force, but he has sue 
ceeded now in breaking his past record, and has 
lone more business than any other salesman in 
the employ of the Multigraph Company. Mr. 
Williams is certainly a hustler from the word 
‘go,’’ and would, we are sure, have done even 
better could he have obtained enough machines 
to fill his orders 


THE TWIN CITY ENVELOPE SEALER. 


A new device called the Twin City Envelops 
Sealer has just been placed on the market, and 
is elsewhere explained in this issue, through th: 
advertising « imns 

In all first ass offices may be found several 
time and labor saving es so necessary these 
davs in keepirg abreast of the times, and this 
is particular so witl mailing department 
Tor here it S that the rrespondence is either 
‘held up’’ etains for one delivery, and 
when being rdiresseq ut-of-town points, i 
few minute ra tew ours is of utmost in 
portance in reaching irliest mail trains 

New methods in writing, copying and filing, 
materially assist the average secretary in his 
task of look g atter he \rrespondence of any 
business, but there has been room for a proper 
levice to q kly and neatly seal letters, ecire) 
lars, price sts, ete., sent t daily by the aver 
age firn Users have beer looking for some 





thing simple al cheay et strong and efficient 

According to the claims of the Twin Cit 
Specialty Co., whose advertisement appears 
this number, their sealing device answers a 
these requirements, as they place strong en 
phasis on these esse! ils, namely: Neatness. 
heapness lispa % 

Dealers, specialts n and office appliar 
representatives will fi! n this an ideal seller 
ind one t t will make q k returns for thoss 
who har e them He g i simple eonstruct 
it cannot get out of order. The Twin City Sp 
cialty Ci nticipate putting several other li 


spe ialties n the market. and those who make 
vith their sealer will be given ar 
opportunity to handle the others, as they appear 


The company maintain offices at 433 Securit’ 
Bank building, Minneapolis, Minn., who w 
gladly send circulars and prices, on request 
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M oney—W orry— Mistakes 


Mechanical Accountant 


The one machine that proves the work as it is being done because of the ex- 
clusive, exceptional featue — THE DOUBLE ROW OF DIALS 


| IT IS ALL A SAVING 
Oe tim 










«viol ™ | I NOT a listing machine but a computing device 
ae does all kinds of arithmetical work with absolute 
we correctness and one-third to one-half less time. It gets 





results most quickly. It is less complicated and has fewer 
parts that could possibly get out of order than any other 
machin Operated like a typewriter, and capable of 
equal speed. The cost is in the original purchase — not in 
repairs and supplies. 


Send for Catalog P 
30 days free trial to responsible parties 


Mechanical Accountant Co. 
6-24 Warren St. Providence, R. I. 























PUBLIC NOTICE ti: TRADE 


The United States Circuit Court of Appeals has recently rendered 
a decision reversing the restriction of the sale of ink to licensees 
of the Rotary Neostyle made by the A. B. Dick Company. Write 
for free copy of that decision 

You can sell anybody's ink, anybody's stencil paper,. anybody’s 


supplies for any duplicator 


THE LINEOGRAPH oz'rcx’r DUPLICATOR 


makes 1000 perfect copies, costs 100 per cent. less than similar 
duplicators, and has no license restrictions. Don't buy any dupli 
cator until you have seen the Lineograph Write for Circular. 


THE LINEOGRAPH COMPANY, !!2 Fulton St., New York 


























EALERS KNOW MAKE 


EARBORN CABINETS Saves 


SAVE TIME, WORRYand LRRORSIMPROVE QUALITY of WORK—THEREPORE SAVE MONEY 
A RE 46 in. long, 31 In. deep, 46% high 


Sold around the 


WORLD 


Universally known as 


BEST 


Notice how 


COPY HOLDERS 
ire piaced indirect line 
of vision, enabling ope- 
rator to sit up straight, 
Saves fully 45per cent 
f Time, Worry and 
Errors. A place for 
ee te a. 

x in Its ac 
s foide pre Ad 
gusrantee the 


ALL 
FIRST 
CLASS 


42 in. long, 24 in. deep, 38 in. high 
















Ro'l Curtain 
to Paper 
Cabinet 


mplete ype- 
write Cabinet ever 
anywhere nearthe 


price we nrhip respons- 
parties on approv- 
; o be returned at 
as . our expense if not 
’ ; 1 What 

m n we offer! 


No. 5 Dearbern Junior Cabinet HUNDREDS OF TYPEWRITER AND OFFICE FURNITURE Wo. 1 Dearborn Special Cabinet 


DEALERS HANDLE THEM f YOURS DOES NOT, WRITE DIRECT TO US 
$4 B00 DEARBORN DESK COMPANY $3022 
- ———_—_—_ 
DELIVERED DELIVERED 


ALEXANDER A. SAMUEL meee 7 MANAGER 





308 Fisher Buildin HICAGO, U, S. A. 
Eo CATALOGUE FREE 
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Marca de Fabrica— 


| C. H. 


make PRINCESS COVER 


Papers for 


STAR MANIFOLD LINEN °7%7* 


Papers for Carbon Manifolding in all its branches 


DEXTER & SONS 


Windsor Locks, Conn. 


Catalogues, and 




















1 Door East of Broadway 





‘ 


[At the National Business Show 


WE HAD THE LARGEST EXHIBIT OF 


Fine Office Furniture 


Unapproached for Dignity, Quality 


CHAS. E. MATTHEWS 


Y 


and Reasonable Price. 








275 CANAL STREET, NEW YORK 
ll 














The Jarvis Tabulator 


The only eight-key decimal tabulator which has a governor, 
consequently, saves the life of the Typewriter many years. 


The Strongest Tabulator on the Market 
Tabulates With or Without Commas 
Tabulates With Whole Numbers or Fractions 
Does Paragraphing and Envelope Addressing 


JARVIS TYPEWRITER & TABULATOR CO., 764 Ellicott Square, BUFFALO, NW. Y. 


Write for Catalogue 














eh) —— ieee 
——- 


TIANA 









THE SCHAPIROGRAPH 


is the Original Duplicating Machine (invented and manufactured 
in Germany by A. Schapiro) that has a Printing surface of 5% 
yards in form of a film which can be used over and over again for 


making copies of anything pen or typewritten. 
QUICKEST CLEANEST CHEAPEST 


process for making 150 facsimile copies of pen-writing in any 
color and 100 copies ot typewriting. Used with great success in 
Railroad offices and by U. S. Government 





Write for prices and exclusive territory 


THE SCHAPIROGRAPH C0., 


265 BROAWAY 
NEW YORK 




















We have on hand, ready for delivery, the largest stock of typewriters 


“VISIBLE WRITERS” 


especially 


Dealers supplied at surprisingly low prices. 


TYPEWRITER EMPORIUM, 202 La Salle Street, 


TYPEWRITERS 3‘. 


WHOLESALE 







AND RETAIL 


in the United States, 


Write for Catalogue 6. 


CHICAGO 























FURNITURE NEWS 





Buffalo, N. Y. 


A certificate of incorporation has been 
to the Plus & Minus Desk Company for $1 
000. Business is to begin with half t I 
The directors are James B., Maurice M 
Thomas H. Wal 

Baltimore, Md. 


M. L. Himmel & Son, manufacturers of off 
furniture, have purchased the lot at 34 N 
Gay street for $6,300. The property t 
improved with a building to be occupied by t! 
firm. The lot has a frontage of 26 feet and 
132 feet deep. 

Chicago, Ill. 
(By our staff representative 

Among furniture dealers there does 1 
to be the great activity that pervades 
other fields of business In none of the s s 
OrFIceE APPLIANCE’S representative visited s 


there anything like a crowd and in mo 
there wasn’t a customer to be seen. Manager 
admit that the December business is not 
their expectations. They assign the cause 
a lack of money, but a disposition on the part 
of the people to hold on to it. 
The Derby Desk Company built and eq 
the first floor of Carson, Pirie, Seott & Co.’s 
store, which has latelv been the talk of tl 
ing public. The Crotch mahogany shelve 
furniture is just as fine as there is in the 
There was a meeting last week of the de} 
ment heads of the Derby Desk Compar 
Boston. Manager Barrett, of 
there. Among the news he brings back 
report that Mr. Thompson, a western sales! 


Chieago, was 


last vear made a star record for himself 
he sold and delivered over forty ecarloa 
goods, 

* > * 

Every furniture dealer in the city is dreaming 
of the possibilities of landing the cont: f 
equipping the new county building 
process of erection. The proposition is 
counts, for the total of the furniture bids 
equal $60,000. It is probable that the 
will be awarded by divisions so tl] 
dealer will ge entire plum. 

Some new othee turniture is finding 
to the buying public for fashions in off 
ture hauge, as those in millinery or t g 
In the large offices at the present tim: 


top desk is being relegated to obseurity 
flat top desks with only a few drawers ar 
ing About all that the strict 
date business man needs at the present 
which to file ‘his 


into us 


a few drawers it 


correspondence, a little tickler, ar 

where he ean quickly stick in a 

The present system of filing cabinets 
systems has ‘ minated any need Tor ure 
holes, so the lesks are made with fl 
There is ai lesk with the sani 

that is something new The desk is 
Sore golder oat flat top, with square edges 
filigre work, al the drawers of the 

I t ft ith e fl r by 2 t nt t 

hoy has | ty room t SW 

desk and keep the room in a perf s 
condition, Phe leal offiee now is 1 
which the ‘‘boss’’ is hidden away 

high top desk but a place where 

easily seen If wants a lett s 


formation along ertain lines the 


that his secretar) in find it much quick 
he, and a press of tl bu will g 
him. 

The American Desk & Safe Company 
business of purchasing bankrupt stocks of f 
ture and office supplies They lately 
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Sal r rs worth of furnitur: 
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irch furnitur They are said to | 
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g yne of the hustling represent 
(y be-Werr Ké or visited New 
Thanksgiving week after a bus 
vn east He is now making 
gh tl id west, but will returr 
n time holidays. 
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D Cr Elmira, N. Y., ar 
ey have a new catalogue a1 
he press which will be ready for 
rtly a first of the year 
i added s new lines and en 
x tures nstruction as well : 
rices, it is important that ever 
sho send for one of these 
is 1 mailing list 
Chicago, Ill 
t tative.) 
any has declared 
of 114 per cent on its co 
ble December 10 to holders 
her 3 
.* 
Desk Company has had the 
is from ¢ to $5,000, 
New York City, N. Y. 
Desk Company has been 
$10, with the following 


M. Durkit f Rye, N. ¥.; J. M 


MVM. R. O’Coar r, of Brooklyn. Th: 
nanufaeture furniture, 

Bros r Company, of New 

T} A. Hurlev, who passed 

nd last mont] Mr. Hurley i1 
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Machine 


| IS THE SAVING OF 90% IN YOUR 
‘SHIPPING WORTH CONSIDERING? 


We are saving this amount for hundreds of 
fir ncluding some of | the largest establish 
mer in the United States, wl are using the 
D agraph and our “No Ert syste 

st a word from you will bring y ir free 
il trated t klet, explaining all about the No 
Err yster and the machine 


AMERICAN DIAGRAPH COMPANY 
14N. Second St., St. Louis, U.S. A. 


, a 


a hey 


_ Stencil Cutting 


Wo latin Done | 


p pdt “Steel Office Furniture 
and be emecepenne Filing Devices 
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‘It Locks Solidly 
in Any Position 








Rigidity is its Superior Quality. 
No Strain on Your Knees. 





It needs no knee rest. The turn of a screw and it 
is solid. Any writing machine can be operated on it 
with the same speed as if it were on top of a desk. 


Either ENAMELED, STEEL or WOOD Tops 


It is positively the best in Finish and Construction. 
List Price, Full Nickel Finish - $4.00 
“ Oxidize Copper Finish 4 00 
e “ Black Enamel - - + 3.50 


Every Office Supply Dealer Needs Our Catalogue 


Le MEILINK MANUFACTURING COMPANY, Toledo, 0. 2 















ith your office—yet your business need suffer neither loss 


valuable documents and business records by the use of 


of, water-tight and a ructi Unlike the insurance company we do not guar- 
to replace your ; from loss. We will send tree on request our illustrated 
Steelsects ) | i rib idsome line of steel fire-proof 


mate, Tables, W ardrobes, Filing Cabinets, Vault Equipments. 










We build st 
Wr your res 


THE BE RGER 


Specta Wetal Ce 


New York 
Boston 


yecial steel office equipment to order. 
ements and we will furnish estimates. 
ME G. CO., CANTON, OHIO P"¥ssienis 
lings, Roofing, Siding and Fire-proof Construction. 





| rs 
and RETAIL sities, Cousderth 


If You want high-grade Machines 


( 





Rebuilt Tesendias 


COME TO US. Get posse a9 ag Oy 





REBUILT 


MEANS MORE THAN 


REPAIRED 


at Reasonable Prices 


ame for one year. 
Agents wanted every- 





Co., 4th Floor, 84 La Salle Street, Chicago 
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Office 
Furniture 


ECONOMICAL 
PRICES 


No, 160. Cata 
log or Maga- 
zine Rack. 
May also be 
used in the 
Den and 
Library. 











No. 169 No, 170 
STATIONERS AND DEALERS 
WRITE FOR TRADE PRICES 


No, 169-—Magazine or Trade Paper Rack. 

No. 170—Correspondence Classitier—7 wire baskets 

No. 156—Transfer file Cabinet with shelf. Holds 16 
Letter Files. 

No. 187—Office Hat, Coat and Umbrella Rack. 


All are finished in Mission or 
Golden Oak 










No 170, 
Wire 
Basket 
Rack 
for 
classi- 
fying 
mailisa 
Big 
Seller 
All 
Desk 
users 
want it. 
Our 
whole 
line is 
O. K. 
Good 
profitto 
trade. 














No, 156 


CADY CABINET CO. 


Battle Creek, Mich 


DEPT. D, 


























Manufacturer of 


ADDING ROLLS 


FOR ALL MAKES OF MACHINES 





Cash Register Customers Rolls 
Cash Register Detail Record Rolls 
Ruled Autographic Register Rolls 
Police Ticker Rolls 
Barber Rolls 
Time Clock Rolls 
Telephone Rolls 


BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 


4th and Commerce Streets 
PHILADELPHIA, PA. 





All sizes and styles 
of small rolls made 
to order. Estimates 
and samples cheer- 
fully furnished 
































64e DURABILT 
PRICE BOOK 





Notice: The simplicity of construction — the 
mechanism consisting of two tubes made of hardened 
steel, resting on the steel back. The tubes are rotated 
by means of the slide, opening or closing all of the rings 
instantly. The slide operates on a wedge principle 
and it not only closes the rings but locks them firmly. 
The rings are riveted into the steel tubes and they are 
as secure and almost as strong as the tubes. 





The objéction to most price books is the space 
occupied by the rings or binding mechanism. The 
DURABILT overcomes this as far as possible, the 
sheets being closer to the back, and in consequence the 
book is narrower and may be more easily carried in 


the pocket. 


If you wish to handle the best price book, a 
book you can guarantee without fear, a book you 
will sell with enthusiasm, WRITE TODAY 
FOR A SAMPLE, and if it is not better than 
those you are now handling, return at OUR expense. 

The DURABILT PRICE BOOK 


was the “hit’ of the New York Business Show at 
adison Square Garden. 


Stationers Loose Leaf 
Supply Co. 


‘Sells to the Trade Only.’’ 


269 Dearborn St., - CHICAGO 
203 Broadway, . NEW YORK 

















THE DETROIT 
: m COIN 


WRAPPER 


Millions are used 
annually by large 
handlers of coin, 
such as Banks, Trust Companies, Railroads and Street 
Railway Companies, etc. Made to hold all silver coins, 
nickels, pennies, etc.,in amounts from 25 cents up to 
$20.00. Samples, price-list and descriptive circular free 


LIBERAL DISCOUNT TO STATIONERS 
Write the 
DETROIT COIN WRAPPER CO., 18 JOHN R STREET, DETROIT, MICHIGAN. 








$ TRADE - 








Adelaide, Australia. 

The firm of Howard Smith Chambers, wit! 
offices at 113 King William street, Adelaid 
Australia, have recently taken on the sale of 
ofhee appliances, and have already taken the 


agency for a typewriter, and are desirous of 
securing some good supplies, specialties, and 
particularly a line of loose leaf devices, and an 


adding machine. 
Mexico City, Mex. 

Bustamante & Rivero Noiega, S. en C., locat: 
at 2a Tudependencia, No. 214, Mexico City, have 
had their representative in the States look 
ing for office appliances, and although just or 
ganized, it is understood that considerable cap 
ital is behind the firm and that they are to be 
factors in the office appliance business in Mex 
ico. 

Bilboa, Spain. 

Juan Garcia Villasante, 16 Gran via, Bilboa, 
Spain, a dealer in typewriters and office sup 
plies, is desirous of securing the agency for 
other office specialties and supplies. 

R Mexico City, Mex. 

I. L. Hunt, Coliseo Nuevo 440, Mexico City, 
Mex., is desirous of securing paper lines an 
Stationery gooas 

Zurich, Switzerland. 

William Strahlheim, 6 Mutschellenstr., Zuric! 
Switz., is interested in securing a good tyyu 
writer, which must be a first class machine with 
the visible writing feature. 

Springfield, Mo. 

Ozark Medicine Co., Springfield, Mo., 

to purchase an addressing machine and a paper 


wants 


folding machine. 
Charlotte, N. C. 

H. M. Wade, treasurer, Cochrane Show Case 
Co., Charlotte, N. C., wants to correspond with 
manufacturers of typewriters relative to secur 
ing an agency. 

Lexington, Ky. 

J. R. Viley, 726 MeClelland building, Lexing 
ton, Ky., is specially interested in securing th« 
agency for a good duplicator and supplies 


Union Cash Register Co., New York; capital, 
$250,000. Directors—J. A. Bennett, S. Green, 
L. H. Smith. 


INVITATIONS FOR PROPOSALS. 


Circular No. 343. 
FOR ISTHMIAN CANAL COMMISSION 


To Be Opened December 28, 1906. 


For 4 safes, 48 doz. inkstands, 200 doz. library 
paste, 800 gqts. ink, 120 gross pencils, 126 doz 
erasers, 10 doz. cuspidors, 24 doz. waste baskets, 
84 doz. desk files, 1 doz. scales, 600 Ibs. twine, 50 
doz. typewriter ribbons, 20,000 shipping tags, 56 
doz. memorandum books, 75,000 folders and guides 
for filing cabinets with 150 dividers, 15,000 memo- 
randum pads, 110,000 sheets of biotting paper, 180 
reams wrapping paper, 150 reams buff printing 
paper, 100 rolis blue print cloth, 75 rolls drawing 
paper, 25 rolls parchment tracing paper, etc. 

Blanks and general information relating to this 
circular may be obtained from this office or the 
offices of the Assistant Purchasing Agents, 24 
State street, New York City; Custom House, New 
Orieans, La.; 1086 North Point street, San Fran- 
cisco, Cal., and 410 Chamber of Commerce build- 
ing, Tacoma, Wash.; also from Chief Quartermas- 
ter, Chicago; Depot Quartermaster, St. Louis; 
Depot Quartermaster, Jeffersonville, iInd.; Chief 
Quartermaster, Atianta, Ga., and the Commercial! 
Club, Mobile, Ala. 

Sealed proposals, in triplicate, will be received at 
the office of the General Purchasing Officer of the 
Isthmian Canal Commission, Washington, D. C., 
not later than 10:30 o’clock a. m. on the 28th day 
of December, 1906, at which time they wil! be 
opened in public, for furnishing, by steamer, free 
of all charges, on dock at either Colon (Atlantic 
port) or La Boca (Pacific port), Isthmus of Pan- 
ama, the articles hereinafter specified. 


























olidhed Ghumb Gachs 

are handy fastenings 

that heighten the ar- 
tistic effect of pictures, 
photos, signs, drapery, etc. 
Harmonious colors, 
german silver, brass, 

and steel. “Displayed in as- 
sortments that make sales. 
Ask pour dealer or write 


Hawhes-Dachson Co. 
Makers 


82 Duane St. Wew York 
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Thin, and fit the pocket. Four stock sizes; three 
stock bindings: cloth, water grain leather, morocco. 


Prices 35c to $1.00. 


PARALOK BINDER COMPANY 


127 Federal St., BOSTON. 
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Proposals will be received at the Bureau of Sup 
plies and Accounts, Navy Department, Washington 
o>. © until 10 o'clock a. m December 26, 1906, 
nd publicly pened immediately thereafter, to fur 

~ it the navy yard, New York, N. Y¥ ind the 

val station, Guantanamo Bay, Cuba, as specified 

quantity of naval supplies, as follows Scl 97 

wr delivery at Guantanamo Bay) Rubber bands 
memorandum books, pencils, pens, typewriter paper 

itionery ydrometers Applications for | posals 
d designate the schedules desired by number 
osals will be furnished upon application 


3] 9 proxy 
to the navy pay office, New York, N. Y., or to the 

I ul E. B. Rogers, Paymaster-General U. 8. N 
5.06 * * . 
Proposals will be received at the Bureau of Sup 
es and Accounts, Navy Department, Washingtor 


D. C., until 10 o'clock a. m., December 26, 1906, and 
iblicly opened immediately thereafter, to furnish 
the navy yard, Washingt@n, D. C., a quantity 
naval supplies as follows Sch. 312 Pencils 
pens memorandum books stationery, rubber 
tamps Applications for proposals should. desig 
ite the schedules desired by number Blank pri 


posals will be furnished upon application to the 
Bureau E. B. Rogers, Paymaster-General U. 8S. N 
»-UH 
> 7 7 

Proposals will be received at the Bureau of Sup 
lies and Accounts, Navy Dapartment, Washington 
Db. C., until 10 o'clock a. m., December 26, 1906, and 
iblicly opened immediately thereafter, to furnish 
t the Naval Academy and Naval Hospital, An 

ipolis, Md., as specified, a quantity. of naval sup 
plies, as follows: Carpets, etc., desks, etc,, chairs 
tables Applications for proposals should refer to 


Schedule 308 Blank proposals will be furnished 
pon application to the navy pay office, Baltimore, 
Md., or to the Bureau E. B. Rogers, Paymaster 


General U. 8. N. 12-5-06 


POSSIBILITIES OF SELLING STATIONERY 
IN SKYSCRAPERS. 


These days it requires capital to start a sta 
erv business in the cities, where rent is one 

of the most expensive items For this very 
re son compa! itively Tew young men in large 
es are willing to accept the risk of failure in 


stationery business 


There exists. however. a very profitable field 


for enterprising and pushing young men in the 
stationery business, a field where the risks of 
failure are not great and where reward will be 
proportion to industry The large skyscrapers 
offer this opportunity It is a field long 
glected. The possibilities are great when we 
mn to eonsider that there are thousands and 
usands of occupants in these tall office build 


ings, all of whom are in daily need of office sup 


plies. In Chieago it is estimated that there ar 


6.000 office oe upants of the First National Bank 
Building, and the Monadnock contains almost 
as many. Thus in each skyscraper the number 


of inhabitants equal a large town and their pur 
chasing power is twenty times that of a town 


f equal population, because every office in the 


building is a liberal buyer of stationery—in fact, 


there are mail-order concerns these office 
buildings which consume thousands of dollars’ 
worth of stationery a year. 

The exclusive business of any one skyscrape! 
would mean a handsome profit to a stationer 


and an independence for salesmen who have the 


rage to develop such a business 


The young man with limited capital should at 
e start engage desk room in a skyscraper. 
After he has put in a stock of a hundred dollars, 
neluding pencils, letterheads, envelopes, type 
writer supplies, ink, blotting paper, et he 
should notify all the office occupants of his 
ilities to attend to ther Stationery wants 
promptly This mav be accomy shed best y a 
personal call on each occupant and leaving at 
he same time a business card. After this intr 
tion it would be advisable take a few 
plies and solicit business As soon as t 
fice oeenpants realize that they can get a 
ir stationery in the building they will show 
appreciation of the service i i substant 
ner For a time, until the maximum an 
a 2ness 18 sec ired, the SKVS raper Saiesman 
supply all his possible customers wit! 
rs, blotters, booklets, et S is to prope! 
rtise his business ¥ 
As the tr increases ( S 
ind fir an entire ff n, | i 
T Ss I floo tT Ss i ss 
T he rer l il 1S} 
yy ir §s When that ti es ff 
gis +t « he hire ind pr tor 
7 i} n re, ’ 
¢ 4 rements ’ 
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The success of the undertaking will depend 
much on the service given. A good quality of 
goods should be carried and orders filled 
promptly. In case something is wanted that is 
not earried regularly in stock, the stationery 
salesman should, as a matter of accommodation, 
procure the article outside, even if he does not 
make a cent profit on the sale. This is along 
the principle of educating the buyer to make all 
of his purchases within the building and to rely 
entirely on the stationery salesman. 

Then, again, the salesman should exercise a 
pleasing attitude and always keep in mind a 
growing, permanent business from a large num- 
ber of satisfied customers, 

If necessary, all lines of paper and _ twines, 
blank books, index ecards, filing cases, loose-leaf 
systems, and even desks and typewriters could 
be added from time to time to the line. 

There are great possibilities in the skyscraper 
stationery office, and an excellent living for the 
right men. A man of enterprise and capital 
need not confine himself to one building, but he 
could operate offices in several and devote a part 
of each day at each office, supervising the sales 
and auditing the books. Thus a chain of profita- 
ble stationery stands could be established and 
a very large business done. 

Surely, there are possibilities in the plan for 
the right man. 





BILLING AND COOING. 

Polite Salesman—We have here our new model 
Typewriter Number Twenty-three. You will 
notice it is equipped with the most approved 
billing device and—— 

Fair Stenographer—Have you any model that 
also has a cooing device?—New York World. 

PRICES GOING UP. 

Owing to the increased price of raw material, 
wages, rents, fuel and labor, all lines of staple 
goods and many of the specialties in the office 
appliance and stationery field have advanced. 











Tacx Tunovcn Tuss ar \ 
Hygienic Telephone Disc. 








| ) ° | 
Ps ‘ENIG TE’ | 
100 N. 3rd. ST. PHILADELPHIA, PA.’ 


PATENTED JUNE 12. 1906. 





THIS IS IT 


1000 of these Hygienic Telephone Discs with your 
ad printed on them in one color for $10.00. 

The Hygienic Telephone Disc is a hygienic neces- 
sity, and it appeals to all 'phone users. 

Why not try a thousand of these? Do it to-day 
and be before your customers all the time. Re- 
duced rates for quantities. Price list on application. 


CAUTION 


The trade is notified that these telephone discs are 
protected by U. S. and foreign patents. All infringers 
will be promptly and vigorously prosecuted 


HYGIENIC TELEPHONE DISC CO. 
ALLA 
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8 O% 
have 
bought 


Of the numerous Dealers who 
have secured our samples and 
prices on Carbon Paper and 
Typewriter Ribbons we have 
opened accounts with fully 80%. 


They are 
still buying 
which is a sure indication of the 


uniform and high quality of our 
goods. 


Our ‘Blank Box” proposition 
explains our plan for Dealers 
who prefer their goods put up in 
plain or special label boxes. 


Our ‘‘Columbia Agency” propo- 
sition gives full details of our 
co-operative plan for handling 
“Columbia” brand of Carbon 
Paper and Typewriter Ribbons. 


Either proposition and a full line 
of samples will be mailed on re 
ceipt of card. 


Send for them Today 
Columbia Ribbon @ Carbon Mfg. Co. 


(Actual Manufacturers) 
43 Murray St., New York, N. Y., U.S.A. 




















Dispense With Trial Balances 


Of Personal Accounts by using our Proof 
It is practical and requires no change of system 


Money Refunded if not an Absolute Proof that Personal 


Accounts agree with general books 


Why not eliminate the Trial Balance of these accounts. Write for circular. 
MILLER & HAM, 7th & Market Sts., Chattanooga, Tenn. 
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Gm 
SECTIONAL gmimorcial 
ROUTING and 


It shows how thor ighly and systematically your territory is being 
covered and ifto the best advantage, routes of traveling salesmen, 


RECORDING 
SYSTEM 








thelr territory, whether too much of too little, how vered, and where 
your customers, agents of business interests are | ated It points 

at good towns where you have no trade; helps yout hoose the 
shortest and ast expensive routes for salesmen Shows competitive 












freight rates, advertising ntracts, signs, inquiries, prospective 
trade ections, et 


Built up 
with Top, Base, 
Four,Six of Elev 
en Drawers, Mar 
Sections, 3x5 or 4x6 
Card Index Sections and 
Stand. Any number o 
states desired, = 

293 DEARBORN S1. 
CHICAGO 


To the Trade = 


WHY NOT HANDLE THE BEST? 
OUR IMPROVED 


Quick Drying i 
"Don’t Smear’ ads wink 
Have reached PERFECTION 


Prices are Right 
Goods are Right 


Stock of regular sizes always on hand. Write 
for prices and exclusive city or State territory 


J. KLAUSMANN, 705 Williams Street, NEWARK, N. J. 











Write for 
* Business System tn 
Depart 
































Sent 
Postpaid 
on 
receipt ot 


SURE GRIP 
ws 35c 


Valuable Fountain Pen and Pencils 
innumerable It would not have 
happened with a SUREGRIP 


down in the pocket Out of sight’’ just expresses it 


SUREGRIP CO., KALAMAZOO., MICH. 



















No. 45 coop 
Typewriter Cover 


Dust and Moisture Proof 
Free Sample to the Trade with Prices 


Typewriter Specialiy Co. 


243 Broadway, New York 




















TYPEWRITER PLATENS 
RECOVERED 


Patent process of grinding which 
absolutely protects the platen end 
against wear orinjury. We 


Work for the Trade Only 


Return platens promptly, use best 

quality of rubber, charge moder 

utely and treat you ‘“‘square 
WRITE US 


AMES & FILSTEAD 
332 Dearborn St. - - - Chicago 
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RIBBON sar NEWS 








Boston, Mass. 
rhe Columbia Ribbon & Carbon Mfg. | 
port that their Boston branch, which was 
on July 1, is in a very prosperous 





due to the good work done by their energ 
manager, FE. G, Pitman. They contemplat: 
ing to larger quarters in the very near f 
just as soon as a suitable location « 
New York, N. Y. 

There is one | se in the carbon pape 
ness which does not very often proclain 
from the house-tops, vet strange to say 
the oldest house in the business and very s ! 
loses a customer and it has plenty of then \\ | 
refer now to th Rogers Manifold & Car 
Paper Co., of 75 Maiden Lane, New York Cit 


which was established in 1869 and wh 


been steadily coming to the front and hav 
up-to-date in their product and busi! 
methods. They report an exceptionally 


erous year and an ever increasing dema! 
I g 
their various lines, which are now being of 


to the trade attractive figures. Ar 
doubting this should send for a price list 
samples of their ribbons, or their carbon 
for pen, Stylus, pencil or typewriter use 
carry a very large stock and can fi 


promptly, and those in the trade who ha 


these goods know that the Rogers br 
ribbons and carbons are unequaled for 
ity and fine work. 

* 

The large orders from the governmet 
have been received by the S. T. Smith Compa 
of 11 Barelay street, New York, have kept 
of their departments busy Besides these 
they report business as ‘‘never better, 
that trade throughout the country has been 
beyond that of any previous years in the 
of the business The Diamend 8 brand of 





bons and carbons are too well known 
any introduction to our readers, but those w 
have not received the latest catalogue tr t 





house should send for one at once 
** « 
The International Carbon Paper Co., of Ni | 
York, has received some very large rders 
the result of the western trip of its pres 
Mr. Albert Ernst, who on his recent re 
New York state had taken the largest 
ever taken in a single trip by a represent 
of his company While in Chieago Mr. Er 
was elected a member of the Chicag B 
Club, which may ive had something t 
his enthusiast reports of the ‘‘Chicago sit 
tion,’’ 
A. W. Guy for many vears connects 
the H. M. Storms Co., has recepte la posit 
salesman for the William R. Rice, Jr... & ¢ 
New York, agents for the Columbi Ril d 
Carbon Mfg. ¢ 
Robert Craig, an expert ribbon maker, f 
erly connected witl the Colonial Ink ¢ 
Peterborough, Canada, has accepted a posit 


with the manufacturing department of 
lumbia Ribbon & Carbon Mfg. Co 


The Ellams Duplieator ¢ ire getting 
into shape, and are already doing q 
retail business in this eit Thev w 
wholesale business out of the city The 
introducing a ne of carbon paper that is 
ally different t nvthing tl it has her 
offered in the States It ” 7 
fold Gauze Cle non-tlake earbon 
that this earl I Vl produes nies 

ke rigir 


Toronto, Canada. 
Ht. W \ Dix . Superinter 
mbia Ribl rl 


giving dav at | old home in Toront 




















It is needless to state that Mr. Dixon devoted 
much time to explaining the many wonders of 
his new home, New York, to his admiring 
friends 


Chicago, Ill. 


The Tri-Plex Ribbon & Carbon Paper Com 
pany has bee organized in Chicago, with of 
fices at 604-605 Ellsworth building, and are to 
have the sole agency for the Newton Rotherick 
line of goods made in Toledo. Mr. G. C. Mae 
Arthur is the financial head of the concern, and 
M. M. Hersh, a ribbon ar carbon paper sales- 
man known in the United States and England, 
joins the comr 


Rochester, N. Y. 


The new factory of the Crown Ribbon & 
Carbon Company will not be completed until 
after the first of the year, when the company 
anticipates getting locate and will then be 

a position to doub or treble their busi 


San Francisco, Cal. 


As stated in these columns some few months 
ago E. E. B nell, a well-known inventor and 
tvpewriter man f New York, has organized, 
with others, the Bushns [Typewriter Ribbon 
Company, W the following officers: E. E. 
Bushnell, president; Walter A. Chowen, vice- 
president; T. J. Penfield, secretary; Frank V. 


Cornich, treasurer, and H. W. Wheatley. The 
company has started, and so far has met with 


considerable success. 

Mr. Bushnell, who is the moving spirit of 
the company, became known to the typewriter 
trade through his invention, ‘‘The Typewriter 
Prism,’’ in June, 1892, which patent he sold 
several years iater Abe this time Mr. Bush 
nell discovered there was money in rebuilding 
typewriters and ventured in this line, making 
a specialty of producing parts, which business 
he sold out some few years ago to the Type 
writer Inspection Compar having to remove 
to a different climate on account of his wife’s 
healtl 

Mr. Bushnell puts considerable faith in the 
future of California, at s also a firm believer 
in OrFice APPLIANCES, advising us that he believes 
it has done more than anything else to bring 
about a right and uniform sentiment in the 
trade 


THANES HIS FRIENDS THROUGH US. 


Mr. Melville Mundell traveling representative 
for the firm of Mittag & Volger, Park Ridge, N. J. 
appreciating the universa circulation of OFFIC! 
APPLIANCES, sends us the following card for pub 
lication 
“Mr. Editor and Publisher of ‘Office Appliances.’ 

“My Dear Sir Knowing that your Journal 


reaches the trade throughout this entire country 
and is nearly with every dealer in the U. S., | ask 
for the privilege of reaching them through your 
columns, that | may thank them for their past 
favors and courtesies. Waving been treated by the 
stationers and typewriter men with generous or- 
ders and having their confidence and esteem, and 
as the year is about drawing to a close, | wish 
to thank them sincerely and gratefully for their 
kindness to me. 

“The trade has come to realize and appreciate 
the honorable methods and the honesty of the 
quality of the goods that my firm manufacture, 
and through their recognition of these facts, | have 
been generously treated with orders. 

“As the outlook for the coming year is more 
brighter than the one just closing, | wish the trade 
all happiness and joy in their Xmas, and a very 
Happy New Year. 

(Signed) MELVILLE MUNDELL.” 


CANADIAN MECHANIC INVENTS TYPE 


WRITER. 

Kr GG. J . Winds mechanic, has 
vented a new typewrite vhich he elaims will 
revolution! the tvpewriting business and make 
every man s 01 printe Mr. Johnson’s ma 
hine diffe from the | iry typewriter i 
the variety of styles of letters it will print and 
the spacing arrangement Mr. Johnson is also 
working on a device that will enable him to 
make typewriter impressions that may be used 
ma press and printed from the same as ordi 
nary tvpe He has made pplications for pat 


stock company to 


ents an may organize 


manutacture the new ma es 
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The Acme Pointer 


OR INDICATOR 


for REMINGTON 
TYPEWRIT 


“+ 








Locates the Writing Point Instantly 


Very Necessary in Tabulating 
Simple in Construction 
Put on in Five Minutes 


Guaranteed Accurate and Durable 


Special Discount to Dealers 
Send for Descriptive Circular 


KELLEY. JOHNSON & RAND, Mfrs. 


Factory: 441 Chapel St., New Haven, Conn. 
Office: 419 West 5th St.. Oklahoma City. 
Reference State National Bank, Oklahoma City 
FOR SALE BY 

REMINGTON TYPEWRITER Co., 
327 Broadway, New York City. 

WHOLESALE TYPEWRITER Co., 

For Eastern and Foreign Trade 
108-110 Duane St., New York City, 
CENTRAL TYPEWRITER CO., 
For Central-Northern States 


Postal Telegraph Bid., Chicago. 
And all the Exehange Men who handle the Remington Typewriter 








Smiths Adjustable 
Index Tags 








the projection of which any inscrip- 
tion may be written or printed. 
Instantly put on a leaf or card and holds 
with a vice-like grip, but quickly removed to 
another leaf. ‘ ° e . 


USES: They are used to index bound 
<=. books, loose-leaf books and cards. 
Alphabetically, by Time (past, presentor future) 
by Locality, by one or many Subjects, or by 


several ways at once. The 
tags are always on the pages 
a ~ 


Dae eiccten of which cy eee 











you are using, enabling you 
to open to the right place in- 
stantly. 


Tags to Write On 


are made in six sizes, making 

it possible to index bockeieaan Coot me 
the smallest to the largest in size, and allowing 
for writing either long of short inscriptions. 
They are made with a PLAIN LEATHER 
face and also PAPER FACED. The Paper 
faced tags have over the leather a facing of 
the best Buff Scotch Ledger Paper, which 
gives the most desirable writing surface, and 
which will stand several erasures and re-writ- 
ing. When the paper face is entirely worn 
new papers can be obtained. These are the 
most popular tags. 









Write for Stattoners' Circular. 


pept. L. Chas. C. Smith, me. 


Exeter, Neb. 





























DATE NIC 


Trademarks and Copyrights 


Send your business direct to 
Washingtor Saves time and insures better services 
Personal Attention Guaranteed 


25 Years’ Active Practice 


Specialty Working on the Failures of others. 


Address SIGGERS @ SIGGERS 


Suite 33, N. U. Bldg., Washifigton, D. C. 











Burns’ Adjustable Telephone Holder 
and Extensible Bracket ji'tet pets 
Has Largest Radius of Action 


Let us send you one on trial—tf you 
like It keep it and send us $3.00; if 














American 
Electric 
Telephone Co. 






























We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. Q Our Vertical Let- 
ter File Sections cost the same-as 
corresponding grade of wood cab- 
inets and never shrink, bind or 
warp. Send for svecial circular. 


Krag Imperial Cabinet Co. 


816-822 Fulton St., CHICAGO, ILL. 
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Cook’s Flexible Hinged 
we know  FOSt Binder 


Othors Know Wi vrsteisiattone is the coasts 
You to Know way Our Binder 


The Quickest Expansion Binder on the Markel 


‘CHEAP IN PRICE AND BEST IN PRACTICE 


UNLOCKS AND LOCKS WITHOUT KrY. 
OPENG FLAT AND THE USER (6 PLEASED. PROGRESS 16 NOT FETARDED. 
A GREAT TIME GAVER. A GURE NERVE SAVER 


oeere e223 COOK'S FLEXIBLE 
8 


620 CAPITOL AVE., HARTFORD, U. S. A. 


and we want 


— 


FLAT Orenine — No PRovections To Man Your DesKx 


Ont TO Five ano Ont-Har Inowes 
Mace iw Canvas, Condurnoy ANDO LEATHER 


STATIONERS TAKE NOTE 
SEND A TRIAL ORDER 





LOOSE BEC TIONS ARE DISC ARDED 









*\, 223 HINGED POST BINDER CO. 


Oxi2 2.75 


Mialatore showing fey cor Racking sheets ore sembered fer slagle specie 


“SAVE YOUR TYPEWRITER—CET BETTER RESULTS.~ 
AS Lame et Need mt 0t bemegeneten: 


TYPEWRITER 
‘BACKING SHEET 


A Compoenen of Linen, Gum sag Paper 


sssetcsercec|ess 


Why You Should Use Our Sheets 


bh eeree me Rowing Sew nee pen oe te bere pom peer 
bn eoutered ter ange qaring 

Dr gree cay teeeh end aendeme che sowed, eo mere pliable then + 
ers mae 
ee ee 

| precenss erener em serag pape ond meter eter pape lee ene 
ots 

tore re one —_ ~” i me 
drmenen sd Wonton tas We of ton mmchien 

betes om At nie aga os he eee em ame end ure rps gms 8 
eine agua 
ee 
whe erent pees 








SsSreesersrssressessssess 


BRATTON, RICE & CO. 


Mewwtact rere Became Trpeeomer Semeeinime 


a ee COLUMBUE CPM Ub A 
TE Re ee ne 


pe eee fe et ry ee pe te et Late ow Leg Be, Me ee 


- 


Rana sheet se het of your pages betore paming W mehane leewe 
right hand margmal oumbers = uw Use either side 


—- ee 


if You Use a Typewriter You Need Our 


Typewriter Backing Sheets 


An absolute necessity with all makes >f 
typewriters if you want best results. 
Save time and lengthen life of machine. 
Letter or legal size —$/ 00 per dozen, 
Sample mailed for 10 cents. 


Agents BRATTON, RICE & CO., 


EXCLUSIVE TYPEWRITER SPECIALTIES 


Wanted Columbus, Ohio, U.S. A. 





























{THE “NEVER.-PEEL” | 
DUPLICATING FILM 








A ts PF eg We 











is the only one made which 
cannot possibly peel or tear 


Controlled Exclusively by 


THE BECK DUPLICATOR CO. 


* 972.74 Beaver St., New York 


' WRITE FOR SPECIAL PROPOSITION. | 

















Canton, O. 


We have to acknowledge receipt of Vol. 1, 
No. 1, of ‘‘ Baer Facts,’’ house organ produced 
for the benefit of Canton’s office appliance buying 
public and in the interest of ‘‘ Baer’s,’’ the 
commercial stationers and office outfitters of this 
place. They tell us that their customers never 
growl, so there must be lots of satisfaction in 
dealing with this popular house. 

Baer’s—Canton, that’s all; make a specialty of 
fitting up completely a business man’s office, 
from pens to safes and from seales to adding 
machines. The firm are ardent supporters of 
this paper and follow closely the office appliance 
shows as they come along, thus keeping in touch 
with the new specialties as they appear. That’s 
success, 


Meridian, Miss. 


Demerest Brothers, of Meridian, Miss., are 
about to add an office supply department to 
their mammoth establishment of printing, loose 
leaf and bindery specials. They intend to put 
in a full line of stationery, office supplies and 
devices, and as this is a popular firm in Missis 
sippi, doing business in Alabama, Tennessee and 
Louisiana, they will make a success, that’s sure. 
We wish them good luck. 


Salt Lake City, Utah. 

The Breeden Office Supply Company have just 
finished remodeling their store and have given 
the upstairs to their typewriter department, al 
lowing the entire main floor over to the office 
specialty department. 


Columbus, O. 

E. H. Sell & Co., the popular office appliance 
outfitters and stationers of this city, have re 
eently taken over the ageney ef the Monarch 
typewriter, and should make a success of it if 
any one can, for they know the local trade, 
have handled the typewriter game for years, 
and possess the store and experience. Is lo 
eated at 118 South High street. 


Memphis, Tenn, 

W. V. Taylor, vice-president of the A. R. 
Taylor Stationery Company of this city, has re 
signed and will open a new store at 83 Union 
street, handling the Standard adding machine, 
safes, office furniture, stationery, ete. The new 
firm will be known as the Taylor Office Supply 
Company, which is in line with the policy advo 
eated and preached by this publication for the 
past two years. The term stationery store wil! 
apply to the small dealer in staples, and those 
who handle the general line of specialties, ap 
pliances with all the lines of stationery, will 
take on a broader name, such as indicated above. 
Much success to you, Brother Taylor. 


Philadelphia, Pa. 

That latest addition to the Philadelphia ranks 
of stationery stores—the Burgoyne-Bingham Co. 

sent to the trade and their numerous friends 
handsomely engraved invitations to their re 
cent opening. They certainly have a little gem 
of a store and with the acquaintance in the 
trade and the popularity of both of the part 
ners in this company there ean be no doubt of 
their success and rapid growth. There is not a 
million a year to be made in the stationery 
business, Dut these young men have started in 
the right way, in a small, but well equipped 
store, keeping the expenses down to the mini 
mum and going into the business with a deter 
mination to win that in the end always spells 
**SUCCESS’’ in capital letters. 

* * * 

A petition in bankruptey has been filed by 
the firm of Siegert Bros., composed of Emil W. 
and Robert Siegert, stationers at 138 Pearl 
street, New York City. Liapilities, $3,323, and 
assets, $1,152. 





“'Manifold-Gauze™ 


Clean 


Non-Flake 


Typewriter Carbon Paper 


@ Absolutely clean to handle. 

@ Radically New. 

@ Radically different. 

@ Carbon copies like originals. 

@ Sells at sight. 

@ No competition in quality. 

@ Stands in a class by itself. 

@ Dealers closing territory propo- 
sitions rapidly. | 


Satisfy Yourself 


Free Sample Sheet on Application 


Ellams Duplicator Company 
of United States 
110 Duane St. 


New York 


Originators of Clean Non-Flake Carbon 
Papers. . . The only manufacturers of all 
descnptions of Carbon Papers, Ribbons, 
Duplicators, Stencil Papers and Inks 














iti 2 hd 
TYPEWRITER 
O | e CARBON PAPER 
(Extra light weight) 


Will give more and better (clean, distinct) 
copies than other carbon papers 


ih] 
7 E I TYPEWRITER 
- CARBON PAPER 
(Standard weight) 


The leading carbon paper for all ‘round, 
every day, usual number or copies. 


@ The most satisfactory carbon papers made. We 
want every dealer selling high grade carbons to prove 
this by test. 


Send for Samples Today 


UNIQUE CARBON anp RIBBON CO. 
150 NASSAU STREET 
NEW YORK 
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H. E. STEMLER, OF PORTLAND, ORE. 
AND 


PAUL V. DIVVER, OF ATLANTA, GA. 


Mr. Stemler represents the a G Smith & Bros. Typew riter Co Mr. Divver is the well 


known representative of Mittag & Volger 
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The Rayo Card Company, of New York City, 
has been incorporated at Albany for $500,000. 
Among the directors are Louis Healy, Emily 


Chapman, William E. Carson, all of New York. 
* - * 

The Boone Blank Book Company, of Boone, 
lowa, have been adding some new machinery 
to their establishment. Among others is a large 
paper eutter, the largest in this section. 


* >. * 
Samuel O. Phelps, a foreman with the U. 8. 
Envelope Company’s works at Hartford, has 
resigned on aécount of failing eyesight, and F. 
O, Goss has assumed his position. 
>. > . 

The Royal Paper Mills at East Anmis have 
been sold to George Vandyke, of Boston, and 
the purchase price is said to be $1,000,000, which 
includes the paper, pulp, mills and limits owned 
by the company. 

* * > 

The Modern Ledger Company has been incor 
vorated at Saco, Me., for $25,000, with F. L. 
okuee, president, and others. 


New York City. 
(By our special representative.) 

Otte A. Wolf, who has been closely identified 
with Berlin & Jones Envelope Co, for the past 
few years, has closed a contract with Bren 
tano’s, New York, and will take entire charge 
of their stationery department. As those who 
are familiar with Mr. Wolf’s attractive per 
sonality and broad stationery experience well 
know, the Brentano house is to be congratulated 
on this new connection. It is their plan to have 
one of the representative departments of the 
country, and their anticipated move to the Fifth 
avenue district will certainly strengthen them 
in this determination. 

> . * 

Nothing succeeds like success—this has been 
ably demonstrated in the remarkable growth 
of the Berlin’s fine correspondence business in 
the past few years. 

Harry 8S. Adams, who has represented the Ber 
lin house in the west for a number of years, 
has been appointed sales manager and will here- 
after make his headquarters in New York, hav 
ing direct supervision of the traveling force and 
everything else pertaining to the getting of 
business. A new department will be organized, 
controlling this part of the business, over which 
Mr. Adams will have entire charge. The Ber- 
lin & Jones Co. have advanced wonderfully in 
the past year and the more than successful ad 
vertising campaign which they have pursued 
during that time has made this new feature 
of the business necessary. 

"ee 

Albert E. Logan, formerly of Holyoke, Mass., 
is now located in New York City at the New 
York office of the United States Evvelope Co., 
where he is representing the W. H. Hill division. 

* 7. * 

On Tuesday, November 13, the American 
Writing Paper Co. mailed notices to all of their 
customers that there would be a change in trade 
eustoms on paper sales. This company is not 
the only one which has taken this step, but it is 
acting conjointly with the other paper manu 
facturers of this country. The notice is given 
herewith: 

**Gentlemen: Any quotations on book pa 
pers that you' may have from this company are 
hereby withdrawn. 

**Your attention is called to the following 
trade customs going into effect today, with 
reference to the manufacture and sale of book 
papers by this company: 

**Price quoted hereafter will be 
paper packed in flat frames. 

‘For papers finished in 


based on 


rolls or soft fold 


@and no allowance is to be 
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‘*For paper finished in solid boards or cases 
there will be an additional charge of 10 cents this fact, f 
per one hundred pounds. line itself b 

‘*The minimum basis of weight for standard the ‘* backi 
papers to be as follows: possible ma 

** Machine finish, 24x38 

‘‘Super calendered, 24x38—45 lbs. 
sheets. | | : The New 

or lighter weight papers, the extra cost VI er 
of manufacture is to be added according to anutactur 
weight. 

‘*Paper shall be billed at the ordered weight, 
made by us unless 


40 Ibs. to 500 sheets® 


to 500 


vertising f« 
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new and la 
Perry will 
his new of 
Broadway. 


his success, 


the variation is in excess of 4 per cent. 

‘*We cannot brand paper a different 
from that which is ordered made, and in each 
instance bundles will be stenciled the ordered 


weight 


of such an 


weight. field 
“ . . . . ield. 
‘* For trimming one or more sides, and for : 
ream wrapping, an additional charge will be 
made. 
‘*When you are next in the market, we shall 
- . Holvoke, 
be pleased to hear from you and name you new 
: 9s plans have 
quotations. Yours truly, 
he built by 
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Dwight Terry, the veteran salesman 
Berlin & Jones forees, has returned to the fa 
tory until after the holidays and reports busi 
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tory to turn out his orders fast enough. be one of 
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BRANCH OFFICES: 


NEW YORK BOSTON PHILADELPHIA CINCINNATI DETROIT 
87 Nassau Street 176 Federal Street 18-24 South 7th Street 516 Mercantile Library Bldg. 414 Buhl Block 
DISTRIBUTING AGENCIES: 

CHICAGO ST. LOUIS SAN FRANCISCO AUSTRALIA LONDON PARIS 
W. Cary Lewis & Co. Modern Typewriter Supply Co. A.C. Busteede The Lingham Importing Co., Ltd. The Oliver Typewriter Co., Ltd. The Oliver Typewriter Co., Lid. 
21 Quincy Street 614 Pine Street 22 Montgomery Street Sydney, N. S. W. 75 Queen Victoria Street 





Record Ribbons. 


Record Ribbons of most com- 
panies have about half the life of 
Copying Ribbons. 

Keelox Record Ribbons wear 
longer than Copying Ribbons. Try 


them. 


We Make 


Rapid Roller Ribbons that will 
yield five copies from one impress- 


ion 


Strong Copying Hectograph 
Ribbons in Purple, Blue and Green. 


Never use Copying Ribbons un- 


Bi-Colored Ribbons for all 
less you copy your work. 


machines that use them. 

Record Ribbons produce 
brighter colors and neat work 
which will not rub, and should be 
used in connection with carbon 
copies. 


Ribbons of all colors for the 
Multigraph Machine, with type- 
writer ribbons to match, 





A Ribbon whose Impressions Always Stand 
in Original and Copy. 


A Few Words to Dealers and Buyers of Typewriter Ribbons. 


Did You Know That there never was such a large demand for cheap typewriter ribbons as there is to-day ? 

Did You Know That most of this demand comes from large corporations whose records should be such as to last for many 
years? 

Did You Know That old manufacturers, who have formerly used good permanent colors in their ribbons, are now turning 
out ribbons made from cheap colors and cheap fabric to meet this great demand for cheap ribbons? 

Did You Know That no buyer or dealer can tell one of these ribbons from a good ribbon from their appearance, and only 
a little by their work? 

Did You Know That one maker of typewriter ribbons pays from 30c to 50c per square yard for the strongest sea island 
cotton fabric and charges it with the strongest and most permanent dyes which cost about 82.00 per pound ? 

Did You Know That there are other makers who are using a 15c cambric and charging it with color which costs from 15c 
to 40¢ per pound ? 

Did You Know That copies made by ribbons produced in the latter way will disappear off the paper in a few years, while 
those made by the former will not fade, but last for a long term of years, some as long as the paper itself ? 

Did You Know That a short time ago one of our largest Railroad Companies lost Sixty Thousand Dollars ($60,000.00) by 
being unable to produce its records made four years previously? When they referred to them there were 
no indications that a copy had been placed on the paper except the signatures in ink. 

Did You Know That $60,000.00 would pay for more first-class ribbons than they would use in 150 years? 

Did You Know That many people, who only have use for copies about six months, are using a cheap brand of ribbons 
because their copies will only last from twelve to eighteen months and they can then use their copy-books 
over again? 

Did You Know That ribbons of this kind are being put up in boxes marked ‘‘ Non-Fading, ’’ ‘‘ Non-Drying ” and ‘ Non- 
Filling ’’? 

Did You Know That 99% of the people who are buying them suppose that the copies they make are going to last for 
years? 

Did You Know That you are just as liable to get a gold watch for $5.00 or a good suit of clothes for $6.00, as you are to get 
a good typewriter ribbon for one-half the price that reliable and reputable manufacturers have charged tur 
years? 

Did You Know That the Kee Lox Manufacturing Co. use more color that costs $2 UU per Pp yund in the making of their 
goods than that of any other price? 

Did You Know That their ribbon was made full length for every machine and from the strongest, long-fiber, sea island 
cotton fabric to be had? 

Did You Know That it is risky business for any concern who value their records to buy anything but a ribbon made in 
this way? 

Did You Know That the ink in the Kee Lox ribbon is prepared in such a way that it travels in the cloth so that when 
pounded out in one spot it will fill in from the unworn surface around ? 

Did You Know That this feature does not exist in any other make of ribbon on the market? 

Write us for further information, catalogue, prices and discounts 





Manufacturers of the Largest Variety 


> of Typewriter Ribbons and Carbon 
AEE LOX, Manutacturing Company — "revs ano wome ornce, 


ROCHESTER, N. Y., U. S. A. 
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OW is it that in five brief years the Kee lox, Manufacturing Company have come up and out-stripped com- 


petitors who have been making goods for fifteen years ? 





Is it because they have scoured the country with salesmen 








No! For no salesmen have traveled from our factory in three years 





Is it by extensive advertising ? 
No! For this is the first advertising they have placed in an American publication. 





Then how do you account for it? 


The simple reason is this: they came on the market with a perfectly clean, Non-Grease Carbon Paper which they 
I ) I , 


originated themselves. The contrast between it and the goods then being marketed by other concerns was so great and 


radical that as fast as users learned of their merits they created a demand which has kept this company busy increasing its 


capacity until they were compelled to build a factory of their own this year. 
Could anything speak louder of the high quality of a product than the fact that its own merits have built up a busi- 
ness in five years which others have not accomplished in fifteen years with a force of salesmen and constant advertising? 


Feather Weight - 4 Ib. 
Elite = 5 Ib. 
Standard Weight 7 Ib. 
THREE 
CARBON PAPERS 


THAT HAVE NEVER 
BEEN EQUALED. 


We make a special- 
ty of getting out car- 
bons for any particu- 
lar purposes and invite 
inquiries from con- 
cerns who get out 
business systems. 


The Most Successful 
and Experienced 
Supply Dealers in this 
Country are handling 


The KEe lox, Lines 
14 brands of Pencil and Pen Carbons, 


We Make Various kinds of Carbon in rolls, 


Nearly 50 Specialties made to meet the requirements for special 
purposes that other Carbons will not successfully fill. 


Extreme Cleanliness, Neat 
Impressions, combining with 
Great Durability. Every doz- 
en sheets put up in a stiff 
holder which prevents car- 
bon from curling and acts 
as a wrapper when being 
rehandled in small quanti- 
ties. 





18 brands of regular Typewriter Carbons, 


Among these is a Carbon so clean that we use our business card on the back and a Pencil Carbon that is as clean to 
handle as a piece of white paper 
We also make a Pencil Carbon which is used for printing on the back, such as is used in order books and other dup- 


licating systems, which does away with the loose sheet. 
No make of carbons combines cleanliness, good work and durability so completely as the Kee lox, brands 


Imitations by other makers are not just as good. They are always deficient somewhere 
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Boston Modern Typewriter Supply Co., 

‘ . a 614 Pine Street 

176 Federal Street SAN FRANCISCO 
A. C. Busteede 


Philadelphia Manufacturing Company 22 gums Street 3 


18-24 South 7th Street 
The Lingham Importing Co., Ltd., 


Manufacturers of the Largest Variety of Typewriter Ribbons Sydney, N.S. W. 


Cincinnati 
516 Mercantile Library Bldg. and Carbon Papers in the United States. ? _LOND¢ »N 
The Oliver Typew riter Co., Ltd., 
Detroit Factory and Home Office 75 Queen Victoria St. t 
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COMMERCIAL STATIONERS’ SECTION 





EVIEWING the Field of Specialties, 
Staples and other Office Supplies of 
particular interest to the Commercial 

Stationer. 
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Too Busy Dying and Doesn’t Know It 


To those who visit the commercial stationer or 
the office appliance dealer the fact that they 
as a trade are very busy men is nothing new, 
and those who have been the rounds of these 
fellows know well there are those who are busy 
because they themselves are not keeping abreast 
of the time with modern methods in the con- 
duct of their business. 

The man who is expected to sell the office de- 
vices for a better and speedier handling of office 
routine work must necessarily be able to show 
that he is able to explain thoroughly the uses of 
such things, and if he is not a practical user 
of them himself he cannot possibly understand 
them enough to make a success as an agent or 
dealer, and it stands to reason that the fellow 
who is not able to keep up with the modern de- 
vices, handle them properiy and use them him- 
self, is the one who will not succeed. 

One of the first tools such a dealer, stationer 
or office appliance representative must neces- 
sarily have is something to guide him—some- 
thing that will tell him of the coming of these 
new things; how those on the market are doing 
and what relation one has with the other. 

The writer was never more impressed with 
the value of this seeming neglect of ‘‘trade 
matters’’ as when he made over 150 American 
cities and discovered what a small proportion of 
the trade really enjoyed a ‘‘trade paper.’’ In 
visiting the average stationer he told you he was 
too busy to read papers, and in many other 
eases he had the papers on his desk but had 
been ‘‘too busy to open them,’’ and it certainly 
did one’s heart good to approach the head of an 
institution where the trade papers entered’ as 
an important factor in his dealing with the 
manufacturers and the buying department. One 
need hardly ask such men how they get ‘‘their 
information. ’’ 

The publishers of Orrice APPLIANCES entered the 
stationery field, knowing well what the condi- 
tions were throughout the country, and they 
have catered for both the busy man and the 
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Asbury Park, N. J. 

Harry A. Borden, who conducts a general 
stationery business here on Bond street, will 
open an additional store to handle his usual 
Christmas rush. The branch will be located at 
636 Cookman avenue. 

Baltimore, Md. 

The Doxey Book Shop Co. has been incor 
porated here for $5,000. D. Doxey, Wm. Doxey, 
Wm. Giles, Wm. J. Coyne and G. H. Emery are 
the incorporators. 

Boston, _ Mass. 

The Damon Company has been incorporated 
here for $10,000, with Geo. E. Damon, Fred A. 
Fernals and Geo. B. Hayward incorporators. 
The company succeeds to the business of the 
Pemberton Law Stationery Co. 

Evansville, Ind. 

Koenemann, Riehl & Co. have organized here 
to conduct a stationery business with a capital 
of $5,000. Ed D. Koenemann, A. A. Riehl and 
Iva E. Ragedale are the directors. 

Cleveland, Ohio. 


H. B. Burrows, for many years the active part 


man who was looking for a paper that would 
give him the most amount of news concerning 
his business in the most condensed manner and 
yet broad enough and educational enough to post 
him on all topics. 

As publishers we believe that a ‘‘weekly’’ 
paper comes too often, even for those who have 
plenty of time, or for those who take time for 
the reading thereof. 

We believe that a ‘‘monthly’’ magazine, com- 
ing twelve times a year in a neat, attractive 
manner, departmentized in such a way as to 
allow readers to quickly find the important news 
from their respective special fields, or those 
things they are most interested in, will satisfy 
the largest number. 

We believe that the publishers should main- 
tain an advertising rate sufficiently large 
to support their paper in producing the best 
news in the most attractive form. 

We believe that the subscription price should 
be nominal, allowing all the privilege of enjoy- 
ing its pages, and so low that it is unnecessary 
to offer ‘‘premiums’’ or other inducements for 
subscribers. 

We believe that the paper should in itself be 
its best premium, and that each issue should be 
a special issue—so interesting as to cause every 
subscriber to anticipate its coming and enjoy its 
reading. 

We believe we have accomplished something 
towards making our paper the best magazine of 
its kind in its respective field, and we shall not 
stop until we have moved the greatest number 
of non-subscribers into thinking they should be 
one of our great family. 

It has been along the above lines that Orricr 
APPLIANCES has been published and will continue 
to be produced, but the hardest man to reach, 
the most difficult fellow to interest in anything, 
is he who is too busy to read his trade paper. 
Find such a fellow and you will usually find one 


; 


whose credit is ‘‘shaky’’ and whose general 
standing is on the decline. He’s dying and 
doesn’t know it. 

ner in the business of the Burrows Brothers 


Company, of Cleveland, has accepted the gen 
eral management of the Hopper-Jackson & Co., 
Limited, of London, handling their business in 
New York City. Mr. Burrows is to receive $25, 
000 a year salary. 

Although severing his business activity with 
the Burrows Brothers Co., Mr. Burrows will re 
tain his place on the directorate. 

The firm of Hooper-Jackson & Co., 
of London, is composed of Americans, and is 
well known as the publishers of the Encyelo 
pedia Britannica, 

Chicago, Ill. 
(By our staff representative.) 

Daniel R. Cameron, of the firm of Cameron, 
Amberg & Co., was bunkoed by a confidence man 
representing himself to be a city inspector. 
However, the amount was only for the sum 
of $1. 


Limited, 


* * * 

Quite a number of the stationers are putting 
in a new line of toilet paper manufactured by 
the Chieago Oval Toilet Paper Company. The 
yossesses some new features that are 
and the paper itself is of a splen 


holds r 
commendable, 
did quality. 
* + * 
P. F. Pettibone & Co. are pleased that a num 
ber of lithographers that have been on a strike 


for so long have gone back to work, and the 


great rush in that department is now being 
taken care of in a satisfactory manner. The 
lithographers, who wanted shorter hours and 


Along these same lines and direetetd to the 
same fellow, there appears in a recent issue of a 
most worthy stationers’ trade paper the follow- 
ing remarks on the same subject, which are 
worth the reading: 


An Absurd Excuse. ~- 

‘*A common excuse among dealers in all lines 
who do not subscribe to the trade journals in 
their respective fields is that they do not find 
time to read them. Almost invariably those who 
offer this absurd exeuse are the plodders who 
work early and late and are forever busy, but 
who never accomplish very mueh of anything. 
They are forever complaining about the good old 
times when things were different and when all 
the good luck was not monopolized by impudent 
competitors who didn’t know what hard work 
was and who didn’t deserve to succeed, anyway. 

‘Poor Mr. Plodder! His constant grumble is 
not to be wondered at, for he certainly is los- 
ing ground. But it is not because of ill fortune, 
not because he doesn’t work sufficiently hard, but 
it is rather explained by the simple fact that 
he doesn’t deserve to succeed. 

‘‘In these enterprising days business methods 
are constantly being changed and improved and 
only those dealers can hope to avoid becoming 
plodders who keep thoroughly abreast of all the 
innovations that are being effected in their par- 
ticular trades. It is the sphere of the trade 
journal to print, from time to time, the news 
regarding these innovations as well as much 
other valuable information which can be ob- 
tained only through earefully following every 
issue. Constant failure to keep informed about 
these innovations is certain to be reflected in 
the dealer’s business. The effect may not be 
serious at first, but for this very reason it is 
all the more injurious, because the dealer is apt 
to float hopelessly onto the treacherous rocks of 
carelessness and old-fashioned methods before 
he knows it.’’ 


the same pay, didn’t get what they struck for. 
* ” « 


Marshall Jackson & Co, are extremely busy. 
This is nothing new for the company by any 
means, but it remains for Mr, Jackson to put 
in his own original way the cause of all the 
rush. He said, ‘‘This is the Kangaroo month; 
January will have more heads than tails.’’ In 
other words, business for this year is on the 
home stretch, the race is about run, and, like 
the good business man that the American is, he 
is already preparing for next year. 

* + * 


Mr. Stevens, of Stevens & Maloney, whom 
we reported in Michigan last mofth, has re- 
turned. The ducks have all regained their 
equilibrium since his exit and business in the 
Badger State is going on now as usual. Mr. 
Stevens creates as much havoe around a duck 
pond as President Roosevelt in a jungle of 
bears, Rae fae 

E. Y. Horder, the rustling stationer on Wash- 
ington and La Salle, has just installed a Na- 
tional cash register that acts almost human 
when you ‘‘press the button,’’ and does almost 
everything but drum trade and bank the money. 
Mr. Horder had the honor of getting the first 
one of these machines in Chicago, although 
there is one on the North Side at the present 
time. The electrical contact which operates the 
machine when a lever is pressed is the one 
feature of the machine. But the strong feature 
of the machine is that it insures absolute hon- 
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esty among the clerks, and at the same time 
registers each action no matter whether the 
business has been ‘‘no sale,’’ money paid 
Cc. O. D., a cash or a charge transaction. Sev 
eral adding machines on the register keep exact 
count of the number of customers each clerk 
serves and the number of dollars and cents he 
takes in, so that the proprietor at a glance 
ean find out just what each clerk is doing, and 
also get the total amount of cash received and 
customers waited on. A little printing machine 
in the register prints the amount on a little 
slip that each customer has paid and an ad 
for Mr. Horder for every transaction. The ma 
chine is a wonderful piece of mechanism and 
a good advertisement for any business man. 
ft *. * 

Cameron, Amberg & Co. have given special 
attention to decorating their windows for the 
holiday trade. Manager Collins said that the 
biggest day of the year for them is always the 
second day of January. That is, more people 
visit the store and buy something, such as a 
ealendar pad, ink or articles that they need to 
stuart the new year with. 

. . . 

The main issue with all of the stationers at 
the present time is work. None of them have 
any time to stop and talk. These are their har 
vest days, and they are busy reaping. The busi 
ness will keep up all through January and 
February, and then there comes the inevitable 
lapse after three strenuous months. Hundreds 
of people are visiting their stores, and, unlike 
the thousands that visit the toy departments 
just to see, are buying something. 


New York City, N. Y. 
(By our eastern representative.) 

At the regular monthly meeting of the trus 
tees of the Stationers’ Board of Trade, held in 
New York, on Tuesday, Nov. 13, the subject of 
the annual dinner was passed upon, with the 
following gentlemen appointed as a dinner com 
mittee: William B. Boorum, Jr., Lawrence W. 
Sanders, Robert Ansley, Eberhard Faber, Lyman 
B. Sturgis, John A. Walker. Mr. Henry ©. Bam 
bridge, the association’s president, is a member 
of the committee, ex-officio. 

> 7 * - 

Bryant Stationery Co., of New York, has been 
incorporated at Albany with a capital of $3, 
000. Mary Potts, Jos. Levinson and Benj. 
Yohelen are the incorporators, 

. * * 


Siegert Brothers, composed of Emil W. Siegert 
and Robert E, Siegert, stationers with offices at 
138 Pearl street, have filed a petition in bank 
ruptey with liabilities of $3,323 and assets of 
$1,152. Henry P. Butler has been appointed 
receiver. 

Telegraphic reports from New York, as we go 
to press, indicate that the new store of Hoskins, 
only recently opened there, has been gutted 
by fire with a $60,000 loss, 

The Carl Pehl Co, has been organized in New 
York for a general advertising, printing and 
stationery business. Capital $1,000. J. C. Pehl, 
F. B, Pehl and A. Meyer. 

— _ * 

Douglas H. Cooke, Inc., doing a general sta- 
tionery business at 64 Fulton street, has filed 
schedules in bankruptcy, as follows: Liabili 
ties, $20,531; nominal assets, $8,879. Among 
the creditors were James H. Eckels, Chicago, 
$14,051; Clara Wagner, $530, and Inland Type 
Foundry, $439. 

= * > 

The Associated Stationers’ Company filed in 
corporation papers at Albany, N. Y., with capi 
tal of $100,000. Details of this company are 
given elsewhere. 

Spangenberg & Maclean Co. have incorporated 
in New York for the manufacture of blank 
books, ete. Capital, $50,000. 

= * 


Miss Lillian Helmken, a saleslady at the 
stationery store of Andrew Sauer, Jr., 13 Put 
nam avenue, Brooklyn, told the police that on 
October 4 two men had stolen $50 worth of 
fountain pens from her employer’s store. The 
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detectives of the Classon avenue station did not 
succeed in getting any definite trace of the men 
until recently, when they arrested Jerome Rosen 
field, of 21 East 119th street, Manhattan. Rosen 
field was arraigned in the Myrtle avenue court 


this morning. He pleaded not guilty and de 
manded examination. Magistrate Hylan held 
him in $500 bail for examination on Thursday 


It is announced that A. B. Hutton has pur 
chased an interest in the stationery business 
of Millard & Co., of 12 East 16th street, New 
York City. The firm name will not be changed, 
and the business will be earried on as hereto 
fore. It is the intention of the house to ep 
large their facilities and will make a feature of 
special work in the blank book and printing 
line. 


Schedules in bankruptey have been filed by 
Douglas H. Cooke, Ine., stationer, at 64 Fulton 
street, New York City, which show liabilities 
of $20,531 and assets of nearly $9,000. Ther: 
are named in-the schedules 125 creditors, many 
of them out of town, for goods purchased dur 
ing the past year. 

There is something doing around on Pear! 
street at the offices of the Pencil house of FE. 
Faber. It is announced that the general sales 
manager, Mr. Angy Thomas, will move his of 
fices on January 1 to the third floor of the 
Barelay building, corner of Duane street and 
Broadway, where he will have one of the hand 
somest suites of offices in the city. Mr. A. 
W. Williams, the Pacifie coast salesman for this 
house, recently returned to the city after al 
most three months in the west, and reports an 
exceptional trip. Business was never better 
with this up-to-date pencil manufacturer, and 
more orders than the factory can fill seem to 
be the rule and not the exception. 


Another failure in the post card line is noted 
in this issue. While there seems to be a craze 
for post cards, which is growing instead of 
diminishing, yet there are many dealers who 
spring up in the night and think they can with 
out capital and a sufficient knowledge of the 
business make a fortune in a few weeks in the 
post card business. The latest unfortunate is 
Osborne, Limited (corporation), who has filed 
a petition in bankruptey, giving his liabilities 


as $9,890 and his assets as $7,358, 


Mr. Robert Ansley, manager of the stationery 
department of the American News Company, 
was confined to his residence for several days 
during the latter part of November and was not 
able to attend the Boost Club dinner. Mr. 
Ansley has now recovered his usual strength 
and vigor and is able to direct his forces with- 
out the aid of the long distance ‘phone. 


One of the most unfortunate incidents in the 
history of the stationery business in New York 
City was the burning of the new store of Hos 
kins, at 354 Broadway, on the evening of 
Wednesday, December 5. The formal opening 
was scheduled for December 10, but the store 
began transacting business on Monday, Decem 
ber 3, although the store was not entirely com 
pleted. , 

The fire started about 11 o’clo¢ék, presum 
ably -from faulty electrical equipment, on the 
third floor of the building, and completely gutted 
the entire upper part of the structure. The 
flames spread with amazing rapity, so that when 
the first engines arrived the flames were burst 
ing through the roof, and three alarms were 
necessary to subdue the fire. The building has 
been destroyed by fire three times in as many 
years, and seems to be a ‘‘.Jonah’’ as far as fire 
is concerned. The stock loss is estimated at 
$75,000, covered by insurance. New quarters 
were immediately secured on the tenth floor 
of the N. Y. Life building, and it is the inten 
tion to rebuild and make the store better than 
before. It is to be regretted that the fire should 
have prevented the Hoskins Company to show 
to New York what an up-to-date stationery store 
really meant, but it will undoubtedly be replaced 
by one which will eclipse the old one in complete 


ness, 


The advertising manager of the L. E, Water 
man Company, Mr. Walter F. Mullen, recently 
spent several days in his old home city, Mon 
treal, Canada. The L. E. Waterman Company 
will not exhibit at the coming Montreal Busi 
ness Show. 

Newark, N. J. 

Dutehers Brothers, ine., of 62 New Jersey 
avenue, Newark, have incorporated for $125,000 
Bernard B. Dutcher, Theo. W. Dutcher and Hugo 
Bo pple, Jr.. are the incorporators 


The Diamond Trading Stamp Co. has been 
incorporated at Camden, to deal in. trading 
stamps, and as printers, stationers, ete. Capi 
tal, $100,000. J. Davidson, R. J. MeKinstrv, S 
G. Glenn. 


The only exclusive stationery store in this 
town is operated by H. B. Rogers, at 10 Opera 
House block. 

Oklahoma City, O. T. 
(By our special correspondent.) 

Simon & Mayer, of this city, believe in doing 
things. Mr. Mayer, who is an all round expe 
rienced stationery and office appliance man, was 


formerly in business in Waco, Tex. The new 
firm has secured a very prominent location on 
Main street, in Oklahoma City, and _ has 


equipped its establishment with the most ex 
pensive, artistic and attractive fixtures in this 
part of the country. The store is beautifully 
and artistically arranged and looks very invit 
ing. The firm spared no expense in opening up 
its store and it is now the most attractive here 

While only four months old, Mr. Mayer is 
very jubilant over the amount of business the 
firm is doing. They carry the very best brands of 
established lines in the market,-and express the 
confidence that the publie will soon see the ad 
vantage of high grade goods. As the firm is 
very popular among the trade, we bespeak all 
kinds of suceess for them in their undertaking 


The Parry Stationery Co. is a new firm open 
ing in Oklahoma City on November 10, con 
posed of O. L. Parry and R. F. Parry, brothers 
Mr. O. L. Parry comes from Cincinnati, and R 
I’. Parry was, for some ten years connected with 
the Dorsey Printing Co., of Dallas, Tex. The 
Parry company will carry a general line of sta 
tionery, but will make a specialty of the print 
ing trade, giving also a department to offies 
furniture and specialties 

Paris, Texas. 
(By our special correspondent, } 

B. H. Bennett, for eighteen vears conducting 
a printing establishment in Paris, Tex., has in 
corporated, Mr. Bennett, president; J. A. Gib 
son, secretary, and F. W. Ramsey and F. X. Fisk 
are the other incorporators. 

The Bennett Printing Co. now rank with the 
very largest concerns in Texas. They have a 
corps of traveling representatives that cover 
Texas, Arkansas, Oklahoma and Indian terri 
tories, where they do a large business. Among 


their manufacturing they make blank books, 


loose leaf devices, binding and printing. They 
have added to their business a new department 
for office specialties, oceupying 15,000 square 
feet, carrying a full line of stationery, offic 
supplies, furniture and appliances, The con 


pany enjoy a very large and extended business 
in this territory, as the firm is composed of four 
young men of experience and each one a hustler 
They keep a large force employed getting out 
orders, and they are anticipating a very larg: 
increase in business. for which they are thor 
oughly equipped. 
Pittsburg, Pa. 

rire broke out in the stationery department 
of the Rund Manufacturing Co. at 340 Second 
avenue, this city, on Nov. 3, causing a damage 
of several thousand dollars. Cause unknown 


The new store of A. W. MeCloy & Co., sta 
tioners, printers and binders, at 642-644 Liberty 
avenue, was opened to the public on November 


14. The new quarters were decorated for the 
occasion and many of the company’s friends 
visited them and wished them success. 

The MeCloy firm have enjoyed an extensive 


trade in Pittsburg, and have made many friends 
ill of whom wishes them well in their future 























business. The company now ‘oceupy 27.000 
square feet of floor space, and are to handle a 
general line of office specialties, supplies and 
staples. A wholesale department is also con 


firm, under special management. 
Philadelphia, Pa. 

Che assets of the Mount Holly Stationery « 
Printing Co., of Philadelphia, amount to over 
$369,000, chiefly belonging to the paper depart 
ment of the company, and it is now suggested 
that the business be pern inently operated by 


ducted by the 


the receiver 
Rutland, Vt. 

The first business office be opened in the 
burned Rutland district since the fire of Feb. 18, 
is the store of John J. Carbine, at 23 Center 
street. 

In addition to a line of stationery and books, 
Mr. Carbine will handle a line of office supplies 
and specialties. 


St. Paul, Minn. 


The St. Paul Book & Stationery Co. are pre 
paring to move into their new building, com 
pleted for them, which will make them one of 


the largest in that part of the west. 
St. Louis, Mo. 

The Rosenthal Paper & Stationery Co. have 
leased from the Mafflit estate the five-story and 
basement building at 519 and 521 North Main 
street. The lease is for a term of five years, 
at $3,600 per annum. The new quarters will 
be given over to the paper and stationery busi 
ness, they having outgrown their old premises. 

The Centralia Book, Stationery & Printing 
Co., at Centralia, has been given a state char 
ter, with a capital of $10,000. Geo. R. Knight, 
William Severns and Frank S. Clarke are the 
inecorporators 

Sioux Falls, 8. D. 

The Cataract Book & Stationery Co. are put 
ting out some new novelties for Christmas, and 
are securing considerable business in this terri 
tory. 

Salt Lake City, Utah. 

The Moon Book & Stationery Co, 1s the new 
name for the old firm formerly known as the 
Salt Lake News Co. 


The Spargo’s Book Store has been incor 
porated here for $20,000, with Mrs. Margaret 
Spargo, president; John N Spargo, secretary 
and treasurer. Fred Scriven, Mrs. T. J. Nelson 
and Robert Barr complete the directors. 

The business was established years ago in 
Ogden, Utah, by the late J. H. Spargo. 

San Francisco, Cal. 

The H. S. Crocker Co. have established whole 
sale quarters on Brannan street, between First 
and Second, occupying the entire building, and 
all modern improvements will be made to make 
it one of the best establishments in the country. 
The new quarters are much larger than the old 
ones, and will be oceupied by the printing, sam 
ple rooms and book binding 

Sacramento, Cal. 

Geo. M. Mott, for some time manager of the 

local store for H. 8S. Crocker Co., has resigned 


his position, and is succeeded by William G. 
Houston, of the San Francisco office. 
Mr. Houston has been with the company for 


some twenty vears and has proven his capacity 


for the present position. 
Watertown, N. Y. 
John O. Stamp, a stationer at Hammond, this 
state, has filed a petition in voluntary bank 


ruptey, with liabilities at $1,298.65, with less 
than $800 rea issets 

The traveling men of Tower Manufactur 
ing & Novelty Co. have turned from the road 
for the holidays and are having a glorification 
and reunio1 ring December. They all report 
wonderful business and their trouble seems to 
be not to se re orders, but to get them filled. 

The well known manufacturers of copying 
presses, Messrs. T. Shriver & Co., have moved 
their factor ind offices to their new foundry 


at Harrison. N. J.. where they will be glad to 


receive ar the trade who may care to eall 


OFFICE APPLIANCES 


DEALERS 


If you sell 


to you: 


-300% 
Morton’s Crystal 
Odorless Typewriter Oil 


Finest Made. 
Sample and prices on application. 








MORTON MFG. CO., 


Are You in Business for Love or Money P 


if you are in it for love—it doesn’t matter what you make 
on each sale you consummate,—neither does it matter what you 


pay for your machines. 


lf you’re in the game for money, then it does make a 
difference what you pay for your machines, If you can save a dollar 
or two on the purchase price of every machine it means just this 


1. You can make that much more on a sale. 

2. You can make sales offener because you can make better prices 
than you competitor. 

8. Every time you make a sale, you also have a margin of profit left. 


We are the largest rebuilders of any or all makes 
of typewriters on the face of this earth, and when 
we say “rebuilt” we don’t mean “repaired.” 


Ask about our Factory Rebuilt Bargains 


! 100 SHEETS 
CARBON 
© PAPER 
If you are a typewriter dealer in old or new machines, and will write us on your 
business letter head, and ask us for our Catalogue No. 7, and our October lst 7 ice 
List, we will send you free a box of 100 sheet of the finest carbon paper 
We make this offer just to get you to write us on your letter head and find out for 


your own good what price we can make you on rebuilt machines. You are not 
obliged to buy a single machine, and you won't, unless it means money for you. But, 


IF WE CAN ADD TO YOUR INCOME EVERY MONTH, 
you will want us as badly as we want you to deal with us. Tell us what machines 
you are most interested in, get our prices on them, and then sit down at your 
desk with a pencil and your offer price lists, and Compare, Compare, Compare. 
Anyway, write for the carbon paper, one hundred sheets, FREE. DO IT NOW! 


Rebuilt Typewriter Co. 








LOUISVILLE, KY. 
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Fourth Floor 
84 La Salle Street 


Chicago 





Bl Knot fypewriter & 
ur oO Typewriter Ribbons 
- _ Our paper is a non-grease uct 
7 that wil not blur, smut io 
- —~ Per box o' 
UE) 08 sheets, 
> € ooo A, 
Grade B, 
$3.00. 
Grade C 
Th coe P 
e t 
ever ha Sar 
money back. 

Blur-Knot Ribbon, copy or record, any color; Grade A 
hand made, $9.00 per doz. Grade B, machine made, §7.00 
perdoz. Discounts to the Trade 

and in quantities 


BLUR-KNOT co., N.Y. 















GOOD DESKS 
and Office Chairs 


GIVE CHARACTER TO AN OFFICE 










Special Price for Steel Wire 
Typewriter Chairs, like cut, 


$3.25 cos wih Once 


We 
Show 
a large 
Variety 
of 
Office 
Chairs 
in all 
woods 
at close 
prices 











Story Furniture Co. 


Telephone Harrison 2471 


295 & 297 Wabash Avenue. CHICAGO 

















See that your papers 
are fastened togethe 
j securely by using 

Washburne’s Patent 

Adjustable 








TO THE TRADE 


The Big System 
I-Need-It U-Need-Me 
U-Need-lIt U-Need-Us 
Four Strictly First-Class Office Appliances 


Write for free illustrated circulars, etc. 
OFFICE SUPPLY CO. 








Webster City.lowa, . . s U.S.A. ] 
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and inspect their new plant. New trade cata- 
logues will be issued and dealers interested 
should send for same. 


There is a new stationery house in the down- 
town district of New York City, and the new- 
comer is the firm of Hendrickson & Co., who 
will carry a full line of commercial stationery 
and typewriting supplies at 35 John street. 


> >. > 


The department stores in New York City 
who have stationery departments seem to be 
encroaching steadily on the business of the regu- 
lar stationer. Many of the departments are 
marvels of completeness and for attractive dis- 
play of the regular line as well as the various 
novelties handled by most stationers, these de- 
partment stores certainly have the stationers 
beaten. There is one store which is especially 
noted for the attractiveness of its stationery 
display, and that is the well known store of 
Saks & Co., at Broadway and 34th street. The 
stationery department here is under the excel- 
lent management of Mr. Robbins, and he has 
increased the business of his department by 
careful attention to the wants of his customers. 


* * * 


There is a new inkwell on the market called 
the Willis’ combined inkwell and pen rack, and 
which is manufactured by the N. J. Aluminum 
Co., of 150 Nassau street, New York City. The 
top is made of aluminum and in such a manner 
that it forms a pen rack as well as a stopper. 
The lifting of the pen from the rack opens the 
inkwell and replacing it closes the lid. The lid 
is fastened to the glass well by a new process 
which insures its never becoming loose, a most 
important feature. The top is satin finished 
and is warranted never to corrode from the 
action of the ink. Descriptive price list with 
dealers’ discounts on application to the manu 
facturers. 

That veteran card playing house of Andrew 
Dougherty have added to their fame for at- 
tractive advertising material in their recent 
eards calling attention to their already famous 
‘*Bridge,’’ ‘‘Tudor’’ and ‘‘Tally-Ho’’ brands 
of playing cards. Send for some of these cards 
and see if this statement is not correct. 


* * * 


The Reynolds & Reynolds Co., of Dayton, 
Ohio, have appointed W. H. Bassinger their east 
ern representative, with offices at 346 Broadway. 
Mr. ‘Bassinger was formerly the New York 
manager of the Essex Paper Co., of Holyoke, 
Mass. 

* * * 

In line with the advance in the price of lead 
pencils and a correction of the manufacturers’ 
list to a certain uniform standard, which 
Fletcher Gibbs, president of the Chicago Sta- 
tioners’ Association, has so long and earnestly 
advocated, the house of A. W. Faber has sent 
to ‘the trade a cireular accompanied by a re- 
vised price-list which cancels all previous quo- 
tations and catalogue prices. This circular 
states, among other things, that the sale of 
many of the lines contained in previous cata- 
logues will be discontinued in the United 
States. That many of the prices have been ad- 
vanced, but that the terms will remain the same 
except the cash discount, which will be uniform- 
ly 30 days. There is to be no change, either 
in the assortment, or the list prices of the sta- 
tioners’ rubber goods, rulers, graduated scales 
or calculating rules. 


We are informed by Willis W. Russell that 
his card plant at Milltown, N. J., is now run- 
ning full blast and that the factory is working 
night and day to turn out the orders which 
have been received for the new and already 
popular ‘‘Russell’’ brand of cards. -Mr. Rus 
sell also stated that his efforts to protect the 
jobber and the retailer were bearing fruit and 
that he proposed to carry out his policy, no 
matter what the other companies were doing. 














Typewriter Patent 


FOR SALE 


Elsewhere in this issue, is described, 
for the first time in an American 
publication, what is known as 


“‘Campbell’s Polygraph,’”’ 
an improvement to the Hammond 
Typewriter, whereby two or more 
type shuttles may be used at one 
time on one machine. 


The right to manufacture under the patents 
covering this device are for sale. Apply to 


W. HOPE CAMPBELL 
Kpewatnkl 42, KIEFF, SOUTH RUSSIA 

















PATENTED SEPTEMSER 26. 'W~ 


The Busy Man’s Tool Box 
HOLDS ALL YOUR DESK TOOLS 


It keeps Pencils, Erasers, Rubber Stamps, Etc., in per- 


manent position for instant use. Guaranteed State 


style desk. Circulars free. Dealers write $2.00 each 


A. E. FISHER MFG. CO. 
23 North 7th Street HANNIBAL, MO. 





IT’S A SNAP—MAKING 


METAL STICKER CLIPS 
‘Machinery FOF Sale 


(Pat. April 25, 1905 and Aug. 14, 1906.) 


MOSE.| Gardner Metal Sticker Clips are more 
EN convenient for many purposes than pins or 

VELOPE) wire clips. No thick ends, no sharp points 
OPEN to catch and goer ether gagesser 

wound tthe fingers. hey are = 3 

time and labor savers. 
Gardner Metal Sticker Clips 
are made of tough, flexible sheet 
metal cokes, coated on one side 
Al with a strong adhesive which 
when moistened will instantly attach itself — 
tenaciously to any kind of paper or cloth. a2 
Will not peel when dried. 
For Mdse Envelopes: Take any common envelope, 
place clips on flap (top of cut A-l), fold end of envel- 
ope and turn ends of clip over the folds (cut A-2.) The 
stiff metal holds folds and allows postal inspection 
For Folders: For fastening folders for mailing to 
allow postal inspection, moisten one end of clip and 
attach to folder (see cut B) and then bend the 
dry end about the folds, the metal holding 
the folds firmly. Metal Sticker Clips were 
especially designed for this very purpose. 
For Letters, Loose Sheets, Etc. Toat- 
tach two or more sheets of paper together, 
place a clip at upper corner of back sheet 
and then make two folds over 
the corner as shown in cut C. 
The Patents and Machinery 
for manufacturing above clips @ 
at from 3 to 5 cents per tubo, 
are now offered For Sale. 
My time being fully occupied in other 
lines is reason for selling. 
Write for samples and particulars. Here 
is a snap fur some progressive company. 
Address, 

Cc. E. GARDNER, Osage, Iowa. 


















































m smirches, thumb- 


narks, imperfe erasuré and poor alignments are 


G. 


PNEUMATIC’ ERASER 


Makes an erasure in half the time ordinarily required. 
Its work cannot be detected 











A great aid to the stenographe A slight pressure 
on the bulb blows the dust away from the machine 
instead of dow! its delicate mechanism. No more 
soiled lette more poor alignments from paper 
slipping on é 

A single trial w convince y f superiority over 
all other 


IF YOUR STATIONERS HAVEN'T IT 
Enclose a Quarter Addresse d 
to Departine nit D 


The Pneumatic Eraser Co. (Inc.) 
Owensboro, Kentucky 


TYPEWRITER DEALERS and Salesmen find ita big 


seller as a side ne wi extra work 











Most interesting card game in years. The 
. game you do not tire of -playing. Best 
Players car- 
progressive for par- 


players, or more. 
] 


game for two 
ried away with it Play 


ties fine entertainer 


“TROLLEY PARTIES” 


will be all the go this wint 

Ask your dealer, or send us 50c and get it 
by mail. Money back if satisfied. 
SNYDER BROS. GAME CO., 100-2-4 W. Water St., Elmira, N.Y. 











PERMANENT CHICAGO 
BUSINESS APPLIANCES 


EXPOSITION 


Oper the year for Manufacturers, Business 


Me: Stat ‘ Office Appliance and Specialty 
Dealers se é pa and t your goods at once 
Special pr ti facturers not having per- 


manent displa r headquarte n the west. 


CHICAGO EXPOSITION 


56-60 Wabash Ave. . . CHICAGO, ILL. 











OFFICE APPLIANCES 


The three brands which have so far proved the 
best sellers are his ‘‘ Reeruits,’’ ‘‘ Rustlers’’ 
and ‘‘Regulars.’’ Those not acquainted with 
this line should get next at once and send for 
samples and dealers’ discounts 


Philadelphia, Pa. 

The Philadelphia office of the Tower Manu 
facturing & Novelty Co. is now in charge of 
W. B. Tintsman, who is well known to the 
trade in that city and vicinity. 


CARTER & ALLEN MOVE. 

Owing to the enormous increase in business of 
the firm of Carter & Allen, of Chicago, the western 
branch of Mittag & Volger, of Park Ridge, N. J., 
and not being able to secure more space in the 
present location, at 108 LaSalle St., have secured 
the fifth floor of the Williams Building, 200 
Monroe St. 


THE NEW YORK BOOST CLUB. 


On November 20 the Boost Club of New York, 
through the Boost Committee, sent out the following 
circular, which explains itself 

rhe Boost Committee has decided, in view of the 
discontinuance of the luncheon feature of the Boost 
Club, to institute a monthly evening meeting, in the 
form of a dinner, followed by addresses by men of 
prominence, and entertainment 

Members’ expenses at the first meeting in Novem 
ber to be paid for in full out of the club treasury, 
and at subsequent meetings to be regulated by the 
Enetertainment Committee, after taking into con 
sideration the standing of the club's finances, which 
are to be devoted in part to such meetings Each 
member to pay costs of his own guests 

The Publicity Committee will issue to the members 
a monthly bulletin, featuring in concise manner the 
general news of the club—i. e., new members, coming 
events, various notices, etc 

The constitution is being revised, to more fully 
cover present day conditions and carry out the altered 
plans for the future, and in addition to the members’ 
names will contain their business and business ad 
As soon as printed they will be distribute. 
among the members 

We feel sure that the plans arranged for will 
meet with the unanimous and hearty approval of all, 
as we consider them of great value in enhancing the 
welfare of the club. j00stT COMMITTEE, 

J. B. Fisher, Chairman 
H. D. Shipman, Scrib 

In accordance with the foregoing plans decided 
upon, your Entertainment Committee have arranged 
for the first monthly dinner to be held on Tuesday, 
November 27, 1906, at the Aldine Association, 111 
Fifth avenue, at 6 p. m In the case of the first 
meeting members’ expenses will be paid for out of 
the club treasury. 

It is suggested and urged that members invite 
guests to accompany them, as a specially enjovable 
ogram has been provided Members to pay $-.50 
each for such guests as they may invite 


Extracts From the Program. 
Festive Booster ; ‘ William E. Smith, Esq 
‘There's the Humor of It’’.. . Ed. J. Rice, Esq. 
Stop Knocking the Immigrant 
Robert Watchorn, Esq., United States Com 
missioner of Immigration 
The Boost Club William P. Christopher, Esq. 
Boosting : .....Rev. W. I. Haven, D. D. 
Secretary American Bible Society 
Interspersed with songs by the Stevens Institute 
Quartet 
You are requested to gather informally at 6 
o'clock It is undesirable to curtail the plans for 
the evening because of delay in starting, and there 
fore dinner will be served at 6:30 o'clock sharp 
Kindly leave hammers, dress suits and skirts at 
home 
Please sign and return at once the enclosed postal, 
indicating whether or not you will be present and 
! names of your guests, as it is essential for us 
to know in advance the number to provide for, and 
so that we ean forward your tickets 
ENTERTAINMENT COMMITTE! 
WILLIAM E. Smits, Chairman 
Thomas Traver 
Sdmuel Graydon 


dresses 





In accordance with this notice about eighty mem 
bers and guests assembled in the rooms of the Aldine 


Association and partook of the good things which 
had been arranged for by the committees The only 
thing which seemed to cast any gloom over the party 
was the absence of that prince of Boosters, William 
P. Christopher, of Scranton Billy was down for 


a speech, but could not get away from business, al- 
though he expected to be abl participate up to 


the last minute 

TI following were seated at the speakers’ tabk 
Arch Booster Arthur P. Jackson, Coin Keeper Fred 
erick Seymour; Chairman of the Boost Committee 
James B. Fisher; Rev. W. J. Have D. D., secre 
tary of the American Bible Society Charlies Burk 
hardt, of the Booksellers’ League Daniel Healy, 
inspector of immigration of the port f New York 
and Edward J. Rice. Jr 

After the invocation by Dr. Haven. tl menu given 
below absorbed the attention of the guests for almost 
two hours During the dinner tl Stevens Institute 
Quartet rendered vocal selections to the delight of all 








“USEFUL HOLIDAY GIFTS” 


Pelouze Postal 
Scales 


Designed for 
_ Office, Store and Home 


Warranted accurate 




















“They tell everything at a glance”’ 


In addition to giving the accurate weight by one-half 
ounces, they tel! instantly the exact cost of postage in 
cents on all classes of mail matter. 


The index starts at the top and travels through a 
slot, pointing exactly to the information required. 


You don’t have to Stoop to read the dial, as in other 
makes. 


‘They save time and stamps’’ 


For sale everywhere by leading stationers and hard- 
ware dealers, 

Insist on getting the Pelowze make and you will 
have the best. If your dealer cannot supply you, 
order direct. 


Send for Catalogue " P” 
PELOUZE SCALE @ MFG. CO. 


118-130 W. Jackson Boulevard 













WE OWN AMERICAN PATENTS 


ine FOR SALE 


Wry Soin Your Fincers? 


This form for. 
6-7-8 


















SEBULTAMEOUSLY HOLDS BACK THE RIBBON FD HOLDS 
©F TUB TYPE WITHOUT GasDLING EFTEER 


AGENTS WANTED 
Malled Anywhere 






25 Cts. Each 


TYPEWRITER HEADQUARTERS 
297 Dearborn Street, Chicago 








mwas RENTED @0 SOLD 
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Menu. 













Now, good digestion wait on appetite, 
both.”* 


and health on 
Cocktail Some of us wil smart for it 
Rockaway Oysters 
“Why, then the world’s mine oyster, which 
1 with sword will open 


Puree Mongol 
Mastera, spread yourselves 


Korektly Deskribes Our Celery and Olives - ; ‘ table tall 


Codfish au gratin 
‘Come, give us a taste of your quality 


Haut Barzac 

A pint of wine, and good-day to the bott 
Sweetbread Cutlets 

“That was the most unkindest cut of a 


(ireen Peas 
‘The memory be green 








— ——-- — 


— 
Cigarettes 
rhe true beginning of our end 
Roman Punch 
Et tu, Brute 


Roast Capon 


in Kwality ey SA ae A dish fit for the gods 


bed ° eye Tis meat and drink to m 
in Wearing Abilitees Caulifower au gratin 
A man can die but once 
Chicory Salad 


+ 7 
In Prise ‘My salad days, when I was green in judgment 
Ice Cream 
It is very cold 


Fancy Cakes 


Atraktivly boxt and made in the larjest and most up- |} jie, ono 
to-date ekwipt karbon paper plant in the wurld. Cafe Noir grec shanc eatin 
ark as pitel 


Cigars 
Although the last, not least 


DEELERS: Rite for sampels and terms. 
The absence of Billy Christopher necessitated 


the finding of another toastmaster and this position 
was most acceptably filled by Coin Keeper Frederick 
Seymour, who spoke on the subject assigned to Mr: 
Christopher, “‘The Boost Club.” Mr. Seymour spoke 


KEYSTONE CARBON PAPER MANF. CO. || "si {sch oettions Shas 

. e been provided for the express purpose of enabling 

the members to have a daily meeting place where 

luncheon could be provided at a nominal cost Un 

Home Office and Factory: FRANKLIN, PENNA. fortunately the meetabers had not seen fit to patronizé 

| the luncheon as liberally as they should and it was 

deemed unwise to continue the expense further He 

NEW YORK OFFICE LONDON OFFICE: said it was the intention to nahe the Boost Club a 

26 Broadway, 8 Long Lane, Aldersgate Street, |} purely social and recreational organization, assem 

N. Y bling together at least once a month for sacial inter 

° . London, Eng. course and at the same time making a dinner one 

of the drawing attractions It is also the intention 

to affiliate more closely with kindred clubs, of which 
there are several in the country 

The toastmaster then intreduced Mr. Rice, wh 

~ kept his hearers convulsed with laughter for ove 

thirty minutes, and even at the end of that time 

they would not let him go unless he promised to tell 

. more of his stories later in the evening. 

} Drawing Inks, Blacks and Colors The next speaker was Dr. Haven, secretary of the 

sti American Bible Society, who responded to the toast 

Eternal Writing Ink ‘Boosting.”” He gave a very interesting and instruct 

ive talk full of good things concerning the boost prin 


8 ing Ink ciple, which, he said, could be applied equally wel 


to all walks of life 


’ Taurine Mucilage 
j Responding to the toast of “Stop Knocking the 
, Photo Mounter Immigrant,” David Ilealey, Inspector of Immigration 
. . . for the Port of New York, showed a thorough know! 

Drawing Board and Library Mucilage edge of his subject and presented some facts and fig 

interesting He cited many 


ures which were most 


Office Paste ing. | 
experiences to prove that the immigrant is not »s 
r 


pictured by the yellow press of the 


Liquid Paste | bad as he is 
country, and he made an eloquent plea for the 


My cake is doug! 




















5) 


Vegetable Glue, etc., etc. “Boosting of the Immigrant 
Following Mr. Healey, Mr. Rice again entertained 
the company with a few stories, after which the 
guests departed, all expressing themselves as more 


than satisfied with the first of the proposed series 


Strictly Original Goods of the Highest Grade Only. of monthly dinners 
t that there will be a 


A notice has been sent cu 
Show Cards, Color Cards and Imprinted Matter supplied to the Trade. meeting of the members of the Boost Club on 
Wednesday evening, December 12, at 5:30 p. m., in 
the private room of Haan’s Park Row Puilding res 
of making nominations for 


Consumers, emancipate yourselves from the use of corrosive and ill-smelling taurant, for the purpose 
the officers of the club and the Boost Committee for 


inks and adhesives and adopt the Higgins Inks and Adhesives. the year 1907 

They will be a revelation to you. The constitution has been tentatively _revised and 
a copy was included with the notice rhe changes 

made in the constitution were deemed necessary 

owing to the new conditions which now exist, and 


AT DEALERS GENERALLY ietfetiedaat "aon wit ne takenon Same 3h 


It was expected by many of the members that 

owing to the elimination of the luncheon feature 

°° the club that the yearly dues would be reduced to a 

CHAS. M. HIGGINS & CO., 22" By RO Ee 
e . 9 Refined Inks and Adhesives constitution which has reached this office such 

change is not apparent rhere seems to be a feeling 

toost Club will thrive under the new con 


——— 




















enthusiastic over the new plan than they were ove 
the old 





a 





Main Office and Factory, Brooklyn, N. Y., U.S.A. New York — Chicago— London that the Boost Club will thrive under the new con 





The “INDEPENDENT,” “VULCAN” and ““JUCO” Stylographic and Fountain Pens 


Catalogue and 
Discounts upon 
Application 










J. A. ULLRICH & CO., manutacturers — ™3siish! 27 Thames St., New York City, N. Y. 
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Stafford’s Commercial, 21 replies. Quarts—1l, committee was appointed to draft suitable reso- 
$SSOC O 75 eents; 3, 65 cents; 8, 60 cents; 3, 55 cents; lutions, An amendment was offered to the by- 
6, 50 cents. Pints—5, 40 cents; 13, 35 cents; 3, laws by Messrs. Brewer and Bardenhéur, as 


50 cents. follows: 

Stafford’s Carmine Combined Ink, 21 replies ‘*To amend section 2, of article LV, of the 
Quarts—1, $3.00; 5, $2.25; 1, $2.15; 4, $2.00; by-laws, by striking out the last four words in 
2, $1.90; 3, $1.80; 1, $1.80; 4, $1.75. Pints—l, the sixth line and inserting in place thereof the 
€1.75: 1, $1.50; 1, $1.35; 6. $1.25: 1, $1.20: 4, words ‘At least once,’ so that the section shall 





$1.15; 1, $1.13; 1, $1.12; 1, § 


1.10; 1, $1.08; 3, read as follows: The finance committee shall 


(he regular monthly meeting of the New $1.00 be appointed from the board of directors. They 
York Stationers Association was held at the Carter’s Combined Ink, 20 replies. Quarts shall supervise the financial affairs of the asso- 
Astor House n Wednesda ifternoon, Novem 1, $1.00; 2, 85 eents; 11, 75 eents; 2, 70 cents; elation, approve al! bills for payment and audit 
ber 21. Most of the time was occupied with a 4, 65 cents. Pints—1l, 60 eents;: 6, 50 cents; 6 the accounts of the treasurer and secretary at 
report made | the recently ippointed price 15 cents; 4, 40 cents; 1, 35 cents; 1, 30 cents least onee each year, and make report thereon 
committee, which had done some hard work Carter’s Fluid Ink, 19 replies. Quarts—1, 75 to the board of direetors, and at the annual 
gathering data since the last meeting. The re- cents: 1, 65 cents: 9, 60 cents: 3, 55 cents: 5 meeting.’’ The December meeting will be held 
port was read by A. L. Shipman, Jr., chairman 50 cents Pints—4, 40 cents: 13, 35 cents: 2, on the third Wednesday, Dec. 19, unless other- 
of the committe Requests for prices had ‘0 cents wise ordered, 
heen sent to the eighty retail members of the Carter’s New Carmine, 10 replies. Quarts—1 7. ee 
association, and t of that number only twen $1.80; 1, $1.75; 1, $1.50; 5, $1.25; 2, $1.20. Pints There was a most pleasant surprise sprung on 
ty-two replies ad been received. The seere 1, $1.15; 1, $1.00; 6, 75 cents: 1, 70 cents the members of the trade in New York who 
tary of the committee, Andrew Geyer, gave Esterbrook Steel Pens, 22 replies Per gross had contributed to the entertainment fund for 
very interesting details overing the prices 15, 75 cents; 1, 65 cents; 6, 60 nts; 1, 56 the national convention, held last June, when 
which had bee received and which disclosed cents William E. Smith, the treasurer of the enter- 
a rather remarkable range of prices for staple Spencerian Pens, 21 replies, Per gross—12 tainment committee, mailed on Monday, Nov. 
irticles. Prices were asked on the following $1.00; 6, 90 cents; 1, 85 cents 19, to the subseribers a check covering 50 per 
articles Rubber jands, 21 replies. Per pound— cent of their contribution. This entertainment 

Stafford’s Commercial Ink Stafford’s Com $3.00; 8, $2.75; 1, $2.60; $2.5 Quarter committee certainly deserve great credit for 
bined Ink, Stafford’s Carmine Combined Ink, pound—l, 80 cents; 14, 75 cents; 1, 65 cents their work and the way in which they handled 
Stafford’s Stickwell Mucilag: As. the financial side of the convention. For an 

Carter’s New Carmine Ink, Carter’s Fluid The New York Association has received sev entertainment committee to be afflicted with a 
Ink, Carter’s Combined Ink, Carter’s Mucilage. eral letters of commendation from prominent surplus after the show is over is almost unheard 

Arnold’s Fluid Ink, Arnold’s Copying Ink stationers throughout the country commending of, and if the oniy ‘‘ Bill’’ ean do such wonders 

Spencerian Pens them for the position they have taken on the with a fund of this character he certainly ought 

Gillott’s Pens, No. 303, No. 404. price question and in their endeavor to regulate to have no trouble in raising the cash for any- 

Esterbrook ’s Pens, popular numbers. the price evil. The committee was instructed thing which he may be interested in, 

Rubber Bands, pounds and quarter pounds. to continue in its work and secure all the data aS ON 

Dixon’s Pencils, popular numbers, possible to aecomplish the end in view Owing The dinner committee recently appointed by 

Eberhard Faber’s Pencils, round gilt, hexagon to strikes and unavoidable delays the permanent the Stationers’ Board of Trade decided at its 
gilt, Mongol headquarters, which are to be located in _ the ast meeting that the annual dinner of the asso- 

Kagle Pencils, No. 140, No. 314. new Merchants’ Association building on La ciation would be held in the Myrtle room of 

American Lead Peneil ¢ s No. 113, No. 1170 fayette street, will not be ready for oceupan the Waldorf-Astoria on the evening of February 
Senator, No. 465 ntil the latter part of January President l4, 1907. They have arranged for some promi- 

We give a few of the prices received on the Gerry spoke of the first death in the ranks of nent and interesting speakers and expect to 
above list the association, that of Edward A. Lane, and make the banquet an unusually pleasant affair. 
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@ Will instantly remove the stains which ruin your Books, 
mar your correspondence and make your hands unsightly. 

@ Will take dut fresh or old ink stains without injuring Ledger 
Rulings. 

@ The only Ink Eradicator that will dissolve and remove stains 
made by Foreign Inks. 

@ INK-OUT is the wonder of the 20th Century. Just what 
has been wanted, needed and sought for years. Does its work 
quickly and simply and without injury. Will instantly cleanse 
Paper, Linen, Leather or the most delicate human skin. Not 
only removes ink but Mildew, Iron Rust, Arnica, Laudanum, 
lodine, Fruit and Berry Stains. 

@ INK-OUT is a liquid. Keeps its strength down to the 
last drop in any climate and may be absolutely depended upon 
to remove almost any stain. 

@ Especially useful to Book-keepers, Clerks. Druggists, Photog- 
raphers, House-keepers, Tailors and Cleaners. 

@ We are daily receiving orders from all parts of the World. 

@ Price 25¢ per package. Each package good for 2,000 erasures. 

@ AGENTS WANTED EVERYWHERE! State Rights for 


Sale! 





NATURE’S NEW LIQUID 


INK ERADICATOR an’ STAIN REMOVER 





@ We are doing an immense amount of general advertising 
which is creating a local demand on you. Be prepared to fill it. 
Say “ INK-OUT.” and if your dealer cannot supply INK-OUT 
send his name and 25¢ in Silver or Stamps for a Package Post 
Paid, satisfaction guaranteed or money refunded. 

@ Thousands of business men from all over the world witnessed 
the wonderful demonstrations of INK-OUT at the FIFTH AN- 
NUAL BUSINESS SHOW, Madison Square Garden. New York 
City last month. Practically every witness became a purchaser. 

@ Order a Paekage today. ‘Do il now. 

@ You take no risk, for if you are not entirely satisfied.— if 
INK-OUT will not do absolutely everything we claim it will. 
we will cheerfully refund your money. 

@ A package of INK-OUT will make a Christmas gift that 
will be appreciated by any person, and especially office peopie. 


DEALERS =~ Yroposition that will Interest you. 
THE ADNER LABORATORY COMPANY 


OFFICE AND LABORATORY 
5627 Musgrove St. 
Dept. 0. PHILADELPHIA, PA. 
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These envelopes and wallets are 
made of Paperoid, which is paper 
of extraordinary quality and will wear 
like leather. 

The character of Paperoid i is 
more like a pure rope paper than any- 
thing else obtainable in the market, 
but it is made under special super- 
vision and is not to be compared with 
the so termed “Pure Rope” found 
in the paper stores. 


It is fully ten years since we made 
our first experiments, putting these 
goods in the hands of Lawyers 
Bankers and others. 


The goods have always given en- 
tire satisfaction and from year to year 
we have increased the output of our 
plant. 

Paperoid is a “coined” word 
with us and we have it secured by a 
Registered Trade Mark. 


promptly with samples and prices. 








make the goods We guarantee the quality. 


~PAPE ROI 


We are making a better and more comprehensive line of filing envelopes and wallets for the permanent care of papers of value than has 
heretofore been obtainable. They are designed for the use of Banks, Bankers, Trust Companies, Insurance Companies, Lawyers, Real Estate and 


Insurance Agents, Architects, Engineers, Contractors and business men generally. 





The above cut represents a Double Expansion Paperoid Wallet 


We invite all stationers who have demand for extra good envelopes and wallets for filing papers, securities, etc., 
Our prices are nght— Our discounts are fair. ’ 


ALVAH BUSHNELL COMPANY, 4 North 13th Street, Philadelphia, Pa. 


| bd 
Mark 





We make these goods in all lead- 
ing sizes, both flat and expanding, for 
fling purposes, and are now prepared 
to supply them through the trade. 


We make also Paperoid Bank 
Mailing Envelopes, for mailing 
valuable papers which are superior to 
cloth lined envelopes. All regular 
sizes from 4x7 up. 


Our lists of sizes of flat wallets for 
filing includes all regular sizes from 4x9 
inches to the largest cap and folio sizes. 
Since the vertical filing system came 
into so general use, very many large 
size envelopes and wallets are used. 


Our list of sizes of Expanding 
Wallets is equally comprehensive. 
All expansions. 


We also make a full line of Pocket 
Envelopes for advertising purposes. 


to correspond with us. We 
Write us of your needs and we will respond 








—y 
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A NEW LINE OF POST CARDS. 


The subject of little out of 
our regular line, but 
and even other of our 
post cards that when we find something which 
has exceptional merit we feel called upon to 
make mention of it in our ¢olumns. 

This latest and we might say ‘‘best’’ line is 
an importation of Bamforth & Company, of 
New York City, the 
name is sufficient to insure quality. 


post cards is a 


so many of the stationers 


subseribers do handle 


mere mention of whose 


The series 


has been named the Seulptograph Photo Post 
Card and is produced by the famous English 
process termed Taber bas-relief photography. The 


ecards are beautiful beyond description and must 
be seen to be appreciated. They are artistic, 
novel and lifelike, 
reproductions, hand 
enhanced many times by 
effect. In addition to this they are jeweled and 
spangled, not in a gaudy manner, but tastefully. 
The series contains likenesses of the stars of 
the American stage in costume, English beauties 
and actresses, the president and the crowned 
heads of Europe. Bamforth & Co. 
the sole agents in the States for this card and 
they have sold wherever shown. Samples will 
be sent on request and any dealer interested in 
post cards ought certainly to be interested in 
this remarkable line. 


being exact photographic 


colored, and their beauty 


the superb bas-relief 


Messrs. are 


INCORPORATED CO-OPERATION. 
Albany, N. Y., 


Associated 


The seeretary of state at has 


issued incorporation papers to the 
an organization 
brought together by A. T. Baxter, 
and who was 
with the National 


capital of the new 


Stationers’ Company, which is 
of stationers, 
trade 


well known in the stationary 


for many connected 


Blank 


corporation 


years 
Book Company. The 
is $100,000, and the following gen 
incorporators: CC, M. 
Lent, of New 
Bigelow, Jr., of 
N. J. 


promo 


tlemen are given as the 
Smith, Chfrles Murray and C. A. 
York; J. J. Moore and L. H. 
Brooklyn, and H. G. Craig, of 

The plan of the 
tive heads is that 200 stationers throughout the 
United shall $500 mak 
ing the capital of $100,000, before the firm can 
It is reported that Mr. Bax- 


Orange, 


inecorporator and the 


States subscribe each, 


become operat ive. 


ter has already met with considerable encourage 


ment and that before long some definite plans 
of management will be given out for publica 


tion, 


As publishers of a stationers’ paper, we are 


much interested in any such plan from the fact 
that similar ideas have been worked on in other 
lines in the past with nothing but flat failure, 


but when we realize that Mr. Baxter is well 


acquainted with his field, weli known and has 


the prestige and confidence of many, there is 


in this cas¢ 
favoring 


considerable in favor of a success 
Its proper management 


will be its lifesaver. 


with a policy 


none 
DUMB LUCK. 
Ll heard the case of a young man who arriv: 


York by steamer from the South, land 


uth street. He 


in New 


ing at the foot of S ee tela 


the great difficulty he would have in getting 
employment, but was not discouraged. Wit] 
an hour he strolled up Broadway and joined 


erowd on the sidewalk watching the operat 


of a typewriter in a show window. He walked 
in—asked to try the 
to him and proceeded to 
**You run it fairly 
*¢Tt’ 
‘*do you know any one 
me?’’ ‘*There’s a 
just asked for a stenographer,’’ 


said the lad. r} 


| 


machine. Had it explains 


manipulate the keys 


himself. well,’’ said 


manager. s my business,’’ said the yout] 


who wants a chap like 


man by the door who has 


was the answe 


‘Kindly introduce me,’’ 


trick was done ‘ The boy demonstrate d his 
ability and the employer said, ‘‘I’ll engage yo 


Here Will you show 
up tomorrow morning at 8 o’clock?’’ 

‘Will I?’’ exelaimed the lad, and. he 
Ue wanted 


at $15 a week. *s my card. 


work. 
The publishers of OFFICE APPLIANCES 


solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 
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THE CLEVELAND BUSINESS SHOW. 


During the week of March 4 to 10, 1907, there 
will be held in Cleveland, Ohio, at Gray’s 
Armory, this city’s first business show, under 
the manage ment of E. E. Merville, president 
of the Spencerian Commercial College, a man 






well known to local interests. 2 
In speaking of the coming show Mr. Mer SPURGIN’S AUTOMATIC COPY- 
ville was confident that the affair would be a ING BATH, with Spurgin’s 


. . 
Rubber-Tipped Copying Cloths 
Is an ideal and unequaled combination in 
copying appliances. Longer service wit! 
quicker and better results at less expense 
than withother kinds. BUY THE BEST 
Trial before you buy. Baths or cloths sold 
separately it desired. Write for descris 
tion, sizes and prices 


SPURGIN MNFG. CO. (Inc.) CHICAGO 
Makers The ‘Something Better’’ Line of 
Modern Office Devices 


great success, for he had already had the sup 
port of a large number of prominent firms 
throughout the country who were to exhibit, 
and some of these had never exhibited in any 
show before 

Mr. Merville has not failed to impress upon 
all manufacturers of business appliances that 
Cleveland is a natural center of .the country, 
and its commerce, within a few hours’ ride of = — —— 


the Atlantie sea coast, as well as of the great SEs ‘ most mechanically — abs lutely accurate 
Mississippi, with its enormously productive val- PRATT BUNDLE AND PACKET TIE scales 
ey: It ““ — pens scab = si ye fa wesern Cheapest tie on the market and the only one 

maces os ye py) comin  f ry — ins on which memorandum van be made carelessly the article on = platform is placed; the 
merece of the inland seas, owning and operating . ; 


¢ i = onl j f iled to any United States 9 is always ate, 

80 per cent of the coal and iron shipping, and (0) mat y A are eal ty —— J of the best Id lled 
being the greatest iron ore market in the world. I 0 address on receipt of . Oc ‘ 

With 3,500 manufacturing plants, half a million Applies to any size bundle, any shied faich: 

inhabitants, an annual product of more than Send for free sample. It is seldom necessary to readjust them. 

a “YX > and seventy five ery ee — Pratt F. Mfg. Co., 117 Point Street, Providence, B. I. When you buy a Triner Seale you get a scale that 
dred millions assessed valuation, and a banking Roxacnt. Dested, Mies. Joes ¢, 1008 Les mith at any and yet it a 


eapite oO early a billion. draws fre Chi . , : . ae ~< &. > 
x apport apraia. Tr ipo ange Poy ws omg Please send us 100 fasteners (Ties) like en- Write us for free booklet, illustrating complete line. 


eago and Cincinnati the almost exelusive patron 


age of a territory two hundred and fifty miles closed. They are O. Signed TRINER SCALE @ MFG. Co. 














i 




















rene is } h no other center of ade Cé£ ~ . atarcd © eee . ™ . > 
rte os aad local Sil pete D seg e ar PEC PLES NAT L, BANK OF Re XBI RY, 1255 57 59 Ww 21 s 
systems form the arteries with which Cleveland a ‘Be STON. —_ ie - Sist St., Chicago, Ill. 
reaches its immediate neighbors, yet it is (This is their third order.) 





well known that for five vears it has been Cleve 
land capital that has financed most of the profit 
ible electric railroad properties throughout the | 











eountry. Mr. Merville is drawing the particular 
attention of the manufacturers here to the fact 
that the Cleveland business show next March 
will be not only novel in arrangement but orig- 
inal in methods, and that-the program given 
each day and evening will be of interest to all 
of the general public, something that so far 
has fallen short of being accomplished in the 










Barrel cut open to » show sac twisted ready to fill 


A SAFE INVESTMENT 


Our unconditional guarantee insures you against purchasing 
an unsatisfactory fountain pen when you buy 


A. A. WATERMAN & CO’S 


MODERN FOUNTAIN PEN 


Modern Self-Filling—Modern Middle Joint 
EXCHANGE irr'i.cntsin'vens of other makes, Modern Poemenia Peas hat or 85.00 cates 
A. A, WATERMAN & CO. 

MODERN PEN COMPANY, Sole Selling Agent 


22 Thames Street, New York City. 





business shows held in other cities. 


MEMORIAM. 


O. L. McFall. 


On October 27, at his home in Weatherford, 
Tex., O. L. MeFall, of the firm of Yauger & 
MeFall, state dealers for the Fox typewriter in 
Oklahoma City, O. T., died of typhoid fever. 

















W. R. Summerson. 

We are advised that W. R. Summerson, for 
merly located at Staunton, Va., has passed to 
the great beyond. 

James Leach. 


James Leach, the Nassau street (Manhattan) 
stationer, is dead at Park Ridge, N. J., from 
heart trouble, after six weeks’ illness. He was 
born in England in 1826, and had lived in 
Brooklyn for about thirty years before going to 
Park Ridge. He had been mayor of. Park Ridge 
and prominent in its affairs. He leaves a 





~ Mustrstion of Gold Filigree Fountaia Pen. For Christmas Gift. 


> Say ail NS oes 


















as 
la 
sae | 











widow and several children 








Edward A. Lane. 
Edward Augustus Lane, a resident of this 
borough for forty-five years, who was a mem- Th P | at M Fae 
ber of one of the oldest wholesale stationery > eer ess 1 oistener 
houses in this country, that of Nathan Lane 














ons, of Pearl stre« anhattz rhie yas 
Sons, of Pear treet, Manhattan, w hic h wa Aluminum Base or Water Well Aluminum Frame for Cover 
founded in 1834, died at his residence, 130 Park 
place. His death was of a sudden character, al XN ETAL bridge in water well on which rests white wool felt 
wr : (hed co 

though he had been for more than two year ae with each end in the water @ For moistening stamps, 
suffe y ith diabetes He was |} 1 i s . 

uffe ring WwW! liabete . pOEE 1 thi envelopes, ae., and for use of Bank Tellers, Cashiers and others 
eity and was the son of Nathan and Emma 


in handling currency. @ Retails, 75 cents. 


Lane. He was well known in Brooklyn, where . 
Attractive trade discount Big seller 


he had lived for many years on the Park slope, 
and he was a member of the Memorial Presby 
Sn cared PT donee ta Akute Esige'ant | || PEERLESS MOISTENER CO. 
pe Mason and belonged to aire age an 
“ 6 437 Claremont Ave., CHICAGO, ILL. German Silver to, Absolutely Non-Corrosive | 


the Mystic Shrine. There survive Mr. Lane, his 
daughter, Gertrude, and a son, Edward A. Lane S —_ 






































OFFICE APPLIANCES 





FOR THE VEST POCKET 











Rule and Scak 
No ay a Ever ready. 
Ready Dra 


to sell it. 











3?,?,%,?,2,7; 


THE READY DRAUGHTING INSTRUMENT 


Will do the work of your T-Square, Cormpass, Triangles, Protractor, 
4, and you can carry it in your poc 
No description is necessury to show the uses of the 
ughting Instrument as a Rule, Square or Scale. 
degree are found by the use of the protractor. 


WE WANT GOOD DEALERS ALL OVE fate 


Architects, Engineers, Draughtmen, Students, all like it. It’s a whole draw- 
ing outfit in one single piece. 


TRADE DISCOUNTS. 










?4,? 


£°;°,%,2,9,9,2,7,9,7,9,9,9,2,0 > 


“ane * 












when out on a job. 
Angles of any 


This Cut about 


ROCHESTER, 
NEW YORK. 


READY MFG. CO., 











THE CELEBRATED 


KEYSTONE and BLUE S 
BLUE PRINT PAPERS 


RAWING MATERIALS 
and Engineering Supplies 











MANUFACTURED AND IMPORTED by the 


Keystone Blue Paper Company 


PHILADELPHIA 





*‘Goods only of a known quality’’ 


— 











DRAWING /? 


MATERIAL 





centering of 
the head on compasses which is being placed on the 


There is a new attachment for the 


market by the Keystone Blue Paper Company, of 
Philadelphia, which is moeting with great success, 
and compasses which are not equipped with this 


device cannot compete with them when once the new 
style has been seen. This progressive house has also 
a new attachment for ruling pens, by means of 
which the pen can be cleaned and reset without 
touching the set screw. This is a novelty in its way 
and a decided improvement on the old style of pen 
where the set screw has to be reset every time the 
pen is cleaned This and many other good things in 
the drawing material line are imported direct, and 
it may be said that this house makes a specialty of 
importing direct instead of buying through any 
other concern They are direct importers of the 
celebrated line of Kohinoor pencils and carry a large 
stock on hand, so that they are ready to fill any 
order which may be received, no matter how large 
They have just issued a most excellent catalog of 
blue print papers which is a decided help to the 
[dealer and will be sent to anyone interested on appli 
cation. It contains five individual prints showing the 
different processes of biue print printing, which 
makes it of great value to the dealer and consumer 
alike. A new edition of their regular trade catalog 
of their complete line will be issued during the com 
ing year and data is now being gathered for it. The 
new drawing pencil recently put out by this house, 
named the “Vici,” made in all grades from BB to 
HHHHHHAH, is taking exceptionally well and should 
make a first-class seller for those desiring an Al 
mei! which will sell at a lower price than the 
ohinoor. 
Among the 
“Queen” Full 


market the 
made by Queen & 


new transits on the 
Engineer's Transit 





(o.. of Philadelphia, a cut of which is shown here 
with, is very popular It meets all the usual require 
ments of the railroad and civil engineer and that of 
the city surveyor whose work demands an accurate 
instrument, easily manipulated and possessing all the 
improvements known to modern engineering science 

The improved form of compound long centers, giv 
ing the instrument great accuracy and freedom from 
the probability of injury, and the special formule 
lens combination In the telescope, enabling the engi 
neer to work to unusual advantage under all condi 
tlons of atmosphere, place this transit in advance of 
other instruments of its kind 

There is another new instrument made by this 
house which is attracting considerable attention at 





this time in the drawing material field, and that is 
the Queen Starr Ellipsograph The cut gives a fal 
idea of its general costruction It fills a long felt 
want for an instrument which will quickly and 
accurately draw perfect ellipses, as by means of it 
minute ellipses, as well as large ones, of any propor 
tion may be drawn It is exceedingly simple in 
construction and operation, so that with very little 
practice a mere novice may become expert in its 
manipulation The lengths of the major and minor 
axes are readily adjusted by means of the eccentri 
clamp and the sliding carriage. The Ellipsograph is 
especially valuable in architectural and mechanical 
designing and is also found very useful by the in 
structor in the class room in demonstrating the prin 
ciple of constructing perfect ellipses It is made very 











substantially, neat finished and equipped w ; 

small points which hold the instrument firm wher 

in use ' 
The Quimby Railroad Curve Projector and Sca : : 

another of the new vroducts of this house of Queen 

& Co. which has been recently patented and is n 

being marketed This instrument combines in one 





plotting and lt 


the different required in the 
vestigation of the alignment of a railroad Ihe 


curves 


struction and usefulness of this valuable addi 
to the drawing room outfit is being appreciated 
engineers throughout the world. as is evidenced 


the large sales which have already been made 

As shown in the cut, the Projector and Seals n 
sists of two transparent sheets of celluloid 12 
12”, with forty-one different railroad curves inscril« 
on their bottom surfaces The curves are all cat 
fully sealed and at each half-inch along the curves 
there is an aperture which is just large enough | 
allow the passing of a pin or pencil through 








sheet, thus allowing the points to be transferred 
A 

—— -— = ee - - _—— me ee 

the plan on which the instrument is being used I 

application and facilities offered by this instrumer 

will be at once apparent to the engineer and its 


in connection with the plotting and investigation 
the alignment of a iilroad is invaluable A f 
scription may be ad on application to the man 
turers 

There is located in Philadelphia a house man 
turing drawing instruments of which it has beet 
said that nothing ever leaves their factory unti t 
perfect in every detai That this is true those wh 
have ever dealt with the firm of Theo. Alteneder & 
Sons will testify They have for some time past bee 
experimenting with a patented device called A 


Inkstand, and 


said to h 





neder’s Draftsman'’s Pen-Filling 
that it is ready for sale it can be safely 
stage of perfection It certainly f ~ 
predict that the inventors 
thanks and praise 
world to whom it w 





reached a 
long felt want and we 
receive many letters 
draftsmen throughout the 














This valuable little accessor 
draftsman to 


prove a great he 


the drafting ta 








le enables the 


pen in the shortest possible time, five seconds 
wing required for the complete operation, and 

not necessary to use any but the pen hand, leaving 
the other entirely at iberty to hold the tee-sq 
triangle. et wher wcasion requires The d 
will instantly and positively deliver an ample 
uniform charge and it will not ink outside 
blades The stand is of sufficient weight to 

the necessary element of stability, the need of w! 
is so strongly felt when working without « hold: 
for the bottle rhe removal and insertion 
bottle is practically instantaneous rhe top 
dipper provides an automatic stopper, which is 


efficient in preventing evaporation than the cork now 
in wse lealers in drawing materials and all st 
tioners who are interested in securing 
should take hold j irticle, as every 


good se¢ 

















table in the ountry should be equipped with this 
article, which will become as indispensable as a pair 
of compasses or the tee-squart 

The Technical Supply Company, of Scranton, Pa., 
is certainly making rapid strides, the latest announce 
ment of their manager, William P. Christopher, being 
that they are opening foreign branches and have 
already completed negotiations with agents in Well 
ington, New Zealand; Cape Town, South Africa, and 
Manila, I. I., the latter office not only taking care of 


the Philippine Islands trad mut also that of China 
as well A omplete stock will be carried at 
all of the branches and it is the intention of this 
company to have a chain of stores around the world, 
and we may expect soon to find the “Tec.” trade 
mark as well known as VPear’s Soap or some of the 
other world famous articles 


PENCILS HIGHER NOW. 


Wholesale Prices Raised, and the Retail Prob- 


ably Will Be. 
Lead pencils are among the latest articles t 
he advaneed 1} price, The wholesale rate on all 


pencils costing $3.60 or less a gross has gone up, 
according to announcements now being sent out 
to stationers domestic manufacturers, from 
5 to 25 eents a gross New price lists on somé 


so being sent to 


lines of fore ign pencils are 
dealers. 


The reasons advanced are the higher cost of 


labor and materials. It is supposed that the re 
tail prices of some grades of pencils will soon 
go up, for dealers have eclared for some time 
that the profit is too small 
THERMOMETEBS. 
Thermometers hold their own among the desk 
furnishings that are being shown for Christmas 
presents this year The tendency seems to be to 
have a case that shuts the thermometer away 
from the prying eves f the world, and many 
and various a the shapes forms these cases 
take. 
Silver evlinders—some to stand, some to hang 
are seen T i S1ries: net when a hidden 
spring is pressed, the vlinder suddenly flies 
open and the thermometer comes into view. 
(ne of the nost attractive thermometers of 
the vear. however, is one that is combined wit! 
a clock The whole affair is of silver, some six 
inches long, has a ciocK face at the top, and 


+ 


the thermometer in the spot in which you migh 


look for the 


endulun 


STATIONERS RAISE PRICES. 


Advance Affects All Lines, Including Books and 
Metal Articles. 


Stationers sav there have been advances re 
eently in nearly every important line whic! 
they sell, the rise coming from the manufa 
turers The itest advance of about 10 per cent 
affects most grades of blank books. The leather 
used in binding them costs more than formerly, 
and wages ve gone uy The eloth used fi 
books is also getting more expensive. 

The prices f leather novelties of all kinds 
have also gon p, the lealers sav, from 10 te 
pe Cel Articles made of plated silver 
Britannia meta pewter copper, brass an: 
bronze als st from 10 to 25 per cent more 
the rise corresponding | the advances in more 
expensive art es made of the same metals fi 
the jewelry stores 

The harmonica, according to the announes 
ments sé ‘ rade s another article fo 
which the stationer must pay 10 per cent mors 
than i f y 


‘*‘LEARN TO DO RIGHT.’’ 


Many f e business schools of the eountry 
depreeate the se of the eraser It is certainly 
a yood plan to dispense with the rubber as much 
is possible, but so long as typewriter operators 
are hun I the wi subject to moods, Ir 
spite of a rilling t the ontrary the most 
expert oO} will mak mistakes oceasionall. 
and whe < eur the better plan is to use 
the rubhet rather thar eatroy the stationer 
But ' rrect al ! quickly and neatls 
Don't sé ! ur etters for signature w 
} re fr erasing ul} t then It is bad torn 


95 











BIG REDUCTIONS IN 


Write for prices and complete catalog 
Buy direct from the manufacturer 


Wire Desk Baskets 


PROGRESSIVE WIRE GOODS CO. 


532 Commerce St, Philadelphia, Pa. 








Size of Statements 
4x9; Hard Wood, 
Polished 
Steel 







Good profit. 


For Keeping Small Accounts 


a neat, compact, simple and convenient form the 


Burlington 


ist the thing for saving hours of time and labor. Does aw 
with the Day Book, Journal and Ledger. 


ANY ACCOUNT REMOVED OR REPLACED QUICKLY 


without disturbing the rest. Has 1,000 uses in 


Special Terms to Dealers, Stationers and Office Outfitters. 
Send for free circular matter, descriptions, etc. 


D. S. COOPER, BURLINGTON, tA, U.S. Ax 


File 


lines of work. 


ay 














RIBBONS and CARBON PAPER 


Contracted supplies in large or emall quantities 


PLAIN and DECORATED Boxes 


SNELLING & SON, 3 *“"X{?4rax-° °° 


the trade 
SO. BROOKLYN, N, Y. 


























| THE “MODERN” DUPLICATOR 


ee 






The New (Clay Process) method 
of Duplicating or Printing Let 
ters, Notices, Circulars, Draw 
ings, Follow Ups, Etc. You can 
make 100 Perfect Copies from 
each writing, Pen, Pencil 

Typewriting. $2.75 to $6.75 a 
cording to size Booklet 


\ Salesman Free 








G. Durkin, Reeves € Co., Mirs., 339 Fifth Ave, Pittsburgh, Pa. 
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L. & C. Hardtmuth are sending t their new 
price list on pencils and pencil spe ilties, sl 
ing several new lines and poy ir grades l 
Hardtmuth line is one of the most p 
imong the trade and with the sers il 

specials should please 
se 2 

Mr. Johnson. of the Ke - . & 

{ npatr makers T the Acn hemingt 

pointer r indicator, has | n Kast for 

tir ntroad ng his o0ods i y the scle 

i niv recent re irned ft < ‘ mn () : 
a City He reported a : sfac ! 

ginning wit his special has ¢los 3 

era good ing agencies imong then re, 
Wholesales [ypewriter Compat of New 

York, who will handle the East’ a ati Tf elg 

trade; the Central Typewrite Ex inge ( 

pal Tt (hicag wi “ ne f 

t T states, and an ‘ ~ 
Ss I s for the 8 

e nme! 7 Equipme { ! inv “ 
st rganized in Newar! N } ha 

Is i r\ ever office SK Specia I 

shape I mpartment ft the 
eS wit spaces arr yy t it 
I etter heads, not heads S al 
Ale We hope to tliustra Spe i 
x umber. W I s nh i frst 
Ss 5 r with the ff apy ra 
hing reall t ft 
wl Pe ‘ S re stat 





Two Books Every 
Book-keeper Should Use 


Combination Index 
and 


Burr’s Improved 
Trial Balance Sheet 


Thousands now in use 
They save valuable time and labor 
Give them a trial 


Send for Itustrated Catalogue 4 Price List 


THE BURR INDEX CO. 


HARTFORD, CONN. 








“NOVO” 


The Most Perfect Ink 
Stand Ever Invented 


Holds a quarter pint of ink 
and does not need frequent re- 
filling. The close fitting brass 
cap prevents rapid evaporation, 


Best of all, the ““Novo"’ has an 


ADJUSTABLE DISC 

which regulates the depth of 
the pen dip. The penholder cannot become 
inky to stain the fingers. Does away with ink 
slinging —a bad habit which soils ink weil, desk 
and floor and wastes fully 38% of the ink. 

The “Novo” is on sale at stationery stores. Your 
dealer can get it for you. If not, we will send one 
carefully packed, charges prepaid, upon receipt 


of Gc. SIDNEY SPECIALTY CO., Box A, Sidney, 0. 





AMERICAN 
ele} ma Vs 


MFG.CO. 













8. and John B. Clark. 

The Oliver Typewriter bog ang in Cleveland, 
Ohio, are the complainants in charges against 
the above two gentlemen, one claiming to be 
editor and the other advertising manager for 
& newspaper trade journal. Converting a type- 
writer to their own use belonging to the com- 
pany is the charge. Both are held in $500 bail. 
: Carmine Peoloes 
Is accused of entering a Pennsylvania car in 
Newark, N. J., and taking a typewriter. Was 
held in $500 bail. 

B. F. Bacon. 


We are sorry to note that charges have been 
made inst the above gentleman, who was 
formerly with the Remington Company and re- 
cently working for the L. C. Smith Brothers 

writer Company, at Huntington, W. Va.; 
is awaiting trial, which takes place in January 
or February, for alleged embezzlement and for- 


gery. 
A BAD CHECK STARTS A RIOT. 


A worthless check given out for advertising 
purpose by a Rochester concern was one of the 
prime causes of a riot in New York, in which 
one of the bystanders received a broken skull 
and the mob almost lynched the principal, who 
was captured, three others escaping after a 
fusilade of revolver shots. 

An attempt was made by four men to force 
Mrs. Anna Negurorwsky, wife of a wealthy jew- 
eler, to cash the check, which is for $2,500. She 
refused and called for the police. One of the 
men took a shot at her and all four ran into 
the street. The crowd attempted to capture 
them, but were frightened off by the revolver 
shots and only one man was captured. The 
erowd grew to such proportions that it was 
necessary to call out the reserves to disperse it. 


Sample Work. 

The Defiance Machine Company of Rochester 
gave an exhibition of their check writing ma- 
chine in New York. The checks are made out 
to ‘‘John Doe’’ and signed by ‘‘Not Negoti- 
able.’’ Each is numbered 1672, and on, each is 

rinted ‘‘Sample Work of Defiance Machine.’’ 

hey are not made out in any bank, and except 
that the form used is that of a real check, they 
do not look enough like the genuine to fool the 
most simple, it would seem. At the exhibition 
they were made out for any sum that the speec- 
tator wished and handed to him as an adver- 
tisement. 

. Mrs. Negrurowsky was summoned to her door 
by a ring and when she opened it four men 
filed. in. Mrs. Negrurowsky’s husband is popu- 
larly supposed to keep $25,000 in jewels and a 
large sum of money in the house. One of the 





‘ men offered her one of the checks described 
above for the sum of $2,500 and demanded 
payment. She was thoroughly alarmed and, 


rushing to the window, called for the police. 
The men ran out after firing a shot at her. 


One Robber Trips. 


A crowd had already gathered and the thieves, 
seeing that they were cornered, began firing 
their revolvers. Morris Thojesky attempted to 
capture one of them and was struck on the head 
by the butt of a revolver. His skull was frac- 
tured. The crowd gave way and the robbers 
made good their escape, with the exception of 
one, who was tripped and fell into the area- 
way of St. Theresa Church. When they saw 


that he was at their merey the crowd wanted 
to lynch him, and were barely restrained until 
lice arrived. 

eon he Was taken to the police station he 
gave his name as Harry Aaronberg. 
are searching for his companions. 


the 
The police 

















OFFICE APPLIANCES 


WANTS WANTS 


NOTE—“Want” advertisements are received for 
this department at 2 cents a word for light faced 
type and 3 cents a word for heavy faced. Mini- 
mum charge of 50 cents. Only legitimate adver- 
tisements received, and those relating to trade 
necessities. 





HELP WANTED. 








CARBON PAPER SALESMAN WANTED—Must 
be experienced and a hustler. $30 a week to the 
right man. Address W. Cary Lewis, 21 Quincy St., 
Cc leago. ' 


WANTED—Thoroughly experienced experimental 
meciHanics on typewriter work by One of the front 
stroke visible writing machine companies.  Fosi- 
tions permanent. Highest wages. Address M.-M 
Room 1007 Park Row Building, New York City 





SALESMEN WANTED—An old and well-estab- 
lished office -appliance company desires to corre- 
spond with successful salesmen for an engagement 
commencing any time after the Ist of Jaguary. 
Good salaries for the right sort of men; +10 to 
$3,000 a year possible. Address ACME, care Orrice 
APPLIANCES, Republic Bullding, Chicago, Il. 


~ MANAGERS WANTED—An o!d and well-estab- 


desires to corre- 


lished office appliance company 

spond with successful managers for an engage- 
ment after January 1. $1,900 to $3,600, according 
to abilities. Address, naming experience. Confi- 


dential. ACME-MANAQER, care Orrice APPLIANCES, 
Republic Building, Chicago. 


WANTED—A first-class city salesman for filing 


devices, loose leaf and general stationery ae. 
State qualifications. Address H. M. H., care Office 
Appliances, Republic Bldg., Chicago. 





REPORTERS WANTED—Men traveling among the 


adding machine, typewriter, stationery and specialty | 
field to represent Orrice APPLIANCces in all cities of | 


the world. Men in neutral lines preferred. Address 
Editor, Orrice APPLIANCES, Republic Bldg., Chicago, 


SALESMEN WANTED—A new company about to 
market a modern “front stroke"’ visible Mee type- 
writer and combination adding machine desires to 
correspond with first class representatives for future 
engagement. Only the best of men need reply. 
G salary and a world wide opportunity for 
hustlers. Address particulars to AUDING-TYPE- 
WRITER, care Orricws Aprpiiances, Republic Bidg., 


Chicago, I)! 


WANTED for typewriters, 


SALESMAN 
Address E. 8. 


cabinets and office supplies. 
care Office Appliances, Chicago. 


filing 
Wee 


WANTED—A No. 1 loose leaf salesman to sell 
stationers exclusively. Good permanent position 
for right man. Address C. J. B. care Office Ap- 


pliances, Chicago.—t.f. 


| one who has demonstrated his worth 


ADDING MACHINE COMPANY wants experi- 
enced s laity salesman for New York territory. 
Splendid opportunity for first class men only. Full 
particulars required and considered confidential. 
Address ALPHA care Office Appliances, 265 Broad: 
way, New York. 


CARBON PAPER MANUFACTURERS, NOTICE 
I want a man who has formulas for making a 


hard finish carbon paper. Excellent position to 
Address, in 


| confidence, with samples of carbon paper manufac- 


| tions 


All applications will be treated strictly con- 
Orrice ArPLiIANces, 1007 lark 


York. 


tured. 
fidential. “A. G.,” 
Row building, New 


SIDE LINE FOR “Line Salesmen."”” You are 
continually losing money by passing opportunities 
to pick it up. You give us ten minutes a day. We 
do the rest and you benefit by the results. If you 
are selling anything for the office you should get 
in line with the rest of the boys. All communica- 

absolutely confidential. Address B. ‘ 
SHORTS, 84 La Salle street, Chicago. 


WANTED—CITY SALESMEN—An experienced 
and capable city salesman wanted for high-class 
printing, stationery and modern office devices. 
Must have good record and be a worker. Address 
Wisconsin, care Office Appliances, Republic Bldg., 
Chicago. 





FOR SALE. 





FOR SALE—Complete working drawings of up- 
to-date steel type rolling machines for typewriter 
and adding machine manufacturers. Will furnish 


patterns, also A. No. 1 steel type originals.. Ad- 
dress STERL, care Orrice APPLIANCES, 1007 Park 
12-06 


Row building, New York. 











SITUATIONS WANTED. 





ACCOUNTANTS, auditors, systematizers—men 
with thorough experience in modern accounting 
methods—command salaries of $1,000 to $5,000 
Write us today stating position desired. HAP 
GOODS,.305 Broadway, New York. 


WANTED SOUTHERN AGENCY for some office 


devices of real merit Adding machine and spe 

cialties. We travel men in the Carolinas OF 

FICE SUPPLY & FIXTURE CO, 155% Meeting 

Street, Charleston, S. C ; | 


PLACE WANTED 


by experienced advertising man, Chicago or vicin- 
ity. I've spent years in office appliance field; 
write strong, attention compelling, order producing 
copy; Lagt ge versed in printing, engraving, 
etc. Can plan, design, lay out and write catalogs, : 
booklets, advertisements and strong form letters. 
Can install and operate A1 follow-up system that 
will wring all possible orders from inquiries. in 
short, | can successfully and economically market 
any high grade product through dealer or direct to 
consumer. Am working now—not omt of Job. Ad- 
dress “L. N. N.,”’ care Office Appliances, Chicago. 








MISCELLANEOUS. 

WANTED TO BUY—A second-hand Multigraph 
in good condition Address Box 356, Little Rock 
Ark. 

FINANCIAL AGENTS, NOTICE—The advertiser 
has an exceptionally interesting office applianc« 
that promises much to those who have the facili 
ties, finances and abilities for marketing same 
Will dispose of the manufacturing ‘rights. patents 
or sell under royalty Address MANUFACTURER 
care OFFICE APPLIANCES, Republic Building, Chicag 


Business letters at 


TRANSLATIONS BY MAIL 
French, Portu 


25 cents a 100 words Spanish, 
and German. Catalogue and techni 


guese, Italian 
cal work a specialty at reasonable rates. All work 
guaranteed. SALVADOR & AMELAR, care Orrict 


APPLIANCES, Republic Building, Chicago. 


WANTED—Agency for store and office fixtures 
and appliances of every description. Send us 
catalogues and prices Southern Store Fixture 
Co., 58 West Mitchell St., Atlanta, Ga. 1-10 


has installed a number of 
up-to-date steel type rolling plants for typewriter 
and adding machine companies Would like to 
hear from parties in need of anything in this line; 
also steel original cutting. Address “MAN,” care 
1007 New 


STEEL TYPE MAN 


Park Row building, 


Orrice APPLIANCES, 

York. 12-06 
WANTED—An adding machine attachment to 

be applied to visible typewriter that will add at 


J. W. C., care Office 





least three columns of figures. 
Appliances, 265 Broadway, New York. 
; 
ADVERTISING NOVELTIES—Anxious to keep 


posted? Read “The Novelty News,” Chicago; 


illus 
trated monthly; 50 cents a year. tf 


DO YOU WANT to pick up some extra change 
every month. We have put others in position to 
do so, We sell something you don’t. You run 
across good prospects for sale of our goods. You 
tip it off to us. We close the deal. You. get an 
interesting check. Easy, isn’t it? This is what 
five of the boys got last mionth: $38.25, $27.50 
$24.50, $17.57, $11.30 What will yours be next 
month. Address J. T. Ready, 91 Illinois street 
Chicago, Il. 


a 


WAN T E OD. 


| 
EASTERN AGENCY for some good office 
device of merit Also adding machine 
We have a New York branch 
OFFICE, BANK & LIBRARY COMPANY 
157 Sumner Street, 
Boston, Mass 
AGENTS—Something new. Copyrighted ryp 
writer Backing Sheets; saves the machine, improves 
letters and carbons, gives easy touch, deadens sound 
saves type and roller, makes old rollers and type 
work like new and many other reasons why every 
stenographer should use our sheets. Can sell one to 
twelve ioate in every office where typewriters a1 
used Handsome profit; 10 cents for postage on 
agent’s sample and prices. Bratton & Rice, Columbus 
Ohlo 
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THE COMPTOMETER 


For Rapid Adding, Multiplying, Dividing Light and 
and Accurate and Subtracting of any kind Duplex Action 


Should Be In EVERY Business House 


Operated by Keys Alone 


INVESTIGATE IT! We will send the Comptometer, express charges SS 


prepaid by us, on thirty days’ trial to any business house in the United States 











Samples of Duplicate Orders. WHY Did They Buy More? 


The largest steel corporation in the world, after giving the Compto- 
meter a trial, purchased three of them; in less than a month 
afterwards they purchased nine more, and they now have seventy- 
four Comptometers. 


The Browning Engineering Co., Cleveland, Ohio, write: “We can 
say that the one we have 1s in continual use and we think it equiva- 
lent to the service of one man; we are also able to get out our 
monthly statement on time, which we never could before we pur- 
chased the machine. We would find it very difficult to get along 
without one now.” 





Let us send you our Illustrated Book No. 6. Mark this page and 
have your stenographer wnite for it. 


Manufactured by FELT & TARRANT MFG. CO., 








U. S. Navy Dept., Washington and elsewhere . , . 142 
Marshall Field & Co., Chicago, Ill. ° . 228 
John Wanamaker, New York City and Philadelphia : ‘ 57 
Carson, Pirie, Scott & Co., Chicago, Ill. . . ‘ ‘ 4) 

Colorado Supply Co., Denver and Elsewhere . ; ; 28 
Carnegie Steel Co. , Pittsburg, Pa. ° . ; . 74 
Jones & Laughlin, ‘Lid., Pittsburgh, Ps. . . : : 19 
Cambria Steel Co Johnstown, Pa. , . 12 
Northern Pacific R. R. Co., St. Paul and elsewhere . . 33 
Chicago and Northwestern Ry Co., Chicago : 17 


New York Central & Hudson River R. R. Co., New York c ity 54 
Chicago, Burlington & 7 R. R. Co., C hicago and Omaha 77 


Amenican eo Co., Pittsburgh, Pa., and elsewhere : 26 
Western Electric Co., New York City : , ‘ 37 
Westinghouse E lectric. & Mfg. Co., inane Pa. : ‘ 14 
Western Electric Co., Chicago, Ill. , ° ‘. 35 
Sherwin-Williams Co., Cleveland, Ohio . ‘ P é 19 
Albert Dickinson Co., ‘Chicago, il, . , : ° é 15 
Simmons Hardware Co., St. Louis, Mo. . ° ° ° 31 
New York Shipbuilding Co., Camden, N. J... ° 26 


52-56 Illinois Street, Chinese Ill. 
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End Lock 
Low Price 


Big Seller 














Sectional Post Transfer Binder 


Here is the whole story—This is a low price 
binder with sectional posts and end lock. 


Nothing can touch it at the 


price at which 


you can offer it to your customers. 


C.S. & R. 


480-490 W. KINZIE STREET, 


B. CO. 


CHICAGO, ILL., U.S. A. 
































DEAR old Santy Claus, 
@e We likes Papas Type Writer y A 
& auch and would you please bring us 9 oe 
oe for Xmas ey 
Most every ons hero in Oakdal 
.) nows us so it wont ba hard ] find a” 
¢ the houso it is the big white € n hi 
ie Please dont br any thing but an Oliver @ 
for we can 3660 what we write and papa sa: ° 
© it is simple and strong for kidsa nd grown 
t “ups. you can get one anywhero they are s = 
nice. ad 
<4 TOK & TOT 
-* 
7 
e 
6° . 4. e_”* 
XY - 2 ~ ¥ “> © o%e $-%— ~~ °-%,% —e*-. °Y 
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GRATIS UPON 
REQUEST 


“OFFICE APPLIANCES” 
DECEMBER, 1906. 


GENERAL OFFICES: 
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